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We live in a throwaway society. Most people 
have little patience for repair, but prefer to replace 
instead. However, some businesses, such as Roch-
ester Clutch and Brake, make a living from indi-
viduals and businesses that choose repair/reuse 
— whether by choice or necessity.
 
Founded in 1927 by Phillip Damico, the business 

was known as Phil and Al’s. The Damico brothers 
wrecked vehicles for parts and sales, sold the used 
auto parts, and rebuilt transmissions. When the 
1930’s rolled around, the company began rebuild-
ing clutches and brakes and later changed their 
name to Rochester Clutch and Brake. Phil’s sons, 
including Sam, took over the business in 1958. By 
the late 90’s, when Sam’s son, Sam Jr., was run-
ning the company, Rochester Clutch and Brake 
stopped selling auto parts. “Other big compa-
nies started selling auto parts and we could not 
compete,” says Sam Sr.
 
Today, Rochester Clutch and Brake focuses 

solely on rebuilding clutches and brake shoes. 
They do not do mechanical work on the clutch. 
They rebuild or remanufacture clutches, disks 
and brake bands that have driving force or stop-
ping force which is needed to operate the ma-
chine. They only work on parts.
 

Types of Work
Imagine going to work in order to repair a 1934 

Rolls Royce. Sam Sr. worked on classic/antique 
cars for years. In the 1970’s, he also worked on 
racecars for Mario Andretti and Paul Newman. 
Since the early 2000’s, Sam Jr. has been doing 
this sort of work. Besides automotive, Rochester 
Clutch and Brake also has clients from the ag-
ricultural, construction and industrial sectors. 

They have worked on railroad equipment, ski lifts, 
elevators, tractors, bulldozers, earthmovers and 
other heavy equipment.
 
The times are changing for those who do the type 

of work that Rochester Clutch and Brake does. 
“Our niche is small, and it’s not going to get big-
ger,” says Sam Jr. Besides the small industry mar-
ket, those who are skilled at the trade are few and 
far between.  Sam Jr. explains, “This is something 
you learn with time and experience, and kids today 
are not interested.” In terms of background, Sam 
Jr. is an A&P licensed mechanic. Sam Sr. learned 
basic physics, which he uses to deduce problems. 
However, both father and son were brought up in 
the business, and their skills come primarily from 
experience.

 
Rebuilding a clutch is a unique process. Particular 

products are required in order to work on clutches. 
These products include raw friction material in roll 
or sheet form, specialty adhesives for thermal bond-
ing and custom jigging for the bonding process. 
Friction ranges from 0 to 1.0 — and everything in 
the world has a different coeffi cient of friction. The 
lower the number, the more slippery the material; a 
higher number indicates more adhesion.
 
According to Sam Jr., the focus these days of their 

business is industrial. “Industrial — such as man-
ufacturing, vehicles and big equipment, require 
friction materials and that is where the business 
is,” says Sam Sr. This is true because this type of 
equipment is particularly expensive which leads 
business owners to be more open to remanufactur-

ing their equipment rather than buying new.
 
Custom work is another area that keeps Roch-

ester Clutch and Brake busy. “There are ma-
chines that have obsolete clutches and brakes, 
so they are not mass produced. We are able to 
fabricate news ones,” says Sam Jr. He points 
to a couple of cars including the 2004 Sebring 
Convertible Chrysler (only a few thousand were 
made), a Mark V Scarab (only three left in the 
world), and a 1916 Hudson as examples. 

When a business has their equipment rebuilt 
by Rochester Clutch and Brake, they get a prod-
uct that is specifi cally geared towards them and 
their requirements. “The advantage of having 
your product geared is that we can do it so it fi ts 
the particular need to the consumer,” says Sam 
Sr. This type of personalization along with the 
savings that come from repair rather than re-
place are what drives many of Rochester Clutch 
and Brake’s customers to choose them.

by Larry Bernstein

Rochester Clutch 
and Brake: 

friction specialists

Six-foot disk brake bands for 
1000 foot tall antenna array 
at NAA Cutler, ME, one of the 
Navy’s VLF transmitter sites.

Photos courtesy of 
Rochester Clutch & Brake

Press brakes for National and Minster 200-ton presses that stamp out 
sheet metal car parts and the like.



June 2018RockRoadRecycle.com  PG 4

Personalization is also a reason why Rochester Clutch and Brake has so much 
repeat business. Sam Jr. estimates that 75 percent of the business is repeat. 
“People come back because I’m honest,” he says. “I’ll tell people what they need 
to hear not what they want to. And people respect that. I get more business that 
way and have built up quite a reputation over the years.” 

Customer Stories
Davenport Machine — part of the Brinkman International Group — was hav-

ing a problem. The screw machine manufacturer had an issue with oil contam-
ination. Sam Sr. came up with a different material and custom machined it for 
them according to their specs. Rochester Clutch and Brake has been selling to 
them ever since, and today, they are the OEM for their clutch units.
 
New York State DOT came to Rochester Clutch and Brake because they were 

having problems with their fl eet of grass cutters. The brakes could not keep the 
grass cutters on the hills. “We changed the friction materials, so the fl eets could 
do the job,” says Sam Sr.
 
Another satisfi ed customer is a Boston-based company that drives piles in 

the harbor as well as engaging in other heavy construction. Prior to turning 
to Rochester Clutch and Brake, they used local people, but they couldn’t get it 
right. They sent the part that was getting burned out to Rochester Clutch and 
Brake and Sam Jr. was able to fi nd a material that suited their needs. “We did 
it for them and they ended up giving us the account,” says Sam Jr.
 
So how does Rochester Clutch and Brake maintain its hold in the small niche 

market of clutch and brake repair? It ultimately comes down to the quality of 
service they provide and the experience they have. “When a customer comes in 

with a problem, we don’t give them a blank stare. You can’t think in the frame-
work of what the industry says is right — think outside of the box,” says Sam 
Jr. They also take risks and rely on the knowledge they’ve gained from their 
many years in the business.
 
Rochester Clutch and Brake has been providing a valuable service for many 

years. They are one of the few companies in America that do what they do. For 
those who want and need to repair the clutch and/or brake on their equipment, 
they can be confi dent that Rochester Clutch and Brake will fi nd a solution.

Left: 
Overhead crane brakes for cranes used in 
steel mills and ship yards.

Below: 
Wet brake pads for international bulldozers.

Phil Damico, 2nd from left and the crew at the wrecking yard circa 1929.

Founder, Phil Damico (“Grandpa”) in his 23 Diamond Reo wrecker 
circa 1929.
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Volvo Construction Equipment (Volvo CE) has an-
nounced that it will enter the rigid hauler market 
with its own Volvo brand of rigid haulers in the sec-
ond quarter of 2018. The development of the new 
four-model range has relied heavily on the long-
standing rigid hauler expertise of Volvo CE’s subsid-
iary Terex Trucks, combined with the technological 
strength of the Volvo Group. The range, which will 
initially be launched in less regulated markets, con-
sists of the 45-ton R45D, 60-ton R60D, 72-ton R70D 
and the fl agship 100-ton R100E.
The E-Series R100E is a completely new Volvo 

CE 100-ton (95-tonne) rigid hauler that combines 
a wealth of market and customer knowledge with 
proven components, new technologies and a striking 
new design — all providing a cost-effective and pro-
ductive solution to fulfi ll the needs of today’s mining 
and quarrying customers.

In-depth engineering review
Based on the existing and well-proven Terex Trucks 

TR-Series, development of the D-Series R45D, R60D 
and R70D Volvo rigid haulers follows an in-depth en-
gineering review, ensuring that the machines meet 
the standards expected from Volvo products in their 
target markets and segments. Improvements include 
greater visibility and safety systems, along with Vol-
vo technical support and branding.
As a result of the launch of the Volvo-branded rig-

id haulers, production of Terex Trucks rigid haulers 
will, over time, cease. 
“Our purchase of Terex Trucks in 2014 was a stra-

tegic decision that allowed Volvo to offer customers 
a rigid hauler option,” says Thomas Bitter, Senior 
Vice President of the Marketing and Product Portfo-
lio (MaPP) function at Volvo CE. “Since then, we’ve 
been working to design a completely new rigid hauler 
that builds on Terex Trucks’ 84-year heritage, while 
also incorporating Volvo CE’s industry-leading tech-
nology and core values of quality, safety and envi-
ronmental care. Today we move to the next stage, 
and the new Volvo machines, especially the E-Series 
R100E, are the outcome of this work. We’re confi -
dent that they will impress customers working in the 
mining and quarrying segments.”

New machines in focus
The all-new fl agship R100E has been designed to 

meet customer demands for a rigid hauler that deliv-
ers high performance and productivity, low total cost 
of ownership, easy serviceability and good operator 
comfort. With its high capacity and hauling speeds, 
new V-shaped body, effi cient hydraulics, intelligent 
monitoring systems and operator environment, the 

R100E will help customers move more material in 
less time. 
“Terex Trucks’ rigid haulers are known for perform-

ing well in tough conditions, while also being easy 
to maintain and delivering low cost of ownership,” 
says Paul Douglas, Volvo CE’s Vice President of Rigid 
Haulers and Terex Trucks. “Our proven design has 
provided a strong DNA on which to help develop Vol-
vo CE’s innovative entry into this product line. The 
new E-Series R100E is a completely new machine 
that delivers stability, a long service life, high prof-
itability, durability and comfort. And moreover, it’s 
quick and simple to operate and maintain.”

A bright future
The new Volvo-branded rigid haulers will be manu-

factured at the rebranded Volvo Motherwell produc-
tion facility in Scotland and sold exclusively through 
the Volvo dealer network. 
Note: This announcement has no bearing on Volvo 

CE’s Terex Trucks-branded articulated hauler range. 
Terex Trucks-branded articulated haulers will contin-
ue to be designed, built and developed at the Moth-
erwell facility, and distributed using the pre-existing 
Terex Trucks independent dealer network.

Volvo launches own range of rigid haulers

The range, which will initially be launched in less regulated markets, consists of the 45-ton R45D, 60-ton R60D, 72-ton R70D and the fl agship 100-ton R100E.

The new Volvo-branded rigid haulers will be manufactured 
at the rebranded Volvo Motherwell production facility in 
Scotland and sold exclusively through the Volvo dealer net-
work. 

Photos courtesy of Volvo CE

The E-Series R100E is a completely new Volvo CE 100-ton (95-tonne) rigid hauler that combines a wealth of market and 
customer knowledge with proven components, new technologies and a striking new design.
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CX750D
The CX750D is the largest and most 

powerful machine in the CASE ex-
cavator line. Operating at a best in 
class 512 horsepower, the CX750D is 
available in standard and “mass ex-
cavation” configurations. The mass 
excavation configuration features a 
shorter boom and arm that allow for 
greater breakout forces and faster cy-
cle times, and is capable of handling 
larger buckets for added capacity. 
• CX750D: 158,300-pounds; 

75,090-pound digging force (with 
Power Boost).    
• CX750D ME: 159,600-pounds; 

75,090-pound digging force (with 
Power Boost)  
Like all D Series excavators, the 

CX750D has been built to achieve 
faster cycle times, improved control/
responsiveness and greater fuel effi-
ciency. An electronically controlled 
hydraulic pump and larger control 
and solenoid valves boost breakout 
forces, increase lifting strength and 
improve responsiveness. These fea-
tures combine with the CASE Intel-
ligent Hydraulic System and its four 
integrated control systems to make 
the best use of the machine’s hydrau-
lic power and momentum, resulting 
in added strength and fuel efficiency.
The boom and arm, as well as the 

undercarriage, are all more robust to 
allow for greater power and productiv-
ity, and arm and bucket cylinders are 
larger to help improve performance. 

And the machine can be operated in 
one of three operating modes — Auto-
matic, Heavy and Speed Priority — to 
provide the optimal and most efficient 
use of hydraulic and engine power. 
It features a larger, more spacious 

cab than previous CASE machines in 
this size class, and offers a fully ad-
justable workstation with a new high 
back seat for optimal comfort and 
support. Standard rear and side view 
cameras feed a 7-inch widescreen 
monitor that also provides operators 
with real time access to important 
performance parameters, including 
fuel consumption, operating hours 
and machine information. 
Maintenance and access to the ma-

chine are now made easier with wider 
catwalks and new guardrails for safe-
ty, and all filters are grouped in the 
pump compartment for simplicity. A 
new standard hydrostatic reversible 
fan responds to actual cooling de-
mands and reduces power absorption 
and maintenance.

CX145D SR 
CASE Construction Equipment in-

troduced the all-new CX145D SR 
minimum-swing radius excavator 
to its D Series lineup in 2017. De-
signed to provide ample digging and 
lifting power in a small footprint, the 
CX145D SR features a compact coun-
terweight and modified boom place-
ment. This results in a highly ma-
neuverable and powerful excavator 
that is easy to transport and ideal for 

restricted jobsite conditions, such as 
road and bridge work, utilities, urban 
construction and landscaping appli-
cations. 
With an operating weight of 32,100 

pounds and a 102 HP Tier 4 Final 
engine, the CX145D SR offers buck-
et digging forces up to 21,400-foot-
pounds and lift capacities up to 
21,350-pounds. Options include a 
dozer blade configuration as well as 
the choice between either steel or 
rubber tracks depending on operating 
conditions and jobsite requirements. 
Each D Series model is built to pro-

vide significant operational gains, in-
cluding faster cycle times, improved 
responsiveness and greater fuel effi-
ciency. An electronically controlled 
hydraulic pump and larger control 
and solenoid valves increase lifting 
capacities and improve responsive-
ness.

CX245D SR
Designed to provide increased dig-

ging and lifting power in confined 
work areas, the CX245D SR features 
a compact counterweight and modi-
fied boom placement that minimizes 
the machine’s footprint, resulting in a 
highly productive and maneuverable 
excavator that’s ideal for restricted 
conditions, such as road and bridge 
work, residential projects and urban 
construction.
With an operating weight of 

60,400-pounds and a 160 hp Tier 4 

Final engine, the CX245D SR offers 
increased bucket digging forces (up to 
34,600-pounds) and lift capacity (up 
to 22,950-pounds) compared to the 
previous model. 
 
Greater feature standardization 
D Series models offer more standard 

features than previous CASE crawl-
er excavators, simplifying the buying 
process and making them extremely 
versatile and operator friendly. 
This includes Free Swing for im-

proved craning, laying or lifting of off-
set loads; oil sample ports for quick 
sampling of engine and hydraulic oils; 
and an easy pattern selector for the 
operator’s preference of ISO or SAE 
controls. Each D Series machine fea-
tures a fully adjustable operator sta-
tion anchored by a standard heated 
air ride seat and joystick controls that 
allow for smooth performance. 
All CASE D Series excavators provide 

peace of mind and lower total cost of 
ownership through CASE ProCare™. 

New Lighting Package
Each D Series machine is available 

with a new (optional) LED working 
light package that provides illumina-
tion than three-times brighter than 
halogen, allowing contractors to work 
around the clock. The LED package 
includes six LED lights (two front, two 
rear and one on each side).

CASE ProCare
All CASE D Series excavators are 
covered under CASE ProCare — a 
suite of product assurances that in-
cludes a three-year Advanced CASE 
SiteWatch™ telematics subscription, 
a three-year/3,000-hour full-ma-
chine factory warranty, and a three-
year/3,000-hour planned main-
tenance contract. ProCare allows 
business owners to invest in new 
equipment while helping to make 
owning and operating costs predict-
able for the first three years of lease 
or ownership.  
For more information on the 

CX145D SR as well as the entire 
lineup of CASE D Series excavators, 
visit CaseCE.com . 

CASE’s D Series 
excavators

The CX145D achieves faster cycle times through a new electronically controlled 
pump, a larger control valve and multiple sensors. 

Photos courtesy of CASE CE

Available in standard and “mass excavation” configurations, the CX750D is built stronger 
with a redesigned boom, arm and undercarriage, and features powerful bucket digging 
forces and best in class lifting capacity.  

CX245D SR features a compact counterweight 
and modified boom placement that minimizes the 
machine’s footprint.

http://www.casece.com
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888-280-1710
www.ransomeattach.com

STRICKLAND
ATTACHMENTS

BLACK
SPLITTER
HYDRAULIC
LOG/STUMP
SPLITTER

• Top Notch Quality. Top Notch Value
• Designed using the latest 3D CAD technology
• Fully greasable phosphor bronze bushings
• 400 brinell-hardness tips & teeth
• Quick coupler compatible

• Extremely efficient wood-splitting and handling     
   capabilities on mini excavator /  skid steers.   

• Powerful rotating chromium-steel cone
   with replaceable tip

• Maintenance-Free Device

• Full Manufacturer’s Warranty

UNITS
IN STOCK

Thurman Scale announces
new TS600 desktop scale instrument family

GROVEPORT, OH – Thurman Scale recently an-
nounced the new TS600 vehicle scale instrument 
family, an economical vehicle weighing instrument 
with numerous features, including outbound and 
stored tare functions. The midrange TS600 is an 
excellent general-purpose vehicle scale instrument, 
perfect for customers who need to upgrade or replace 
an existing analog instrument or require a mechan-
ical-to-digital or an analog-to-Intalogix conversion. 
It is also ideal for those who want a general-purpose 
instrument to feed serial or Ethernet weight data to 
a computer.
The TS600 Series is available in analog or Inta-

logix-ready versions and with three enclosure types: 
desktop (stainless steel and black powder coated 
steel, NEMA 12); desk/wall mount (stainless steel, 
NEMA 4X); and panel mount (stainless steel and 
black powder coated steel, NEMA 12.) 
The instruments feature a 16-segment bright red 

LED display, which provides easier-to-read text on 
the screen when compared to traditional seven seg-
ment displays. The instruments operate in three 
mode types: gross–tare–net mode (GTN); inbound/
outbound mode (in/out); and basic in/out mode (1 
button weighing).
TS60X models are analog instruments, which take 

the analog signal from the load cells and convert it 
to a digital signal inside the TS60X instrument. In 
multiple load cell applications, all sectional adjust-
ments are performed at the analog summing box(es) 
located at the scale platform. Final scale calibration 
is performed through the instrument. The TS60X 
instruments do not offer the on-board diagnostics 

and digital load cell communication found in instru-
ments featuring Intalogix Technology.
TS61X models include Intalogix, the industry lead-

ing load cell diagnostics and digital load cell com-
munication technology. An analog load cell signal 
is converted to a digital signal at the scale-mount-
ed Smart Sectional Controllers (SSCs) and sent to 

the instrument by means of a digital communica-
tion. TS61x instruments use this digital informa-
tion to process transactions and monitor the load 
cell status. All sectional adjustments are performed 
through the TS61x instrument front panel. Final 
scale calibration is also performed through the in-
strument. 

The midrange TS600 is an excellent general-purpose vehicle scale instrument, perfect for customers who need to upgrade 
or replace an existing analog instrument.

Photo courtesy of Thurman Scale

http://www.ransomeattach.com


June 2018RockRoadRecycle.com  PG 8

As construction equipment has grown in the 
last couple of decades, in terms of size, pow-
er, weight and speed, so too has the need for 

off-the-road (OTR) tires that can keep up with the 
increased demand.

“Tire manufacturers have developed more enhanced 
compounds and design characteristics to adapt to a 
jobsite’s specific environment,” explains Johni Fran-
cis, global OTR product manager, Titan Internation-
al. “If necessary, tire manufacturers will work with 
contractors to develop custom tread compounds.”

This is in line with predictions coming from many 
of the market reports today. For instance, Research-
andMarkets suggests the OTR tire market is project-
ed to grow in construction. One big trend cited is 
that due to the advancements in construction and 
mining equipment, such as automation and electri-
fication, fleet operators use the equipment in multi-
ple shifts. This has led to decreased tire replacement 
duration, leading to increased demand for aftermar-
ket tires.

At the same time, the transition to bigger and faster 
equipment has also led to advances in tires, both in 
the tires themselves, as well as the technology asso-
ciated with the tires.

Advances in tires for equipment
Throughout the years, various tread designs and 

solutions for tires were born out of the need to ad-
dress flat tires, traction, productivity, driver comfort, 
longevity, and cost of ownership. Often, the goal is 
to increase productivity and decrease maintenance 
costs.

“Tires are being relied on as a more critical part 
of the equipment,” explains Justin Brock, B2B con-
struction segment manager, Michelin North Ameri-
ca. “Equipment is advancing at a rapid pace. Tires 
must also advance with the equipment. It is the con-
nection the machine has to the ground.”

As such, the tires for the construction equipment 
are advancing in several fundamental ways in recent 
months to help meet the needs of the industry.

• Solid Tires: Many construction companies are 
looking for a solution that prevents flat tires and the 
downtime associated with changing out a flat tire, 
especially in remote locations, according to Brock. 
Enter solid tires, which became a solution for some 
in these circumstances, but many times with a 

tradeoff of decreased operator comfort, traction, and 
an increase in equipment stress when compared to 
a pneumatic tire, says Brock.

• Radial vs. Bias: The production of bigger and 
faster equipment has led construction to shift to 
predominately using radial tires, explains Francis of 
Titan International. However, he says, while radial 
technology outperforms bias in many instances, bias 
tires, when used in proper application, can provide 
significant cost savings and performance benefits.

• Tread Siping: Another growing trend is tread 
siping, which is a feature that helps with head dis-
sipation and even wear across the tread base. Fran-
cis explains that when siping first became popular, 
most sipes were deep and large designs, but today 
they have evolved into smaller, narrow strips, which 
based on tread design may take the form of a zig zag 
or straight line pattern.

• Airless: Airless technology will continue to play 
an important part of the evolution of tires, according 
to Brock of Michelin. One example is the MICHE-
LIN X TWEEL airless radial for skid steers, which 
has the ability to offer the benefits that a solid tire 
provides in flat protection, but also provides great 
traction, operator comfort, and longevity due to its 
airless radial design.

• Multipurpose Tires: Today, machines are being 
used in multiple applications every day. One of the 
reasons for this is the growth of the rental segment 
in which the equipment is rented to different cus-
tomers to be used in various applications, according 
to Brock. “The end users in the construction seg-
ment face an array of different environments. Many 
times the equipment is used on hard surface one 
moment and off road the next moment,” he says. 
“These application changes mixed with the various 
environmental conditions are driving customers to 
seek a more versatile/multipurpose tire solution.”

• Low Sidewall Technology: This is a concept in-
spired by the automotive market, with larger rim di-
ameter and shorter sidewall, which allows for less 
sidewall flex, ultimately easing stability concerns 
and improving breakout force. Francis says this has 
proven successful in agriculture and mining and is 
currently being tested in smaller construction equip-
ment applications.

• Accelerate Change Technology: This wheel 
technology eliminates the need for the outside wheel 

to be removed when changing the inner tire. All 
the bolts stay on and there’s no need to torque the 
wheel. This reduces downtime associated with tire 
changes and rotations by up to 50 percent, accord-
ing to Francis.

Tire monitoring technology
One of the biggest advances for tires in recent 

months is the use of tire management software and 
tire pressure monitoring systems. Technology is 
more often-keeping track and managing tires for the 
operators.

“As the top wear-part expense on the fleet, tires of-
fer one of the greatest opportunities to reduce costs, 
but only if properly managed,” says Francis of Titan 
International.

There are a few key ways that technology and con-
nectivity are aiding in the management of construc-
tion tires.

• Tire Management Software: One way fleet man-
agers can reduce tire costs is by using tire manage-
ment software. Most fleets already have access to 
technology that can improve their tire management 
practices. Telematics and fleet management software 
are two staples in aggregate and mining operations, 
according to Francis.

• Tire Pressure Monitoring System: This system 
monitors real-time inflation pressures and internal 
operating temperatures and is installed internally 
on the tires and set to integrate with the machine’s 
telematics system. The benefits include: longer last-
ing tires, less variances in tread wear, increased sta-
bility, and the ability to retread a tire if necessary. 
According to Market Research Future, this is expect-
ed to grow seven percent through 2023.

• Intelligent Tires: In general, tires are becoming 
more intelligent, as they become connected. Good-
year recently unveiled an intelligent tire prototype, 
which will connect fleet operators to the tire. This 
will allow for continuous connectivity and real-time 
data sharing. The end result is safer and more 
cost-efficient mobility and maximized uptime.

Equipment used in the construction industry is 
constantly evolving—with new technological and 
innovative advancements for the jobsite. As Brock 
of Michelin explains, “As the demand of these ma-
chines increases so do the requirements of the tires.”
Source: Conexpo-Con/Agg 365

Top tech trends for OTR tires

https://www.conexpoconagg.com/news/


June 2018 PG  9                RockRoadRecycle.com

Prairie Dawg Practical
by Tim Holmberg, DEMI Equipment

Are you wearing yourself out (no 
pun intended) looking to find the 
right wear parts for your equip-

ment this year? Sometimes finding all the 
varied wear parts required for an entire 
operation can be a challenge you weren’t 
expecting to take on — especially if needed 
in a hurry. 

I believe this added challenge has been 
brought about [somewhat] unintention-
ally by the ability to get onto the “old In-
terweb” and do a Google search for the 
alternative options marketing themselves 
as the best direct prices and delivery. But 
is it all worth it? You know the old adage 
states “you usually get what you pay for.” 
Are you one of those waiting for the day 
when Amazon can stock it for a 20 percent 
savings and free shipping — but will it still 
be worth it? 

All joking aside, do the multiple email 
solicitations from various overseas solici-
tors — usually representing one common 
gigantic castings facility— really benefit 
you in the long run? It would be difficult 
at best for a single sales contact to provide 
you with all the necessary serviceability 
and personalized fitment procedures and 
recommendations and product engineering 
expectations that a local dealer provides. 
The real question is whether these over-
seas-distributed products are of the same 
quality and provide proper fitment guaran-
tees we are used to. Or are they not quite 
right, blemished rejects with porosity and 
fitment discrepancies that don’t quite meet 
the quality control expectations you would 
have received from copyrighted OEM-de-
signed originals? Does the working profile 
remain the same or, because copyright 
laws require the generic parts be made ever 
so slightly different, that it may affect and 
possibly initiate internal structural dam-
age creating a far costlier repair in the long 
run? 

Slow down and consider theses all-im-
portant questions before running out and 
saving a few bucks up front to make your 
boss-man happy. Should you still choose 
to proceed maintaining the “it’s just a wear 
part” attitude, then please be ready to de-
fend your decision should these parts wear 
out, break or fail for some other reason 
prematurely.

I’m not in complete disagreement of using 
offshore parts alternatives. I would only 

recommend you carefully do your home-
work and request an in-person visit from 
the salesperson for a little added proof that 
they would like to earn your business and 
take care of your interests after the sale.

Also, double check with the actual equip-
ment manufacturer you are seeking the al-
ternative wear parts for and inform them 
of your research findings.  They may offer 
assurance or ramification assessments es-
pecially if the warranty period is active or 
the equipment is under a rental or lease 
contract requiring factory authorized parts 
only. The OEM may make some internal as-
sessment suggestions or possibly provide a 
design specialist to communicate with the 
new potential provider in order to qualify 
the product is acceptable and would not 
interfere in anyway with the warranty.

Let’s flip this coin and discuss the deal-
er network for wear parts. Does the add-
ed value in service and your importance to 
them after the sale justify their markups? 
I would believe so. I would also believe it is 
very difficult for there to be only one source 
available to any location these days. As long 
as I have been in the industry, I know there 
is at minimum 2-3 choices of various offer-
ings in most domestic markets and I would 
easily suspect that goes for global markets 
too; therefore extreme price gouging would 
seem highly unlikely unless production or 
a known supply shortage was warned as 
other commodities are subject to. 

I also think if the multiple wear parts 
dealers in your area are keeping invento-
ry readily available, then they should be 
fairly compensated for this value alone. 
Most likely they are offering technical as-
sistance and providing a secondary aspect 
of quality control that often goes unnoticed 
— especially if since you have done busi-
ness with this organization there haven’t 
been any issues — they have been doing 
their job extremely well. I’m guessing your 
local dealer also provides a solid voice in 
warranty issues should the wear part have 
an actual flaw or performance error versus 
an operational error. They can make cer-
tain the resolution is fair and balanced and 
possibly some compromise on both parties’ 
behalf if nothing is easily recognized as an 
inadequate performance differential. 

Lastly, maybe the machine you need the 
wear parts for is older and you can no longer 
purchase any current wear parts, for what-

ever reason, yet you still need something 
created. Now suddenly these local dealer 
and aftermarket offshore providers may 
offer the only solution. By working togeth-
er they can perhaps create or replicate an 
old, worn pattern that has become extinct. 
Since these two entities share a common 
industry-specific vocabulary, it increases 
the odds of success for accomplishing this 
task if they share the risk to create a func-
tioning product — then should anything be 
not quite right; it would be up to the two of 
them to get it figured out. 

Wear parts are, surprisingly, one of the 
largest portions of necessary items in our 
rock and dirt industry and getting these 
details ironed out can be a bit of a chal-
lenge but extremely valuable. So get out 
there with confidence and get your game 
plan established.   

Please, if you enjoy these random aggre-
gate and quarrying equipment based sub-
jects, tune back in for more topics to come. 
Send me a subject or topic you would like 
brought to light and any associated ques-
tions you would like to have discussed and 
I will gladly provide my best answer based 
upon my specific point of view and personal 
experience.  Questions or Comments? Tim 
Holmberg prairiedawg@pdpractical.com  . 
Or simply write me a letter and we will send 
you a t-shirt or ball cap:
Tim Holmberg 
2915 Idea Ave. 
Aberdeen, SD 57401   

Hey Prairie Dawg,
 “Where are my wear parts?” 

L-R: Tim Holmberg and family; Abigail, Martha 
and Tyler.

mailto:prairiedawg@pdpractical.com
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spin. Also, a “terrain-based,” throttle-smoothing sys-
tem prevents acceleration surges when traveling over 
extremely rough terrain that makes keeping a steady 
pressure on the throttle pedal difficult.

Innovative controls
A new combined transmission-and-hoist lever pro-

vides efficient, single-lever control of vehicle speed 
and body-hoisting functions to reduce operator ef-
fort and to automate repetitive operations. A switch 
in the cab allows operators to choose either manual 
or assisted hoisting control, the latter selection au-
tomatically applying the waiting brake, shifting the 
transmission to neutral, and raising the body to 

maximum angle at engine high idle. Assisted hoist-
ing returns the body to the lower position at the flick 
of a switch. Both raise and lower functions feature 
automatic cushioning and speed reduction at limits 
of movements.
New buttons in the combined transmission and 

hoist lever allows setting (limiting) machine speed 
and selecting the transmission waiting brake. In ad-
dition, a new shift-protection system brings the truck 
to a safe stop if a directional shift is made while the 
truck is moving. The new combined shifting/hoisting 
lever also incorporates a parking position. A tertiary 
brake switch sets the parking brake in the unlikely 
event of main and secondary braking malfunction

Model specifics
The new 735 replaces the Cat C15 ACERT en-

gine, rated at 441 net horsepower, with the Cat C13 
ACERT, rated at 428 net horsepower. The new 730 
and 730 EJ continue to use the Cat C13 ACERT en-
gine, rated at 367 net horsepower. The C13 engine 
used in all the new trucks is available in configu-
rations to meet emissions standards of both highly 
regulated and lesser-regulated countries.
The 730 EJ is designed to eject loads while trav-

eling, providing positive dumping of the entire load, 
and also to work in areas with overhead restrictions 
and with soft underfoot conditions with improved 
machine stability.

Three new Cat® articulated trucks — 730, 730 
EJ (Ejector), and 735 — have been extensively re-
designed, enhancing the field-proven features and 
performance of their C-Series predecessors (730C2, 
730C2 EJ, and 735C) with new operator stations 
— including innovative new controls, transmis-
sion-protection features, new hoist-assist system, 
advanced traction control system, new stability-as-
sist system, and a fuel saving ECO operating mode.
In addition, the design of the 730 and 730 EJ is en-

hanced with automatic retarder control and a hill-
start feature. The 735 retains these features from its 
C-Series predecessor and further incorporates sig-
nificant design refinements that include a new Cat® 
C13 ACERT™ engine, Cat CX31 transmission (also 
on the 730 and 730 EJ) and structural and dimen-
sional modifications that reduce empty weight by 
22 percent, while retaining the productivity of the 
outgoing 735C. These features combine for an up to 
18-percent gain in fuel efficiency.

Operator station
The cab’s new external “spinal-ROPS” design incor-

porates a rear-quarter glass that eliminates a struc-
tural pillar in the C-Series design, for enhanced rear 
visibility. Also, a new “wake-up” feature initiates the 
machine’s displays when the door is opened. The 
door is of a lighter, stronger design with a shut-as-
sist feature for improved sealing against dust infil-
tration. The overall cab design results in lower in-
side sound levels at 72 dB(A), a 7 dB(A) reduction 
compared to previous models.
Optional new infrared glass reduces solar heating 

inside the cab, and left- and right-hand sliding win-
dows increase ventilation and facilitate communica-
tion with workers and the loading-vehicle operator. 
A new, automatic climate-control (HVAC) system 
positions more vents above and behind the operator 
for increased heating and cooling efficiency. A new 
heated/cooled seat is designed to give operators in-
creased adjustments that allow “dialing in” person-
al-comfort settings; also, the passenger seat now 
uses a flip up/down design and added cushioning.

 For added safety, a new lighting system, con-
trolled via a ground-level switch, illuminates the 
cab’s entry steps and hitch area. Optional integrat-
ed payload lights provide an external indication of 
payload levels for the loader operator. Optional long 
range, LED work lights improve visibility at night or 
in situations of lower visibility. New cab-mounted 
mirrors, including a front-visibility mirror, enhance 
all-around visibility for the operator. Exterior cab 
features include an improved flexible lower fender 
and a low-profile exhaust stack that need not be re-
moved for transport.
The optional Cat Connect PAYLOAD technology 

Design refinements for new CAT® articulated trucks
address operator safety and convenience,

enhanced control, and powertrain advances 

A new combined transmission-and-hoist lever provides efficient, single-lever control of ve-
hicle speed and body-hoisting functions to reduce operator effort and to automate repetitive 
operations.

Three new Cat® articulated trucks — 730, 730 EJ (Ejector), and 735 — have been extensively redesigned, enhancing the 
field-proven features and performance of their C-Series predecessors.

Photos courtesy of CAT

calculates payload via 
sensors on the walk-
ing-beam suspension, 
and load-status lights 
at all four corners of the 
cab roof ensure visibil-
ity to the loader opera-
tor from any angle. In 
addition, the standard 
Cat Detect/Stability-As-
sist system monitors 
the working angle of the 
tractor and body, as well 
as the grade, and cau-
tions the operator if the 
machine is approaching 
the set threshold angle, 
stopping the dump pro-
cess if continued action 
may result in potential 
tipping.
Further enhancing safe 

operation is the Cat Ad-
vanced Automatic Trac-
tion Control system, 
which features refined 
technology for proac-
tively applying differen-
tial locks to avoid wheel 
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A global innovator of 
bulk handling accesso-
ries and flow aids has 
introduced a wear-re-
sistant fused alloy plate 
that can withstand more 
abrasion than other pro-
tective metal linings. 
With a bi-metallic design, 
Martin® Arcoplate™ 
combines a smooth and 
dense chromium car-
bide-rich metal alloy face 
plate with a hard steel 
back plate to resist goug-
ing, erosion, temperature 
extremes and material 
buildup. Installing it on 
surfaces exposed to abra-
sive conditions increas-
es protection for longer 
equipment life with less 
frequent maintenance.
“Materials with a large 

amount of silica can be 
very abrasive, accelerat-
ing wear on metal sur-
faces,” commented An-
drey Leonardo Ribeiro 
de Miranda, application 
engineer at Martin Engi-
neering. “Applications in 
which materials are ex-
tremely abrasive or hot 
also damage equipment, 
chutes and containers. 
When an unprotected 
metal surface structure 
is reduced in thickness 
over time, it runs the risk 
of sudden breakage or 
buckling. Over the long 
run, clients have found 
that prevention is far 
more cost effective than 
constant maintenance 
and replacement.”
Engineered to withstand 

the harsh conditions 
of mining applications, 
yet versatile enough for 
a wide range of indus-
tries, Arcoplate offers a 
solution to both exces-
sive wear and material 
accumulation issues for 
chutes, hoppers, dump 
truck beds, excavator 
buckets, front loader 
shovels, and other bulk 
material equipment in 
need of protection. The 
bi-layer construction is 
tailored to the thickness, 
composition, shape and 
polish specifications of 
the application. Very low 
residual stresses enable 
it to withstand severe im-
pact forces and bending.
Made with a chemi-

cal composition of iron, 
carbon, chromium, 
manganese and silicon, 
Arcoplate is currently 
available in three grades: 
Alloy 1600 is designed for 
high abrasion and high 
impact applications; Al-
loy 1040 is engineered 
for moderate impact and 
cyclic temperatures up 
to 932°F (500°C), while 
Alloy 8668 is suitable for 
extreme temperature ap-
plications — cycles up 
to 1,292°F (700°C). Each 
derives its high abrasion 
resistance from the very 
hard M7C3 carbides 
(1500-1800Hv), with an 
average of 60 percent car-
bide dispersed through a 
softer, tougher matrix.
“Greater hardness does 

not always mean great-

er abrasion resistance 
or longer wear life,” Ri-
beiro de Miranda point-
ed out. “Bulk hardness 
tests like Rockwell or 
Brinell measure the av-
erage hardness of both 
the carbide and matrix 
together. Conducted over 
a relatively large area, 

test results can show the 
same hardness rating as 
conventional metals, but 
performance tests show 
that a carbide-containing 
surfacing alloy has sub-
stantially better wear re-
sistance.” 
According to manufac-

turer Alloy Steel Interna-
tional — based in Malaga, 
Australia — the top layer 
leads the industry in hav-
ing the highest percent-
age of evenly dispersed 
hard carbides resulting 
in the best resistance 
to low-stress and high-
stress abrasion. However, 
when determining which 
alloy grade to use for spe-
cific applications, compa-
ny experts say that high 
bulk hardness ratings 
are not the only deter-
mining factor.  
Abrasion resistance de-

pends on a combination 
of both hardness and the 
metallurgical microstruc-
ture of the alloy.Normal 
hardness is determined 
in three tests, the Vickers 
Test (Hv), the Rockwell 
Scale (Rc) and the Brinell 
Scale (BHN). Although 
hardness is one factor in 
determining wear life of 

the plate, thickness fac-
tors into an extended op-
erational life, as well.
As the only wear plate 

available with a total 
overlay thickness great-
er than 14mm, the alloy 
top layer is manufac-
tured 4 to 20 mm thick 
(0.16 to 0.79 in.), and 
the steel base plate 7 to 
11 mm (0.27 to 0.43 in.). 
Proper thickness is de-
termined based on the 
material being handled, 
weight allowance and 
spatial restrictions of 
the application. Molded 
with computer precision, 
each plate thickness and 
shape is adapted to the 
equipment form with no 
weld beads to interrupt 
material flow, minimizing 
turbulence and abrasion. 
Surface smoothness, 
uniform hardness and 
carbide distribution are 
critical to overall wear 
plate performance and 
its ability to avoid build-
up that could lead to 
clogging and excessive 
weight. When faced with 
consistent abrasion, a 
rough surface finish will 
experience erosion 200 to 
600 percent faster than 

a smooth surface of the 
same alloy structure and 
hardness. All grades of 
Arcoplate can be man-
ufactured with finishes 
rated standard, polished 
or ultra non-abrasive to 
avoid material hang-up 
and carryback. The grain 
can be fitted in any di-
rection to match material 
flow. 
“Laboratory and field 

tests confirm that our 
specially engineered al-
loy will outlast quenched 
and tempered wear 
plates by a factor of up 
to 6:1 and conventional 
welded overlay plate by 
2:1,” Ribeiro de Miranda 
said. “Clients who have 
installed Arcoplate have 
experienced less build-
up and slower surface 
erosion, leading to better 
structural integrity and 
longer equipment life. 
Some have also lowered 
labor costs since work-
ers spend fewer hours 
removing stuck material 
and servicing damaged 
components.” 
For more information, 

visit www.martin-eng.
com or call 800.544.2947.

Wear resistant metal alloy extends equipment life

Arcoplate offers a solution to both excessive wear and material accumulation issues for 
chutes, hoppers, dump truck beds, excavator buckets, front loader shovels, and other bulk 
material equipment in need of protection. 

Installing Arcoplat on surfaces exposed to abrasive conditions increases protection for longer equipment life with less fre-
quent maintenance.

Photos courtesy of Martin Engineering

http://www.martin-eng.com
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TOUGHEST JOBS
AND MAKE IT LOOK EASY.

You’re not intimidated by the toughest construction jobs. That’s why you need equipment that’s up  
to the challenge. Bobcat® machines and attachments stand up to your punishing workload.  

So you never have to back down.
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Bobcat®, the Bobcat logo and the colors of the Bobcat machine are registered trademarks of Bobcat Company in the United States and various other countries.
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CONNECTICUT
Bobcat of Connecticut, Inc.

East Hartford
860-282-2648

www.bobcatct.com

Bobcat of Stratford
Stratford

203-380-2300
www.bobcatct.com 

MASSACHUSETTS
Bobcat of Greater Springfi eld

West Springfi eld
413-746-4647

www.bobcatct.com

MASSACHUSETTS
Bobcat of Worcester

Auburn
508-752-8844

www.bobcatct.com

NEW JERSEY
Bobcat of New Jersey

Totowa
973-774-9500
877-9-BOBCAT

www.njbobcat.com

NEW YORK 
Bobcat of Mid-Hudson

Newburgh
845-764-8466

www.summitbobcat.com

Summit Handling Systems Inc.
Walden

845-569-8195
www.summitbobcat.com

Warner Sales & Service
Rome

315-336-0311
www.warnerss.com

RHODE ISLAND
Bobcat of Rhode Island

Warwick
401-921-4300

www.bobcatct.com
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The new Cat® 988K XE is the first 
wheel loader offered by Caterpillar 
with a high-efficiency electric drive 
system. This new large wheel loader 
joins the industry leader 988K and 
the recently launched 986K wheel 
loaders to provide customers with the 
most cost-effective loader for each ap-
plication. Delivering high-production 
in all loading applications, the 988K 
XE is recommended for demanding 
job sites where fuel efficiency makes a 
difference in the machine’s total cost 
of operation.
The new loader features switched re-

luctance (SR) technology and leverages 
more than 15 years of Cat electric drive 
experience and more than four years 
of stringent testing in a range of ap-
plications for proven reliability in the 

field. The field proven and tested C18 
ACERT™ engine, mechanical dropbox, 
driveline and axles from the 988K re-
main in the electric drive machine for 
consistent, trouble-free operation.

Maximum efficiency
& productivity

Offering increased truck loading and 
load-and-carry efficiency, the new 
988K XE increases efficiency by 25 
percent overall and by up to 49 per-
cent in face-loading applications, as 
compared to the 988K. This reduces 
costs and helps operations reduce 
greenhouse gas emissions and car-
bon footprint. At the same time, Cat-
erpillar production studies report the 
new loader delivers up to 10 percent 
higher productivity in load-and-carry 
applications.

New electric drive Cat® 988K XE wheel loader offers 
higher fuel efficiency and lower total cost of ownership 

Offering increased truck loading and load-and-carry efficiency, the new 988K XE increases 
efficiency by 25 percent overall and by up to 49 percent in face-loading applications, as 
compared to the 988K. 

Photos courtesy of CAT

Operators safely access via left- or right-hand stairs built at a reduced 45-degree angle and 
maintain three points of contact at all times. 

The new Cat 988K XE loader offers a 
range of bucket capacities from 6.2-17 
yd3 (4.7-13 m3). Rated standard and 
high lift payload for the loader reaches 
12.5 tons (11.3 tonnes) when working 
with face material and 16 tons (14.5 
tonnes) with loose material. Advansys™ 
Series Ground Engaging Tools (GET) 
protect bucket components and reduce 
operating costs, so operations can get 
the most out of machine performance.
The standard 988K XE wheel load-

er is performance matched to offer effi-
cient three-pass loading of the 42.6-ton 
(38.6-tonne) Cat 770G and four-pass 
loading of the 51-ton (46.3-tonne) Cat 
772. Its high-lift configuration deliv-
ers five-pass loading of the 61-ton 
(55.3-tonne) Cat 773G and six-pass load-
ing of the 70.5-ton (64-tonne) Cat 775G.

Extended Service,
Lower Ownership Costs

Cat electric drive technology found in 
the new 988K XE lowers overall main-
tenance costs, while increasing engine 
life expectancy. Offering extended oil 
change intervals of 2,000 hours, the 
electric drive wheel loader uses 40 per-
cent less powertrain oil. 
The durable SR drive motor, generator 

and inverter are built to last through 
the second engine life with minimum 
maintenance. Additionally, the efficient 
electric drive design increases engine 

life by up to 3,500 hours, extending 
time between powertrain rebuilds.
To assist with electric drive rebuilds, 

Caterpillar offers customers world-
class service training material, backed 
by industry-leading customer support 
from the extensive Cat dealer network. 
Remanufactured drive motors, genera-
tors and inverters will also be available 
to reduce rebuild cost.

Similar operation,
greater productivity

Slight changes inside the cab of the 
new 988K XE provide operators with the 
familiar functions and feel of the 988K. 
At the same time, operators will expe-
rience improved handling smoothness 
and ease of operation. The new loader 
offers a single speed range, so the ma-
chine efficiently operates without the 
need for gear shifting. New virtual gears 
help to control machine ground speed 
and deliver smooth direction shifts.
The standard Cat Product Link™ of-

fers remote data monitoring through 
VisionLink®, so key personnel can stay 
informed of critical machine operating 
data.  Fuel usage, payload summaries, 
scheduled service reminders; fault 
code alerts and various productivity 
reports are available to help improve 
machine management. Additionally, 
the onboard Vital Information Manage-
ment System (VIMS) provides the oper-
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SELLING: Cat D5MLGP dozer; Cat D5MXL dozer; Cat D3GLGP dozer; Cat 
D3C Series III dozer; Cat IT38G payloader; Cat 420D backhoe; Cat 325B L 
excavator; Cat 330B L excavator; Cat 311B excavator; Cat 304CR mini; Cat 
303.5 mini; Cat 272C skidsteer; Cat 252B skidsteer; Cat 236 skidsteer; 
Cat CP563 sheep’s foot roller; Cat CS553 drum roller; Dynapac CC422 
roller; Bomag 151AD-2 roller; Bomag BW120 AD-3 roller; Barber Greene 
BG2455C paver; Kubota L4400 tractor; ’97 Mack RD690S 10 wheel, alum 
box & hoist; IH 8100 water truck; ’89 Peterbilt 378 road tractor; ’96 Ford 
L9000, 6 wheel, dump; Ford F600, 12’ dump; Ford F550 service truck; 
Freuhauf alum dump trailer; Towmaster T-40T trailer; Elgin Pelican S 
sweeper; (2) Godwin CD 150M pumps; Cat excavator arms; Cat H90C 
hyd hammer; hyd hammers; Tramco GCP 610 concrete processing jaws; 
Genpac compactor; Hewitt side dump bucket; Asst. Cat & Geith buckets 
& forks; Badger grapple; Cat BA25 sweeper; Finn B260 straw blower; 
Brillion BOS61 seeder; Stone boat; Harley rake; Woods Gill pulverizer; 
Ford 3pt blade; 3pt disc; Tracks for Cat skidsteer; Dorsey flat trailer; road 
plates; hook & more! 
Watch our website, www.williamkentinc.com, for more details!

TERMS: Cash, Check, MasterCard 
or Visa. 13% buyer’s premium, 
3% discount for cash or check. 
Nothing to be removed until settled 
for. All items sold AS IS!

CONSTRUCTION & HEAVY 
EQUIPMENT AUCTION

MONDAY, JUNE 18TH, 2018 AT 11AM
Live & Online Bidding!

1212 Brant Farnham Rd, Brant, NY

CPM (Cat Production Measurement) offers advanced weighing modes, which assist with payload accuracy and increase 
loading cycle speed.

ator with operating data such as real-time fuel con-
sumption and fuel efficiency via an interactive touch 
screen display.
The new Cat 988K XE loader is equipped with a 

host of technology solutions to increase operating 
efficiency and machine uptime. Cat Production Mea-
surement (CPM) brings payload weighing to the cab, 
so operators can work more productively and deliver 
accurate loads with confidence. CPM offers advanced 
weighing modes, which assist with payload accuracy 
and increase loading cycle speed.
Optional Tire Pressure Monitoring System (TPMS) 

is a fully integrated Cat feature, which enables op-
erators to monitor tire inflation. Available through 

the VIMS display, the operator can quickly view each 
tire’s pressure and take action when needed to re-
duce wear and increase service life.
As customers have come to expect from the 988K, 

operators safely access via left- or right-hand stairs 
built at a reduced 45-degree angle and maintain three 
points of contact at all times. The STIC steer armrest 
easily folds up, allowing the operator to quickly enter 
the cab. Isolation cab mounts and an air-suspension 
seat reduce vibration transmitted to the operator for 
increased comfort, while the enclosed pressurized 
structure reduces operator sound levels. The auto-
matic, in-cab temperature control system maintains 
operator comfort even in extreme temperatures.

MEQUON, WI — Telsmith, Inc., a leading man-
ufacturer of mineral processing equipment has 
awarded Regional Sales Manager Jerry Hall their 
2017 salesperson of the year.  
Hall had an outstanding year supporting his cus-

tomer base located in the southern midwest re-
gion, which includes Arkansas, Colorado, Kansas, 
Missouri, Oklahoma and southern Illinois. He was 
successful in all Telsmith product lines highlighted 
by the sale of a portable crushing system to a gold 
mining company based in Colorado. 
“It’s a true honor to be named salesperson of the 

year,” states, Hall. “My previous experience as an 
aggregate producer gives me firsthand knowledge 
of what the customer is going through. This, along 
with listening to the customer’s needs, coupled 
with long hours and fast response has helped me 
make Telsmith successful in my territory.” 
Hall joined Telsmith in 2004 as a Regional Sales 

Manager and has been a multiple recipient of the 
salesperson of the year award.
“This award is more than just unit sales, this 

award speaks to Jerry’s hard work, dedication and 
professionalism,” states Jeff Gray, domestic sales 
manager of Telsmith, Inc. “Most of all, this award 
shows how Jerry goes the extra mile by providing 
his customers with solutions to their challenges.” 
Telsmith, Inc. provides a full range of minerals 

processing solutions to the aggregate, mining, in-
dustrial, and recycling industries with cone crush-
ers, jaw crushers, vibrating equipment, portable 
plants, track plants, as well as full scale modular 
processing facilities. Solutions from Telsmith in-
clude product lifecycle support with parts avail-
ability and factory trained service technicians. 
For more information about Telsmith, visit www.

telsmith.com .

Jerry Hall
named Telsmith
salesperson of

the year

Hall had an outstanding year supporting his customer base 
located in the southern midwest region.

Photo courtesy of Telsmith

http://www.williamkentinc.com
http://www.telsmith.com
http://www.williamkentinc.com
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ALLU Group proudly exhibited equipment from 
the Transformer range at Intermat 2018. As well as 
these renowned solutions, ALLU unveiled the latest 
features of its Processor ranges and launched a new, 
exciting development — the ALLU-App. 
As one of the world’s leading construction equip-

ment exhibitions, ALLU used the show to exhibit 
leading members of its Transformer and Processor 
ranges, outline the new features of the equipment, 
and launch its latest development aimed at further 
enhancing customer business operations.

ALLU Processor
Intermat was the perfect occasion to show the latest 

developments of the ALLU Processor. The ALLU Pro-
cessor is a power mixer attachment, which converts 
any excavator into a powerful and versatile mixing 
tool capable of penetrating and effectively mixing a 
variety of difficult materials. Materials suited for the 
attachment range from clay, silt, peat, sludge and 

sediment, to dredged material and contaminated 
soil. 
The ALLU Processor has proved itself throughout 

the world on road construction, building develop-
ments, and various contaminated soil processing 
applications. The Processor enables companies to 
treat and quickly access low bearing capacity ground 
for infrastructure developments by the use of fully 
mobile equipment. The method can also be used to 
remediate contaminated land, with the technology 
transforming hazardous constituents into a solid 
state thereby preventing pollution from dissolving in 
to the environment. 

Launch of mobile ALLU-App 
Fast, precise and global communication with the 

equipment manufacturer is key for customers to 
get the very best out of their investment. In order to 
get closer to the customer, ALLU proudly launched 
its own ALLU Mobile Application at Intermat. The 

mold-breaking development is fully integrated with 
ALLU’s portal providing information, contact and 
advice on everything that is relevant to the serial 
number of the attachment in the customer’s posses-
sion.  
The ALLU Mobile Application provides an intelligent 

digital solution for customers and operators to ob-
tain accurate and timely information regarding safe 
operations at jobsites, thereby maximizing the use of 
the ALLU equipment. The ALLU-App accomplishes 
this, whenever a mobile online service is available, 
through accessing information that is relevant to the 
serial number of the attachment.  
The ALLU Mobile Application provides instructions 

to guide the operator through safe working meth-
ods when using the ALLU attachment throughout 
the whole operating and ownership process.  The 
ALLU-App also provides specific information about 
different jobsite applications, and how best to uti-
lize the ALLU equipment ensuring that the very best 
guides ranging from set-up, installation, and oper-
ations with the operating manual always being on 
hand.

The solution whatever
your material

Also exhibited at the show was a selection of ALLU 
Transformers. The ALLU Transformer Series in-
cludes an excavator/ loader/ tractor mounted pro-
cessing bucket, which screens, pulverizes, aerates, 
blends, mixes, separates and even crushes, feeds 
and loads materials. This results in the feed materi-
al being effectively transformed into highly valuable 
products, making any business more efficient, and 
more profitable. 
Catering for applications of all sizes, and capable 

of processing any material that can be screened and 
sorted, the ALLU Transformer Series is comprised of 
the compact DL & D Series as well as the truly mas-
sive M & G Series. All are designed to transform the 
way in which businesses are able to improve their 
efficiency and profitability.
With the widest range of attachments on the mar-

ket, the ALLU attachment range enables businesses 
to choose the right piece of equipment to meet their 
very particular requirements. 

New transforming products
from ALLU at Intermat 2018

The ALLU Processor is a power mixer attachment, which converts any excavator into a powerful and versatile mixing tool.
Photos courtesy of ALLU

The ALLU Transformer Series includes an excavator/ loader/ tractor mounted processing 
bucket, which screens, pulverizes, aerates, blends, mixes, separates and even crushes, 
feeds and loads materials.

The ALLU-App provides an intelligent digital solution for customers and operators to obtain 
accurate and timely information regarding safe operations at jobsites.



June 2018 PG  17                RockRoadRecycle.com

VALLEY VIEW, OHIO — IROCK Crushers announc-
es Fred Gross as director of sales and business de-
velopment. Gross will lead IROCK’s sales and mar-
keting teams with a focus on bringing the company’s 
dependable crushing and screening solutions to its 
extensive dealer network across the domestic United 
States and beyond. 
“Fred’s passion, experience and commitment to 

dealer customers and end users make him an excel-
lent match for this position and a strong addition to 
our company,” said Chris Larson, IROCK’s general 
manager. “He brings to our team a wealth of knowl-
edge, commercial leadership and a demonstrated 

pattern of success throughout his career. Addition-
ally, his dedication and moral compass align ex-
tremely well with IROCK’s values.”
Gross joins IROCK with an impressive OEM sales 

and business development background as well as 
more than 25 years of experience in the crushing 
and screening industry. Prior to accepting the po-
sition, Gross served as the North and South Amer-
ican sales manager for Terex Cedarapids. He also 
has held high level positions with several other 
businesses in the industry, including WEIR Miner-
als-TRIO, FLSmidth, KPI-JCI and Metso. 
Gross will focus on strengthening existing deal-

er relationships as well as growing IROCK’s dealer 
network. In addition, he will play a strategic role in 
identifying new products to meet the changing needs 
of customers and to ensure their success during the 
forthcoming federal infrastructure plan. 
“This is an exciting time for our industry,” Gross 

said. “And we’re poised to be there for customers 
where and when they need us to overcome challeng-
es and achieve success.”

IROCK hires Fred Gross as
director of sales and business development
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Gross will lead IROCK’s sales and marketing teams with a 
focus on bringing the company’s dependable crushing and 
screening solutions to producers across the globe. 

Photo courtesy of IROCK

http://www.yoderandfrey.com
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You and your family may be entitled
to a SIGNIFICANT CASH AWARD

Call for your risk free consultation
866-206-5735

• Machinist
• Boilermaker
• Pipefitter
• Insulator
• Millwright
• Electrician

AND recently diagnosed 
with LUNG CANCER?

Were you an INDUSTRIAL or 
CONSTRUCTION TRADESMAN?

• Steel Mill Worker
• Shipyard Worker
• Power Plant Worker
• Industrial Plant Worker
• Maintenance Worker
• Railroad Worker

Hillhead 2018 visitors 
will get a first look at 
McCloskey Internation-
al’s new compact jaw 
crusher – the J35 - in 
Buxton Quarry June 
26-28, 2018. The spot-
light is also turned onto 
the newest product from 
McCloskey Washing Sys-
tems, the AGGSTORM™ 
150, which will be dis-
played on the McCloskey 
stand across from the 
Rock Processing Demo 
area.
The new J35 compact 

jaw crusher has recently 
completed field testing. 
The J35 compact jaw 
crusher is the perfect 
solution for projects with 
small footprints but big 
requirements. 
This versatile, mobile 

crusher nimbly moves 
around in small spac-
es, continuing to track 
while crushing. The 
J35’s small footprint is 
uniquely suited to the 
demolition and asphalt 
recycling, aggregates 
and smaller scale con-
struction projects. Less 
than 2.5m wide, the 
crushers can be trans-
ported easily from site to 
site.
The McCloskey 

AGGSTORM™ range 
takes washing to the next 
level by providing robust 
and reliable equipment 
for the most challenging 
applications.
The AGGSTORM™150 

is a modular designed 
plant to remove harsh, 
clay-bound materi-
al from natural and 
crushed gravel, stone 

and ore feeds that can-
not be removed by rins-
ing or screening alone. 
The log shafts rotate 

in opposite directions 
and are timed to obtain 
an overlap of the pad-
dle shoes for maximum 
scrubbing action.
The AGGSTORM™’s 

design features ensure 
smart performance in 
the harshest environ-
ments, and it is an effec-
tive solution to be used 
in the aggregate, C&D 
waste recycling and min-
ing industries. 
With a larger stand 

across from the demo 
area, Hillhead 2018 is 
seen as the perfect op-
portunity for McClo-
skey International to 
announce, show, and 
demonstrate products 
from each of their lines. 
The exhibition grounds 
will be dotted with Mc-
Closkey green screeners, 
crushers, and stackers, 
including McCloskey au-
thorized dealer, Aggre-
gates Processing & Re-
cycling Ltd. (AGG-PRO), 
who will display the new 
recirculating compact 
crusher — the I34R — 
along with a jaw crush-
er, stacker and scalping 
screener.
The demo area of the 

show will feature crush-
ing and stockpiling 
throughout the show. 
McCloskey representa-
tives and dealers will be 
on hand to discuss the 
products on display and 
in the demo area.
Over the past twelve 

months McCloskey In-

ternational has contin-
ued to add new interna-
tional dealers across all 
regions to represent the 
number of new prod-
ucts that were added to 
the company’s portfolio. 
Many of these dealers 
will be attending Hill-
head 2018, and visitors 
will be able to connect 
with them during the 
show and after. 

Buxton Quarry show features the launch of
latest additions to McCloskey product ranges

This versatile J35 mobile crusher nimbly moves around in small spaces, continuing to track while crushing.
Photos courtesy of McCloskey International

The AGGSTORM™’s design features ensure smart performance in the harshest environ-
ments.
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At Savage Stone’s 400-acre quarry in Jessup, MD, 
gabbro is mined from five, 43-foot tall benches, with 
chemical rock hardness increasing with each lower 
level. The shot rock (similar to granite and good for 
coarse road base) used to be loaded into Volvo 35- 
and 40-ton articulated haulers and 100-ton Euclid 
rigids and transported a half mile uphill to the pri-
mary crusher, a Lippmann 5062 jaw crusher. The 
jaw crusher processes rock to 5-7 inches, which is 
then stockpiled on the surge pile for the finishing 
plant, where it is crushed to 1 ½ minus.
Stephanie Poole, Mining Engineer and Pit Supervi-

sor for Savage Stone, explains that the quarry has 
exhausted its pit boundaries to the north and west, 

so expansion is moving to the south side of the pit 
and into lower levels of rock reserves. She said, “As 
the pit deepened our haul roads grew longer and cy-
cle times increased, which in turn slowed produc-
tion. We looked at options that would allow us to go 
faster uphill, but then looked at the economic aspect 
of putting the primary crusher closer to the deposits 
and hauling rock downhill.”
A major capital project started in spring 2017 to 

relocate the primary crusher nearly 380-feet below 
its current elevation and install conveyors to shuttle 
the crushed stone back uphill to the finishing plant. 
The production benefit is two-fold. Loaded haulers 
travel downhill can operate faster and use gravity to 

save on fuel consumption.
If the crushing plant is the heart of a quarry, the 

first line excavator is the pulse, setting cycle times 
by how fast it can load trucks. 
As part of the expansion project the quarry upgrad-

ed its primary excavator to a Volvo EC750E to meet 
the increased production from the crushing plant’s 
new workflow. The super-abrasive environment, 
running 12-hour shifts five days a week, demand-
ed a durable and powerful excavator. The 75-ton 
machine with a 516 hp Volvo Tier 4 final engine is 
matched to a Rockland 6.5 yd3 bucket that has been 
modified internally and externally with guards over 
the cutting edge and side shrouds. The buckets are 

Quarry saves costs and fuel with downhill hauling

LESS DOWNTIME
IS MORE UPTIME
with CleanScrape® Belt Cleaner

LESS IS MORE WITH 
CLEANSCRAPE® BELT CLEANER.

Less Blade Replacements / More Blade Life
– lasts up to 4x as long as traditional cleaners

Less Maintenance / More Performance
– only one tensioner adjustment ever

Less Concern / More Confidence
– safe for vulcanized and mechanical splices

® Registered trademark of Martin Engineering Company in the US and other select locations. © 2018 Martin Engineering Company.
Additional information can be obtained at www.martin-eng.com/trademarks and www.martin-eng.com/patents.

visit martin-eng.com
800.544.2947 / 309.852.2384

cleanscrape@martin-eng.com

A GLOBAL FAMILY

MEQUON, WI – Telsmith, Inc., manufacturer of 
mineral processing equipment, is pleased to an-
nounce its recent hire of Victor Ponce, who joins as 
regional sales manager covering California. 
“We’re thrilled to have Victor join our team,” states 

Jeff Gray, domestic sales manager of Telsmith, Inc. 
“Victor brings with him many years of industry 
knowledge and technical expertise that will be very 
beneficial to our customers in the state of California.” 
Ponce comes to Telsmith with a mechanical engi-

neering background and years of experience in the 
mining and metals industry working for companies 
such as Terra Nova Technologies, FLSmidth North 
America, and Conveyor Engineering. 
“To continue growing Telsmith presence in the 

state of California will require hard work and per-
severance, both of which our team in Wisconsin 
and myself are ready to provide to our clients in 
order to help them meet their goals,” states Ponce.
Ponce is fluent in both English and Spanish lan-

guages and holds a Bachelor of Science in Mechan-
ical Engineering from University of Idaho, 2007 
Idaho E.I.T Certification, and a current MSHA 
Safety Certification. 
Telsmith, Inc. provides a full range of minerals 

processing solutions to the aggregate, mining, in-
dustrial, and recycling industries with cone crush-
ers, jaw crushers, vibrating equipment, portable 
plants, track plants, as well as full scale modular 
processing facilities. Solutions from Telsmith in-
clude product lifecycle support with parts avail-
ability and factory trained service technicians. 
To reach Victor Ponce email him at vponce@

Telsmith.com . For more information about 
Telsmith, visit www.telsmith.com .

Ponce joins Telsmith as 
regional sales manager

Telsmith, Inc. is pleased to announce its recent hire of Victor 
Ponce, who joins as regional sales manager covering California. 

Photo courtesy of Telsmith

mailto:cleanscrape@martin-eng.com
http://www.martin-eng.com/trademarks
http://www.martin-eng.com/patents
http://www.telsmith.com
mailto:vponce@telsmith.com
http://www.martin-eng.com
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Wear Parts for Popular
Aggregate Washers!

WEB:   AggEquipment.com

TOLL FREE:   1-866-755-5650

‘Quality Wear Solutions since 2001’

AGGREGATE
EQUIPMENT SALES
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CLUTCHES & BRAKES

BANDS & STEERING
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827 Phillips Road, Victor, NY 14564
WWW.ROCHESTERCLUTCH.COM

Since 1927

lined with AR450 or 500 
plate and T1.
Terry Baker Sr., Mo-

bile Equipment manager 
at Savage Stone, said, 
“With typical dirt work 
you change bucket teeth 
once a year. With this 
rock, we are getting 96 
hours on a set of teeth, 
so we are averaging three 
teeth changes for every 

oil change.” 
Savage Stone assigns 

a dollar value to every 
piece of equipment down 
to the minute. This for-
mula was developed 
from crunching produc-
tion sheets to calculate 
tonnage per day. Man-
agement uses this data 
when evaluating when to 
replace equipment and 

as comparisons in the 
purchase process. Terry 
added, “We have a cer-
tain number of tons we 
have to meet every day to 
cover costs. The trucks 
and excavators have to 
roll.
“We explored several 

competitor brand exca-
vators. There is a lot that 
went into consideration 

including specs, service-
ability, price, dealer and 
manufacturer support. 
Fuel consumption was 
a big concern. We burn 
15,000 gallons of fuel 
here a week with all of 
our machines, so I want 
to get the maximum fuel 
efficiency per hour that 
we can.”

The team at Savage Stone: (L-R) Plant Manager Gary Long, Mobile Equipment Manager Terry Baker Sr., John Chartier, 
Territory Manager at McClung-Logan Equipment Company, and Mining Engineer Stephanie Poole.

Photo courtesy of Volvo CE

ROLLING MEADOWS, IL — Komatsu America 
Corp. recently introduced the new PC390LCi-11 
hydraulic excavator, the first 3D semi-automat-
ic excavator available with the nimbleness and 
speed of the popular 36-ton weight class ma-
chines and stability of much larger machines. 
 “Whether it’s production excavating, utility 

trenching, site prep or any application where 
greater over-the-side lift capacity is required, 
this could be the machine operators fight over on 
the jobsite” said Renee Kafka, product special-
ist, Komatsu America. “Also, to increase oper-
ator comfort and convenience, all PC390LCi-11 
machines come standard with the machine-con-
trol-enhanced joysticks first introduced on the 
PC210LCi-11,” Kafka said. 
Intelligent Machine Control features a unique 

sensor package, including stroke sensing hy-
draulic cylinders, an IMU sensor, and GNSS 
antennas. The machine utilizes 3D design data 
loaded into the machine’s monitor to accurately 
display machine position relative to target grade. 
When the bucket reaches the target surface, au-
tomation kicks in to limit over excavation. 
Features that make the PC390LCi-11 a unique 

hydraulic excavator include:
• Intelligent Machine Control joysticks: semi-au-

to/manual mode-switching and design surface 
offset function can be operated with switches on 
the control levers.
• Auto-grade assist: as the operator moves the 

arm, the boom adjusts the bucket height auto-
matically, tracing the target surface and mini-
mizing digging too deep.
• Auto-stop control: during boom and bucket 

operation, the work equipment automatically 
stops when the bucket edge reaches the design 
surface, thus minimizing design surface dam-
age. 
• Minimum distance control: the machine con-

trols the bucket by automatically selecting the 
point on the bucket closest to the target surface. 
If the machine is not facing a sloped surface at 
a right angle, it will still follow the target surface 
and minimize digging below it.
• Facing angle compass: the orientation of the 

facing angle compass’ arrow shows the operator 
the facing angle, relative to target surface. This 
allows the bucket edge to be accurately posi-
tioned square with the target surface.
• Realistic 3D display: the machine and design 

surfaces are shown in realistic 3D. The angle 
and magnification of the views can be changed, 
allowing the operator to select the optimum view, 
depending on work conditions.
• Control box: the Intelligent Machine Control 

monitor uses a large 12.1 screen for visibility 
and ease of use. The simple screen layout dis-
plays the necessary information in an easily 

Komatsu America 
Corp. introduces 

the new
PC390LCi-11

intelligent
machine control 

hydraulic
excavator 

http://www.rochesterclutch.com
http://www.aggequipment.com
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Empire Series Stationary Plant

Custom built portable and stationary plants
All Plants built for seismic calculations of delivery site

Complete line of materials handling and dust equipment available
Complete line of Ready Mix Reclaimers 

and Slurry Recovery Systems
Family owned since 1957

CONROC DISTRIBUTION
320 Fair Haven Rd.
Alameda, CA 94501

510-337-1350

www.facebook.com/pages/Stephens-Manufacturing/172925979476180

(800) 626-0200
Members of:

Find us on:

www.stephensmfg.com
CONCRETE PLANTS • Tompkinsville, KY

MEMBER
Association

Of

Equipment
Manufacturers

understood fashion. A 
touch screen icon inter-
face, instead of a multi-
step menu, simplifies op-
eration.
Other performance fea-

tures include:
• An 8.85 liter, 257 

horsepower, EPA Tier 4 
Final, SAA6D114E-6 en-
gine 
• KOMTRAX® level 5 

technology feeds the op-
erator machine data, 
such as fuel and die-
sel exhaust fluid (DEF) 
levels, Komatsu Diesel 
Particulate Filter (DPF), 

The PC390LCi-11 excava-
tor, whether rented, leased 
or purchased, is covered by 
the Komatsu CARE®.

http://www.stephensmfg.com
http://www.facebook.com/pages/Stephens-Manufacturing/172925979476180
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Grapples

North American Attachments
800-380-8808

www.excavator-attachments.com

regeneration status, location, cautions and maintenance alert information.
The PC390LCi-11 excavator, whether rented, leased or purchased, is covered 

by the Komatsu CARE® complimentary maintenance program for the first three 
years or 2,000 hours, whichever comes first. 
Through its distributor network, Komatsu offers a state-of-the-art parts and ser-

vice program to support its equipment. Komatsu has proudly provided high-qual-
ity reliable products for nearly a century. Visit the website at www.komatsuamer-
ica.com for more information.

The simple screen layout displays the necessary information in an easily understood fashion. 

The 3D semi-automatic excavator features the nimbleness and speed of the popular 36-ton 
weight class machines and stability of much larger machines. 

Photos courtesy of Komatsu

LiuGong North America’s new E-Se-
ries excavators include the 915E, 
922E, 925E, 930E and 936E models. 
The machines feature best-in-class 
fuel consumption and an integrated 
ROPS cab meeting ISO 12117-2 safety 
standards. A standard rear-view cam-
era improves operator visibility when 

traveling. The excavators are powered 
by QSB4.5, QSB6.7, and QSL9 Tier 
4 Final turbo-charged Cummins en-
gines. Six selectable working modes 
optimize hydraulic performance and 
fuel consumption for specific condi-
tions. Auto-idle speed function reduc-
es fuel consumption and engine noise 

when pilot controls are in neutral. The 
E-series feature bucket capacities up 
to 2.5 yd3; maximum digging depths 

up to 24’1” and power up to 290 hp.
Visit their website for more informa-

tion.

LiuGong North America announces
E-series excavators

Six selectable working modes optimize hydraulic performance and fuel consumption for spe-
cific conditions. 

Photo courtesy of LiuGong

http://www.excavator-attachments.com
http://www.komatsuamerica.com
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Excavator Dredger

Pile Cutter Saw

Scrap Shear
Sheet

pile driver

Side grip
multi piler

Hydraulic Hammers

www.iai-USA.com   •   1-877-219-1962

PITTSBURGH, PA — 
Identified Technologies 
(“Identified”),  recently 
announced a suite of new 
drone mapping features 
and services for its cus-
tomers in the construc-
tion, mining, energy and 
engineering sectors. The 
new features, which will 
be launched and auto-
matically pushed to cus-
tomers throughout 2018 
include: 

• Haul Road Analysis: Al-
lows the user to incorpo-
rate mapped haul roads 
into the orthomosaic they 
receive when flying their 
site by drone. This anal-
ysis will cover the slope 
and width of the road.    
• Slope Maps: Enables 

a user to move a cursor 
over any point to see the 
exact slope for that loca-
tion. It will show slopes 
by both degree and per-

cent grade.
• Plan IQ Camera View: 

Provides a livestream of 
what the camera sees 
when the drone is fly-
ing. This is particularly 
valuable for maintaining 
continuous line of sight 
on the drone as it flies as 
required by the FAA regu-
lations. 
• Change Detection Tool 

Color Coding: Empow-
ers users to change the 

colors in this tool so that 
the can color code piles of 
different things and mea-
sure change accordingly. 
• Enterprise Site Permis-

sions: Gives users more 
control over shared data, 
so they can customize the 
level of access and control 
they want to grant indi-
vidual customers, con-
tractors and stakehold-
ers.  
• DJI Inspire 2 Drone: 

Customers will receive 

upgrades to the new DJI 
Inspire 2 with their Iden-
tified Technologies sub-
scription. The Inspire 2 
has enhanced accuracy, 
robustness and obstacle 
sense and avoid (SAA) ca-
pabilities.
The most dramat-

ic changes to Identified 
Technologies’ Site IQ soft-
ware capabilities are the 
Haul Road Analysis and 
Slope Map features. For 
these quickly constructed 
and heavily trafficked dirt 
roads, steep slopes result 
in dramatic increases in 
gas consumption and 

costs, accelerated wear 
and tear on vehicles, 
or exacerbated hazards 
from ice and inclement 
weather. 
Going from .02 percent 

to .01 percent slope dou-
bles the fuel efficiency of 
the vehicle traveling on 
it since its documented 
that a 10 percent change 
in slope can affect the fuel 
efficiency by 10 percent. 
Given this fuel efficien-
cy, a single large piece of 
equipment on a less steep 
slope could save a com-
pany $400,000 in fuel 
over a three-year project. 

Identified Technologies releases transformative
new drone mapping analytics capabilities

Site IQ  - Slope Map Screenshot
Graphics courtesy of Identified Technologies Site IQ - Haul Road Analysis Screenshot

http://www.iai-USA.com
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Expectations were high 
at Yoder & Frey when it 
was instructed to auc-
tion six Caterpillar 777s 
via a timed online auc-
tion but the unprece-
dented interest and fe-
rocious bidding took the 
sale well above the ex-
pected hammer.
“We knew that these 

impressive and well 
maintained [haul] trucks 
would attract strong in-
ternational interest but 
as the close of the timed 
action approached, bids 
from the 50 or so regis-
tered bidders, located 

around the globe in 30+ 
countries, were abso-
lutely flying in, driving 
hammer prices up,” stat-
ed Peter Clark, President 
of Yoder & Frey. “We were 
taken by surprise by just 
how popular these lots 
were, clearly indicating 
that the quarrying, min-
ing and heavy material 
transport sectors are ex-
panding at the moment 
and actively looking for 
the right sort of equip-
ment. The top bids for a 
couple of the machines 
finished at a staggering 
$410,000 — more than 

double of what was ex-
pected.”
The opening and high-

ly audacious bidding 
on these 777s started 
at around $30,000 on 
April 20 when the auc-
tion commenced but as 
the closing time of 21:00 
EST on Thursday, April 
26 approached multi-
ple bids were constantly 
being placed. Towards 
the close, bids were in-
creasing by as much as 
$10,000 almost every 
30-seconds, with the
average hammer price
being paid for each fin-
ishing at $380,000;
and the highest price of
$410,000 being paid on
a couple of machines,
well above the envisaged
estimate based on pre-
vious industry prices,
achieving a total final
hammer of $2,290,000
for the six pieces.
Each of the six 777s

were 2011 models, had
around 17,000 - 20,000
hours on the clock and
had been used and fully
maintained by a quarry-
ing company located in
West Virginia. CAT TA2
inspection reports were

provided to give buyers 
full clarity and peace of 
mind as to the quality of 
the equipment. 
Peter Clark continued: 

“When we have large, 
highly specialist pieces 
of equipment to auction, 
running a timed online 
sale often means we can 
reach a high number of 
interested buyers and 
provide them with an 

effective way of bidding 
on equipment. However 
our regular on-site auc-
tions also increasingly 
attract some top quality 
lots from vendors, sub-
sequently generating 
good interest and high 
turnouts of bidders all 
looking to secure a real 
deal on used equipment; 
and they are rarely dis-
appointed. They can be 

confident about what is 
on offer and that they 
can acquire quality, re-
liable, yet affordable 
equipment. For anyone 
who has never attended 
one of our auctions we 
would encourage them 
to come along and see 
for themselves the mas-
sive quantity and the 
quality of equipment 
regularly included.”

Yoder & Frey reports unprecedented bidding
at recent ‘timed’ online auction

Yoder & Frey’s Peter Clark.

Expectations were high at Yoder & when it was instructed to auction six Caterpillar 777s.
Photos courtesy of Yoder & Frey

Hillhead 2018 will see Sandvik Min-
ing and Rock Technology mobile 
crushers and screens highlight the to-
tal solutions nature of its world-lead-
ing equipment ranges. This year will 

see the launch of new products and 
services, new digital solutions, as well 
as live demonstrations in front of the 
stand.    
The Sandvik range of mobile crush-

ing and screening equipment provides 
solutions for virtually any application, 
and encompasses such diverse busi-
ness areas as surface rock quarrying, 
excavation, demolition, recycling and 

civil engineering.  The all-encompass-
ing range has provided customers 
across the world with the very latest 
developments whether working inde-
pendently or in conjunction with other 
equipment from Sandvik’s offering.  
As well as mobile crushing and 

screening equipment, Sandvik Mining 
and Rock Technology produces ranges 
of underground excavation and min-
ing equipment, rock tools, drilling rigs, 
breakers, tunnelling equipment, sta-
tionary crushing and screening ma-
chinery and bulk-materials handling 
systems. Equipment purpose devel-
oped to deal with virtually any mining, 
quarrying or construction application. 
The very latest at Hillhead 2018
As the world’s leading ‘live-action’ 

show, Hillhead 2018 will see Sandvik 
highlight the total solutions nature 
of its mobile screening and crushing 
offering. A number of global product 
launches are planned, with demon-
strations of mobile crushing and 
screening equipment being held in 
front of the stand. Other exciting de-
velopments will be demonstrated on 
the stand itself.  
Products being shown include:
• QJ341 best-selling jaw crusher
• QJ241 compact jaw crusher

Sandvik’s mobile digital solution at Hillhead 2018

The QJ341 mobile jaw crusher feeds a QS331 mobile secondary cone crusher.
Photos courtesy of Sandvik
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• Screening media and aftermarket solutions
• QE342 screener – Global Product Launch
• Sandvik My Fleet – Global Product Launch    
What makes Hillhead exciting and different, are the 

live equipment demonstrations at the quarry face. 
This year Sandvik will be demonstrating the follow-
ing mobile crushers and screens:
• QJ341+ jaw crusher with pre-screen
• QA451 Hybrid Doublescreen 
• QH332 DDHS Hydrocone crusher – Global Prod-

uct Launch
Virtual reality experience and digitalization
In order to provide visitors to the stand with an 

insight into what makes the new QH332 with dou-
ble-deck hanging screen such a major development 
in cone crushing, the very latest digital technology 
will be used to showcase its innovative features. This 
will take the form of a ‘virtual reality’ presentation 
and walk through. 
Continuing this theme, Sandvik will also show how 

it has used the very latest technology to help its cus-
tomers get the very best from their investment, with 
the launch of Sandvik My Fleet.  This is a fleet man-
agement tool, which provides critical data on GPS 
location and machine utilization. The remote mon-
itoring system enables customers to optimize their 
machine operation and work more efficiently through 
accessing a functional portal interface.
With live demonstrations of some of the most im-

portant pieces of Sandvik equipment being held 
regularly throughout the day, a focus on providing 
solutions for our customers, and virtual reality tours, 
Hillhead will certainly be a showcase event for Sand-
vik Mining and Rock Technology in 2018.

The very latest digital technology will be used to showcase the QH332’s innovative features — which include a double-deck 
hanging screen. 

While incorporating the popular features of Epiroc’s market-leading Solid Body 
(SB) breaker range, the new SB 302 and SB 452 Tunnel versions provide appli-
cation-specific modifications that extend equipment lifetime and reduce overall 
operating costs in underground applications. 
Piston lifetime in the advanced Tunnel version is extended by a new piston in 

stainless steel, while bushing seat wear is minimized by a press-fit, one-piece 
bushing locked by an additional pin. An exchangeable wear plate protects the 
hammer body and heavy-duty retainer bars and a locking pin enhance durabil-
ity. 

The special tunneling tool with a collar supporting a robust front shield and 
dust cover minimizes the dust intake when working on overhead areas. Two 
restrictors are available which enable the performance of the hydraulic breaker 
to be adjusted for either traditional scaling operations or for more challenging 
rock breaking jobs.
The new Tunnel versions are suitable for excavators in the weight class from 

4.5 to 13 tons (10,000 to 28,500 lbs) and standard underground scalers. Service 
weights are 315 kg (690 lbs) for the SB 302 and 450 kg (990 lbs) for the SB 452.
For more information, visit www.epiroc.ca .

New Tunnel version of Epiroc SB hydraulic breakers offers
longer lifetimes with lower operating costs

The special tunneling tool with a collar supporting a 
robust front shield and dust cover minimizes the dust 
intake when working on overhead areas. 

An exchangeable wear plate protects the hammer 
body and heavy-duty retainer bars and a locking pin 
enhance durability. 

Photos courtesy of Epiroc

The new SB 302 and SB 452 Tunnel 
versions provide application-specific 
modifications.

http://www.epiroc.ca
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Number / Classification
  20   Air Compressors
  25   Air Tools
  35   Announcements
  45   Antiques
  55   Appraisal Services
  60   Asphalt Equipment
  70   At tach ments
  80   Auctions
  85   Backhoe/Loaders
135   Bits
150   Buckets
155   Building Materials/Sup plies
157   Building Repair
160   Buildings For Sale
165   Business Opportunities
190   Chain Saws
200   Chippers
220   Compaction Equipment
225   Composting Equipment
230   Compressors
240   Concrete Mobile Mixers
245   Concrete Products
255   Construction Demolition
265   Construction Eq. For Rent
270   Construction Eq. For Sale
275   Construction Machinery

Want ed
277   Construction Services
278   Construction Subcontracting
280   Construction Supplies
300   Conveyors
310   Cranes
320   Crushing Equipment
375   Dozers
400   Drills
415   Employment Wanted
425   Engines
430   Excavators
470   Financial Services
494   For Lease
495   For Rent
505   Forklifts
535   Generators
550   Gradalls
555   Graders
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635   Hoists
705   Legal Notices
745   Loaders
760   Lumber & Wood Prod ucts
780   Maintenance & Repair
800   Mine Equipment
805   Miscellaneous
880   Parts
885   Parts & Repair
890   Pavers
925   Pressure Washers
950   Real Estate For Sale
955   Real Estate Wanted
975   Rentals
997   Safety Equipment

1017   Scrapers
1020   Screening Equipment
1040   Services Offered
1085   Snowplows
1097   Sprayers
1105   Sweepers
1120   Tools
1130   Tractors
1140   Trailers
1145   Training
1170   Truck Parts & Equip ment
1175   Trucking
1180   Trucks
1205   Wanted

1-800-836-2888

To Place A Classified Ad Phone 1 (800) 836-2888 • Fax (518) 673-2381 •  E-mail: classified@leepub.com
RRR Mailing Address Classifieds,

PO Box 121, Palatine Bridge, NY 13428

Building
Materials/Supplies

Announcements

Building
Materials/Supplies

Announcements

Help Wanted

Engines

Help Wanted

Engines

Need to Hire Someone?
Looking For Your Next Star 

Employee?
 Check out the 

ROCK ROAD 
RECYCLE

JOB BOARD
Go to

jobs.hardhat.com

D&J Supply LLC
26 & 29 Ga. Metal Roofing & Siding

Pre-Engineered Trusses
Pole Barn Packages - Any Size

~ Direct Shipments ~
Call Us for Your Building Needs

Located in Central New York

518-568-3562

ADVERTISING DEADLINE
Thursday, June 14, 2018
For as little as $10.00 - place a classified ad in

Rock Road Recycle
Call Peg at1-800-836-2888

or 518-673-0111
or email classified@leepub.com

Lumber &
Wood Products

Lumber &
Wood Products

Announcements

CHECK YOUR AD - ADVER-
TISERS should check their
ads on the first week of inser-
tion. Lee Newspapers shall not
be liable for typographical, or
errors in publication except to
the extent of the cost of the
first weeks insertion of the ad,
and shall also not be liable for
damages due to failure to pub-
lish an ad. Adjustment for er-
rors is limited to the cost of that
portion of the ad wherein the
error occurred. Report any er-
rors to Peg Patrei at 518-673-
0111 or 800-836-2888.

ADVERTISERS
Get the best responses from
your advertisements by
including the age, condition,
price and best calling hours.
Also, we always recommend
insertion for at least 2 issues
for maximum benefits. Call
Peg at 1-800-836-2888 

� � � � �

IS YOUR WEBSITE MOBILE
FRIENDLY? Google reporting
listing changes for non mobile
friendly sites!! Don’t lose your
traffic. Update now!!! WWE
Market ing  518-527-6800
wjleepub@gmail.com 

Building
Materials/Supplies

PREVENT POSTS FROM
ROTTING. Quick-Easy-Effec-
tive-Low-Cost. For Information
call 1-888-519-5746 or email
GetSmartpostInfo@gmail.com

Buildings For Sale

POLE BARN PACKAGES,
metal roofing & siding. Great
prices! Homeowners & con-
tractors welcome. All pole barn
packages include detailed
plans and drawings. Mountain-
top Enterprises, 2726 State
Hwy. 7, Bainbridge, NY 607-
967-4877 www.metalroofingand-
metalsiding.com

Construction
Equipment

ALLIS CHALMERS TRAC-
TORS: 170 diesel & Allied
quick detach loader, D17 Se-
ries 4 & loader, D17 Series 3.
585-424-0795

MASSEY FERGUSON 2244
dozer 6-way, $3,000. Rollback
car trailer, $2,500. 315-427-
7662 or 315-697-9470.

Construction
Equipment For Sale

JD 555 crawler loader, clean,
$11,000; Bobcat skid steer
tracks, $11,500. Several back-
hoes, tractors, dozers. Several
parts machines. 518-634-2310

Custom Services

BUSINESS CARDS: 1,000
for only $60.00, full color
glossy. Give us your existing
card or we will design one for
you! FREE SHIPPING in-
cluded. Call Lee Newspapers
at 518-673-0101 or email
c o m m e r c i a l p r i n t
@leepub.com

Fencing

LOCUST POSTS, POLES,
Split Rails, 6x6’s, 4x4’s, other
hardwood boards and planks,
custom cut. Also lots, land
cleared, woodlots wanted.
518-883-8284.

Loaders

JOHN DEERE 265 self level-
ing loader with brackets and
joystick, $4,500. 315-725-1896

NEW HOLLAND 270TL
Loader with quick attach
bucket, fits Workmaster 55/45,
Farmall 45A/55A, new, $2,700.
570-724-3747

Lumber &
Wood Products

Miscellaneous

BUSINESS CARD MAGNETS
only $75.00 for 250. Free Ship-
ping. Call Lee Publications at
518-673-0101.  Please allow
7-10 business days for deliv-
ery.

Screening Equipment

SCREENING plant, $18,000.
518-634-2310

Services Offered

SELF INKING STAMPS,
$23.00 + Shipping. All sizes.
Call Lee Newspapers 518-
673-0101 or email commer-
cialprint@leepub.com

Skid Steer
Loaders

1840 CASE SKID LOADER,
$7,500. 607-206-1428

mailto:classified@leepub.com
mailto:classified@leepub.com
mailto:wjleepub@gmail.com
mailto:GetSmartpostInfo@gmail.com
http://www.metalroofingandmetalsiding.com
mailto:commercialprint@leepub.com
mailto:commercialprint@leepub.com
http://www.mcquillengines.com
http://www.jobs.hardhat.com
mailto:michele@pioneermillworks.com
mailto:wiwpine@gmail.com
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Trailers

Trucks

Trailers

Trucks

NEW PJ Gooseneck 102”x25’
 20’ flat deck + dovetail with 3 spring assist fold over/

stand up ramps, 15,680lb GVW, double jacks,
LED lights, locking toolbox, spare tire & wheel

  $7,050
Midlakes 

Trailer Sales
“We’ll hook you up”

1595 Yale Farm Rd., Rom ulus, NY 14541
   Toll Free 888-585-3580 ~ 315-585-6411

SPECIAL OF THE WEEK

Martin’s Farm Trucks, LLC
Trucks for All Your Needs - Specializing in Agri-Business Vehicles

717-597-0310

2011 Hudson HTD18C
12 Ton Pintle Trailer, Air Brakes,

20’ Flat Deck, 5’ Beavertail,
5’ Spring Assist Ramps $7,900

2000 Mack CH612, E7-310HP, 10 Spd, 
34k GVW, Air Susp, 11’ Steel Dump, 

Pintle with Air & Electric 
$14,900

Trailers

TEITSWORTH TRAILERS:
Over 400 trailers in stock! PJ
Goosenecks, Dumps, Tilt Tops,
Landscape, Car Haulers, Skid
Steer trailers, Frontier Live-
stock Trailers & much more!
Best prices, largest selection.
Financing available. Call 585-
243-1563.

Trucks

LARGE ROLLBACK TRUCK,
30’ tandem, $45,000. 518-634-
2310

Name: (Print)_______________________________________________________________
Ad dress:___________________________________________________________________
City:________________________________________St.:_________Zip:_______________
Phone:___________________________________Fax:______________________________
Cell:____________________________________E-mail:_____________________________

Payment Method:    o American Express o Discover  o Visa  o MasterCard

Card #___________________________________________Exp. Date__________________
* (REQ.) Card Security Code #____________
Signature________________________________________Date______________________

4 EASY WAYS TO PLACE A
ROCK ROAD RECYCLE AD CLASSIFIED 

FOR BEST RESULTS, RUN YOUR 
AD FOR TWO IS SUES!

Cost per issue: $10.00 for the first 14 words, 
50¢ each ad di tion al word.

MM/YY

MM/YY

Required w/Credit Card Payment Only

$10.00

$10.50

$11.50

$12.50

$10.50

$11.50

$12.50

$10.50

$11.50

$12.50

$13.50$13.50$13.50

$14.50$14.50$13.50

$15.50$15.50$14.50

MAIL IT IN -
Fill out the form, cal cu late the cost, en close
your check/money order or credit card
in for ma tion and mail to:

ROCK ROAD RECYCLE
Classifieds,

PO Box 121,
Palatine Bridge, NY 13428

3.

1. PHONE IT IN -
Just give Peggy a call at
1-800-836-2888

4. E-MAIL IT IN -
E-mail your ad to

classified@leepub.com

FAX IT IN -
For MasterCard, Visa, American Express
or Discover cus tom ers, fill out this form

completely and fax to Peggy at
(518) 673-2381

2.

(800) 836-2888
To Place Your Ad Here

To Place A Classified Ad Phone 1 (800) 836-2888 • Fax (518) 673-2381 •  E-mail: classified@leepub.com
RRR Mailing Address Classifieds,

PO Box 121, Palatine Bridge, NY 13428
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mailto:classified@leepub.com
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On the front lines with Fisher Phillips: 
by Travis Vance and Pamela Williams

The changes to MSHA’s workplace examination 
rule governing metal and nonmetal mines have gar-
nered significant attention. Stakeholders fought back 
against the original proposed rulemaking, and MSHA 
delayed implementation three times. Following out-
cries from operators, numerous comments, and even 
litigation, on April 9, 2018, MSHA published its fi-
nal amended regulation governing “Examinations of 
Working Places in Metal and Nonmetal Mines.”  Ef-
fective June 2, 2018 (MSHA has stated it will refrain 
from issuing citations under the new requirements 
until October 1, 2018), the regulation states: 
§ 56/7.18002: Examination of working places. 
(a) A competent person designated by the operator 

shall examine each working place at least once each 
shift before work begins or as miners begin work in 
that place, for conditions that may adversely affect 
safety or health.
(1) The operator shall promptly notify miners in any 

affected areas of any conditions found that may ad-
versely affect safety or health and promptly initiate 
appropriate action to correct such conditions.
(2) Conditions noted by the person conducting the 

examination that may present an imminent danger 
shall be brought to the immediate attention of the 
operator who shall withdraw all persons from the 
area affected (except persons referred to in section 
104(c) of the Federal Mine Safety and Health Act of 
1977) until the danger is abated.
(b) A record of each examination shall be made before 

the end of the shift for which the examination was con-
ducted. The record shall contain the name of the person 
conducting the examination; date of the examination; 
location of all areas examined; and description of each 
condition found that may adversely affect the safety or 
health of miners and is not corrected promptly.
(c) When a condition that may adversely affect safety 

or health is not corrected promptly, the examination 
record shall include, or be supplemented to include, 
the date of the corrective action.
(d) The operator shall maintain the examination re-

cords for at least one year, make the records avail-
able for inspection by authorized representatives of 

the Secretary and the representatives of miners, and 
provide these representatives a copy on request.
What does the new rule mean to mine operators? 
• A “competent person” must perform a workplace 

examination of the location where miners are sched-
uled to work.
• Examinations must be performed before “miners 

begin work” or as they “begin work.” 
• Operators must “promptly” notify miners in “af-

fected areas” of conditions that may impact them. 
• Operators must “promptly initiate appropriate ac-

tion” to correct “conditions” in “affected areas” that 
may impact miners.
• “Operators must keep specific, detailed records of ex-

aminations and of conditions not “promptly” corrected. 
• Records must be made available to both the Secre-

tary and miners’ representatives upon request.
What changed? 
The final rule contains notable changes from previ-

ous requirements.  
First, the timing for the required examination is 

clear.  Now, the workplace examination must be done 
at the beginning of the shift or before miners begin 
working in the area rather than “once per shift.” 
Second, operators must now notify miners in the 

affected area of conditions that may adversely affect 
the miner’s health or safety when those conditions 
are not corrected.
Third, the examination must be recorded before the 

end of the shift. The record must include the name 
of the competent person conducting the exam; the 
date; the locations examined; a description of each 
adverse condition that is not corrected promptly; and 
the date of corrective action for those adverse condi-
tions not promptly corrected.
Fourth, the records must be made available to min-

ers’ representatives in addition to MSHA.
So, really, what does this mean?
MSHA’s stated its purpose in its September 2017 

publication concerning the rule:  “Effective working 
place examinations are a fundamental accident pre-
vention tool used by operators of metal and nonmetal 
(MNM) mines; they allow operators to find and fix ad-

verse conditions and violations of health and safety 
standards before the cause injury or death to miners.”
Words like “prompt” are inherently subjective.  What 

is prompt to an operator may not be “prompt” to 
MSHA.  However, in the September 12, 2017 Federal 
Register, MSHA noted that it “interprets ‘promptly’ to 
mean before miners are potentially exposed to adverse 
conditions.”  But what if an operator does not see a 
potential adverse condition before a miner is exposed? 
Likewise, keeping records of known hazards that are 

not “promptly” corrected seems like a pitfall for the 
mining community.  As mentioned above, the record 
keeping requirements state, “the record shall contain 
the name of the person conducting the examination; 
date of the examination; location of all areas exam-
ined; and description of each condition found that 
may adversely affect the safety or health of miners 
and is not corrected promptly.”  They also require 
that “[w]hen a condition that may adversely affect 
safety or health is not corrected promptly, the exam-
ination record shall include, or be supplemented to 
include, the date of the corrective action.”  Are such 
records documenting the later “corrective” dates go-
ing to be used by MSHA to demonstrate “employer 
knowledge” or higher degrees of negligence?
MSHA’s April 9, 2018 publication in the Federal Reg-

ister states that the amendments “provide mine opera-
tors with additional flexibility in managing their safety 
and health programs and reduce regulatory burdens 
without reducing the protections afforded miners.”  
While miner safety should always be the paramount 
concern for operators, operators must also be vigilant 
in updating their training and policies to comply with 
the new mandatory standard. Training should include 
instruction on how to locate and identify potentially 
hazardous conditions in a workplace. 
We will keep you updated as this new rule is imple-

mented and enforced by MSHA.
Travis Vance is a partner in the firm’s Charlotte of-

fice. He can be reached at tvance@fisherphillips.com 
or 704•778•4164. Pamela Williams is a partner in 
the firm’s Houston office. She can be reached at pwil-
liams@fisherphillips.com or 713•292•5622.

Wind of Change:  MSHA’s Final Rule Governing 
Workplace Examinations for

Metal and Nonmetal Mines becomes effective June 2, 2018 Travis Vance Pamela Williams

Sandvik Mining and Rock Technology has released its data interoperability policy, 
which specifies how Sandvik systems, equipment and tools share data in the mining 
digital ecosystem. The policy outlines the principles by which Sandvik systems can 
communicate in a digitized mining and rock excavation industry. 
The Sandvik Mining and Rock Technology Interoperability Policy is now available on 

the My Sandvik customer portal. It outlines the principles by which Sandvik systems 
can communicate within a digital ecosystem, including data accessibility, fleet data 
compatibility, data rights and control and data privacy. 
“In their desire for the optimal safety, productivity and profitability of their mining 

operations, our customers are looking to digital technologies to enable optimized pro-
cesses,” says Rock Drills and Technologies President, Patrick Murphy. “Sandvik sys-
tems and equipment will form a key part of the digital ecosystems at these mines of 
the future.” 
Sandvik’s digital offering ranges from systems for autonomous equipment and fea-

tures, such as the industry-leading AutoMine® platform, to systems for process man-
agement and optimization, to tailored data analytics solutions. Sandvik understands 
the essential role its systems will play within the larger digital ecosystem at each of its 
customers’ sites. Sandvik systems will be able to interface and exchange data with oth-
er systems around the operation, ensuring that the value of the data can be unlocked. 
Sandvik will take the lead in shaping industry standards in data interoperability.
“Our customers have naturally asked that they can access equipment health and 

productivity data from the solutions that we provide them,” Murphy says. “While in-
terfaces are not available for all equipment models today, these will be progressively 
rolled out as new products come to market. However, there are today already over 

1,000 machines connected to our industry-leading, cloud-connected productivity and 
eCommerce platform, My Sandvik, as well as the more advanced OptiMine® mining 
process optimization platform. Data interfaces can be created so that the customer 
can access the raw data from these offerings.” 
The data interoperability policy outlines the principles behind Sandvik’s digital offer-

ing, explaining, for example, how data can be accessed, depending on the customer’s 
fleet — i.e. at equipment level, at server level onsite or within the cloud. And, of course, 
how it is protected.
“We know that cloud-based data processing services offer tremendous advantages 

over local server based solutions, and are critical in leveraging the full potential of 
the industrial Internet of Things,” says Manny Maloney, General Counsel at Sandvik 
Mining and Rock Technology. “And when our customers choose us to process data on 
their behalf, we don’t take it lightly. Access to data needs to be defined and restricted, 
because it is often operator-related and commercially-sensitive.” 
The Sandvik data interoperability policy is designed to ensure the highest levels of 

data privacy and security whilst ensuring the customer retains all rights to infor-
mation related to the use and application of their equipment. The policy has been 
designed with the General Data Protection Regulation (GDPR) in mind. The GDPR is 
a European Union (EU) law on data protection and privacy, which also applies to the 
export of personal data outside the EU. It comes into effect on 25 May 2018, with the 
intention of harmonizing data privacy laws across Europe. 
“Although the GDPR is a European regulation, we aspire to apply the same level of 

rigor regarding data privacy across the world, wherever we operate,” added Maloney.

Sandvik Mining and Rock Technology releases data interoperability policy 

mailto:tvance@fisherphillips.com
mailto:pwilliams@fisherphillips.com
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Caterpillar currently is de-
veloping productive, fuel-effi-
cient, power-dense, EU Stage 
V-compliant engines across 
its industrial product line, 
from the two-cylinder C0.5, to 
the 12-cylinder, 32-liter C32. 
Goals for Cat® Stage V en-
gines include developing more 
efficient after-treatment sys-
tems, simplifying installation 
in OEM-customer machines, 
and providing added value for 
end users of OEM machines 
— through increased produc-
tivity, increased fuel efficiency 
and exceptional reliability.
The Cat C9.3B engine, for 

example, has been awarded 
EU Stage V emissions certifi-
cation and is now in produc-
tion — more than 10 months 
ahead of the industry’s newest 
and most stringent regulatory 
requirements.
“The C9.3B’s certification 

is an exciting milestone for 
Caterpillar,” says Jeff Moore, 
product director, research and 
development for 7.2- to 18-li-
ter engines, “and we’re confi-
dent that this engine will meet 
customer expectations for 
reliability and durability in a 
simpler, lighter package with 
more power and torque. Cat-
erpillar has proven the merits 
of the C9.3B by testing the en-
gine to its limits, both in the 
lab environment and in actual 
customer applications.”
The six-cylinder, 9.3-liter 

C9.3B engine builds on the 
core engine that has been in 
production since 2011, log-
ging more than 200 million 
hours in real-world, off-high-
way operation. With a proven, 
reliable core engine, coupled 
with extensive diesel-partic-
ulate-filter (DPF) experience, 
Caterpillar has focused EU 
Stage V engine development 
on simplifying design, improv-
ing performance and reducing 
installation complexity.
The C9.3B combines a new 

high-pressure/common-rail 
fuel system with simplified 
systems for air, electrical and 
after-treatment to produce up 
to 340 kW (456 hp) of power 
and 2088 Nm (1,540 lb.-ft.) 
of torque, resulting in 18 per-
cent more power, 21 percent 
more torque, and 12 percent 
less weight, compared with its 
predecessor.
“End users will see this re-

finement pay off with in-
creased performance, up to 
three percent less fuel con-
sumption and exceptional 
starting capability in cold cli-
mates,” says Moore.
“Patented after-treatment 

technology provides a com-
pact, lightweight design that 
is 39 percent smaller and 55 
percent lighter than the EU 
Stage IV/Tier 4 Final config-
uration, and the new design 
provides transparent regen-
eration to ensure optimum 
machine performance and 
uptime.”
As with all Cat 9- to 18-liter 

engines, the C9.3B is avail-
able in various configurations, 
including those with facto-
ry-installed, engine-mounted 
after-treatment systems and 

radiators. In total, more than 
2,000 unique configurations 
are available for the C9.3B.
“We understand that not all 

customers have the resources 
to design, manufacture and 
validate on the same scale,” 
says Moore. “For that reason, 
Caterpillar designs its prod-
ucts with the flexibility to ac-
commodate various OEM re-
quirements, resulting in lower 
installation costs.”
In addition to the C9.3B, the 

Cat large-engine, EU Stage 
V lineup also includes the 
12.5-liter C13B, incorporating 
technology similar to that of 
the C9.3B and with power rat-
ings to 430 kW (577 hp).
Caterpillar also is certifying 

its existing C13, C15, and C18 
EU Stage IV/U.S. EPA Tier 

4-Final engines to meet EU 
Stage V emission standards. 
Stage V certification for these 
engines will be achieved with 
no changes to customer inter-
face points and with only min-
imal changes to the DPF, al-
lowing customers to focus on 
overall improvement of their 
products. Cat engines and 
DPF solutions in this range 
have nearly 170 million hours 
of proven field performance.
Caterpillar will begin accept-

ing EU Stage V orders for C13 
through C18 engines in May 
and plans to ship production 
engines in October. The C13B 
will be available in 2019.
Dual-label certification—EU 

Stage V/U.S. EPA Tier 4-Fi-
nal (and Japan 2014/Korea 
Tier 4-Final)—will be offered 

for the C9.3B and all oth-
er Cat products in the 250-
to-597 kW (335-to-800 hp) 
power range. This flexibility 
allows customers to devel-
op commonality in products, 
parts and service across var-
ious regions. With products 
for lesser-regulated countries 
that have similar performance 
and share common core-en-
gine components, machine 
interfaces and control archi-
tecture, the Cat product range 
is suited for a global custom-
er base, supported by the Cat 
dealer network.
More information about 

Stage V engines at www.
cat.com/stagev ; learn more 
about the full range of Cat en-
gines at www.cat.com/indus-
trial-oem .

Caterpillar EU Stage V engines set
high standards for power density, fuel economy,

reliability and flexible installation configurations

The Cat C9.3B engine has been awarded EU Stage V emissions certification and is now in production— more than 10 months ahead of the industry’s 
newest and most stringent regulatory requirements.

Photo courtesy of CAT

http://www.cat.com/stagev
http://www.cat.com/stagev
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CASE Announces SV212D and SV216D
single drum vibratory rollers

RACINE, WI — CASE Construction Equipment introduces the new 
SV212D and SV216D single drum vibratory compactors — compatible 
with both smooth and padfoot drums. With best-in-class centrifugal 
forces, self-adjusting torque control system and the most climbing pow-
er in the industry, these machines are built for industry-leading perfor-
mance in the toughest applications.  
Able to climb grades of up to 65 percent, the SV212D and SV216D 

feature a low-center-of-gravity axle-free design and a high-traction hy-
drostatic drive system that provides constant power to the wheels and 
drum with an electronic self-adjusting torque control system. The ma-
chines’ new 154 HP Tier 4 Final engine also delivers greater torque than 
previous models. 
Best-in-class centrifugal force allows for higher lifts and deeper com-

paction depths completed in fewer passes for increased productivity. 
Performance on rough, uneven terrain is improved with an oscillating 
articulated roller joint that maintains consistent drum-to-ground con-
tact, and a superior drum design reduces drift and maintains constant 
compaction throughout each rotation. 
Available options include automatic traction control, padfoot and 

blade, and a more powerful HX drive designed to meet the demands of 
the most extreme conditions with increased torque and speed over the 
standard hydrostatic drive system.

Comfort and visibility
Available in both open and cab configurations, the SV212D and 

SV216D feature a spacious, comfortable and intuitive operator environ-
ment with an adjustable seat that swivels up to 50 degrees, providing 
excellent visibility of the drum surface. Rear visibility is maximized with 
a sloped rear deck design. 

Serviceability
Like all CASE machines, the SV212D and SV216D are designed for groundline 

serviceability. A push-button electro-hydraulic engine cover and push-button 

electro-hydraulic cabin tilting provide easy access at ground level to all fluid 
ports, drains, service checkpoints and filters for simplified maintenance.
More information is available at www.CaseCE.com .

Best-in-class centrifugal force allows for higher lifts and deeper compaction depths completed in fewer 
passes for increased productivity.

Photo courtesy of CASE CE
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http://www.CaseCE.com
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I t may sound a bit over-the-top dramatic, but 
the New Hampshire Department of Transpor-
tation (NHDOT) proclaims that the widening of 

a 20-mile segment of I-93 between Exits 1 and 5 
from the Massachusetts state line to Manchester, 
NH is one of the most ambitious projects that it has 
ever undertaken. 

Clearly, I-93 is one of the state’s principal arteri-
als and is considered critical to the economic vital-
ity of the state, region and local communities. The 
roadwork to be performed is akin to brain surgery. 
There’s a lot at stake and no room for any screw 
ups.

The gist of the major road project is that I-93 will 
be rebuilt and widened from two- to four-lanes. 

According to NHDOT, “The main element of the im-
provement involves widening I-93 from the existing 
limited access two-lane highway in each direction 
to a limited access four-lane highway in each di-
rection from Salem, NH at the Massachusetts/New 
Hampshire state line heading northerly through 
Salem, Windham, Derry and Londonderry, and into 
Manchester, ending at the I-93/I-293 interchange.”

The $750 million project was started in 2008 and 
is anticipated to be completed by the end of 2019. 
The fi rst phases of the project focused on clearing 
and grubbing the land adjacent to the interstate to 
accommodate the additional lanes. Moreover, there 
was the construction of bridges, on and off ramps, 
and park-and-ride facilities.

“We’ve joined the Rebuilding I-93 project at its 
fi nal phase where we’ll be completing the asphalt 
paving on the remaining 12 miles of the project,” 
stated Amy Charbonneau, Continental Paving, Inc. 
of Londonderry, NH. “We are the subcontractor on 
four separate contracts with three general contrac-
tors.  The GCs are Audley Construction out of Bow, 
NH; Weaver Brothers Construction, based in Bow, 

NH; and Coleman Construction from North Con-
way, NH.”

With 300 to 350 employees, Continental Paving 
serves the New Hampshire market offering commer-
cial and industrial site development, asphalt paving 
and is a wholesaler for asphalt mix and aggregates. 

The Rebuilding I-93 contracts do not cover the en-
tire 20-mile segment being rehabbed. These are the 
last four big contracts in order to complete the en-
tire widening of I-93 and cover the range from mile 
7 to mile 19.

“Following the terms of our agreements, we are 
available to work for all of the contractors at the 
same time based on their needs and what they have 
ready,” Charbonneau said. “We’ll be building tem-
porary bypasses, lane swaps and what works for 
them to keep the big picture moving forward.”

The fi rst two contracts of the job site are for Audley 
Construction and are located on the southern sec-
tion of the project. On these jobs, Continental Pav-
ing’s contract includes some reclaiming, milling, 
onsite crushing and the asphalt paving. The fi rst 
Audley contract calls for approximately 140,000 
ton of asphalt. The total contract for Audley as a GC 
is valued at $49 million dollars with a completion 
date of October 2019. 

“We have used our Roadtec Stealth Paver with a 
Carlson screed for 90 percent of the work on the 
project, and when it wasn’t being used it was the 
Roadtec RP-190e rubber tire asphalt paver with 
the same MOBA-Matic II grade and slope leveling 
system on the machine,” Charbonneau said. “The 
highway through all four contracts is being recon-
structed from the base up and we plan on paving 
the entire main line portion from gravel up with the 
Stealth Paver.”

The Roadtec RP-100e Stealth Paver is designed to 
be a low-maintenance gravity-fed paver specifi cally 
for operating with a material transfer vehicle. Con-
tinental Paving uses a Roadtec SB-2500e Shuttle 
Buggy material transfer vehicle with a 25-ton ca-
pacity to pair up with its Stealth Paver. The Shuttle 
Buggy stores and transfers hot-mixed asphalt ma-
terial from a truck to a paver for continuous paving. 
A patented anti-segregation auger remixes materi-

Smooth fi nish for huge 
multi-contract road project

by Jeff Winke

Continental Paving uses a Roadtec SB-2500e Shuttle Buggy material transfer vehicle with a 25-ton capacity to pair up with its Stealth Paver.  
Photos courtesy of Continental Paving

New Hampshire I-93 rehab benefi ts from gravity-fed asphalt paver

The whole NHDOT widening of the 20-mile segment of 
I-93 project was started eight years ago and these Con-
tinental Paving contracts are the last piece of the puzzle.  
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als in the MTV just before they are delivered to the asphalt paver.

Charbonneau believes the benefi ts of the gravity-fed paver are tangible: “We 
do not track fuel costs per paver, but we see that the Stealth is saving on fuel 
cost and the paver is going to save us approximately 50 percent in wear part 
replacement cost on a yearly basis, due to the reduced number of moving parts 
on the machine itself.” 

The second contract with Audley Construction has a $62 million value and re-
quires placement of 116,000 tons of asphalt and a completion date of Septem-
ber 2020. As with all the contracts, Continental is paving from the gravel up.

“Our paving calls for the placement of three lifts of HMA to reach the fi nished 
surface,” stated Charbonneau. “There are different mix combinations in differ-
ent sections, to help the state test paved surface longevity. “

The different combinations are comprised of base lifts made with 1¼-inch ag-
gregate base, ¾-inch aggregate binder and a 
half-inch aggregate top course. 

“After fi rst using the Stealth Paver on a 
turnpike mill, fi ll and overlay in the previ-
ous season, we knew its capabilities on the 
smaller mix designs, but we were interested 
in seeing if it could perform as well on the 
1¼-inch base and also to see if it would rid 
our mat of any segregation problems that we 
were having with the bigger base designs,” 
Charbonneau said. “The machine met our 
hopes on all accounts. We have previously 
received in the .96 to .99 pay factor with a 
conventional paver, and with the Stealth on 
the I-93 project we are currently receiving 
a maximum pay factor in the 1.02 to 1.05 
range. We were able to achieve near perfect 
compaction numbers also.”  

Charbonneau added, “We have found that 
the Stealth paver lays a consistent mat at a 
higher than average feet-per-minute (with 
great compaction numbers) than with other 
pavers we use.” 

With a 90-foot-per-minute paving pace, 
Continental was able to achieve a record 

night using the Roadtec RP-100e Stealth 
Paver. The machine placed 4,100 tons of as-
phalt at 1¼-inch by morning during an 11-
hour shift for the paving crew.

The third contract job for the contractor is 
for Weaver Brothers Construction. On their 
site, Continental Paving will be milling and 
paving. The total contract awarded to Weaver 
Brothers was for $34 million and consists of 
approximately 88,000 tons of asphalt with a 
completion date of August 2019.

The fourth contract for Continental Paving 
requires milling and paving also. The total 
contract awarded to Continental is $45.9 
million and calls for approximately 115,000 
tons of asphalt with a completion date of Oc-
tober 2019.

Throughout all four of the Continental Pav-
ing contracts a variety of pieces of equipment 
will be used. A Roadtec SX-8e soil stabilliz-
er-reclaimer machine was tested when the 
contractor had to reclaim a section of the 
existing highway, which required a 12-18” 
cutting depth.

A half-lane Roadtec RX700e milling ma-
chine was used principally for transitional 
tie-ins and shoulder slope adjustments for 
lane shifts. The cold planer also plays a ma-

jor role when bringing the lanes of traffi c back from their shifts and swaps 
while making the surface ready and smooth for the top coat of asphalt. The 
highway is being reconstructed from gravel up so there are not any major sec-
tions for Continental to be milled before paving, but on some of the sections 
where removal of existing highway was the goal, the company did mill off a 
majority of the asphalt to return to their main location for use as RAP in new 
asphalt production.

The whole NHDOT widening of the 20-mile segment of I-93 project was started 
eight years ago and these Continental Paving contracts are the last piece of the 
puzzle. The rehab and widening of this major highway was considered much 
needed for the state.  

Jeff Winke is a business and construction writer based in Milwaukee, WI. 
He can be reached through jeff_winke@yahoo.com .

Continental Paving uses a Roadtec SB-2500e Shuttle Buggy material transfer vehicle with a 25-ton capacity to pair up with its 
Stealth Paver.  

Photos courtesy of Continental Paving

The Shuttle Buggy stores and transfers hot-mixed asphalt material from a truck to a paver for continuous paving. 
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Liugong North America introduces 
new 9035EZTS compact excavator
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KATY, TEXAS — Liu-
Gong North America’s 
compact 9035EZTS ex-
cavator is its first zero 
tail-swing model in the 
3.5 metric ton class. The 
rig is an ideal tool for 
utilities work, residential 
construction and all oth-
er applications benefit-
ting from a mini-excava-
tor’s compact size, ease 
of transportation and 
lower cost of operation. 
With an operating 

weight of 8,510 pounds, 
the 9035EZTS tows eas-
ily to and from worksites 
behind a standard pick-
up truck. Its 0.14-cu-
bic-yard bucket with 5 
foot 7 inch arm reach-
es digging depths of 11 
feet 3 inches. Maximum 
ground level reach is 18 
feet 9 inches. 
Model features include 

a mechanical quick-cou-

pler connecting system 
that allows operators 
to easily swap between 
bucket and attachments. 
Zero tail swing means 

the rig stays complete-
ly within its own 6-foot-
11-inch by 5-foot-7-inch 
footprint, allowing op-
erators to work right up 
against buildings, trees 
and other barriers. It can 
also save contractors 
the expense of shutting 
down a lane of traffic 
while working on or along 
roads and highways.
The 9035EZTS achieved 

its zero tail-swing design 
without compromising 
cab room or service-
ability from its engine 
and hydraulics place-
ment. It features a full-
sized, ROPS-certified cab 
available in both open 
and fully enclosed, cli-
mate-controlled options. 

All 9035EZTS machines 
feature systems and 
components that are im-
mediately familiar to the 
North American market, 
ensuring high part avail-
ability and coast-to-coast 
serviceability. The 24.4 
hp, Yanmar Tier 4 Final 
engine provides the opti-
mum combination of am-
ple power with low fuel 
consumption, offering 
high productivity with 
low operating cost. Ro-
bust Kawasaki hydrau-
lics ensure reliable per-
formance and minimize 
the risk of unscheduled 
maintenance downtime.
A strong, straight 

blade with blade float 
comes standard on all 
9035EZTS excavators. 
The blade provides op-
erators a built-in tool 
for ground finishing and 
smoothing over back-

filled trenches. It also 
lowers the rig’s cen-
ter-of-gravity for secure 
travel over uneven ter-
rain, and operators can 
set the blade for addi-
tional stability during 
excavation. 
Rubber tracks and com-

pact size with low, widely 
distributed ground pres-
sure greatly reduce the 
risk of marring a newly 
paved surface or sensi-
tive ground. Steel tracks 
are available as an op-
tion. 
Curb appeal is an of-

ten-overlooked added 
value. The strikingly at-
tractive design of the Liu-
Gong 9035EZTS ensures 
that current clients and 
potential customers al-
ways see operators look-
ing their best on any job-
site. 
www.liugongna.com .

Zero tail swing means the rig stays completely within its own 6-foot-11-inch by 5-foot-7-inch footprint, allowing operators to 
work right up against buildings, trees and other barriers. 

Photo courtesy of LiuGong
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After just three years of con-
struction, the world’s big-
gest airport (measured by 

passenger numbers) is set to go into 
operation in 2018, initially with two 
runways, expanding to three by 2019 
and, by the end of the project in 2028, 
to six. The Istanbul Yeni Havalimanı, 
to give the New Istanbul Airport its 
official name, is also the biggest in-
frastructure project in the history of 
Turkey.

As so often on airport job sites, Wirt-
gen Group technologies are on the 
radar. That is also the case with the 
developer  IGA, a consortium of the 
five leading Turkish contractors Cen-

giz, MAPA, Limak, Kolin and Kalyon. 
The construction companies have 
opted for a Wirtgen Group fleet com-
prising over 50 machines and plants. 
To be precise, Benninghoven asphalt 
mixing plants, Vögele road pavers and 
Hamm compactors and tandem roll-
ers for soil and asphalt compaction 
will be responsible for getting the job 
site set for take-off. 

The earthworks for the new airport 
were a major project in themselves. 
On this 9,000 ha (22,240 acres) site, 
the challenge was to create a base 
with a high load-bearing capacity. 
But the machines that took on the 
job — three Wirtgen soil stabilizers of 

types WR 240, WR 200 and WR 2500 
and ten Hamm 3516 compactors with 
an operating weight of 16 t — were 
more than up to the task. Once the 
WR machines had reliably stabilized 
the ground, the non-cohesive soils of 
gravel and crushed stone were com-
pacted with ease by the Series 3000 
machines. They offer a winning com-
bination of high centrifugal force 
and static linear load. Strip by strip, 
the machines compacted the soils 
which had been placed by trucks and 
spread by graders with a dumping 
height of 30–40cm – laying the basis 
for an infrastructure that scores high 
on superlatives. A key advantage of 
Hamm technology for earthworks is 
the 3-point swivel joint developed by 
Hamm. It provides for outstanding 
all-terrain mobility, supporting safe 

maneuvering even on rough ground. 
It also offers excellent driving comfort, 
since jolts are effectively dampened.

A glimpse at the fleet of vehicles high-
lights the massive scale of the airport 
project: over 3,000 modern trucks are 
in use – many of them being used to 
transport mix. The high-quality as-
phalt mix for the runway construc-
tion is being produced by 6 Benning-
hoven mixing plants, one each of the 
types TBA 3000 and TBA 4000 and 
two each of types ECO 3000 and ECO 
4000, with mixing capacities of 240 
t/h and 320 t/h. This corresponds 
to up to 1,680 t per hour, depending 
on the type of asphalt to be produced. 
The mix for the surface course con-
sists of stone mastic asphalt with 
polymer-modified bitumen. The mate-

Plants and machines from Wirtgen Group 
pave the way at New Istanbul Airport

Teamwork increases quality: the entire fleet of 12 SUPER pavers is working “hot on hot”. 

The Wirtgen WR 200 used its milling and mixing rotor to mix the binding agent 
homogeneously with the soil. 

Three Wirtgen slipform pavers ensure that the surfaces can handle the high concentrated 
loads from waiting aircraft.

Photos courtesy of Wirtgen Group
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rial is used for surfaces, which are subjected to heavy stresses, and consists of 
a mix with a high proportion of stone, polymer-modified bitumen and stabiliz-
ing additives for the bitumen. The composition is balanced so as to ensure last-
ing resistance to deformation, producing robust surface courses, safe for traffic 
with a long service life. All Benninghoven plants can handle such challenging 
manufacturing processes — including the transportable asphalt mixing plant 
TBA or the plant in container design, ECO for short. 

The Benninghoven ECO is a particularly suitable choice when asphalt mixing 
plants are required on temporary sites, as in Istanbul. It combines cutting-edge 
Benninghoven technologies with a high standard of production, all within com-
pact containers, guaranteeing maximum mobility and flexibility. ECO plants 
can be operated as stationary units, but can also handle rapid changes of lo-
cation without difficulty. Since all main components are designed in ISO stan-
dard container dimensions (20 or 40 feet), they are also easy to transport by 
truck, ship or rail. Meanwhile, these high-performing plants with fixed options 
guarantee optimum mix quality. Another winning feature of the ECO model — 
as with all Benninghoven plants — is the maintenance-friendly, high-quality 
and long-lived components.

A total of 12 Vögele pavers are in operation, laying down asphalt for the run-
ways and a number of taxiways. In addition to the latest “Dash 3” generation 
of SUPER pavers (3 SUPER 2100-3 pavers), some of the paving teams are also 
working with predecessor models (3 SUPER 2100-2 and 6 SUPER 1900-2 pav-
ers). These pavers have already completed many thousands of operating hours 
and are proof of the great longevity and reliability of Vögele technology. The 
machines are constructing the first three of a total of six runways – comprising 
a 29 cm base course, a 12 cm binder course and a 4 cm surface course.

The fleet of 12 Vögele pavers is equipped with extending or fixed-width screeds 
of types AB 600 TV or SB 250 TV. The AB 600 extending screeds have a basic 
width of 3m and can pave at widths of up to 9.5 m when fitted with bolt-on 
extensions. On the airport job site, the Highway Class pavers SUPER 1900-2 
operate with the AB 600 TV extending screed at a width of 7.5 m. The SUPER 
2100-2 and SUPER 2100-3 pavers are also in the Highway Class and operate 
with SB 250 fixed-width screeds. Their basic width is 2.5 m, but this can be 
extended to 13 m using fixed and hydraulic bolt-on extensions. On the job site, 
the working width is 12 m. In this configuration, the tracked pavers work “hot 
to hot”, consistently meeting the high demands on both quality and produc-
tivity as they pave the 3,750 m or 4,100 m long and 75 m wide runways and a 
number of taxiways – a total area of 2.2 million m².s

A total of around 20 Hamm Series HD+ and HD tandem rollers are being used 
to compact the vast asphalt surfaces. They ensure rapid compaction and high 
area outputs thanks to the large drums. The kneading effect of the GRW 280-
10 and GRW 15 rubber wheeled rollers guarantees good surface sealing. With 
so many Hamm rollers in action, the runways are positively bustling with vehi-
cles. In these circumstances, visibility is a key factor for efficient working and 
the avoidance of accidents. To that end, Hamm rollers have excellent all-round 
visibility thanks to a large operator’s platform or the large, all-round glazed 
panoramic cabin that ensures a clear view of the working area directly around 
the roller and the surrounding area on the job site. This visibility ensures the 
quality of the compacting work and a high level of safety.

When it comes to producing concrete taxiways, the IGA consortium similarly 
brooks no compromises, electing to use machines from Wirtgen, the market 
leader in slipform pavers. Initially, two SP 500 models with dowel-bar inserters, 
one SP 25 and one TCM 95 texture curing machine were used for the concrete 
paving work. They are paving taxiways with a depth of 40 cm and a width of 
2-6 m. However, the technology was such a sensation on site that the cus-
tomer ordered a further “machine set” comprising an SP 500 – one of the last 
concrete pavers of this type manufactured – and a TCM 95 from the Wirtgen 
brand headquarters in Windhagen (Germany). The SP 500 – which has been a 
genuine Wirtgen triumph – is being replaced by the new SP 60 series. The slip-
form pavers in this series are proven masters in inset and offset applications 

and can be equipped with a range of options, including a dowel-bar inserter. 
This is the case for the three SP 500 machines in Istanbul. They insert dowels 
at intervals of 38-50 cm, thus ensuring the correct height of adjacent slabs.
The Wirtgen TCM 95 is the ideal co-pilot to accompany the SP 500 mid-range 

concrete paver or the new SP 60 and even the SP 90 series. The texture curing 
machine is equipped with an automatic spraying and brooming system. Once 
the surface has been broomed to the desired texture, the spraying system ap-
plies dispersion to the fresh concrete surfacing to retard the evaporation of cur-
ing moisture, preventing stresses and the cracks this can cause. The TCM 95 is 
equipped with four wheeled chassis and covers working widths of up to 9.5 m. 

A team of Hamm rollers tackle the water-bound base/cement treated base.

The Benninghoven ECO is a particularly suitable choice when asphalt mixing plants are 
required on temporary sites, as in Istanbul. 

Veysi Koloğlu, Board Member, Kolin İnsaat construction company, a contractor in the 
İGA consortium has been using Wirtgen Group equipment for 20 years and currently 
has over 100 machines and plants in total. 



The ALL Family of Com-
panies has promoted Sam 
Moyer to general manager 
of ALL Tower Crane, LLC. 
Moyer takes the reins from 
Clay Thoreson, who has re-
tired after a long and illus-
trious career in the crane 
business that spanned 
parts of five decades.
Moyer shared a special 

relationship with Thore-

son, who hired Moyer as 
an application engineer 
in 2014. During the job 
interview, as Thoreson 
shared his own reasons 
for loving the industry so 
much, it ignited some-
thing within Moyer and 
solidified his resolve to 
leave behind a 10-year 
career as a structural 
engineer. 

“Clay mentioned there’s 
always a new challenge,” 
said Moyer. “When he 
described the pace of the 
work, the problem-solv-
ing in the shop and in the 
field, it resonated with 
me. And working the last 
four years with Clay was 
like going to tower crane 
grad school.” 
Moyer is looking ahead 

to the future of ALL Tower 
Crane. Opportunities in-
clude expanding the divi-
sion’s role as an engineer-
ing hub and developing 
streamlined processes to 
address service needs. 
Continuing to modernize 

the fleet also remains an 
ongoing commitment, as 
illustrated by the Tower 
division’s recent acqui-
sition of 11 new Manito-
woc/Potain cranes. The 
product mix includes IGO 
T85A (6t/6.6 USt) and 
IGO T130 (8t/8.8 USt) 
self-erecting tower cranes, 
MDT 219 J10 (10t/11 
USt) flat-top Crane Con-
trol System (CCS) City 
tower cranes, MDT 389 
L16 (16t/17.6 USt) flat-
top CCS tower cranes, 
MD 509-M20 (20t/22.0 
USt) conventional top 
slewing tower cranes with 
CCS, and an MR 298-H24 
(24t/26.5 USt) luffing jib 
tower crane.
“These additional 

cranes address a variety 
of needs for our custom-
ers, allowing them to suc-
cessfully navigate proj-
ects with large and small 
footprints,” said Moyer. 
“It’s also a harbinger of 
the demand we are see-
ing for vertical construc-
tion. Central Florida, the 
Carolinas, Ohio, Chicago 
[and] Tennessee — we 
are seeing big demand 
in many of our core re-
gions. Our aim is to be 
the only source custom-
ers need to consider for 
their tower crane needs.” 
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ALL Tower Crane names 
Sam Moyer new GM, 

adds 11 cranes
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Moyer is looking ahead to expanding the division’s role as an engineering hub and develop-
ing streamlined processes to address service needs.

Photo courtesy of ALL Tower Cranes

mailto:sales@montageent.com
https://www.montageent.com
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TOUGHEST JOBS
AND MAKE IT LOOK EASY.

You’re not intimidated by the toughest construction jobs. That’s why you need equipment that’s up  
to the challenge. Bobcat® machines and attachments stand up to your punishing workload.  

So you never have to back down.

STOP IN TO DEMO THE WORLD’S LEADING COMPACT EQUIPMENT.

TAKE ON THE

Bobcat®, the Bobcat logo and the colors of the Bobcat machine are registered trademarks of Bobcat Company in the United States and various other countries.

Au thor i zed Bobcat Dea le r

xxx

CONNECTICUT
Bobcat of Connecticut, Inc.

East Hartford
860-282-2648

www.bobcatct.com

Bobcat of Stratford
Stratford

203-380-2300
www.bobcatct.com 

MASSACHUSETTS
Bobcat of Greater Springfi eld

West Springfi eld
413-746-4647

www.bobcatct.com

MASSACHUSETTS
Bobcat of Worcester

Auburn
508-752-8844

www.bobcatct.com

NEW JERSEY
Bobcat of New Jersey

Totowa
973-774-9500
877-9-BOBCAT

www.njbobcat.com

NEW YORK 
Bobcat of Mid-Hudson

Newburgh
845-764-8466

www.summitbobcat.com

Summit Handling Systems Inc.
Walden

845-569-8195
www.summitbobcat.com

Warner Sales & Service
Rome

315-336-0311
www.warnerss.com

RHODE ISLAND
Bobcat of Rhode Island

Warwick
401-921-4300

www.bobcatct.com

TOUGHEST JOBS
AND MAKE IT LOOK EASY.

You’re not intimidated by the toughest construction jobs. That’s why you need equipment that’s up  
to the challenge. Bobcat® machines and attachments stand up to your punishing workload.  

So you never have to back down.

STOP IN TO DEMO THE WORLD’S LEADING COMPACT EQUIPMENT.

TAKE ON THE

Bobcat®, the Bobcat logo and the colors of the Bobcat machine are registered trademarks of Bobcat Company in the United States and various other countries.

Au thor i zed Bobcat Dea le r

xxx

http://www.bobcatct.com
http://www.bobcatct.com
http://www.bobcatct.com
http://www.bobcatct.com
http://www.njbobcat.com
http://www.summitbobcat.com
http://www.summitbobcat.com
http://www.warnerss.com
http://www.bobcatct.com
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FORT MILL, SC — Dynapac North America ex-
pands its comprehensive roller product line with 
the addition of the Dynapac CO4200 Generation VI 
double drum roller with oscillation. The new roll-
er model delivers an additional heavy compaction 
solution for operators in a highly balanced and du-
rable machine. The CO4200 VI allows the operator 
to select the system that is most suitable for the 
application at hand. 
“This new machine was developed based on feed-

back from end-users of our trusted roller product 
line, and we’re extremely pleased to launch the new 
double drum roller with oscillation to the North 
American marketplace,” said Tim Hoffman, product 
manager, rollers at Dynapac North America. “Oper-
ators will really appreciate the overall durability of 
this machine coupled with Dynapac’s commitment 
to providing an extremely balanced roller, ultimate-
ly contributing to outstanding compaction results. 
This new machine is without a doubt designed to 
perform and built to last.” 
According to Hoffman, the latest oscillation tech-

nology offered in Dynapac tandem rollers meets 
specifi c needs in the marketplace, particularly 
high-quality compaction in areas where vibration 
needs to be reduced — like bridge decks or areas 
adjacent to foundations — or in thin asphalt over-
lay applications. The oscillation compaction con-
cept can also help reduce the risk of damage for 
less qualitative aggregates.
The Dynapac CO4200 VI is equipped with 

heavy-duty and durable components, including a 
drum shell fabricated from Hardox® 450. This par-
ticular grade of Hardox steel provides outstanding 
dent and abrasion resistance, minimizing wear and 
tear, and contributing to the overall longevity of the 
machine.
In addition to the incorporation of harder and more 

durable steel, the new roller model also streamlines 
serviceability by providing easy access to belts and 
other components through the integration of man-
holes in the drum. Belts can be accessed and re-
placed in as little as two hours, ultimately reducing 
downtime and maximizing productivity on the job 

site. 
Like other Dynapac rollers, the new CO4200 VI 

also features an extremely balanced operating mass 
for front and rear modules, weighing in at 11,023 
pounds (5,000 kg) and 10,802 pounds (4,900 kg), 
respectively. The balanced design of the new Dy-
napac roller model helps reduce roller marks and 
delivers a consistently compacted surface with ev-
ery pass. 
The new models feature an oscillation force of up 

to 27,450 pounds (122 kN) with an os-
cillation frequency of 2,400 vpm (40 
Hz). When operated in vibration mode, 
the unit delivers up to 28,780 pounds 
(128 kN) of centrifugal force and a vi-
bration frequency of 3,060 vpm (51 Hz) 
in high amplitude mode and 18,880 
pounds (84 kN) of centrifugal force and 
4,020 vpm (67 Hz) in low amplitude 
mode. The roller is powered by dual 
Cummins® QSF3.8 water-cooled turbo 
diesel engines and can reach ground 
speeds of up to 7.5 mph (12 km/h).
The new MF2500CS material transfer 

vehicle (MTV) product family featuring 
two new models, the MF2500CS and 
the MF2500CS with SwingApp. These 
innovative models offer unmatched 
production capabilities and lowest 
overall cost of ownership, boasting a 
capacity of up to 4,000 tons per hour. 
The units are also extremely versatile 
and able to handle a variety of material 
applications, including asphalt, concrete, sand and 
base material. 
“With the addition of these two new models to our 

comprehensive material feeder lineup, we’re confi -
dent we have the most productive feeder solutions 
on the market today,” said Vijay Palanisamy, prod-
uct manager, pavers and feeders at Dynapac, North 
America. “Not only are these machines extremely 
productive, but they also provide best-in-class er-
gonomic features and total-cost-of-ownership ben-
efi ts that will bring a lot of value to Dynapac cus-

tomers.”
In terms of productivity, the Dynapac 

MF2500CS MTV features a high perfor-
mance and durable conveyor belt sys-
tem that can empty a standard 35-ton 
truckload in as little as 35 seconds, 
signifi cantly reducing truck cycle times 
and boosting overall productivity. With 
an MTV width of 8 feet, 4 inches (2.55 
m), the Dynapac MF2500CS is simple 
and cost-effective to transport, adher-
ing to standard North American trans-
portation requirements. The models 
feature a maximum transport mass of 
22 tons (20 metric tons). 
The MF2500CS is also available with 

SwingApp functionality, which can 
transform the unit to an offset feeder 
by swinging the conveyor belt up to 55 
degrees in either direction. This allows 
for optimal versatility of the MF2500CS, 
with the capability to handle a variety of 
feeding applications, including feeding 
two pavers in a side-by-side confi gura-
tion, feeding one paver from a different 

lane or fi lling medians. SwingApp can be mounted 
on any Dynapac MF2500CS unit, providing opti-
mum fl eet management fl exibility. The SwingApp 
can typically be mounted in less than an hour.
Total cost of ownership is one of the most import-

ant benefi ts of the new MF2500CS. There are a 
number of contributing factors that help the new 
product line achieve low total cost of ownership, 
including well-engineered conveyor belt design, to 
reduce wear to the components, and simple trans-

portation of the feeder due to its compact transport 
dimensions. Additionally, averaging less than three 
gallons per hour of fuel consumption can help re-
duce operating costs. 
There are also a number of ergonomic features in-

tegrated into the new MF2500CS. For example, Dy-
napac’s Clearview platform can raise the operator 
station three feet with the touch of a button, allow-
ing excellent visibility of the job site. The operator 
platform on each side of the feeder also allows for 
swing-out functionality and can pivot 90 degrees for 
maximum visibility regardless of the specifi c com-
plexities of the job site. Additionally, the controls of 
the MF2500 product family are intuitive and simple 
to use, allowing operators of varying skill levels to 
effectively operate the machine. The new models are 
fully automated through the integration of distance 
control and feeding sensors, and the multifunction 
joystick integrates main drive and SwingApp func-
tions to put full control at the operator’s fi ngertips. 
The large LCD monitor delivers all necessary proce-
dural and diagnostic information along with cam-
era feeds in an easy-to-use interface. 
In regards to durability, the new MF2500CS is en-

gineered with heavy-duty components to maximize 
the longevity of the machine. The belt is fully sup-
ported by slat bars and mechanical fastening, and 
features patented mechanical connections for sim-
ple serviceability. 
The MF2500CS models are powered primarily by 

a Cummins® QSB 6.7-C220 diesel engine and can 
reach operating speeds of over 80 feet (25 m) per 
minute, and a transport speed of approximately 2.5 
mph (4 km/h). 
For more information on Dynapac products, please 

visit www.dynapac.us .

New from Dynapac North America: 
CO4200 oscillating double drum roller and 
MF2500CS material feeder product family

The new roller model delivers an additional heavy compaction solution for 
operators in a highly balanced and durable machine.

Photos courtesy of Dynapac

Dynapac MF2500CS MTV features a high performance and durable con-
veyor belt system that can empty a standard 35-ton truckload in as little 
as 35 seconds.

http://www.dynapac.us


RIDGEWAY, SC — An indispensable tool for re-
pair, maintenance and paving applications, the new 
BOMAG BVP 12/50 A single direction vibratory plate 
compactor is specifically designed and equipped for 
asphalt compaction, expanding the machine’s use 
beyond traditional soil compaction. This asphalt spe-
cialist features a base plate specifically designed to 
avoid asphalt material pushing, shoving and scuffing 
to deliver a superior finish. The wear resistant cast 

iron base plate delivers exceptional service life. 
With its base machine weight of less than 150 lb 

(46 kg) and balanced single lifting point, the new 
BOMAG BVP 12/50 A vibratory plate compactor is 
easily moved around the jobsite and quickly loaded 
and unloaded from the transport vehicle. The com-
pactor’s standard sprinkler system with removable 
1.8-gal (6.8-l) water tank prevents asphalt material 
from sticking to the base plate, and, with the tank’s 

lightweight design, this asphalt compactor boasts an 
operating weight of only 159 lb (72.1 kg). 
The new compactor’s 19.7- x 20.9-in (500- x 530-

mm) base plate offers more than 400-in2 (2,580-cm2) 
coverage to make quick work of asphalt repair work 
or compacting around obstructions. Offering a work-
ing speed of up to 82 ft/min (25 m/min), the BVP 
12/50 A features an amplitude of 0.043 in (1.1 mm) 
and centrifugal force of 2,698 lb (12 kN) to deeply 
penetrate asphalt and granular materials and quick-
ly meet specified densities. 
Offering trouble-free starting and reliable opera-

tion, the new BVP 12/50 A is powered by the 3.5 
hp (2.6 kW) Honda GX120 gas engine meeting CARB 
Phase III emission standards. The engine’s fuel ef-
ficient design plus 0.5-gal (1.9-l) fuel tank delivers 
up to 2.5 hours of uninterrupted operation. Rubber 
buffer mounting of the gas engine minimizes damag-
ing vibration feedback to the engine to maximize ser-
vice life, while the low oil alert feature automatically 
turns off the engine before major component damage 
can occur.
The new BOMAG BVP 12/50 A compactor features 

a hinged handle design that includes rubber mounts 
to effectively minimize vibration transmitted back to 
the operator’s hands and arms for more comfortable 
operation. Its V-belt guard fully encloses the belt’s 
movement to protect the operator from injury, while 
the enclosed design prevents material from entering 
the chamber to reduce repairs and increase service 
life. Compactor lifting handles help to advance safe 
loading and unloading from the transport vehicle. 
For further information email info.bomag@bomag.

com or visit www.bomag.com/us .
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ASHLAND - OH
268 East 4th St.

Ashland, OH 44805
T. +1 419.865.3990

PLUS A RANGE OF UNUSED TRACKED AND WHEELED CONVEYORS

www.yoderandfrey.com
CALL NOW TO CONSIGN YOUR EQUIPMENT
Joe Thurston +1 407.388.4888     Peter Clark +1 419.356-4612   Daryl Houle +1 603.856.1689
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@ 8:30am 
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Unused 2018 Terex Finlay 883+ 
Tracked 3 Way Screener

2016 Powerscreen Warrior 1400 
Tracked 3 Way Split Screener
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New lightweight BOMAG BVP 12/50: 
a single direction plate compactor

This asphalt specialist features a base plate specifically de-
signed to avoid asphalt material pushing, shoving and scuff-
ing to deliver a superior finish. 

Photo courtesy of BOMAG
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SELLING: Cat D5MLGP dozer; Cat D5MXL dozer; Cat D3GLGP dozer; Cat 
D3C Series III dozer; Cat IT38G payloader; Cat 420D backhoe; Cat 325B L 
excavator; Cat 330B L excavator; Cat 311B excavator; Cat 304CR mini; Cat 
303.5 mini; Cat 272C skidsteer; Cat 252B skidsteer; Cat 236 skidsteer; 
Cat CP563 sheep’s foot roller; Cat CS553 drum roller; Dynapac CC422 
roller; Bomag 151AD-2 roller; Bomag BW120 AD-3 roller; Barber Greene 
BG2455C paver; Kubota L4400 tractor; ’97 Mack RD690S 10 wheel, alum 
box & hoist; IH 8100 water truck; ’89 Peterbilt 378 road tractor; ’96 Ford 
L9000, 6 wheel, dump; Ford F600, 12’ dump; Ford F550 service truck; 
Freuhauf alum dump trailer; Towmaster T-40T trailer; Elgin Pelican S 
sweeper; (2) Godwin CD 150M pumps; Cat excavator arms; Cat H90C 
hyd hammer; hyd hammers; Tramco GCP 610 concrete processing jaws; 
Genpac compactor; Hewitt side dump bucket; Asst. Cat & Geith buckets 
& forks; Badger grapple; Cat BA25 sweeper; Finn B260 straw blower; 
Brillion BOS61 seeder; Stone boat; Harley rake; Woods Gill pulverizer; 
Ford 3pt blade; 3pt disc; Tracks for Cat skidsteer; Dorsey flat trailer; road 
plates; hook & more! 
Watch our website, www.williamkentinc.com, for more details!

TERMS: Cash, Check, MasterCard 
or Visa. 13% buyer’s premium, 
3% discount for cash or check. 
Nothing to be removed until settled 
for. All items sold AS IS!

CONSTRUCTION & HEAVY 
EQUIPMENT AUCTION

MONDAY, JUNE 18TH, 2018 AT 11AM
Live & Online Bidding!

1212 Brant Farnham Rd, Brant, NY

Unique features advance concrete finish quality, 
improve visibility for the Terex® Bid-Well 3600 paver

CANTON, SD — Flexible 
enough to deliver high 
quality paving for both 
slab-on-grade and bridge 
applications, the Ter-
ex® Bid-Well 3600 paver 
boasts a range of avail-
able features that deliver 
bonus-level smoothness 
and improved visibility 
during nighttime paving 
operations. The 3600 
automatic roller pav-
er features a number of 
options to meet virtually 
any paving application 
encountered by the con-
tractor.
New orange strobe 

lights positioned at the 
corners of the paver’s 
frame alert workers and 
nearby traffic when the 
machine is paving to 
enhance operating safe-
ty. The integrated Terex 
Bid-Well LED lighting 
system delivers addition-
al paver visibility during 
nighttime paving opera-
tions and decreases the 
harsh shadows thrown 
by tower lights, allowing 
finishers to deliver a high 
quality final product. Up 
to 12 LED lights can be 
positioned virtually any-
where on the machine’s 
frame and up to 4 lights 
can be mounted directly 
to the paving carriage to 
illuminate the paver. 
The 3600 paver’s ex-

ceedingly adaptable pav-
ing carriage incorporates 
a segmented upper and 
lower section design to 
improve component lon-
gevity and reduce clean-
up time. Positioned at 
the front of the carriage, 
a single spud vibrator 
offers variable vibration 
frequency up to 10,500 

vpm (175 Hz) to deliver a 
36-in (914.4-mm) area of 
influence in the concrete 
when paving urban flat-
work projects like park-
ing lots and city streets. 
Carriage movement 
along the paver’s frame 
is powered by a separate 
21-hp (15.6-kW) fuel-in-
jected gas engine with 
advanced oxygen sensor 
that delivers reliable op-
eration at altitude. 
The paver’s exclusive 

Rota-Vibe® system fea-
tures an 11.5-in (292-
mm) long, ribbed unit 
that delivers up to 5,000 
vpm (83.3 Hz) to den-
sify the top 2.5 in (63.5 
mm) of concrete for a 
more uniformly con-
solidated surface. Dual 
8-in (203-mm) diame-
ter double-flight augers 
require less horsepow-
er to operate and more 
quickly meter concrete 
than single-flight augers. 
Independent rotation of 
the two, 4-ft (1.2-m) long 
paving rollers offers opti-
mal flexibility in sealing 
a variety of mixes, while 
the standard 5-in (127-
mm) hydraulic carriage 
lift quickly raises the 
paving rollers from the 
surface when paving has 
stopped or to pass over 
obstructions. The avail-
able fogging system at-
omizes the water to pro-
duce a true, light fog that 
keeps the surface from 
drying too quickly to re-
duce cracking and pro-
duce a stronger surface. 
The machine’s flexible, 

self-contained sidewalk 
paver quickly mounts 
at any location on the 
frame to pave multipur-

The 3600 automatic roller paver features a number of op-
tions to meet virtually any paving application encountered 
by the contractor.

Photos courtesy of Terex Bidwell

http://www.williamkentinc.com
https://www.agcnys.org
https://www.williamkentinc.com


pose lanes, and it can be added to new 
or existing 3600 pavers in the field. The 
lightweight attachment is powered by 
its own fuel-efficient 14-hp (10.4-kW) 
engine and incorporates a hydrauli-
cally driven 6-in (152.4-mm) diame-
ter roller that spins at variable speeds 
reaching 200 rpm. Roller tube length 
can be customized from 4 to 12 ft. (1.2 
to 3.7 m) to meet jobsite requirements. 
Controlled by a single operator, the er-
gonomic sidewalk paver significantly 
reduces labor-intensive handwork and 
the number of laborers to save money. 
Meeting a variety of in-line paving and 

skewed bridge designs, the 3600 paver 
offers standard paving width config-
urations from 8 to 86 ft. (2.4 to 26.2 
m) with on-the-fly paving width chang-
es of up to 30 ft. (9.1 m), so it quickly 
adapts to the contractor’s bridge deck 
placement and slab-on-grade paving 
needs. Available inserts transition pav-
er frame depth from 36 to 48 in (914 
to 1,219 mm) at the center to extend 
paving widths to 110 ft. (33.5 m). For 
paving skewed bridge decks, the 3600 
paver on display boasts the universal 
power crown adjuster that can be set 
for paving inline or offset to an adja-
cent hinge point opposite the other for 
quickly adjusting the crown when pav-
ing at a skew.
The highly flexible 3600’s legs adapt 

to meet virtually any paving challenge 
the contractor faces offering fast and 
simple powered leg height adjustments 
of up to 46 in (1,168 mm). For paving 

at cross-slopes greater than 4 per-
cent, the machine features the pivot 
leg configuration that adjusts the pav-
er to a true vertical operating position 
to reduce side forces placed on the rail 
and eliminate additional shoring. The 

exclusive swing leg design delivers ze-
ro-clearance paving when working in 
tight applications like rehabilitation 
work and deck overlays. Its available 
six-wheel-bogie leg option spreads ma-
chine weight over a wider area to less-

en the load on the overhang brackets. 
More information Terex Bid-Well Pav-

ing Equipment can be found at: Terex 
Bid-Well Roller Pavers .
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Call Essex Structural Steel for one that lasts!

Specializing in Pole Barn
& Pre-Engineered Steel Buildings

for 45 years

• Roofing & Siding Panels available in 17 colors to 
match existing barns and structures

• Complete steel packages with up to 200’ span to 
house any size & shape equipment or commodity

• Easy Assembly saves time & money!
• Designed in the Northeast with extreme weather in 

mind for long lasting durability - 45 years without 
a building failure!

• Made in Cortland, NY by American workers.

Grapples

North American Attachments
800-380-8808

www.excavator-attachments.com

Dual 8-in (203-mm) diameter double-flight augers require less horsepower to operate and 
more quickly meter concrete than single-flight augers.

http://www.excavator-attachments.com
https://www.essexsteel.com
https://www.terex.com/concrete/en/products/terex-bid-well/index.htm
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Performance in every detail

www.keestrack.com

Track Mobile Product Range
• Jaw Crushers
• Cone Crushers
• Impact Crushers
• Scalpers
• Classifiers
• Stackers

More output, less costs

Mobile crushing & screening
24/7 Remote monitoring
Fuel efficient & hybrid systems
Minimum cost of ownership

Matt_Lee-Keestrack2018_June.indd   1 7/05/2018   13:50:29

http://www.keestrack.com
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Stocking Equipment Dealer
Yemassee, SC 29902

843-525-6140
sales@sandscience.com
www.sandscience.com

61 Silva Lane, Dracut, MA 01826
978-454-3320

gilda@equipmenteast.com
www.equipmenteast.com

1474 Route 3A, Bow, NH 03304
603-410-5540

1772 Corn Rd., Smyrna, GA 30080
770-433-2670

sales@grindercrusherscreen.com
grindercrusherscreen.com

2351 Woodcrest Drive, Winter Park, FL 32792
407-468-6437

diversifiedecological@gmail.com
diversifiedecological.com

Ed’s Equipment, Inc.
4567 East 71st, Cleveland, OH 44105

330-620-9993
ed@edsequipmentinc.com

Keestrack USA Parts
Phone: +1 940-482-4004
Mob: +1 940-600-2034
Fax: +1 940-482-3005

KMA and KIE announce $1 Million 
donation to the Lanier Technical 

College Foundation
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GAINESVILLE, GA — During a special ceremo-
ny May 16, Georgia Governor Nathan Deal joined 
leaders from both Kubota Manufacturing of Ameri-
ca (KMA) and Kubota Industrial Equipment (KIE) as 
they jointly announced a $1 million donation to the 
Lanier Technical College Foundation in support of its 
Technology and Industry Building on its new campus 
set to open in January 2019. 
Part of the Technical College System of Georgia, LTC 

serves Hall County and the surrounding area with 
career-technical education programs and custom-
ized business and industry training. Its mission is to 
meet the workforce development needs of the area to 
support the economic well being of the people, com-
munities and companies in northern Georgia.
Mr. Hirohiko Arai, KMA and KIE’s newly appointed 

president, addressed the crowd gathered for the event 
establishing the donation as both a tribute to the past 
and an investment in the current and future work-
force. “This year marks an important milestone as we 
celebrate our 30th anniversary since Kubota started 
business here in Georgia,” said Mr. Arai. “There were 
only 44 members when we started, and now we have 
become one of the leading Kubota factories with over 
2,500 team members. Looking into the future, we ac-
knowledge that education for younger generations is 

indispensable as they will play a leading role in grow-
ing business for the benefit of society.” 
The ceremony included Dr. Ray Perren, president 

of Lanier Technical College, who said, “We are very 
pleased Kubota continues to recognize the impor-
tance of our work here in Hall County and we are 
thrilled that the company has pledged its support in 
such a monumental way. We know Kubota will see 
a return on their investment for years to come as 
we train our student workforce for job opportunities 
with Kubota and beyond.”
Kubota has been operating in the state of Georgia 

for more than 40 years, setting up its first operations 
in Norcross. In the mid-1980s, Kubota purchased its 
first office building in the state at the current Kubota 
Tractor Corporation Southeast Division headquar-
ters in Suwanee. Since that time, Kubota has further 
expanded its operations in Georgia to include KMA 
in Gainesville, which produces utility vehicles and 
zero-turn mowers; KIE in Jefferson, which produces 
Kubota equipment and implements, including load-
ers and backhoes; and, a newly-expanded National 
Distribution Center (NDC) also in Jefferson. Today, 
KMA and KIE employ more than 2,500 team mem-
bers in Gainesville and Jefferson, GA, respectively.

During a special ceremony, Georgia Governor Nathan Deal joined leaders from both KMA and KIE as they jointly announced 
a $1 million donation to the Lanier Technical College Foundation.

Photo courtesy of Kubota
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GSSI, the world’s leading manufacturer of ground 
penetrating radar (GPR) equipment, highlighted its 
latest GPR technology at the World of Asphalt 2018, 
March 6-8, 2018 in Houston, Texas. GSSI displayed 
the new PaveScan® RDM asphalt density assess-
ment tool, an easy and affordable asphalt density as-
sessment tool to nondestructively determine asphalt 
integrity during application. 
PaveScan RDM is ideal for uncovering problems 

that occur during the paving process, including poor 
uniformity and significant variations in density. It 
helps avoid such premature failures as road ravel-

ing, cracking and deterioration along joints. Unlike 
other options like nuclear density gauges or radioac-

tive alternatives, PaveScan does not result in any site 
hazards or require closing off work areas.
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CICERO, NY — ADMAR Construction Equipment & Supplies host-
ed their annual customer appreciation / spring open house on 
May 17th at their Brewerton Road location in Cicero, NY. Branch 
Manager Brian Sorbello had many featured vendor reps on hand 
to showcase the latest OEM offerings in supplies, equipment and 
services to the near 200 attendees throughout the day.  
The day featured hands-on demos, OEM promotions and special 

deals, giveaways and raffl es. Wacker Neuson, GEHL, Kubota, STI-
HL, Honda, JLG and SkyJack are some of the brands offered by 
ADMAR for sale or rent and serviced at their nine locations in New 
York, Ohio and Pennsylvania.
ADMAR has been a long-time sponsor of the Skid Steer Rodeo at 

the annual Hard Hat Expo at the NYS Fairgrounds in Syracuse, NY.

Inside the showroom, OEM reps manned tables and dis-
cussed their companies newest offerings.

The vast yard area was ideal to showcase the larger equipment sold, rented and serviced by 
ADMAR.

Photos by Christine Attle                    

Upon entry to ADMAR’s open house, guests signed up for various raffl es 
and giveaways.                               

ADMAR Construction Equipment & 
Supplies hosts spring event

GSSI showcases revolutionary new PaveScan® RDM

PaveScan RDM is ideal for uncovering problems that occur 
during the paving process.

Photo courtesy of GSSI
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RIDGEWAY, SC — BOMAG Americas, Inc. is pleased 
to announce and welcome Matt Cadnum as vice 
president of sales and marketing.  Matt will be re-
sponsible for the strategic sales leadership and sup-
port of BOMAG’s dealer and rental channel partners, 
marketing, product management and cultivating new 
business development growth opportunities.  
Matt is a highly driven industry professional who 

possesses a strong background in both aftersales 
and commercial sales responsibilities. The first fif-

teen years of his career were spent in various after-
market leadership roles with Allied Construction and 
Atlas Copco Construction Equipment.  Most recent-
ly, Matt held senior management positions as vice 
president, sales of Atlas Copco Construction’s Rental 
sales team and vice president of hydraulic attach-
ments for Epiroc (division of Atlas Copco Group).
“Matt’s extensive background in supporting deal-

er, rental and end use customers coupled with his 
hands-on management style, strong technical skills 

and sales orientation is exactly what BOMAG needs 
to help our customers expand their business with 
us,” stated Rob Mueckler, President of BOMAG.
Mr. Cadnum said, “I strongly believe in BOMAG’s 

products, its vision and, most importantly, the ded-
ication the company has to improving overall cus-
tomer support within the construction equipment 
industry.  BOMAG is deeply committed to product 
innovation and helping generate greater returns of 
investment for road building customers and I very 
much look forward to continuing those initiatives.” 
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ROCHESTER CLUTCH & BRAKE CO

585-924-3717
NEW, REBUILT & CUSTOM

INDUSTRIAL
CLUTCHES & BRAKES

BANDS & STEERING
FRICTIONS

ALL VEHICLES
DOZER, BACKHOE
ALL MACHINERY

827 Phillips Road, Victor, NY 14564
WWW.ROCHESTERCLUTCH.COM

Since 1927

The source for ALL your portable crushing and screening needs.
All Equipment Subject to Availability.

Toll-Free 877-217-4474
commonwealthequipment.com

2012 Komptech Multi star 
L3 Screener, 10,630 hrs., 

Stock # CE286

2000 CEC Screen It 
Roadrunner, 7,785 hrs., 

Stock # CE103

Powerscreen Mark II Screen
Stock # CE309

2004 Terex Pegson 1180 
Premiertrak Jaw Crusher
6,789 hrs., Stock # CE295

2012 McCloskey J44 
Jaw Crusher, 5,262 hrs., 

Stock # MCC147

2012 R155 Screener
4,148 hrs., 

Stock # MCC175

2012 McCloskey I44 
Impact Crusher, 6,107 hrs., 

Stock # MCC135

2012 McCloskey R230 
Scalping Screen, 4,691 hrs., 

Stock # MCC183

Authorized Dealer Authorized Dealer

Click Here For More Details Click Here For More Details Click Here For More Details

Click Here For More DetailsClick Here For More DetailsClick Here For More Details
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Bomag hires Matt Cadnum as 
vice president of sales & marketing

Cadnum brings over 18 years of industry experience to 
BOMAG’s North American business.

Photo courtesy of BOMAG

https://www.rochesterclutch.com
http://commonwealthequipment.com/used/inventory/komptechmultistarl3screener/
http://commonwealthequipment.com/used/inventory/32x50cc/
http://commonwealthequipment.com/used/inventory/terexpegson1180premiertrak/
http://commonwealthequipment.com/used/inventory/powerscreenmarkiiscreen/
http://commonwealthequipment.com/used/inventory/j44jawcrusher-/
http://commonwealthequipment.com/used/inventory/i44impactcrusher/
http://commonwealthequipment.com/used/inventory/r230screener/
http://commonwealthequipment.com
http://www.commonwealthequipment.com
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Dealer Imprint Area

YOU DRIVE 
TO WORK 
ON A ROAD 
YOU BUILT.
We’re in the word-keeping 
business. For us, every move 
counts. Our machines are taking 
production to a whole new level. 
Because we know that what’s 
important to you isn’t just a job. 
It’s upholding the standard by 
which you measure every job.

•  13 Models
• 30 HP – 531 HP

A FULL LINE OF 
WHEEL LOADERS

REPUTATIONS ARE BUILT ON IT

Hitachi Construction Machinery 
Loaders America Inc. | HitachiCM.us

Tracey Road Equipment
SYRACUSE • BINGHAMTON
ROCHESTER • WATERTOWN

(800) 872-2390
www.traceyroad.com

Larson Electronics LLC releases 1,296,000 lumen 
trailer mounted hydraulic Megatower light plant

KEMP, TEXAS — Larson Electronics LLC has re-
leased a new trailer mounted hydraulic Megatower 
light plant for heavy-duty industrial applications. 
This 7-stage folding tower hydraulic plant deploys 
lights or other equipment to elevations of 77 feet 
and features a hydraulic ram and mast, as well as 
high output LED. The entire assembly is mounted 
onto a tandem axle trailer and powered by a 20KW 
Kubota diesel generator with a 110-gallon fuel 
tank. This trailer has been designed to hold steady 
through extremely rugged outdoor conditions and 
harsh winters.
The WCDE-20-HLM65-20X500LTL-LED-WSM is 

a versatile self-contained, towable Megatower light 
plant. This unit contains a water-cooled diesel en-
gine powering a 20KW Kubota generator and fea-
tures 20 480-watt LED lights that produce a total of 
64,800 lumens each, for a grand total of 1,296,000 
lumens. This light plant can run for 43 continuous 
hours without refueling. The hydraulic tower can be 
extended to 77 feet, and collapsed to 30 feet for a 
smaller footprint. The telescoping boom is construct-
ed of carbon steel with a galvanized finish. It is raised 
from and lowered to the folded position by a single 
hydraulic ram, and extended or retracted by a sec-
ond hydraulic system. 
An external oil pump system is included with this 

Megatower, along with robust wind monitoring sys-
tem that prevents shaking during strong winds to 
keep the unit damage-free. When exposed to strong 
winds, such as 40 mph, the system automatically re-

tracts the mast for safe operation. The entire unit is 
mounted onto a four wheel, dual tandem axle trailer 
with 12” I-beam construction. The LED light heads 
are grouped into banks of four. Each bank in wired 
into the NEMA 3R breaker control box at the base of 
the mast. Operators control the light heads via an 
on/off switched breaker per bank of five light heads. 
The hydraulics are also powered from within this 
breaker box.

“With over a million lumens of brilliant LED illumi-
nation, this Megatower light plant is a viable tem-
porary lighting solution for huge outdoor events and 
large jobsite lighting,” said Rob Bresnahan, CEO of 
Larson Electronics LLC. “In addition to its high-pow-
ered illumination, this unit is extremely rugged, and 
features a durable cold weather package that can 
survive in the roughest conditions comparable with 
those found in Antarctica.”

This 7-stage folding tower hydraulic plant deploys lights or other equipment to elevations of 77 feet and features a hydraulic 
ram and mast, as well as high output LED. 

Photo courtesy of Larson Electric LLC

http://www.traceyroad.com
http://hillmartin.com
http://www.wtractor.com
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Log in to rockroadrecycle.com for 
a FREE subscription.

1-800-218-5586
info@rockroadrecycle.com 

YOUR DYNAMIC NEWS RESOURCE FOR THE AGGREGATE, 
HEAVY CONSTRUCTION AND RECYCLING INDUSTRIES.

 

R O C K R O A D R E C Y C L E . C O MO C T O B E R  2 0 1 7

ROCK
ROAD

RECYCLE

STAVOLA’S BOUND BROOK 
TAPS INTO PROFIT THROUGH 
NEW EMERALD WASH PLANT

FYE EXCAVATING: IT ALL 

STARTED WITH A BACKHOE

GOING GREEN WITH 
SENN BLACKTOP

Cranes/Lifts/Snow Removal
Deadline  8/16/18

SEPTEMBER - Editorial Focus

Construction Demolition/Attachments
Deadline 6/14/18

JULY - Editorial Focus
ADVERTISE YOUR

EQUIPMENT & SERVICES

INSERT YOUR BROCHURE
IN OUR DIGITAL PUBLICATION

POST YOUR VIDEOS

PROMOTE YOUR AUCTION

Snow Removal/Technology
Deadline 7/19/18

AUGUST - Editorial Focus

ADVERTISE IN
RockRoadRecycle.com

mailto:info@rockroadrecycle.com
https://www.rockroadrecycle.com


Caterpillar Inc. announces the addi-
tion of the new production-class tan-
dem vibratory rollers to the paving 
products family. The new models are 
the CB13, CB15 and CB16. New no-
menclature corresponds to the 13-, 15- 
and 16-ton weight classes they reside 
in. Furthermore, these models can be 
equipped with an oscillatory vibration 
system for excellent application ver-
satility, and offer refinements to the 
operator controls, water spray system, 
service access and lighting packages.
Many technological enhancements 

are provided through the Cat® Com-
paction Control option. Pass-Count 
and Temperature Mapping systems 
combine infrared temperature sensors 
with GPS mapping to keep the operator 
informed of current mat temperatures, 
machine position, pass-count and pass 
coverage. This intuitive system great-
ly enhances nighttime rolling pattern 
performance, and records information 
for future process analysis and quali-
ty control documentation. When com-
bined with drum edge and drum sur-
face lighting, Cat Compaction Control 
helps extend the workday and increase 
daily production by optimizing jobsite 
awareness in low-light conditions.
“Machine to Machine” communication 

is another technological enhancement 
that improves job site efficiency. The 

system helps keep rolling patterns in 
sync by sharing mapped data such as 
CMV, temperature mapping, coverage 
area and pass-count maps between the 
displays of multiple machines.

Keeping operators productive
Working in unfavorable conditions is 

typical in the paving business, but the 
operating station helps keep operators 
comfortable and productive.
Visibility and comfort are enhanced 

by the 360º seat positioning option 
that enables the operator to always 
face the direction of travel. Handwheel 
steering technology eliminates the 
front steering console, enabling the 
operator to easily monitor water spray 
performance. A simplified 8-button 
control panel provides efficient control 
and performance.

Versatile vibratory systems
These compactors offer a variety of 

vibratory options including Oscillatory 
Vibration, Dual Amplitude, Dual Fre-
quency, Versa Vibe™ and Five Ampli-
tude systems. The Versa Vibe system 
creates a 2-in-1 machine with four 
amplitudes and two frequencies. This 
versatile system provides two settings 
for lighter hitting and higher working 
speeds on thin lifts; and two settings 
for heavier hitting, and slower speeds, 
on thick lifts or those with challeng-
ing mixes. The five-amplitude system 

offers the widest range of amplitudes 
with a single frequency, while the two 
amplitude, two frequency system offers 
simple thin lift, thick lift compaction 
with the flip of a switch. These indus-
try proven vibratory systems are now 
complimented by the combination of 
vertical vibration in the front drum and 
Oscillatory vibration in the rear drum.

Oscillatory vibration design
The design combines Caterpillar’s 

high-performance vertical vibration on 
the front drum with oscillation tech-
nology on the rear drum. The front 
drum with vertical vibration is avail-
able in two amplitude, five amplitude 
or Versa-Vibe systems that provide ini-
tial compaction, while the rear drum 
with oscillation continues the excellent 

performance for optimal smoothness 
and density.
The oscillatory system utilizes the 

proven pod-style eccentric weight tech-
nology developed by Caterpillar and 
has a 2 year/2,000-hour service in-
terval helping contractors maximize 
uptime and limit routine maintenance 
costs. A durable power-transmission 
employs a unique belt-drive system 
delivering two-times the load capacity 
of timing belt systems for more reliable 
operation. In addition, the standard 
drum and optional hardened drum 
shells offer exceptional long-term life 
on a variety of mix designs and delivers 
outstanding mat texture, density and 
smoothness.

Smooth, maneuverable
These models feature 

a newly designed cen-
ter-articulating hitch 
with six degrees of oscil-
lation that ensures mat 
contact and a smoother 
ride over uneven sur-
faces. An offset hitch 
option extends coverage 
up to 170 mm (6”) and 
simplifies control next to 
obstacles such as curbs 
and gutters. It delivers 
excellent performance 
on longitudinal joints 
by pinching the edge 
with the lead drum and 
sealing the joint with the 
trailing drum.
The Cat C4.4 engine 

rated at 106 kW (142 
hp) comes standard with 
Eco-mode and automat-
ic speed control, leading 
to uniform compaction, 
fuel savings and reduced 
sound levels to both op-
erators and surrounding 
job site personnel.
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MURPHY EQUIPMENT
SALES & AUCTION

Selling
Equipment Daily

1181 Nellie Road, 
Vanderbilt, PA 15486

Phone: 724-398-0098
www.murphyequipmentauction.com
www.facebook.com/murphyequipmentsalesauction2015

CONSIGNMENT SALE

You and your family may be entitled
to a SIGNIFICANT CASH AWARD

Call for your risk free consultation
866-206-5735

• Machinist
• Boilermaker
• Pipefitter
• Insulator
• Millwright
• Electrician

AND recently diagnosed 
with LUNG CANCER?

Were you an INDUSTRIAL or 
CONSTRUCTION TRADESMAN?

• Steel Mill Worker
• Shipyard Worker
• Power Plant Worker
• Industrial Plant Worker
• Maintenance Worker
• Railroad Worker

Caterpillar adds new production-class tandem 
vibratory rollers to the paving machine family

Models can be equipped with an oscillatory vibration system for excellent application ver-
satility, and offer refinements to the operator controls, water spray system, service access, 
and lighting packages.

Photo courtesy of CAT

http://www.murphyequipmentauction.com
http://www.facebook.com/murphyequipmentsalesauction2015
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Excavator Dredger

Pile Cutter Saw

Scrap Shear
Sheet

pile driver

Side grip
multi piler

Hydraulic Hammers

www.iai-USA.com   •   1-877-219-1962

Cemen Tech signs LINDER as authorized dealer
INDIANOLA, IOWA —  Ce-

men Tech, a global leader 
in the volumetric concrete 
mixing industry, announced 
recently they have signed 
LINDER Industrial Machin-
ery as the exclusive dealer for 
Cemen Tech volumetric con-
crete mixers in Florida, North 
Carolina and South Carolina. 
LINDER, with over six de-
cades of experience and 18 
locations, has expanded their 
services by getting into more 
specialized types of offerings.   
The relationship reflects Ce-

men Tech’s long-term goal 
to expand and strengthen 
its North American dealer 
network by partnering with 
seasoned, expert dealerships 
that know their markets well 
and provide superior service 
and support to their custom-
ers. The addition of LINDER 
to Cemen Tech’s dealer net-
work will provide improved 
customer service and sup-
port for existing Cemen Tech 
customers throughout the 
Southeast. 
Connor Deering, CEO and 

president of Cemen Tech, 

said the addition of LINDER 
will help Cemen Tech cap-
ture market share because 
of LINDER’s deep knowledge 
of local markets and proven 
success in providing a high 
level of aftermarket service.  
“We know the clearest path 

to success is partnering with 
knowledgeable, dependable 
dealers who can expand the 
number of businesses using 
volumetric concrete mixers 
and provide the local support 
to keep our customers run-
ning,” Deering said.
 “We have built strong part-

nerships with various types 
of customers and we are very 
excited to bring them a new 
solution for their concrete 
production needs. We always 
strive to provide a better solu-
tion through proven technol-
ogy,” said John Coughlin, 
President of LINDER. “Both 
LINDER and Cemen Tech 
share the same values re-
garding service and support. 
“Do the right thing” is a core 
value of Cemen Tech that we 
strive to accomplish every day 
with our customers.”

The addition of LINDER to Cemen Tech’s dealer network will provide improved customer service and support for 
existing Cemen Tech customers throughout the Southeast. 

Photo courtesy of Cemen Tech

http://www.iai-USA.com
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Business Service Directory
$75 per month

6 months save 10% • 12 months save 20%

ROCK
ROAD

RECYCLE

SITE/OFFICE QUICK REFERENCE GUIDE

866-455-6333
SERVICE/USED PARTS/FABRICATING DEPTS.

sales@beckequipment.com
www.beckequipment.com

SALES • RENTALS • RENT TO OWN

DAN GRIPPO
Sales Representative
Email: dgrippo@wtractor.com
www.wtractor.com

845-278-7766 Office
845-278-4431 Fax

SALES  •  SERVICE  •  RENTALS

WESTCHESTER TRACTOR, INC.
60 INTERNATIONAL BLVD., BREWSTER, NY 10509

Tires For All Applications
 973-684-1433 Fax 973-279-8741

Email: dave-stern@optonline.net • www.davesterntire.com
390 McLean Blvd., Paterson, NJ  07513

Skid Steer 
Tracks Sprockets • Rollers

Front & Rear Idlers

1 Year/1,000 Hours
Guarantee for Excavators

Guaranteed Fit
Top Quality

Cat • Bobcat • Case
Kubota • Komatsu

and more...

Dave Stern Tire  
Since 1917

1085 McGraw - Marathon Road, Marathon, NY 13803
www.kurtztruckequipment.com

800-848-3468
607-849-3468
607-849-6181 Fax
607-423-4287 Cell
chuck@kurtztruckequipment.com

BUSINESS CATEGORIES

Aggregate Eq
Earthmoving/Landscaping/Land Clearing Eq
Environmental Compliance
Forestry/Logging
Highway Construction Eq
Highway Maintenance Eq
Lifting/Material Handling Eq
Parts & Repair
Power Generation/Lighting
Shop/Warehouse Eq
Storage/Containers
Trucks/Trailers
Used Eq • Utility
Wood Processing Eq
Equipment Attachments/Accessories
Tools • Other

Construction & Building
Fuels/Lubrication Supplies
Landscaping
Office/Warehouse
Other

Accounting/Tax Consultation/Preparation
Employee Search
Environmental Consultation
Heating
Insurance • Legal
Personnel Management
Safety Consultation
Trucking/Shipping Services
Other

Business Management (office/inventory)
Bid Preparation/Estimating
GPS
Fleet Management
Other

ROAD
Equipment Suppliers & Services

Materials & Supplies

Professional Services

Software/Computing/Info. Management

Construction Equipment

5885 E. Circle Drive, Cicero, NY 13039
Call Us For Your Next Company Vehicle Quote!

(315) 233-5342
www.DVBIZwheels.com

Equipment Attachments/Accessories

Equipment/Supplies/Services

Trucks/Trailers/Accessories

Trucks/Trailers/Accessories

Parts & Repair

THE TRAILER SHOP

Parts, Sales & Service
Check out our current 

inventory at tritank.com
315-451-8663

115 Farrell Road
Syracuse, NY 13209

Deutz/Perkins/Twin Disc

Foley
Engines

800.233.6539
Since 1916!

To advertise, contact Tina Krieger at
518-673-0108 • tkrieger@leepub.com

mailto:sales@beckequipment.com
http://www.beckequipment.com
mailto:dgrippo@wtractor.com
http://www.wtractor.com
mailto:dave-stern@optonline.net
http://www.davesterntire.com
mailto:chuck@kurtztruckequipment.com
http://www.kurtztruckequipment.com
http://www.DVBIZwheels.com
mailto:tkrieger@leepub.com
http://www.tritank.com
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*Financing offer valid from January 1, 2018 to June 30, 2018 on the following new machines manufactured by Caterpillar Inc.: Cat Compact Track, Multi Terrain, Skid Steer, Backhoe, Compact Wheel and Small Wheel Loaders; Mini Excavators; Small Dozers; and Telehandlers. Financing and 
published rate terms are subject to credit approval through Cat Financial for customers who qualify. Not all buyers may qualify. Higher rates apply for buyers with lower credit rating. Offer available only at participating Cat dealers. Flexible payment terms available to those who qualify. 
Offer is available to customers in the USA and Canada only and cannot be combined with any other offers. Offer subject to machine availability. Offer may change without prior notice and additional terms and conditions may apply.  Contact your Cat dealer for details. **The 2-year standard 
warranty applies only to new Cat Compact Track Loaders, Multi Terrain Loaders, Skid Steer Loaders and Mini Excavators purchased in the USA and Canada.

© 2018 Caterpillar. All Rights Reserved. CAT, CATERPILLAR, BUILT FOR IT, their respective logos, “Caterpillar Yellow,” the “Power Edge” trade dress, as well as corporate and product identity used herein, are trademarks of Caterpillar and may not be used without permission.

Alban CAT
www.albancat.com
Baltimore, MD
800-492-6994

SINCE 1927
Foley, Incorporated 
www.foleyinc.com
Piscataway, NJ
732-885-5555

SINCE 1957SINCE 1948
Cleveland Brothers 
www.clevelandbrothers.com
Murrysville, PA
844-800-0802

Milton CAT
www.miltoncat.com
Milford, MA
866-385-8538

SINCE 1960
H.O. Penn Machinery
www.hopenn.com
Poughkeepsie, NY
844-CAT-1923

SINCE 1923

GET 0% FOR 60 MONTHS
ON NEW CAT® COMPACT WHEEL LOADER.* GET 0% FOR 60 MONTHS

ON NEW CAT® COMPACT EQUIPMENT.*
NOW WITH A NEW, 2-YEAR STANDARD WARRANTY.**

YEAR STANDARD
WARRANTY

M
IN

I E
XCAVATORS • COMPACT TRACK LOADERS

M
U

LTI TERRAIN LOADERS • SKID STEER LO
ADE

RS

No matter what your size, the success of your business isn’t about just one thing. It’s a million 
little things. Deciding whether to own or rent. Getting that part today, not tomorrow. Making the 
most of every load, and every hour. Plus financing that works for you. With the right support, it 
all adds up. Your work is personal to you. Your Northeast Cat® dealer feels the same.

For more information, visit necatdealers.com

LOOKING TO GROW YOUR BUSINESS? 
WE’RE HERE TO HELP.

http://www.clevelandbrothers.com
http://www.albancat.com
http://www.foleyinc.com
http://www.miltoncat.com
http://www.hopenn.com
https://www.necatdealers.com
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Accurate contract pricing is absolutely critical if a contractor is to main-
tain profi tability. Effective pricing can almost always be directly linked 
to the contractor’s ability to identify all anticipated costs of a contract. 

Identifying and allocating direct costs — such as labor and materials — to indi-
vidual contracts is a straightforward process. The same cannot always be said 
of indirect contract costs, or overhead.

Before a contractor can begin evaluating the different methods of allocating 
overhead costs, it must fi rst identify which costs should be included in the 
overhead cost pool. Indirect costs allocable to contracts typically include the 
costs of indirect labor, contract supervision, tools and equipment, supplies, 
quality control and inspection, insurance, repairs and maintenance, depre-
ciation and amortization, and (in some circumstances) support costs such as 
central preparation and processing of payrolls. An easy way to identify whether 
or not a cost is an indirect job cost is to ask the question, “If there were no jobs 
in process, would we still incur this cost?” If the answer is no, then the cost is 
likely an indirect cost and should be included in the overhead cost pool.  

There are four commonly used methods used to allocate overhead: 
• Overhead as a percent of total direct cost (the most common method) 
• Overhead as a percent of direct labor cost 
• Overhead as a percent of direct labor hours 
• A dual overhead rate recover method, in which two rates are applied simul-

taneously.  

The use of a dual overhead rate often produces more accurate overhead fi g-
ures than an across-the-board application of a single method.

If a contractor’s overhead recovery is based on percent of direct cost, there 
is an assumption that the overhead associated with management of labor is 
equal to the overhead needed to manage the procurement and delivery of ma-
terials and subcontracts. This assumption is rarely — if ever — true.  Con-
tractors who use this method tend to over-recover (price too high) work that 
consists of a high percentage of materials and subcontracts and under-recover 
(price too low) work that consists of a high percentage of labor.  

The second common method used to recover overhead is based only on the 
historical percent of direct labor costs. This method also incorporates an as-
sumption that overhead is only created by labor management and that over-
head created by the management of material and subcontractor procurement 
is minimal or non-existent. The result of using this method in a competitive 
marketplace is that a contractor will tend to over-recover work that is high in 
labor content and under-recover work that is high in materials and subcon-
tractor content.

The third method of overhead recovery is based on direct labor hours used 
in a job. If a fi rm uses this method and has various wage rates, it can end up 
charging more overhead to one job that had a higher average wage rate than 
a second job with a lower average wage rate, even if the total time necessary 
to complete each job was equal. This method of overhead recovery also has 
the same fl aw as the direct labor cost method: It makes the assumption that 
overhead is only rated by labor management and that the overhead created 
by the management of material and subcontractor procurement is minimal or 
non-existent.

The dual overhead rate recovery method addresses the fl aws inherent in the 
methods discussed so far.  By creating and assigning separate overhead recov-
ery rates to labor and materials/subcontracts, you can see the differences in 
overhead created by the two types of direct costs.  On any given job with any 

level of labor or material/subcontracts percentage of direct cost, we recover 
overhead at the rate it is created by these direct-cost multiplier components.  

The best way to determine dual rates is to use a comprehensive 12-month 
budget tied into the fi scal year.  The use of 12 months of data eliminates sea-
sonal infl uences on the cost relationships.  If the computation is not possible 
using a 12-month budget, a 12-month current statement may be used.  How-
ever, be aware that when this is done the company is being guided by histor-
ical information, rather than more relevant information that may be available 
within the budgeted data.  

Once you determine your budgeted materials, labor and overhead costs, you 
can determine your dual overhead rates on the following formulas:

Where (X) equals an overhead factor obtained from a study of how overhead 
fl uctuates as the relationship of materials and subcontracts to labor changes.  
A leading construction industry consulting fi rm has developed a table of (X) 
rates based on a study of overhead, materials and subcontracts and labor fl uc-
tuations that can be used as a general guide.  All fi rms should determine their 
own (X) factor rate table, a sample is as follows: 

This method allows you to determine the breakeven cost and then decide 
how much profi t to place on that job, based on the fi rm’s fi nancial goals or on 
competitive market forces.  If you choose to bid a job close to its breakeven 
cost, you can do so with confi dence and clearly understand the profi t implica-
tions when the fi rm prices the job–not six months after completion when your 
managers look at each other and wonder what they were thinking when they 
originally bid the work.

Located in Syracuse, NY, Dannible & McKee, LLP has been providing audit, tax, 
accounting and fi nancial management consulting services to clients nationwide 
since 1978.

Getting to the bottom line
With Dannible & McKee, LLP

Kenneth Gardiner, 
CPA, CCIFP, CDA 

Benjamin Sumner, 
CPA

The Price is Right — effectively recovering 
overhead when pricing contracts

http://www.dmcpas.com
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APRIL 3 & 4, 2019
NEW YORK STATE FAIRGROUNDS • SYRACUSE, NY 
WEDNESDAY 8-4  • THURSDAY 8-3

GIVEAWAYS, DOOR PRIZES, TRUCK CORRAL, 
OUTDOOR MARKETPLACE & DON’T MISS THE 

SKID STEER RODEO ON WEDNESDAY!!

Show Manager: Ken Maring • 1-800-218-5586 or 518-673-0103 • Fax 518-673-3245
Hard Hat Expo is Produced by the Trade Show Division of Lee Newspapers, Inc. 

Producers of rockroadrecycle.com • P.O. Box 121, 6113 St Hwy. 5, Palatine Bridge, NY 13428 

Visit Our Website: www.hardhatexpo.com

FOR MORE INFORMATION CALL 1-800-218-5586

THIS YEAR, LOCATED IN
THE NEW EXPO CENTER

SAVE THE DATE!!

Brought to you by 
rockroadrecycle.com

http://www.hardhatexpo.com
http://www.rockroadrecycle.com
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Number / Classification
  20   Air Compressors
  25   Air Tools
  35   Announcements
  45   Antiques
  55   Appraisal Services
  60   Asphalt Equipment
  70   At tach ments
  80   Auctions
  85   Backhoe/Loaders
135   Bits
150   Buckets
155   Building Materials/Sup plies
157   Building Repair
160   Buildings For Sale
165   Business Opportunities
190   Chain Saws
200   Chippers
220   Compaction Equipment
225   Composting Equipment
230   Compressors
240   Concrete Mobile Mixers
245   Concrete Products
255   Construction Demolition
265   Construction Eq. For Rent
270   Construction Eq. For Sale
275   Construction Machinery

Want ed
277   Construction Services
278   Construction Subcontracting
280   Construction Supplies
300   Conveyors
310   Cranes
320   Crushing Equipment
375   Dozers
400   Drills
415   Employment Wanted
425   Engines
430   Excavators
470   Financial Services
494   For Lease
495   For Rent
505   Forklifts
535   Generators
550   Gradalls
555   Graders
610   Help Wanted
635   Hoists
705   Legal Notices
745   Loaders
760   Lumber & Wood Prod ucts
780   Maintenance & Repair
800   Mine Equipment
805   Miscellaneous
880   Parts
885   Parts & Repair
890   Pavers
925   Pressure Washers
950   Real Estate For Sale
955   Real Estate Wanted
975   Rentals
997   Safety Equipment

1017   Scrapers
1020   Screening Equipment
1040   Services Offered
1085   Snowplows
1097   Sprayers
1105   Sweepers
1120   Tools
1130   Tractors
1140   Trailers
1145   Training
1170   Truck Parts & Equip ment
1175   Trucking
1180   Trucks
1205   Wanted

1-800-836-2888

To Place A Classified Ad Phone 1 (800) 836-2888 • Fax (518) 673-2381 •  E-mail: classified@leepub.com
RRR Mailing Address Classifieds,

PO Box 121, Palatine Bridge, NY 13428

Building
Materials/Supplies

Announcements

Building
Materials/Supplies

Announcements

Help Wanted

Engines

Help Wanted

Engines

Need to Hire Someone?
Looking For Your Next Star 

Employee?
 Check out the 

ROCK ROAD 
RECYCLE

JOB BOARD
Go to

jobs.hardhat.com

D&J Supply LLC
26 & 29 Ga. Metal Roofing & Siding

Pre-Engineered Trusses
Pole Barn Packages - Any Size

~ Direct Shipments ~
Call Us for Your Building Needs

Located in Central New York

518-568-3562

ADVERTISING DEADLINE
Thursday, June 14, 2018
For as little as $10.00 - place a classified ad in

Rock Road Recycle
Call Peg at1-800-836-2888

or 518-673-0111
or email classified@leepub.com

Lumber &
Wood Products

Lumber &
Wood Products

Announcements

CHECK YOUR AD - ADVER-
TISERS should check their
ads on the first week of inser-
tion. Lee Newspapers shall not
be liable for typographical, or
errors in publication except to
the extent of the cost of the
first weeks insertion of the ad,
and shall also not be liable for
damages due to failure to pub-
lish an ad. Adjustment for er-
rors is limited to the cost of that
portion of the ad wherein the
error occurred. Report any er-
rors to Peg Patrei at 518-673-
0111 or 800-836-2888.

ADVERTISERS
Get the best responses from
your advertisements by
including the age, condition,
price and best calling hours.
Also, we always recommend
insertion for at least 2 issues
for maximum benefits. Call
Peg at 1-800-836-2888 

� � � � �

IS YOUR WEBSITE MOBILE
FRIENDLY? Google reporting
listing changes for non mobile
friendly sites!! Don’t lose your
traffic. Update now!!! WWE
Market ing  518-527-6800
wjleepub@gmail.com 

Building
Materials/Supplies

PREVENT POSTS FROM
ROTTING. Quick-Easy-Effec-
tive-Low-Cost. For Information
call 1-888-519-5746 or email
GetSmartpostInfo@gmail.com

Buildings For Sale

POLE BARN PACKAGES,
metal roofing & siding. Great
prices! Homeowners & con-
tractors welcome. All pole barn
packages include detailed
plans and drawings. Mountain-
top Enterprises, 2726 State
Hwy. 7, Bainbridge, NY 607-
967-4877 www.metalroofingand-
metalsiding.com

Construction
Equipment

ALLIS CHALMERS TRAC-
TORS: 170 diesel & Allied
quick detach loader, D17 Se-
ries 4 & loader, D17 Series 3.
585-424-0795

MASSEY FERGUSON 2244
dozer 6-way, $3,000. Rollback
car trailer, $2,500. 315-427-
7662 or 315-697-9470.

Construction
Equipment For Sale

JD 555 crawler loader, clean,
$11,000; Bobcat skid steer
tracks, $11,500. Several back-
hoes, tractors, dozers. Several
parts machines. 518-634-2310

Custom Services

BUSINESS CARDS: 1,000
for only $60.00, full color
glossy. Give us your existing
card or we will design one for
you! FREE SHIPPING in-
cluded. Call Lee Newspapers
at 518-673-0101 or email
c o m m e r c i a l p r i n t
@leepub.com

Fencing

LOCUST POSTS, POLES,
Split Rails, 6x6’s, 4x4’s, other
hardwood boards and planks,
custom cut. Also lots, land
cleared, woodlots wanted.
518-883-8284.

Loaders

JOHN DEERE 265 self level-
ing loader with brackets and
joystick, $4,500. 315-725-1896

NEW HOLLAND 270TL
Loader with quick attach
bucket, fits Workmaster 55/45,
Farmall 45A/55A, new, $2,700.
570-724-3747

Lumber &
Wood Products

Miscellaneous

BUSINESS CARD MAGNETS
only $75.00 for 250. Free Ship-
ping. Call Lee Publications at
518-673-0101.  Please allow
7-10 business days for deliv-
ery.

Screening Equipment

SCREENING plant, $18,000.
518-634-2310

Services Offered

SELF INKING STAMPS,
$23.00 + Shipping. All sizes.
Call Lee Newspapers 518-
673-0101 or email commer-
cialprint@leepub.com

Skid Steer
Loaders

1840 CASE SKID LOADER,
$7,500. 607-206-1428

mailto:classified@leepub.com
mailto:classified@leepub.com
mailto:wjleepub@gmail.com
mailto:GetSmartpostInfo@gmail.com
http://www.metalroofingandmetalsiding.com
mailto:commercialprint@leepub.com
mailto:commercialprint@leepub.com
http://www.jobs.hardhat.com
mailto:wiwpine@gmail.com
http://www.mcquillengines.com
mailto:michele@pioneermillworks.com
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Trailers

Trucks

Trailers

Trucks

NEW PJ Gooseneck 102”x25’
 20’ flat deck + dovetail with 3 spring assist fold over/

stand up ramps, 15,680lb GVW, double jacks,
LED lights, locking toolbox, spare tire & wheel

  $7,050
Midlakes 

Trailer Sales
“We’ll hook you up”

1595 Yale Farm Rd., Rom ulus, NY 14541
   Toll Free 888-585-3580 ~ 315-585-6411

SPECIAL OF THE WEEK

Martin’s Farm Trucks, LLC
Trucks for All Your Needs - Specializing in Agri-Business Vehicles

717-597-0310

2011 Hudson HTD18C
12 Ton Pintle Trailer, Air Brakes,

20’ Flat Deck, 5’ Beavertail,
5’ Spring Assist Ramps $7,900

2000 Mack CH612, E7-310HP, 10 Spd, 
34k GVW, Air Susp, 11’ Steel Dump, 

Pintle with Air & Electric 
$14,900

Trailers

TEITSWORTH TRAILERS:
Over 400 trailers in stock! PJ
Goosenecks, Dumps, Tilt Tops,
Landscape, Car Haulers, Skid
Steer trailers, Frontier Live-
stock Trailers & much more!
Best prices, largest selection.
Financing available. Call 585-
243-1563.

Trucks

LARGE ROLLBACK TRUCK,
30’ tandem, $45,000. 518-634-
2310

Name: (Print)_______________________________________________________________
Ad dress:___________________________________________________________________
City:________________________________________St.:_________Zip:_______________
Phone:___________________________________Fax:______________________________
Cell:____________________________________E-mail:_____________________________

Payment Method:    o American Express o Discover  o Visa  o MasterCard

Card #___________________________________________Exp. Date__________________
* (REQ.) Card Security Code #____________
Signature________________________________________Date______________________

4 EASY WAYS TO PLACE A
ROCK ROAD RECYCLE AD CLASSIFIED 

FOR BEST RESULTS, RUN YOUR 
AD FOR TWO IS SUES!

Cost per issue: $10.00 for the first 14 words, 
50¢ each ad di tion al word.

MM/YY

MM/YY

Required w/Credit Card Payment Only

$10.00

$10.50

$11.50

$12.50

$10.50

$11.50

$12.50

$10.50

$11.50

$12.50

$13.50$13.50$13.50

$14.50$14.50$13.50

$15.50$15.50$14.50

MAIL IT IN -
Fill out the form, cal cu late the cost, en close
your check/money order or credit card
in for ma tion and mail to:

ROCK ROAD RECYCLE
Classifieds,

PO Box 121,
Palatine Bridge, NY 13428

3.

1. PHONE IT IN -
Just give Peggy a call at
1-800-836-2888

4. E-MAIL IT IN -
E-mail your ad to

classified@leepub.com

FAX IT IN -
For MasterCard, Visa, American Express
or Discover cus tom ers, fill out this form

completely and fax to Peggy at
(518) 673-2381

2.

(800) 836-2888
To Place Your Ad Here

To Place A Classified Ad Phone 1 (800) 836-2888 • Fax (518) 673-2381 •  E-mail: classified@leepub.com
RRR Mailing Address Classifieds,

PO Box 121, Palatine Bridge, NY 13428

mailto:classified@leepub.com
mailto:classified@leepub.com
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Caterpillar introduces the PM310, PM312 and 
PM313 cold planers to the global milling market
The PM300 Series is ideal for 

small-to-medium job sites where com-
pact dimensions, optimum maneuver-
ability and high production capabil-
ities are required. The PM300 Series 
can be configured with one of three 
drum widths and a choice of wheel or 
track undercarriage. An articulating 
right leg can be positioned outboard 
to provide additional stability during 
demanding cuts or positioned inboard 
for true flush cutting on the right side. 
The PM300 Series features advanced 
controls and system integration, and 
offers a full range of options and con-
figurations for increased versatility.
The Cat® PM300 Series is equipped 

with a 325 hp (242 kW) Cat C9 
ACERT™ engine, matched with an op-
timized cooling system, to power the 
rotor drive. The PM310 offers a 39.4-
inch (1 m) rotor and chamber; the 
PM312 offers a 48.2-in (1.2 m) rotor 
and chamber; and the PM313 offers 
a 1.3 m (51.2 in) rotor and chamber. 
Unique to Caterpillar, the rotor system 
is extended inward towards the chas-
sis as opposed to extending outside the 
frame. This allows the three models 
to possess the same overall machine 
width despite different width of cut. 
This design feature also enables the 
swinging leg on the right side to posi-
tion in-line with the rotor for high pro-

duction cuts or inboard in front of the 
rotor for flush cutting. This also eases 
loading/transport procedures.
The cutting chamber and rotor are ide-

ally positioned at the back of the ma-
chine to enable executing a cut tight to 
obstacles. The operator station is locat-
ed above the cutting chamber for excel-
lent visibility and reference to the cut.
The controls for the PM300 Series are 

similar to other Cat cold planers with 
grouped functions and backlit but-
tons. Proportional controls on steering, 
propel and conveyor joysticks provide 
better feel to the operator to make ad-
justments. The touchscreen displays 
provide easy-to-read gauges, function 
indicators and warning indicators to 
keep the operator informed of machine 
operation and vital systems. They also 
display and control the integrated Cat 
Grade Control option as well as video 
from the optional remote cameras.
The PM300 Series offers all mod-

els configured with a track undercar-
riage or a wheel undercarriage. A dust 
abatement system is standard in coun-
tries that require it (optional in all oth-
er regions). It can be enhanced with 
an additional water spray system. The 
canopy offers protection from the sun 
and the elements. Ballast systems are 
available for specific applications.

The PM300 Series offers all models configured with a track undercarriage or a wheel under-
carriage. 

Photo courtesy of CAT

John Deere introduces high-performance 
vibratory plate compactors

MOLINE, IL — John Deere is adding 
three new plate compactors to its port-
folio of over 100 Worksite Pro™ attach-
ments, offering customers more model 
options to choose from while maintain-
ing the same reliability they’ve come 
to expect from the manufacturer. De-
signed for trench, slope and excava-
tion compaction applications, the PC4, 
PC7 and PC10 plate compactor mod-
els deliver powerful performance and 
productivity. These attachments are 
compatible with the John Deere 26G, 
30G, 35, 50G, 60G compact excava-
tors; the 310L, 310L EP, 310SL, 310SL 
HL, 315SL and 410L backhoes; as well 
as most competitive models. 
“Proper soil compaction is the base for 

a successful construction project,” said 
Jessica Hill, program manager, glob-
al attachments at John Deere. “Our 
new plate compactors are reliable, 
low-maintenance and deliver maxi-
mum vibratory force to help construc-
tion managers and operators achieve 
worry-free compaction.”
A large eccentric rotating weight cre-

ates vibration and impulse energy to 
deliver the optimal attachment produc-

tivity and performance. The weight’s 
mass is further away from the shaft to 
provide increased impulse forces up 
to 8,000 pounds (3,6329 kg) and im-
proved compaction rates when working 
with compact granular soils. 
To maximize attachment reliability 

and durability, the motor is inset with-
in the frame to protect it from dam-
age. Hydraulic motor bearings use oil 
splash lubrication, and sealed eccen-

tric bearings provide maintenance-free 
operation.
Delivering 4,000 pounds (1,814 kg) of 

impulse force, the PC4 model is avail-
able in a 13-inch (33 cm) width. The 
PC7 delivers 6,400 pounds (2,903 kg) 
of impulse force and is available in an 
18-inch (46 cm) width. The PC10 mod-
el delivers 8,000 pounds (3,6329 kg) 
of impulse force and is available in a 
24-inch (61 cm) width. All three models 

boast 2,000-rpm frequency at regulat-
ed flow. 
The plate compactors are backed by 

John Deere parts, service and warran-
ty coverage. To learn more, visit www.
johndeere.com or contact your local 
John Deere dealer for details.

These attachments are 
compatible with the John 
Deere 26G, 30G, 35, 50G, 
60G compact excavators; 
the 310L, 310L EP, 310SL, 
310SL HL, 315SL and 
410L backhoes; as well as 
most competitive models. 

Photos courtesy of John 
Deere

Designed for 
trench, slope 
and excavation 
c o m p a c t i o n 
app l i ca t i ons , 
the PC4, PC7 
and PC10 plate 
c o m p a c t o r 
models deliver 
powerful perfor-
mance and pro-
ductivity.

http://www.johndeere.com
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The BOMAG BW 138 AD-5 Tandem roller with economizer 
keeps operators aware of compaction progress to 

reduce passes, save time and money
RIDGEWAY, SC — With its large drum diameter and 

high compaction forces, the BOMAG BW 138 AD-5 
tandem vibratory roller is the perfect all-round roller 
for paving contractors and municipalities. Its 54.3-in 
(1,380mm) rolling width makes short work of gran-
ular soil and asphalt compaction, efficiently tackling 
projects ranging from parking lot paving to county 
road repair to compaction of urban street develop-
ments. 
When equipped with the intuitive ECONOMIZER 

compaction measurement system, the BW 138 AD-5 
alerts operators to compaction progress of the soil or 
asphalt material, reducing passes and saving time 
and money. 
ECONOMIZER requires no calibration to reliably 

deliver real-time compaction progress, and as the de-
gree of compaction increases, the more LED lights on 
the ECONOMIZER light strip illuminate and indicate 
when optimum compaction is achieved. The system 
also warns operators of potential over-compaction to 
prevent aggregate fracturing as well as allows for the 
identification of “soft” spots in the material. 
A 35.4-in (900-mm) drum diameter delivers more 

drum impact area with the surface than with small-
er compactors to reduce rolling resistance, deliver 
smoother surface finish and improve asphalt mat 
quality. Dual vibration frequencies of 3,000 and 3,360 
vpm (50 and 56 Hz) offer rolling speeds reaching 3.8 
mph (6.1 km/h) while maintaining proper impact 
spacing on asphalt projects. With its 0.020-in (0.50-
mm) amplitude and average linear load of 86.6 lb/
in (15.4 kg/cm), the BW 138 AD-5 deeply penetrates 
asphalt and granular soil base materials. Front-only, 
rear-only or front-and-rear vibration mode operation 
allows the operator to adjust machine compaction 
output to jobsite conditions. 
The BW 138 AD-5 features maintenance free bear-

ings, which eliminates the need to grease hinge points 
on a daily or weekly basis to reduce service time and 
improve machine longevity. The roller’s maintenance 
free articulation joint boasts bolt-on construction for 
fast removal and 2-in (51-mm) crab steering for easy 
compaction against obstructions. Sturdy braided ca-
ble bundles improve reliability of the roller’s electri-
cal system. 
A pressurized water spray system with 5-step inter-

val timer increases operating time between refills of 
the roller’s high-capacity, 81.9-gal (310-l) tank. Dual 
water filtration at the inlet helps to prevent spray 
nozzle plugging, and the quick-attach nozzle design 
helps to facilitate servicing and quick replacement. 
Protected to help prevent wind deflection, the five 
spray nozzles provide uniform coverage across the 
drum’s width to prevent material pick-up. 
Self-explanatory control panel dials offer intuitive 

machine control, delivering simple operation for op-
erators with varying levels of experience. The roller’s 
responsive dual control levers with integrated horn 
and vibration actuation deliver very precise control 
of machine movement. The BW 138 AD-5’s spacious 
operator’s platform delivers ample legroom for larger 
workers, and its central machine positioning offers 
excellent visibility to both front and rear drum edges. 
A vibration-isolated platform design helps to advance 
operator comfort throughout the workday. 
The BOMAG BW 138 AD-5 is powered by a 45.1-hp 

(33.6-kW) water-cooled diesel engine meeting strin-
gent Tier 4 Final emission standards. Its ROPS cano-
py quickly folds down without using tools, facilitating 
transport. 
For further information please contact BOMAG at 

125 Blue Granite Parkway, Ridgeway, SC, 29130, 
call 803•337•0700, email info.bomag@bomag.com or 
visit www.bomag.com/us .

When equipped with the intuitive ECONOMIZER compac-
tion measurement system, the BW 138 AD-5 alerts opera-
tors to compaction progress of the soil or asphalt material, 
reducing passes and saving time and money. 

Photo courtesy of BOMAG

Apprenticeships must be expanded to meet 
21st-century workforce needs, says ABC

WASHINGTON, DC — According to the 
final report of the Task Force on Appren-
ticeship Expansion, apprenticeship pro-
grams offer workers a career path with 
paid, on-the-job training and provide 
employers with highly trained workers, 
but they are insufficient to address the 
growing skills gap in many industries. 
Associated Builders and Contractors 
(ABC) commended the secretaries of 
labor, education and commerce for lead-
ing the task force comprised of repre-
sentatives from industry, education and 
government to generate new ideas to 
expand the role of apprenticeships and 
help more individuals achieve the Amer-
ican Dream. The report was presented to 
the president in a meeting at the White 
House on May 10.

“The construction industry will cer-
tainly benefit from recommendations in 
this report, including promoting appren-
ticeship as a positive earn-and-learn ca-
reer path, improving the affordability of 
technical education, focusing on mas-
tery and competency—not just training 
hours—and expanding diversity,” said 

Michael D. Bellaman, ABC president 
and CEO and a task force member. “It 
was an honor to work with leaders from 
diverse industries and backgrounds to 
find ways to expand career opportuni-
ties and help every American realize his 
or her fullest potential, regardless of 
their access to higher education.

Chaired by Labor Secretary R. Alexan-
der Acosta, the task force was created 
by presidential executive order to iden-
tify strategies and proposals to promote 
apprenticeships in four areas:

• Federal initiatives to promote ap-
prenticeships

• Administrative and legislative re-
forms that would facilitate the formation 
and success of apprenticeship programs

• The most effective strategies for cre-
ating industry-recognized apprentice-
ships

• The most effective strategies for am-
plifying and encouraging private sector 
initiatives to promote apprenticeships

ABC served on two of the four task 
force subcommittees—those charged 
with attracting business to apprentice-

ship and expanding access, equity and 
career awareness. More than two dozen 
recommendations were detailed in the 
report, including:

• Expansion of work-and-learn models
• National recognition and portability 

of credentials
• Strategies for affordability
• Greater industry and employer in-

volvement
• Streamlined program funding
• Focus on areas of most acute skills 

shortage
• Raise apprenticeship awareness
• Eliminate operational inefficiencies
• Implement industry-recognized ap-

prenticeship programs
“In construction alone, we need 

500,000 workers to fill a backlog of ex-
isting jobs,” said Greg Sizemore, ABC 
vice president of HSE and workforce 
development, who attended the May 10 
meeting with President Trump in the 
Oval Office. “All Americans should be 
able to access the training they need to 
acquire skills that lead to high-paying 
and fulfilling careers.”   
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Over 21 percent of private sector worker 
facility deaths occur on construction sites

OSHA reports indicate that 16.8 percent of con-
struction deaths are due to the combined hazards 
of being struck by an object and being pinned by 
machinery or equipment. Many of these deaths 
could have been prevented if the workers had been 
equipped with more advanced personal safety equip-
ment that exceeded Class 3 Reflective Apparel regu-
lations that dictate a 1,280-foot visibility distance. 
This is why Guardian Angel, the manufacturer of the 
world’s most versatile and durable personal safety 
light on the market today has relentlessly strived to 
make a safety product that is engineered to deliver 
unmatched multi-use performance under any condi-
tion and in any work setting. Despite other products 
solely focusing on the wearers’ ability to see in front 
of them, Guardian Angel has committed to putting 
human life in the forefront of everything they do by 
focusing on eliminating visibility-related concerns in 
all situations and on any job site. With every new 
model developed, Guardian Angel has constantly 
pushed the limits of personal safety lighting tech-
nology and design innovation: case in point, the new 
Elite Series devices.
“The Guardian Angel Device increases the odds that 

my tradesmen will be seen by both motorists and 
machine operators so they’re safer no matter what 
the job, whether it’s unloading a truck on a busy 
street or on a jobsite where moving equipment can 
pose a danger.” explained John Perkowski, Field Su-
perintendent and Safety Director at ISC Contracting.
There’s more to visibility safety than just being able 

to be seen by machinery operators, and that’s why 
Guardian Angel partnered with construction teams 
and first responders in the field to engineer a device 
that boasts features that can save lives in virtually 
any scenario:
• Powerful LED that can be seen for up to two miles 

(8x more than required by Class 3 apparel regulations):
Construction professionals are trained to incorpo-

rate the latest safety measures into their everyday 
work scenario. On the other hand, the average per-
son driving past a roadside site is not. From texting 
and driving to simply “zoning out” on a long drive, 
there are countless ways drivers can find themselves 
distracted from what’s in their path. This explains 
why a seven-year study by USDT concluded that of 
the 844 fatal occupational injuries that occurred at 
road construction sites, 82 percent were reported 
to be transportation incidents. In these incidents, a 
worker was as likely to be struck by highway vehicles 
than they were by on-site equipment.
The Elite Series device can be seen up to 8 times as 

far as Class 3 Reflective Apparel standards of 1,280 
feet, which can easily be the difference between life 
and death, especially when considering that distance 
can be closed in only 13 seconds by a vehicle travel-
ing 65mph — a blink of an eye to a distracted driver.
• 360-degree light aspect ratio so personnel and 

equipment can be seen from any vantage point:
Construction work occurs in four dimensions. It’s 

one of the rare workplaces where being aware of 
what’s happening behind you is just as vital to safe-
ty as what is in front. In fact, backing up accounts 
for about 50 percent of fatalities resulting from being 
run over by construction equipment. Guardian An-
gel’s Elite Series can be mounted to people and ma-
chinery to create a 360-degree halo of illumination to 
alert everyone in a two-mile radius to its presence. 
In other words, if a device is attached to a machine 
that’s backing up, workers within the halo’s reach 
will be able to see the light and position themselves 
safely, even if their backs are initially turned to the 

oncoming machine. Conversely, the machine’s oper-
ator will be able to see the worker’s Guardian Angel 
device beacon, even if they cannot see directly behind 
the machine.
• Effortless 3 ounce weight and magnetic mounting 

system mean that you don’t have to sacrifice perfor-
mance for safety:
If safety is paramount on a construction site, effi-

ciency is a close second. The Elite Series is construct-
ed of a virtually indestructible polycarbonate casing 
and yet still only weighs in at 3 oz. The device’s light-
weight means that it can be mounted anywhere on 
a person’s body without creating an uncomfortable 
distraction. And since different jobs call for different 
places and positions that a worker may need to work 
in, the Elite Series also features a built-in rare earth 
magnet as well as several other mounting accesso-
ries to make different mounting positions achievable 
quickly and with ease.
According to Gary, safety direction at Intercon Con-

struction, “The Guardian Angel Light is currently be-
ing utilized by our night crews and during stormy 
conditions. This safety 
lighting device has not only 
added visibility to these 
already hazardous envi-
ronments, but a sense of 
safety and security for my 
crews.”
“While there’s nothing 

that can be done to pre-
vent all worksite accidents, 
we believe that working to 
eliminate the 21 percent 
that occur from visibility is-
sues is a damn good place 
to start. Guardian Angel is 
proud to release our new 
Elite Series, and strive to 
become the most trust-
ed safety product for con-
struction crews all over the 
country, said Chad Keller, 
CEO of Guardian Angel.
Guardian Angel devices 

are available for purchase 
through specialty deal-
ers throughout the United 
States and abroad as well 
as through the Guardian 
Angel website.

Guardian Angel focuses on eliminating visibility-related con-
cerns in all situations and on any job site. 

Photos courtesy of Guardian Angle Devices

Powerful LED that can be seen for up to two miles — 8x more than required by Class 3 
apparel regulations.

The Elite Series is constructed of a virtually indestructible 
polycarbonate casing and yet still only weighs in at 3 oz.

Elite Series also features a built-in rare earth magnet as well 
as several other mounting accessories to make different 
mounting positions achievable quickly and with ease.

https://www.guardianangeldevices.com
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Improving construction safety: 3-step plan

It has been estimated that 60 percent 
of all fatalities on sites can be attribut-
ed to choices made before work begins. 
When investigated, the root cause of 
many of these tragedies is traced back 
to the misalignment between site ma-
terials, equipment and processes. So, 
what can be done to kill deaths on con-
struction sites worldwide? The answer 
is a coordinated approach to safety that 
involves good site layout and rules, well 
trained site personnel and properly 
maintained and operated construction 
equipment. This can be implemented 
through a simple 3-step plan.
When coordinating a site from a safety 

perspective you should ask the follow-
ing:
• What could go wrong?
• How bad could it be?
• How likely is it to happen?
• What do we need to do about it?
Once you’ve done your risk analysis, 

there are three stages to delivering saf-
er sites:
• Traffic management
The foundation of creating safer sites 

is effectively coordinating the move-
ment of people, materials and machin-
ery. After thousands of construction 
site inspections last year, the UK’s 
Building Safety Group reported a 74 
percent rise in traffic management 
breaches — an increase they claimed 
was behind the majority of construc-
tion-related accidents.
A large part of making this traffic flow 

safer is establishing a management 
plan that gives the safest passage be-
tween places where vehicles and peo-
ple operate. It is a good idea to avoid 
sharp or blind bends and to set sensi-
ble speed limits. Obstructions should 
be protected and safety banks may be 
needed to prevent machines running 
over open edges. The quality of site 
roads should be suitable for the vehi-
cles using them: firm, even, proper-
ly drained and avoiding steep slopes. 
Reversing should be minimized and 
tightly controlled. Not always easy or 
practical, but this should be the goal.
• People management
It’s obvious that all staff on site — re-

gardless of how long they are going to be 
there — should be highly visible, wear 
personal protective equipment and be 
made aware of the dangers present. The 
young and/or inexperienced are most at 
risk — workers in their first year of em-
ployment account for almost two thirds 
of all construction accidents — and no 
short cuts should be made on site safe-
ty education. A ‘no blame/no fault’ cul-
ture should also be encouraged, where 
no one feels the need to hush up minor 
accidents or ‘near misses’ and everyone 
feels able to contribute ideas on how to 
improve safety.
Construction does involve risks, but 

any job undertaken carelessly can be 
made dangerous, and likewise any 

dangerous job can be made safer if ev-
eryone concerned devotes the proper 
time and thought.
• Machine management
Safety is no longer an optional extra 

when it comes to construction equip-
ment design. Many accidents involving 
machines are ‘slip and trip’ incidents 
— so the simple solution is to pro-
vide an entry/exit system that allows 
good foot and handholds, effective step 
treads and entry that is wide and not 
too steep. Also, if you can keep the 
technician on the ground rather than 
climbing all over the machine when 
servicing you reduce the risk of a fall. 
Placing service points that are accessi-
ble from the ground is simple and ef-
fective.
Providing safe design involves a pack-

age of features. ROPS/FOPS cab pro-
tection, seat belts, good lighting, mini-
mal blind spots and reduced vibration 
(and noise) all play their part. But so 
too does a clear view of the work area 
and comfortable working condition
Technology is already playing an im-

portant part in keeping worksites safe 
— and this is destined to increase sig-
nificantly. Reversing alarms and cam-
eras have been around a while, and the 
next generation are systems like Volvo 

Smart View — a series of cameras fit-
ted to several Volvo machines that give 
the operator a virtual bird’s eye view 
around the machine, displayed on the 
company’s HMI award-winning Co-Pi-
lot in-cab console.
This is just the start — the industry 

is now working on proximity systems 
that identify people or obstructions in 
the path of the machine and take cor-
rective action, thereby helping to pre-
vent collisions. And just like in the au-
tomotive sector, research into semi or 

completely autonomous construction 
equipment is advancing at a rapid rate. 
Is the answer to safer sites not to have 
operators in the cab at all? This is a 
question that will need to be answered 
in the years to come.

Securing the safety chain
Just as there is a chain of events lead-

ing up to an accident, there is a chain 
of safety actions that can help prevent 
it. A safe machine in a safe environ-
ment provides the best overall solution.

Modern machines have more safety features than ever before — so why do accidents still happen? 
Brian O’Sullivan considers the relationship between work site traffic, people and machines.

The 3-point plan to improve construction safety.

Volvo Smart View uses cameras to provide a virtual bird’s eye view around the machine.
Photos courtesy of Volvo CE



FENTON, MO – Luby 
Equipment Services, a 
St. Louis based CASE 
Construction Equipment 
Dealer, has expanded its 
branch in Quincy, IL to 
include additional service 
bays. The new service 
bays were necessary to 
keep up with customer 
demand and give techni-
cians more room to per-
form maintenance and 
repairs. Luby hosted an 
open house at their Quin-
cy store on Friday April 
20, 2018, to celebrate the 
addition.  
“With drastically warm-

er weather, we were a 
little concerned that our 
customers would be back 
at work, but a lot of them 
broke away for an hour 
to come have lunch and 
enjoy some networking,” 

said Jenny Swafford, 
sales & marketing coor-
dinator at Luby Equip-

ment Services. “It was 
a great turnout, and we 
will be doing more events 

throughout the year.”  
The open house event 

consisted of a catered 
BBQ lunch and various 
door prizes from CASE, 

Takeuchi, Eager Bea-
ver Trailers and Virnig 
Attachments and a Yeti 
Cooler giveaway. The 
crowd of over 100 people 

had the opportunity to 
participate in a backhoe 
rodeo, which tested par-
ticipants’ equipment op-
erating skills.
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Caterpillar releases new utility compactors 
with simplicity in mind

Customers expect Cat® Paving prod-
ucts to offer machines and services to 
help them become more efficient and 
profitable. These new models do just 
that by making them easy to operate, 
simple to transport, and quick to ser-
vice.
The new CB1.7 and CB1.8 utilize a 

weight based nomenclature that sig-
nifies its standard operating weight in 
metric tons, making it easy for custom-
ers to choose the machine that best fits 
their needs. These new models provide 
excellent versatility in the 1.7 mt to 1.8 
mt size class. Typical applications in-
clude: bike paths, courtyards, patch-
work, parking lots, driveways, town 
centers and shoulder work.

Easy to Operate
Simple operating features include tog-

gle-type switches for quick and easy 
activation of machine functions. The 
mechanical propel lever provides quick 
reaction for precise control, while vi-
brant LED lights on the console sim-
plify operation in low light conditions.

Simple to Transport
Moving to a new job site has never 

been easier. The single point lifting op-
tion and durable hitch design makes 
hoisting these machines onto trans-
ports quick and easy. The foldable 
ROPS option provides a short height 
and enables the machine to move un-
der and around low structures when 
performing compaction procedures.

Efficient Compaction Performance
The high amplitude vibratory system 

combined with large diameter drums 
and the exclusive, eccentric weight 
design delivers excellent compaction 
performance. With automatic activa-
tion and front or both drum vibratory 
capabilities, this machine provides the 
results that job sites require.

Closely Monitor
These new models are designed to eas-

ily fit in the rental fleet. Product Link™ 
capability enables close monitoring to 

keep owners informed of machine lo-
cation and service needs. The simple 
control panel and spacious platform 
offer comfort to suit a variety of opera-
tors. Durable components and the fuel 
efficient engine maximize uptime and 
lower lifetime operating costs.

Straight-Forward Service
Full access to remote drains, sam-

pling ports, and filters makes service 
fast and easy. Long service intervals 
for the engine oil and vibratory drums 
keeps the machine on the job site lon-
ger for optimal operational needs.

Typical applications include: bike paths, courtyards, patchwork, parking lots, driveways, town 
centers and shoulder work.

Photos courtesy of CAT

The new CB1.7 and CB1.8 utilize a weight 
based nomenclature that signifies its stan-
dard operating weight in metric tons.
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Luby equipment services celebrates 
expansion at Quincy location

The crowd of over 100 people had the opportunity to participate in a backhoe rodeo.

The open house event consisted of a catered BBQ lunch 
and various door prizes from CASE, Takeuchi, Eager Beaver 
Trailers and Virnig Attachments.

Photos courtesy of Luby Equipment



PG 35                  RockRoadRecycle.comJune 2018

People in the industry

People in the industry

People in 
the industry

ROCK
ROAD

RECYCLE

ROCK
ROAD

RECYCLE

ROCK
ROAD

RECYCLE

People in the industryROCK
ROAD

RECYCLE

People in the industryROCK
ROAD

RECYCLE

People in 
the industry

ROCK
ROAD

RECYCLE

Valente wins “Best Self-Erecting 
Cranes Sales Progression” award
Long-term Potain partner Valente 

Grue Assistance has received the Man-
itowoc Award for “Best Self-Erecting 
Cranes Sales Progression 2017” after 
achieving outstanding sales results 
last year.
Valente was presented with the award 

by Manitowoc executive vice president 
Aaron Ravenscroft during an awards 
ceremony at Intermat Paris 2018. Or-
lando Mota, vice president of sales for 
Europe and Africa at Manitowoc, was 
also present to give the award.
Established in 1979, Valente is a lead-

ing tower crane sales and rental com-
pany based in Belley, near Lyon. The 
company has represented Potain since 
1996 and now operates a fleet of 400 
Potain tower cranes, which it supplies 
to customers across the Rhône Alpes 
region.

Valente has represented Potain since 1996 
and now operates a fleet of 400 Potain tow-
er cranes, which it supplies to customers 
across the Rhône Alpes region.

Photo courtesy of Manitowoc

WSU researchers use recycled carbon fiber to 
improve permeable pavement

PULLMAN, WA — A Washington 
State University (WSU) research 
team is solving a high-tech waste 
problem while addressing the envi-
ronmental challenge of stormwater 
run-off.
The researchers have shown they 

can greatly strengthen perme-
able pavements by adding waste 
carbon fiber composite material. 
Their recycling method, described 
in the March issue of the Journal 
of Materials in Civil Engineering, 
doesn’t require using much energy 
or chemicals — a critical factor for 
recycling waste materials.

Traditional vs. pervious
Unlike the impermeable pave-

ment that is used for most roads 
and parking lots, pervious con-
crete allows rainwater to freely 
drain and seep into the ground 
underneath. Because of increasing 
concerns about flooding in urban 
areas and requirements for con-
trolling stormwater run-off, sever-
al cities have tried using the per-
vious concrete in parking lots and 
low-traffic streets. But because it 
is highly porous, it is not as dura-
ble as the traditional concrete that 
is used on major roads.

Recycling carbon fiber
Carbon fiber composites, mean-

while, have become increasingly 
popular in numerous industries. 
Super light and strong, the mate-
rial is used in everything from air-
plane wings to wind turbines and 
cars. While the market is growing 
about 10 percent per year, howev-
er, industries have not figured out 
a way to easily recycle their waste, 
which is as much as 30 percent of 
the material used in production.
Led by Karl Englund, associate 

research professor, and Somayeh 
Nassiri, assistant professor in the 
Department of Civil and Environ-
mental Engineering, the research-
ers added carbon fiber compos-
ite scrap that they received from 
Boeing manufacturing facilities to 
their pervious concrete mix. They 
used mechanical milling to refine 
the composite pieces to the ideal 
sizes and shapes. The added ma-
terial greatly increased both the 
durability and strength of pervious 
concrete.
“In terms of bending strength, we 

got really good results — as high 
as traditional concrete, and it still 
drains really quickly,” said Nassiri.

Milling vs. heat or chemicals
The researchers used inexpen-

sive milling techniques instead of 
heat or chemicals to create a re-

inforcing element from the waste 
carbon fiber composites. They 
maintained and made use of the 
original strength of the compos-
ites by keeping them in their cured 
composite form. Their mix also re-
quired using a lot of the composite 
material, which would be ideal for 
waste producers.
“You’re already taking waste — 

you can’t add a bunch of mon-
ey to garbage and get a product,” 
said Englund. “The key is to mini-
mize the energy and to keep costs 
down.”
The composite materials were dis-

persed throughout the pavement 
mix to provide uniform strength.

Testing and mainstreaming
While they have shown the mate-

rial works at the laboratory scale, 
the researchers are beginning to 
conduct real-world tests on pave-
ment applications. They are also 
working with industry to begin de-
veloping a supply chain.
“In the lab this works to increase 

permeable pavement’s durability 
and strength,” said Nassiri. “The 
next step is to find out how to make 
it mainstream and widespread.”
The research for this project was 

made possible through a partner-
ship with the Boeing Company.

Water streams through WSU pervious pavement with car-
bon fiber in a lab test.

Photo courtesy of WSU
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888-280-1710
www.ransomeattach.com

STRICKLAND
ATTACHMENTS

BLACK
SPLITTER
HYDRAULIC
LOG/STUMP
SPLITTER

• Top Notch Quality. Top Notch Value
• Designed using the latest 3D CAD technology
• Fully greasable phosphor bronze bushings
• 400 brinell-hardness tips & teeth
• Quick coupler compatible

• Extremely efficient wood-splitting and handling     
   capabilities on mini excavator /  skid steers.   

• Powerful rotating chromium-steel cone
   with replaceable tip

• Maintenance-Free Device

• Full Manufacturer’s Warranty

UNITS
IN STOCK

Optimized cost per ton with Metso Alloy Hammers 
for Metso shredders

The hammers used in 
shredder lines represent a 
key factor in plant efficien-
cy. Metso has developed a 
new hammer series, Metso 
Alloy Hammer, with the goal 
of extending the lifetime 
of these tools. Featuring a 
special alloy, the high-qual-
ity cast-steel hammers from 
the Group’s own foundry 
ensure substantially en-
hanced economic efficiency 
and can be used in all Met-
so’s Lindemann shredder 
series.
The special Metso alloy, in 

combination with a specif-
ic post treatment process, 
helps to keep the shape of 
the hammer for a longer op-
erational time. The result 
is a higher production over 
the extended hammer life. 
“Our customers in Europe 

have been very satisfied 
with our optimized hammer 
solution. With this hammer, 
they have achieved a longer 
uptime and they have need-
ed fewer hammers per year. 

Our customers have seen 
significant savings in their 
shredder operation, making 
their business more profit-
able. We are very pleased to 
note that the hammer pro-
vides an excellent cost-per-
ton shredding result,” says 
Michael Pogritz, product 
manager for LindemannTM 
Shredder parts, sales and 
service manager CEE.  
Metso’s product offering 

for metal recycling covers a 
wide range of efficient solu-
tions for the fragmentation, 
compaction and separa-
tion of virtually every type 
of metal scrap. Through 
the LindemannTM, Texas 
ShredderTM and N-Seri-
esTM product lines, Met-
so offers a full range of 
pre-shredders, shredders, 
shears, balers, and briquet-
ters, along with the capabil-
ity to develop custom solu-
tions for customers’ ferrous 
and non-ferrous scrap sep-
aration processing needs.

Metso has developed a new hammer series, Metso Alloy Hammer, with the goal of extending the lifetime of these tools. 
Photo courtesy of Metso

http://www.ransomeattach.com
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S elling asphalt producers on including RAS (recycled asphalt shingles) in 
their mixes can be a challenge. Plenty of would-be RAS suppliers have 
opted to try other ventures — enter 

Bryan Conley.

Bryan Conley is a knowledgeable, person-
able newcomer to the RAS supply market in 
Virginia, a state not known for widespread 
use of RAS in asphalt. He appears poised 
to have an excellent chance of business 
growth and success. An environmental civ-
il engineer, Conley and a partner have ac-
quired a C&D landfi ll in Chesapeake, VA 
and also bought out another Virginia RAS 
producer. Frustrated by the grinder repairs 
necessitated by the abrasiveness of asphalt 
shingles, the former RAS producer decided 
to grind wood for mulch instead.

Conley realized at the outset the impor-
tance of purchasing a purpose-built shingle 
grinder. “We looked at a number of manu-
facturers,” Conley explained. “We wanted a 
machine that would be easy to work on, and 
CBI excelled. With shingle grinding, there 
will be a lot of maintenance needed.”  Af-
ter considerable time spent comparing ma-
chines, Conley took a 5-year lease with op-
tion to purchase on a CBI 5800.          

Conley, operating as Dominion Recycling 
Center, has been dedicated to properly 
maintaining his new grinder from the out-
set. “The CBI guy said, ‘Do this every three 
hours. Do this every morning,’ so that’s 
just what we do.  When the grinder needs 
maintenance, we just shut down and do 
it. There’s no way around it. We have our 
own welding equipment and a worker who 
is a mechanic can weld. Another worker is 
a trained operator. So far, our CBI has been 

doing very well, except for a few factory-related sensor problems.” The company 
took care of those promptly.

Conley continued, “We always thought shin-
gle grinding would be a good side business 
for our landfi ll, and that we could sell other 
asphalt producers on using RAS. That’s the 
trick. Getting people to try it. You’d think ev-
eryone would want to, since shingles have an 
AC (oil) content of 20 to 25 percent, consider-
ably higher than RAP.”

The main problem in fi nding new customers 
for RAS, Conley believes, is that the asphalt 
producers all have large backlogs of RAP 
taking up space in their yards, waiting to be 
used. The state of Virginia allows a maximum 
of 25 percent recycle in new asphalt mixes. 
Producers could use 20 percent RAP and 5 
percent RAS (the maximum RAS allowed), 
but since they’re clogged with RAP from past 
milling and asphalt removal jobs, it is simpler 
to use 25 percent RAP to use up their own 
stock of material.

“What they’re not looking at,” continued 
Conley, “is that they can save roughly $4.00 
a ton for every ton of hot mix asphalt that 
they produce by using the 5 percent RAS 
with 20 percent RAP, assuming liquid asphalt 
prices of about $400 per ton. If they produce 
200,000 tons of hot mix asphalt in their plant 
per year, they could save $800,000 a year on 
liquid asphalt costs because of the high AC 
content of the shingles. That’s our selling 
point in Virginia. Using RAS can save produc-
ers a lot of money.”

A recent change in Virginia state regulations 
on the use of recycle however, should be a 
big help in moving out all those stockpiles of 

Supplying RAS to Virginia and beyond

by Bill and Mary Weaver
Once the shingles have been separated, Conley uses a CAT 345 to dump them into his grinder, equipped with a shingle package.  

Photos courtesy of Bryan Conley

Conley always thought shingle grinding would be a good side business for the 
landfi ll and that they could sell other asphalt producers on using RAS. 
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RAP. “Virginia regulations 
are starting to allow the use 
of RAP on roadway subbases 
as an alternative to buying 
virgin rock. RAP makes a su-
perior road base for several 
reasons,” added Conley.  

The I-64 widening project, 
now reaching Conley’s area 
in southern Virginia is be-
ing constructed using an 
18-inch layer of mostly RAP 
along with fi ne stone aggre-
gate combined with foamed 
asphalt and cement.  Made 
using a mobile mixer, 18 
inches of this material tops 
the recycled concrete drain-
age layer of the roadway. 
The process is called Cold 
Central Plant Recycling, or 
CCPR.  

“From what I understand, 
this ongoing project will 
be using up large enough 
quantities of RAP to con-
sume the backlog piled in 
producers’ yards over a wide area, and 
the contractors will still need more,” 
noted Conley

With their backlogs of RAP gone, as-
phalt producers will more likely con-
sider using RAS in their HMA mixes. “If 
they like it, once they realize the cost 
savings of around $4.00 a ton on every 
ton of asphalt they produce, likely they 
will continue to include RAS in their 
mixes.” 

Will there be enough shingles avail-
able to satisfy the potential demand 
for RAS? Conley’s reply was quick and 
sure. “We can always get more shin-
gles.” Conley currently receives roll 
offs full of shingles (with debris) from 
local roofers. Roll off rental companies 
drop off containers from roofi ng jobs. 
One environmentally conscious landfi ll 
owner in northern Virginia near Wash-
ington DC, Matt Jenkins of Rainwater 
Concrete, has been sending fi ve semi 
loads a week to Conley in Chesapeake, 
and “could send fi ve times that num-
ber.” Jenkins hates to dump the oil and 
other potential raw materials the shin-
gles contain into his landfi ll, where the 
shingles don’t break down. Since tip-
ping fees are higher in Jenkins’ area, 
he can truck the shingles the 400-
mile, 8-hour round trip and still make 
a profi t.

“We currently accept about 25,000 
tons of shingles per year,” continued 
Conley, “and hope to increase that to 
40,000 tons in the next several years 
as we increase the number of end us-
ers we supply.” Other area companies 
have been calling about dropping off 
shingles, including a large roofi ng com-
pany currently negotiating to drop off 
trailer loads of cleaned shingles.

Cleaned shingles — there’s the rub! 
Clean shingles can be dropped off for 
a lower tipping fee than the jumble of 
shingles, roofi ng paper, metal, plas-
tic and wood that result from a typi-
cal roof tear-off. Shingles cannot be 
ground into RAS until they have been 
separated from the trash, and clean-
ing shingles is not a “super fun job,” 
as Conley puts it. Retaining workers to 
clean shingles can be a problem.

As one former RAS producer put it, “I 
felt like I was running a mini daycare 
with the shingle cleaning.  Even when 
everyone showed up, it was diffi cult to 
keep the work moving effi ciently.”

Conley has successfully cleared this 
hurdle. Over time he has collected a 
group of eight dependable full-time 

workers. Fortunately, with a crew this 
size, shingle cleaning can be rotated 
with other jobs at the landfi ll, keeping 
work more varied and interesting. “I 
pay them well, give them a lot of hours 
to make the job attractive and provide 
plenty of protective gear for shingle 
handling.” An ice machine and coffee 
pot are appreciated perks.

Shingle cleaning is done out of the 
sun, inside a large metal building, and 
conveyors keep the sorting work at a 
comfortable height.

“Unfortunately, it’s much simpler for 
roofi ng contractors, and costs them 
less for labor, to throw torn- off shin-
gles and trash into one bin to drop off 
here,” commented Conley.

Once the shingles have 
been separated, Conley uses 
a CAT 345 to dump them 
into his grinder, equipped 
with a shingle package. The 
machine has a small foot-
print, which helps Conley 
to fi t the shingle grinding 
operation into the permitted 
space of his landfi ll. “The 
CBI 5800 can grind 110 tons 
of shingles an hour,” Conley 
stated. “The unit has a cross 
belt magnet on the discharge 
end to remove nails.”  

As a last step, the ground 
shingles are run through a 
Vermeer 521 trommel with 
3/8-inch screens “to ensure 
the desired consistent size 
for asphalt mixes, which re-
sembles coffee grounds.”

The Vermeer 521 trommel 
is a mid-sized, high produc-
tion machine with extremely 
low fuel consumption. The 
operator can dial in the de-

sired engine speed using his remote. 
The chain drive design allows a direct 
transfer of horsepower to the drum.

Screen change-outs are quick. Two 
workers simply loosen and then later 
tighten three bolts. Only Vermeer offers 
“tensioned” screens, similar to a tennis 
racket, which give longer screen wear 
with less damage. Family-owned Ver-
meer builds their machinery in South 
Dakota. The software is designed and 
built in-house, not outsourced. “If 
there is an issue, we can go back to 
the factory,” explained Steve Zaicko, 
mid-Atlantic sales.              

Conley has been moving a steady 100 
to 200 tons of RAS a day early in the 
season to several established custom-
ers in North Carolina. Trucking is not 
a problem. “The company hires trucks 
from a designated trucker to pick up 
and deliver the RAS.”

One Virginia asphalt plant, after col-
lecting and running samples of Con-
ley’s RAS, has developed their own mix 
designs using RAS. After slight modi-
fi cations to their plant, they will start 
accepting material. Another Virginia 
company has picked up samples for 
testing. Hopefully more will start using 
RAS as their RAP stockpiles move out.

“North Carolina has regulations on 
using RAS that are slightly more re-
strictive than Virginia’s, but when one 
large construction company with a lot 
of asphalt plants started using RAS, 
soon RAS use snowballed. I believe the 
same thing could happen in our part of 
Virginia,” Conley concluded.

Conley’s relatively young RAS oper-
ation is well equipped and well posi-
tioned for such a possibility.

As a last step, the ground shingles are run through a Vermeer 521 trommel with 3/8-inch screens.

The state of Virginia allows a maximum of 25 percent recycle in new asphalt mixes. 
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Just how loud is too loud for employees in a workplace?
Source: ehstoday.com / David Sparkman
According to the Occupational Safety and Health 

Administration (OSHA), the problem of ear-damaging 
worksite sounds is more widespread than you might 
think, and both employees and employers are paying 
the price.
At least 22 million workers are exposed to poten-

tially damaging noise at work each year, OSHA re-
ports. In 2017, employers were required to pay $1.5 
million in penalties for not protecting workers from 
noise. OSHA also estimates that approximately $242 
million is spent on workers’ compensation claims for 
hearing loss.
Each time an employee files a claim for occupational 

hearing loss (as opposed to traumatic hearing loss), 
the claim primarily relies on lay testimony and on the 
largely uncorroborated statements from the claimant 
that the noise at work is “loud,” notes attorney Alexis 
Hatten of the Goldberg Segalla law firm.
“In many cases, those statements alone, along with 

a doctor’s report that generally states ‘claimant is 
exposed to noise at work’ is sufficient to establish 
the claim,” she says. “After all, the judge cannot hear 
what the claimant hears. Defense counsel cannot 
hear what the claimant hears. The claimant’s doctor 
cannot hear what the claimant hears.”
In 1981, OSHA adopted regulations requiring 

employers to create a Hearing Conservation Pro-
gram in situations where workers are exposed to a 
time-weighted average noise level of 85 A-weighted 
decibels (dBA) or higher throughout an eight-hour 
shift.
These Hearing Conservation Programs require em-

ployers to measure noise levels, provide free annual 
hearing exams and free hearing protection, provide 
training, and conduct evaluations of the adequacy of 
the hearing protection equipment unless changes to 
tools, equipment and schedules are made to reduce 
exposure below the 85-dBA level.
OSHA’s maximum permissible (as opposed to day-

long average) exposure limit is 90 dBA for all workers 
for an eight-hour day. In addition, the OSHA stan-
dard employs a 5-dBA exchange rate. This means 
that when the noise level is increased by 5 dBA, the 
amount of time a person can be exposed to a certain 
noise level to receive the same dose is cut in half.
Measuring Up, or Down?
These decibel levels may not be that hard to reach 

on occasion, but for a charge to stick they must be 
sustained throughout the workday. By way of exam-
ple, an average factory produces at least 80 dBA, a 
car wash at 20 feet is 89; propeller plane flyover at 
1,000 feet is 88, a diesel truck at 40 mph at 50 feet 
is 84, a diesel train at 45 mph at 100 feet is 83, a 
milling machine is 85 and even a food blender reg-
isters 88.
The National Institute for Occupational Safety and 

Health (NIOSH), the federal agency responsible for 
research and recommendations to prevent work-re-

lated injuries, recommends that all worker exposures 
to noise should be controlled below a level equivalent 
to 85 dBA for eight hours to minimize occupational 
noise-induced hearing loss.
Hatten says the first thing for an employer to do 

after receiving notice of a hearing loss claim that you 
wish to challenge is to obtain a professional noise 
reading completed as quickly as possible by an oc-
cupational health and safety specialist or technician 
specializing in collecting and analyzing data on many 
types of work environments.
“If the average decibel levels are below 85 dBA, 

you have the best possible proof that the claimant 

The source for ALL your portable crushing and screening needs.
All Equipment Subject to Availability.

Toll-Free 877-217-4474
commonwealthequipment.com

2012 Komptech Multi star 
L3 Screener, 10,630 hrs., 

Stock # CE286

2000 CEC Screen It 
Roadrunner, 7,785 hrs., 

Stock # CE103

Powerscreen Mark II Screen
Stock # CE309

2004 Terex Pegson 1180 
Premiertrak Jaw Crusher
6,789 hrs., Stock # CE295

2012 McCloskey J44 
Jaw Crusher, 5,262 hrs., 

Stock # MCC147

2012 R155 Screener
4,148 hrs., 

Stock # MCC175

2012 McCloskey I44 
Impact Crusher, 6,107 hrs., 

Stock # MCC135

2012 McCloskey R230 
Scalping Screen, 4,691 hrs., 

Stock # MCC183

Authorized Dealer Authorized Dealer

Click Here For More Details Click Here For More Details Click Here For More Details

Click Here For More DetailsClick Here For More DetailsClick Here For More Details

Click Here For More Details Click Here For More Details
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http://commonwealthequipment.com/used/inventory/komptechmultistarl3screener/
http://commonwealthequipment.com/used/inventory/32x50cc/
http://commonwealthequipment.com/used/inventory/j44jawcrusher-/
http://commonwealthequipment.com/
http://commonwealthequipment.com/used/inventory/i44impactcrusher/
http://commonwealthequipment.com/used/inventory/r230screener/
http://commonwealthequipment.com/used/inventory/powerscreenmarkiiscreen/
http://commonwealthequipment.com/used/inventory/terexpegson1180premiertrak/
http://www.commonwealthequipment.com
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CORAOPOLIS, PA — H&K Equipment, a Pitts-
burgh-based forklift and material handling equipment 
distributor, announced recently that it has become the 
authorized Taylor Machine Works dealer for western 
Pennsylvania, eastern Ohio, the northern panhandle 
of West Virginia, and Garrett and Allegany counties 
in Maryland. H&K Equipment will now provide all 
sales, service and support for Taylor products in these 
areas.

H&K Equipment’s affiliate company, Taylor 
Northeast, already represents Taylor forklifts in 
geographically congruent territories in eastern Penn-
sylvania, Maryland, New York, New Jersey, Delaware 
and portions of Virginia. The move unifies regional 
distribution of Taylor products under a single com-
pany and establishes H&K Equipment and Taylor 
Northeast as the largest Taylor lift truck provider in 
the Mid-Atlantic. Taylor was formerly represented in 
the Pittsburgh metropolitan region by Burns Indus-
trial Equipment, which changed its focus to lift truck 

models outside of Taylor’s product lines in early 2018.
George Koch, president of H&K Equipment, de-

scribed the move as a logical step in the evolution of 
the company. “We have been representing Taylor for 
over 30 years,” Koch said. “We are thrilled to bring our 
passion and expertise for this equipment to customers 
in the expanded territory.”

H&K Equipment, which is headquartered 15 miles 
from downtown Pittsburgh, is situated in the middle of 
the new territory it will be managing. The company’s 
central location, Koch said, puts every former Burns 
Industrial Equipment customer within easy reach of its 
sales and support teams. H&K Equipment’s now-com-
bined territory, Koch added, crosses eight states and 
covers over 100,000 square miles of area.

“With our affiliate Taylor Northeast, we have facilities 
in Pittsburgh, throughout the eastern half of Pennsyl-
vania, down into Baltimore, and up into Syracuse, New 
York. That gives us the ability to bring a range of ex-
panded rental and service options to these customers. 

All of our fleet and service capabilities were developed 
with that goal in mind.”

In 2017, before acquiring the new territory, H&K 
Equipment’s association of companies was the sec-
ond-largest Taylor distributor in the United States. In 
addition to having the largest Taylor sales and rental 
fleet in the area, Koch said, H&K Equipment has long 
distinguished itself as an authority in large, diffi-
cult-to-source material handling equipment.

“We have a reputation for being the big truck guys,” 
Koch said. “These are some of the biggest trucks out 
there. Our service specialists are among the most ex-
perienced and knowledgeable in the country. That’s 
something we’ve cultivated at our companies over a 
period of decades.”

Taylor Machine Works is a privately held American 
company that specializes in manufacturing high-ca-
pacity lift trucks, some of which handle loads in excess 
of 100,000 pounds. Koch described the product line, 
which includes traditional forklifts as well as rough 
terrain forklifts, container handlers and reach stack-
ers, as being among the most dependable and lowest 
total cost machines in the industry. Taylor forklifts 
have a wide range of applications and are frequently 
used at ports, lumberyards and industrial sites where 
bulk and large loads need to be maneuvered through 
active work zones.

H&K Equipment was founded in 1983 and employs 
over 300 people across six affiliate companies that 
operate from 11 locations in Pennsylvania, Maryland 
and New York. In addition to high-capacity lift trucks, 
H&K Equipment companies also provide or manufac-
ture small-capacity forklifts, railcar movers, personnel 
carriers, overhead cranes, industrial electromagnets, 
warehouse and racking solutions, and industrial 
cleaning equipment.

SELF CLEANING BALLDECK
-REDUCE OR ELIMINATE 

BLINDING

OPEN THROAT HOPPER
LOW 11’ - 6”  FEED HGT

NEW MIRATRON FEED
SPEED ADJUSTMENT

CAT C4.4 ENGINE 
(WATER COOLED)

was not exposed to noise loud enough or consistent 
enough to cause hearing loss,” she points out.
The report then can be entered into evidence much 

like a vocational rehabilitation report. However, given 
that this report may need to be authenticated, and 
the specialist or technician may need to testify, these 
tests should be run as soon as possible, and the re-
port provided to defense counsel.
The report should also be provided to an indepen-

dent medical examination doctor for comment on the 
possibility that these particular noise readings could 
cause the employee’s hearing loss.
“If your noise readings are under the industry stan-

dard 85 dBA (and, of course, the lower the noise read-
ings are, the better), it is hard to imagine that any 
judge would ignore these scientific readings to estab-
lish a hearing loss claim based on claimant’s vague 
descriptions of ‘loud’ noises,” Hatten concludes. “You 
can, and should, deny such a claim confidently.”
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The Targo 3000 is a universal single 
shaft shredder designed and built in 
Germany by Neuenhauser it expands 
the company products from star and 
trommel screens into the slow speed 
shredder market.  
The unit features a 535 HP John 

Deere Tier IV engine with a three meter 
long shredder shaft that rotates at 31 
rpm and is equipped with either 21 or 
42 bolt on teeth plus a special “Root 
Buster” nine tooth shaft and is avail-
able as a wheel or track unit.
The different tooth configurations and 

an adjustable hydraulic comb mean 
the machine can be set up to process 
a variety of products including C&D, 
stumps, green waste, domestic and in-
dustrial waste.
One of the unique features of the 

Targo is the direct drive system. The 
shredder shaft is driven directly off 
the engine via V belts and a flywheel. 
This drive method ensures maximum 
energy transfer from the engine to the 
shredder shaft for maximum through-
put at the lowest fuel consumption 
in comparison to hydraulic drive ma-

chines.
This BioPower setup with 42 teeth 

and the highly aggressive Root Buster 
package shaft setups are specifically 
tailored for wood waste, compost and 
mulch industries. Both of these setups 
have been designed to take the place 
of a high speed as the primary grinder. 
The benefits of using the Targo for the 

primary grinding are:
• Much lower fuel consumption and 

wear costs
• Less susceptible to catastrophic 

damage causes by metal contaminants
• No splitting of stumps or material 

preparation required 
 For more information: www.neustarr.

com  ; email sales@neustarr.com .

Grapples

North American Attachments
800-380-8808

www.excavator-attachments.com

You and your family may be entitled
to a SIGNIFICANT CASH AWARD

Call for your risk free consultation
866-206-5735

• Machinist
• Boilermaker
• Pipefitter
• Insulator
• Millwright
• Electrician

AND recently diagnosed 
with LUNG CANCER?

Were you an INDUSTRIAL or 
CONSTRUCTION TRADESMAN?

• Steel Mill Worker
• Shipyard Worker
• Power Plant Worker
• Industrial Plant Worker
• Maintenance Worker
• Railroad Worker

Neustarr Equipment launches the Neuenhauser Targo 3000 
single shaft shredder at Waste Expo 

The different tooth configurations and an adjustable hydraulic comb mean the machine can 
be set up to process a variety of products.

Photos courtesy of Neustarr Equipment
BioPower setup with 42 teeth and the highly aggressive Root Buster package shaft setups 
are specifically tailored for wood waste, compost and mulch industries.

http://www.neustarr.com
mailto:sales@neustarr.com
http://www.excavator-attachments.com
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VISIT YOUR NEAREST AUTHORIZED DEALER LOCATION

You Deserve the Best. 
From our most compact stump grinders and hand-fed chippers through our largest whole 
tree chippers and The Beast® recyclers, Bandit® equipment is built to make you money.

We reduce your costs by maximizing fuel efficiency and reducing downtime. And we 
increase your income by producing the highest quality end product for your market.

Bandit builds the best hand-fed chippers, stump grinders, whole tree 
chippers, The Beast recyclers, track carriers and skid steer attachments in 
the industry. And equally as important... Bandit Builds Your Bottom Line.

www.banditchippers.com | 1.800.952.0178 | Remus, MI - USA

You Deserve the Best.

ROBERT H. FINKE & SONS INC.
1569 U.S. Rt 9W
Selkirk, NY 12158

518-767-9331
dfiacco@finkeequipment.com

www.finkeequipment.com

BOBCAT OF SARATOGA
1279 Rt 9

Gansevoort, NY 12831
518-798-9283

dfiacco@finkeequipment.com
www.bobcatofsaratoga.com

CLEAVES CO. INC.
300 Reservoir St. 

Needham, MA 02494
781-449-0833

lenny.cleaves@cleavesco.com
www.cleavesco.com

http://www.banditchippers.com
mailto:dfiacco@finkeequipment.com
http://www.finkeequipment.com
mailto:dfiacco@finkeequipment.com
http://www.bobcatofsaratoga.com
mailto:lenny.cleaves@cleavesco.com
http://www.cleavesco.com
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Today’s machines are engineered to the highest performance stan-
dards—each machine is a highly engineered system of complex 
working parts, which should be maintained by only using genu-

ine filters and lubricants to ensure continued optimal performance. Us-
ing non-OEM-specified filters and lube creates a weak link in the system, 
and can compromise the performance of a machine.

Price is Not Always King
Sometimes it’s easy to base buying decisions strictly on price, but us-

ing non-OEM specified oils and filters could have a serious impact on a 
machine’s performance. It may save a few dollars in the short term, but 
using non-OEM specified filters and lubricants could cause machines to 
run less efficiently, wreak havoc on regular maintenance intervals and 
ultimately increase the total cost of ownership of a machine.

Price-conscious fleet managers and business owners will benefit from 
understanding the advantages of using only OEM oils. That generic yel-
low bucket of non-OEM specified oil, or that “will-fit” filter may seem like 
it’s saving you a few dollars, but in the long run they will have a negative 
impact on operating costs over the life of the machine.

Using non-OEM specified filters could introduce dirt and other contam-
ination into the engine, which can ravage cylinders and other compo-
nents—essentially sand-blasting the engine from the inside. The machine 
will require more frequent maintenance, and it will run less efficiently 
on the jobsite—meaning that your equipment will spend more time in 
the shop, and even when it is on a jobsite, it won’t be operating at peak 
performance.

MAT Specifications
One of the ways that CNH Industrial differentiates itself from other competitive 

brands is through the MATs on its engine oils. MAT is a series of internal tech-
nical standards developed by the CNH Industrial engineering team that ensures 
that all OEM-spec engine oils exceed the industry-standard API requirements, 
and have tighter tolerances than standard industry specs. The MAT number on 
an OEM-spec oil container certifies that the oil has been tested and approved by 
CNH Industrial engineers to meet the demands of the machine and help extend 
component life.

Using OEM-spec engine oils helps to ensure that a machine will operate as effi-
ciently as possible throughout its lifetime. It also ensures that the machine stays 
on the oil change/maintenance schedule that it was designed for.

Warranty / Support
Equipment owners should always follow all manufacturer recommendations 

for fluids and filters. As heavy equipment has become more technologically ad-

vanced, machine tolerances have changed drastically over the years and many 
components require tight fluid specifications in order to run as efficiently and 
reliably as possible.

There are many risks involved with using poor quality oils and fluids that 
can have an adverse affect on warranty and machine support coverage. Using 
OEM-specified fluids also ensures that any warranty claims won’t be denied due 
to maintenance neglect.

Business owners want to protect their investments, minimize total cost of own-
ership and make sure that they are getting all they can out of a machine. Using 
OEM-specified filters and lubricants is one of the easiest ways to improve a ma-
chine’s life expectancy, and ensure that a machine is going to perform reliably 
throughout the course of its lifetime.
Source: CASE News

Kicking the 
yellow bucket ~ 
the importance of 

using OEM filters and 
lubricants 

Emissions trends over recent years have driven ma-
chine innovation – stricter emission 

regulations, new fuels, common-rail fuel systems 
and the need for cleaner fuel are all driving the 

need for improved filtration technology.

Price-conscious fleet managers and business owners will benefit from understanding the advantages 
of using only OEM oils. 

Photo by Colleen Suo

https://www.casece.com/northamerica/en-us/resources/articles/kicking-the-yellow-bucket-the-importance-of-using-oem-filters-and-lubricants
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© 2017 Terex Corporation. Fuchs and Works For You are 
trademarks owned by Terex Corporation or its subsidiaries.

Compact, manoeuvrable, powerful. 
• Engine optimized towards performance and fuel ef ciency

• Super sensitive load limit control

• Solid steel structure and special kinematics

• Joystick steering and reversing fan as standard

www.terex-fuchs.com

THE ALLROUND  
MATERIAL HANDLER FOR 
INDUSTRIAL RECYCLING

PENN JERSEY MACHINERY LLC
120 Gordon Drive, LIONVILLE, PA 19341

610-363-9200 • Fax: 610-594-0829

847 State Route 12, FRENCHTOWN, NJ 08825
908-824-4200 • Fax: 908-237-1504

1330 Hurffville Rd., DEPTFORD, NJ 08096
856-227-6400 • Fax: 856-227-0046

4805 Scooby Lane, Carrol, OH 43112
1-866-262-4181 • 740-654-5304 • Fax 740-687-9130

525 Golden Oak Pkwy, Cleveland, OH 44146
1-866-262-4181 • 440-439-4567 • Fax 440-439-1789

3120 S Verity Pkwy, Middletown, OH 45044
1-866-262-4181 • 513-649-8105

6325 Central Avenue Pike, Knoxville, TN 37912
865-766-2571 • 865-766-2815

125 Wilsons Mills Rd. Ext., Smithfield, NC 27577
1-855-Kobelco

2636 S. Black Horse Pike, Williamstown, NJ 08094
1-866-262-4181 • 856-404-9675 • Fax 856-404-9682

3729 N. Frontage Road, Lakeland, FL 33810
863-937-6829 • Fax 863-937-6859

141 Brickyard Road, Lexington, SC 29072
803-520-0032 • Fax 803-520-7469

160 Warren Avenue, WESTBROOK, ME 04092
207-854-8411
BANGOR, ME
207-942-4838

  CARIBOU, ME
  207-498-2547

  CONCORD, NH
  603-224-4063

  CHELMSFORD, MA
  978-256-9571

www.rockroadrecycle.com

http://www.terex-fuchs.com
http://www.rockroadrecycle.com
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Performance in every detail

www.keestrack.com

Track Mobile Product Range
• Jaw Crushers
• Cone Crushers
• Impact Crushers
• Scalpers
• Classifiers
• Stackers

More output, less costs

Mobile crushing & screening
24/7 Remote monitoring
Fuel efficient & hybrid systems
Minimum cost of ownership

Matt_Lee-Keestrack2018_June.indd   1 7/05/2018   13:50:29

http://www.keestrack.com
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Stocking Equipment Dealer
Yemassee, SC 29902

843-525-6140
sales@sandscience.com
www.sandscience.com

61 Silva Lane, Dracut, MA 01826
978-454-3320

gilda@equipmenteast.com
www.equipmenteast.com

1474 Route 3A, Bow, NH 03304
603-410-5540

1772 Corn Rd., Smyrna, GA 30080
770-433-2670

sales@grindercrusherscreen.com
grindercrusherscreen.com

2351 Woodcrest Drive, Winter Park, FL 32792
407-468-6437

diversifiedecological@gmail.com
diversifiedecological.com

Ed’s Equipment, Inc.
4567 East 71st, Cleveland, OH 44105

330-620-9993
ed@edsequipmentinc.com

Keestrack USA Parts
Phone: +1 940-482-4004
Mob: +1 940-600-2034
Fax: +1 940-482-3005

 The new QE241 – compact in 
design yet big in capability

Sandvik Mining and Rock Tech-
nology is expanding its range of 
scalpers with the launch of the 
new QE241 heavy-duty scalper. 
Compact in design and easy to 
transport, you will benefit from the 
same outstanding, user-friendly 
features from our premium range 
of scalpers, yet in a smaller scale 
version. 
We have developed the QE241 

based on customer feedback. Al-
though targeted primarily at the 
European market, it will be the 
ideal solution for our smaller end 
users where performance, ver-
satility, transportation & setup 
times are most important. The 
QE241 also benefits from Sand-
vik’s long history of mobile scalp-
er development as well as sharing 
common characteristics from its 
larger siblings including a two way 
split configuration option and se-
quential start-up.
Capable of scalping before or af-

ter a small crusher, the QE241 
features a heavy-duty variable 
speed belt feeder and a highly ag-
gressive 11’ x 4’ / 3500 x 1240 
mm double deck screenbox. This 
offers the largest scalping area in 
its class, which combined with 
the banana-type bottom deck ar-
rangement, will provide a highly 
effective and efficient screening 
solution like no other. The impres-
sive 47” (1200 mm) wide conveyor 
can handle the toughest oversize 
material and two hydraulically 
folding side conveyors handle the 
fines and midsize products.
With a wide choice of screen me-

dia available, the QE241 offers 
customers a highly versatile unit, 
which can be configured to suit 
the specific requirements of the 
application. Its robust chassis 
has been designed to be compat-
ible for two-way or three-way split 
versions, a unique feature in this 
product category. 
The safety and comfort of use 

is of paramount importance for 
our operators. A key benefit to 
our customers is the easy to use 
control system and user inter-
face with sequential start, a com-
mon feature across our 1 Series 
screens and scalpers. The model 
also comes with two-speed track-
ing which helps to reduce travel 
time between jobsites. 
Designed for ease of transport, 

the 38,580 lbs (17,500 kg) model 
comes complete with hydraulically 
folding tail and side conveyors, to-
gether with a rigid one-piece hop-
per for quick set-up times. These 
features, combined with its com-
pact footprint make it ideal for 
contractors requiring the need to 

travel quickly from site to site.
Ease of maintenance is ensured 

through the hydraulic jack up fa-
cility on the screen box, also com-
mon with its larger siblings. This 
allows easy access to the bottom 
deck for service and screen media 
changes. 
Key customer benefits include:
• Ease of mobility — Its compact 

footprint means it is easy and eco-
nomical to transport 
• Two speed radio remote con-

trolled tracks for faster relocation 
between sites
• Massive throughput: Wide over-

size conveyor with variable speed 
to handle more oversize product

• Ease of operation: Unique col-
or-coded control panel with one 
touch start/stop   
• Versatility: Choice of different 

screen media available for differ-
ent applications 
• Compatible for 2-way or 3-way 

split configurations
• Ease of maintenance: Screen-

box jack-up facility with easy ac-
cess to bottom deck media
• Massive stockpiling capacity: 

Integrated hydraulic conveyors 
• Safety: Fully compliant with 

current safety regulations
• Highly efficient: Machine de-

signed for efficient fuel economy, 
and low operating costs

Capable of scalping before or after a small crusher, the QE241 features a 
heavy-duty variable speed belt feeder and a highly aggressive 11’ x 4’ / 3500 x 
1240 mm double deck screenbox.

Photos courtesy of Sandvik

With a wide choice of screen media available, the QE241 offers customers a 
highly versatile unit, which can be configured to suit the specific requirements of 
the application.

mailto:sales@sandscience.com
http://www.sandscience.com
mailto:gilda@equipmenteast.com
http://www.equipmenteast.com
mailto:sales@grindercrusherscreen.com
mailto:diversifiedecological@gmail.com
mailto:ed@edsequipmentinc.com
http://www.diversifiedecological.com
http://www.grindercrusherscreen.com
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Over half of the municipal solid waste pro-
duced in the United States each year is di-
verted to landfi lls — over 135 million tons in 

2014, according to the latest EPA report.

Gone are the days of the “town dump.” Today’s 
landfi lls are using greener methods to safely cover 
waste; generate energy from the underground meth-
ane gases; and give a second life as nature preserves, 
golf courses and even amphitheaters.

The number of landfi lls in the U.S. has dropped 
from 7,600 in the early 1980s to less than 2,000 
in 2017 due to stricter land use regulations and a 
swell in recycling. Those that remain, however, are 
increasing in size.

Lycoming County Resource Management Services 
operates a 500-acre site in north central Pennsyl-
vania — servicing six counties — that includes a 
landfi ll, material recovery facility and recycling cen-
ter. The landfi ll comprises 100 acres of the property. 
When opened in 1978, the landfi ll averaged 16,689 
tons of municipal solid waste (MSW) annually. In 
2017, it received 1,100 tons daily of MSW — the food 
scraps, product packaging, clothing, bottles, news-
papers and other common household items that 
consumers do not recycle.

After waste, the second chief component of a landfi ll 
is dirt and shale, both of which are in abundance 
at the Lycoming County Landfi ll. Shale and crushed 
rock are used to build and maintain roadways to 
dumping areas and pad and cover the underground 
cells.

A landfi ll cell is a complex creature. Each cell is 
approximately 10-square acres. The bottom is lined 
with geotextile matting and three feet of protective 
stone. Next, several layers of clay are compacted over 
the rock, and then a plastic cell liner is spread over 
the open cell before any waste is added. To further 
prevent groundwater contamination, PVC piping is 
latticed across the cell to collect leachate, which is 
funneled to lagoons. Rock, soil and clay are used to 
cap and close the cell, and then it is reseeded and 
returns to undisturbed grassland.

David Strayer, assistant operations manager said, 

“It’s nice to be able to 
supply our own stone. 
That is not a resource 
most landfi lls have avail-
able. We have a very hard 
vein of blue shale at our 
pit and since we are in 
close proximity to (pop-
ulated) areas we cannot 
blast. Instead, we use an 
excavator with hammer 
or single shank ripper to 
break it into slabs that 
we can run through our 
crusher and screen to the right size. We have a Mc-
Closkey C50 jaw crusher, a Screen Machine Spyder 
516T and a Finlay 833 screen plant that allow us to 
produce stone from a powder, size 3/8” minus, up to 
8 or 6 inch minus rock for roads.”

A 2017 Volvo L350F wheel loader is the landfi ll’s 
fl agship machine to shuttle shale from the pit to the 
two on-site crushers or load its fl eet of fi ve Volvo ar-
ticulated haulers. The 10-yd 3 face loader is the larg-
est in the Volvo line-up, powered by a 16-liter, 532 
hp Volvo engine.

Strayer emphasized, “That size of machine is cru-
cial to us. At a landfi ll this large, you need to move 
material quickly and this size of loader paired with 
the Volvo 40-ton haul trucks allow us to do that with 
less wear and tear on the equipment, less waiting 
time to load and ultimately less stress on your op-
erator.”

When Lycoming County Resource Management 
Services needs to supplement its fl eet, they turn to 
their local Volvo dealer, Brian Hoffman with Highway 
Equipment & Supply. Brian has guided the depart-
ment through multiple machine purchases using 
governmental buying contracts.

Lycoming County Landfi ll Director, Jason Yorks ex-
plained, “We are obligated to follow certain buying 
regulations. If we go out to a straight bid, there’s a 
good chance that while we may save a few thousand 
dollars, in the long run it is not cheaper if the equip-
ment does not give you the value, service and life you 
expect. We are particular. We want a loader that will 

last a long time with good 
fuel effi ciency. That is why 
we used the COSTARS coop-
erative purchasing program 
to buy the L350. Through 
COSTARS we can select 
from a list of equipment 
with pre-negotiated pricing 
through a state contracting 
system.”

COSTARS, while specifi c 
to Pennsylvania, is one of 
numerous state and feder-
al buying contracts that are 
becoming an attractive al-
ternate to the traditional bid 
process for governmental 
customers.

“Most municipalities our dealership works with 
are using COSTARS, HGACBuy and NJPA (National 
Joint Powers Alliance®). It makes it much more effi -
cient for equipment selection and the taxpayers have 
the satisfaction of knowing their money is being used 
responsibly,” Strayer said.

Tom Schanz, state/provincial government sales 
manager for Volvo said municipal customers should 
consider the benefi ts of state buying contracts. “CO-
STARS is the Commonwealth of Pennsylvania’s state 
contract or ‘cooperative purchasing’ program. The 
Department of General Services administers the 
contract with the intention of providing a channel 
for procurement that can be swift while also making 
it simple to seek out approved vendors with vetted 
best pricing. There are state programs similar to CO-
STARS across the U.S. The state takes the lead in 
vetting vendors as well as their pricing so that enti-
ties throughout the state — which could be anything 
from municipalities to educational institutions — 
have the purchasing power of much larger entities,” 
Schanz explained.

Kathy Tedone, governmental buying specialist for 
Volvo Construction Equipment added, “Volvo is see-
ing a signifi cant and consistent increase in the trend 
by our municipal partners to purchase from cooper-
ative contracts. These contracts offer the fl exibility to 
purchase equipment that meets their specifi c needs 
at the most competitive pricing available while sav-
ing time and money.”

The savings go beyond hard dollars. Lycoming 
County Landfi ll is a gas-to-energy plant, repurpos-
ing the methane gas created from the decompos-
ing waste. Wells are sunk into the cells to siphon 
off gases and pumped to an on-site facility where 
the methane powers four generators that produce 
approximately 50 million kilowatt-hours per year, 
preventing the equivalent of 34,000 tons of carbon 
dioxide emissions each year.

The Lycoming landfi ll has suffi cient capacity to ac-
cept waste through at least 2030. “People are chang-
ing their habits, you no longer see burning barrels 
in backyards,” Yorks added. “Still, over 70 percent of 
the total volume of material we receive is MSW. While 
every facility across Pennsylvania, and the United 
States, is seeing a drop in total waste produced, the 
reality is there will always be a need for a landfi ll,” 
and a need for dependable equipment to maintain 
those landfi lls.

Expanding a 
landfi ll’s lifespan

After waste, the second chief component of a landfi ll is dirt and shale, both of which are 
in abundance at the Lycoming County Landfi ll. 

Shale and crushed rock are used to build and maintain roadways to dumping areas and pad 
and cover the underground cells.

Photos courtesy of Volvo CE
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www.iai-USA.com   •   1-877-219-1962

Recycle with Metso — sustainable solutions for 
metal and waste recycling

Featured solutions for scrap processing 
Metso N-series™ recycling equipment is suitable es-

pecially for smaller and mid-market operators. The 
solidly engineered products offer many of the same 
features and benefits as the Metso Lindemann™ line 
of shears and balers and are fully supported by Met-
so’s global engineering and service teams.  
The innovative Metso Shredder Drive Assistant 

(SDA) represents state-of-the-art technology de-
signed to boost the performance of modern shredder 
plants, directly impacting the profitability and sus-
tainability of shredder operations. The Metso SDA 
solution ensures maximum utilization of installed 
shredder capacity for Lindemann™ shredders. The 
system is available both as a retrofit solution and as 
an option for new machinery.
Metso has received encouraging feedback from cus-

tomers who report that after installing the Metso 
SDA system, their scrap process performance has 
improved significantly. In the best test cases, the av-
erage output has increased by up to 2-digit percent-
age. Moreover, customers who have used Metso SDA 
were pleased to find that the return on investment 
was quicker than what they had expected. 
“A customer in Europe has been using the SDA in 

their steel scrap plant. They noticed a reduction in 
the peaks, and the shredder performance was more 
constant and the FE output was better. The custom-
er also experienced an increase in the throughput 
capacity with the SDA support,” explains Krischan 
Wolters, director of product management – metal re-

cycling at Metso.   
Through its ability to assess the situation, the sen-

sor-based system monitors the processes and facil-
itates the work. The solution automates the process 
of feeding material into the shredder. By controlling 
the material infeed through an intelligent solution, 

the equipment is constantly producing at a high rate 
and at an optimized cost level.

Outstanding waste shredder solutions for 
various customer needs  

Metso’s M&J™ pre-shredding technology for sta-

The SDA system is available both as a retrofit solution and as an option for new machinery.
Photos courtesy of Metso

Metso 17

http://www.iai-USA.com
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terex.com/EvoQuip
Tel: +1 502 736 5233   Email: evoquip@terex.com
For more information please contact us 
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Aggcorp Equipment Systems
22800 Lakeland Blvd., Euclid OH 44132

216-732-8992
info@aggcorp.net, 

smcivor@aggcorp.net
www.aggcorp.net

Emerald Equipment Systems
7600 Morgan Rd., Liverpool NY 13090

315-437-1977
sales@emeraldscreening.com
www.emeraldscreening.com

Powerscreen
Crushing & Screening LLC
11901 Westport Rd., Louisville KY 40245

502-320-9300
justin@powerscreensales.com
www.powerscreensales.com

Powerscreen of Florida, Inc
5125 North Frontage Rd., Lakeland FL 33810

863-687-7153
sales@powerscreenfl a.com
www.powerscreenfl a.com

Powerscreen Mid-Atlantic Inc
715 Indeneer Dr, Kernersville NC 27284

(800) PWR-SCRN
sales@powerscreenmidatl.com
www.powerscreenmidatl.com

SELLING: Cat D5MLGP dozer; Cat D5MXL dozer; Cat D3GLGP dozer; Cat 
D3C Series III dozer; Cat IT38G payloader; Cat 420D backhoe; Cat 325B L 
excavator; Cat 330B L excavator; Cat 311B excavator; Cat 304CR mini; Cat 
303.5 mini; Cat 272C skidsteer; Cat 252B skidsteer; Cat 236 skidsteer; 
Cat CP563 sheep’s foot roller; Cat CS553 drum roller; Dynapac CC422 
roller; Bomag 151AD-2 roller; Bomag BW120 AD-3 roller; Barber Greene 
BG2455C paver; Kubota L4400 tractor; ’97 Mack RD690S 10 wheel, alum 
box & hoist; IH 8100 water truck; ’89 Peterbilt 378 road tractor; ’96 Ford 
L9000, 6 wheel, dump; Ford F600, 12’ dump; Ford F550 service truck; 
Freuhauf alum dump trailer; Towmaster T-40T trailer; Elgin Pelican S 
sweeper; (2) Godwin CD 150M pumps; Cat excavator arms; Cat H90C 
hyd hammer; hyd hammers; Tramco GCP 610 concrete processing jaws; 
Genpac compactor; Hewitt side dump bucket; Asst. Cat & Geith buckets 
& forks; Badger grapple; Cat BA25 sweeper; Finn B260 straw blower; 
Brillion BOS61 seeder; Stone boat; Harley rake; Woods Gill pulverizer; 
Ford 3pt blade; 3pt disc; Tracks for Cat skidsteer; Dorsey flat trailer; road 
plates; hook & more! 
Watch our website, www.williamkentinc.com, for more details!

TERMS: Cash, Check, MasterCard 
or Visa. 13% buyer’s premium, 
3% discount for cash or check. 
Nothing to be removed until settled 
for. All items sold AS IS!

CONSTRUCTION & HEAVY 
EQUIPMENT AUCTION

MONDAY, JUNE 18TH, 2018 AT 11AM
Live & Online Bidding!

1212 Brant Farnham Rd, Brant, NY

tionary and mobile waste processing is based on 
powerful and tailored knife designs and open cutting 
tables. These distinct technical advantages benefit 
customers who are looking for a robust high-capacity 
shredder for continuous use at a high run rate even 
with hard and abrasive materials.
Metso’s M&J wide range of single and double shaft 

fine-shredders handle a wide range of different mate-
rials and deliver a highly consistent and homogenous 
output, thus making them extremely suitable for al-
ternative fuel production (RDF/SRF).

Metso is also launching Metso Metrics for waste re-
cycling, a digital solution to further optimize shredder 
capacity, efficiency and reliability. Through remote 
data monitoring, Metso Metrics gives customers near 
real time access to their shredder’s performance and 
operational status. Optionally, Metso’s expert service 
can analyze the data and provide recommendations 
to further improve the shredders operation and reli-
ability in the customers’ environment.

Metso from 15

Metso’s M&J™ pre-shredding technology for stationary and mobile waste processing is based on powerful and tailored knife 
designs and open cutting tables.

mailto:info@aggcorp.net
mailto:smcivor@aggcorp.net
http://www.aggcorp.net
mailto:sales@emeraldscreening.com
http://www.emeraldscreening.com
mailto:justin@powerscreensales.com
http://www.powerscreensales.com
http://www.powerscreenfla.com
mailto:sales@powerscreenmidatl.com
http://www.powerscreenmidatl.com
http://www.williamkentinc.com
mailto:sales@powerscreenfla.com
http://www.williamkentinc.com
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TOUGHEST JOBS
AND MAKE IT LOOK EASY.

You’re not intimidated by the toughest construction jobs. That’s why you need equipment that’s up  
to the challenge. Bobcat® machines and attachments stand up to your punishing workload.  

So you never have to back down.

STOP IN TO DEMO THE WORLD’S LEADING COMPACT EQUIPMENT.

TAKE ON THE

Bobcat®, the Bobcat logo and the colors of the Bobcat machine are registered trademarks of Bobcat Company in the United States and various other countries.

Au thor i zed Bobcat Dea le r

xxx

CONNECTICUT
Bobcat of Connecticut, Inc.

East Hartford
860-282-2648

www.bobcatct.com

Bobcat of Stratford
Stratford

203-380-2300
www.bobcatct.com 

MASSACHUSETTS
Bobcat of Greater Springfi eld

West Springfi eld
413-746-4647

www.bobcatct.com

MASSACHUSETTS
Bobcat of Worcester

Auburn
508-752-8844

www.bobcatct.com

NEW JERSEY
Bobcat of New Jersey

Totowa
973-774-9500
877-9-BOBCAT

www.njbobcat.com

NEW YORK 
Bobcat of Mid-Hudson

Newburgh
845-764-8466

www.summitbobcat.com

Summit Handling Systems Inc.
Walden

845-569-8195
www.summitbobcat.com

Warner Sales & Service
Rome

315-336-0311
www.warnerss.com

RHODE ISLAND
Bobcat of Rhode Island

Warwick
401-921-4300

www.bobcatct.com

TOUGHEST JOBS
AND MAKE IT LOOK EASY.

You’re not intimidated by the toughest construction jobs. That’s why you need equipment that’s up  
to the challenge. Bobcat® machines and attachments stand up to your punishing workload.  

So you never have to back down.

STOP IN TO DEMO THE WORLD’S LEADING COMPACT EQUIPMENT.

TAKE ON THE

Bobcat®, the Bobcat logo and the colors of the Bobcat machine are registered trademarks of Bobcat Company in the United States and various other countries.

Au thor i zed Bobcat Dea le r

xxx

http://www.bobcatct.com
http://www.bobcatct.com
http://www.bobcatct.com
http://www.bobcatct.com
http://www.njbobcat.com
http://www.summitbobcat.com
http://www.summitbobcat.com
http://www.warnerss.com
http://www.bobcatct.com
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NORTRAX retains 38 John Deere 
dealerships after sale of seven stores 

to McCoy Group, Inc.

TAMPA, FL  — Nortrax, Inc. has sold 
seven stores in its Midwest region to the 
family-owned company McCoy Group, 
Inc. based in Dubuque, IA. The company 
will do business as McCoy Construction 
& Forestry (MCF) and will retain the 
Nortrax employees in the Escanaba, MI, 
Merrill, Chippewa Falls, and Ashland, 
WI as well as the Duluth, Grand Rapids, 
and Bemidji, MN branches. 

“We believe this sale represents a key 
strategic distribution move for John 
Deere and Nortrax,” said Nortrax Pres-
ident and CEO Tim J. Murphy. “The 

McCoy family has a phenomenal track 
record going back to 1958 of investing 
and growing business for the long term. 
They are hiring our Nortrax Midwest 
employees, which will retain the exper-
tise and more importantly the relation-
ships with the forestry and construction 
customers. They bring a proven track 
record, great financial stability and a 
long-term commitment to grow and sup-
port the John Deere brand. John Deere 
has very high standards financially, 
structurally and ethically as it relates to 
their dealer channel. The McCoy Group 

exceeds those standards and Nortrax is 
handing off a business that will allow 
McCoy to compete and to grow through-
out the 21st century.  I believe this is an 
exciting move for the McCoy Group, for 
John Deere, for the Midwest employees 
and most of all, for our customers.”

Nortrax will now focus on their exist-
ing 38 John Deere dealerships made up 
of locations in the states of Maine, New 
Hampshire, New York and Vermont, and 
their locations in Ontario, Newfound-
land and Quebec, Canada. “The heart 
of our business will remain at our store 

locations in front of the customer. It is 
there that we can cement our position 
as the technology leader in the indus-
try through the products and services of 
John Deere. We have the systems today 
to maximize uptime and productivity 
through 24-hour machine monitoring, 
Machine Health Prescriptions, Ultimate 
Uptime packages, MyNortrax customer 
portal, all tools designed to keep John 
Deere machines and John Deere custom-
ers ahead of the curve,” stated Murphy.

Rockster Recycler GmbH to demonstrate future perspectives 
in crushing and screening technology at this year’s IFAT

“Innovative technologies presented in 
a compact and modern design,” as stat-
ed in the company’s philosophy, are to 
be demonstrated live on-site. Starting 
with concrete demolition material and 
receiving six different salable products 
using the impact crusher R1000S and 
the screening plant RTS514.
Highlight of the Rockster booth will 

be the recently developed mobile track 
mounted impact crusher R1000S. With 
the patented double functional return 
belt and the DUPLEX-system, which 
allows a wider range of application by 
interchange of the crusher units, the 
R1000S represents the future of pro-
fessional crushers. 
The versatile setting options ensure 

excellent final grain quality. The dou-
ble deck pre-screen with a screen mesh 
produces an additional salable product.
The hydraulically and vertically ad-

justable magnetic separator, the hy-
draulically lowerable screen box and 
the swiveling catwalk guarantee a great 
ease of operation and maintainability. 
The up-and-over lift system of the side 
and back doors enables an easier ac-

cessibility and saves space.
The technical highlights are a stepless 

variable, fully hydraulic gap adjust-
ment with integrated measuring sys-
tem as well as the automatic load-de-
pendent, stepless regulation of the 
conveying speed and a new fixed ham-
mer. The newly developed central con-
trol- and operating-system with a mul-
tifunctional color display and the auto 
start and stop function provide an in-
creased operating and safety comfort.
Because of the compact transport mea-

surements — length 33.2 feet, width 
8.4 feet and height 10.5 feet — and the 
weight of 67,000 lbs., it is possible to 
transport the Rockster R1000S without 
any special authorization.
It takes just 10 minutes to unload the 

impact crusher and put it into opera-
tion. If the transport includes the op-
tional screening system the dismantling 
of the return belt and screen box is not 
necessary. It is also possible to trans-
port the machine with screening system 
without a special permit because of the 
transport measurements — length 46.0 
feet, width 9.3 feet and 10.5 feet height 

and weight of 77,000 lbs.
The mobile track mounted 3-deck 

screening plant RTS514 will also 
demonstrated during IFAT. The ma-
chine guarantees high performance 
and maximum mobility with optimal 
dimensions.

This solution provides a perfect screen-
ing result. The low weight — despite 
robust construction — and compact 
transport measurements, as well as the 
low feeding height and a rapid set up 
time, have many advantages in use.

The new Rockster R1000S with compact circular vibrating screen RS100 and the patented return belt RB92 crushing concrete.
Photos courtesy of Rockster

The transport of the new R1000S with screen box RS100 and double functional return/stock-
pile belt RB92 requires no special permit.
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INVOLVED IN MORE THAN ONE INDUSTRY?
Weʼre here to help you

&Wine
CRAFT BEVERAGE NEWS

Regional Agriculture | Paid Subscription (Weekly)

SUBSCRIBE

SUBSCRIBE

SUBSCRIBE

SUBSCRIBE
Northeast Equine Market | Free Subscription (Monthly)

Regional Horticulture | Paid Subscription (Monthly)

National Craft Beverage | Paid Subscription (Monthly)

LEE NEWSPAPERS, INC.
PO Box 121, 6113 St. Hwy. 5
Palatine Bridge, NY 13428

SUBSCRIPTIONS
888-596-5329
FAX 518-673-2699
Email: subscriptions@leepub.com

Our premier weekly agricultural 
newspaper has four editions covering 
agriculture from Maine through North 
Carolina. Every issue is loaded with 
national, regional and local agricultural 
news, equipment, service advertising 
and auctions.

Business Type: (check all that apply)

Business Type: (check all that apply)

Business Type: (check all that apply)

SUBSCRIBE FOR FREE

by visiting our website
and fi lling out our simple form.

For any questions,
Contact your sales rep by 
calling our toll free number:

800-218-5586

or email
info@rockroadrecycle.com
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Mane Stream is a monthly horse 
publication reaching Maine to Northern 
Pennsylvania and New Jersey. Mane 
Stream is sent to horse owners who 
request it and all of our 49 a�  liated horse 
associations as well as tack shops, feed 
stores, stables, auction barns and where 
horse people frequent.

Our new digital publication and 
accompanying website connects 
buyers, decision-makers, dealers, 
manufacturers, service providers and 
end users across all three industries. 
RockRoadRecycle.com o� ers marketing 
through our digital magazine, our 
website, three e-newsletters targeted 
toward each industry, social media, 
email promotions and other
numerous opportunities.

Wine & Craft Beverage News o� ers 
features, news and information on growing 
grapes and making/selling wines and craft 
beverages. Learn tips on how to start or 
improve your business.

Country Folks Grower is the regional 
newspaper for all segments of 
commercial horticulture. Each issue is 
fi lled with important information for 
the greenhouse, nursery, garden center, 
landscaper, fruit/vegetable growers & 
farm marketers.

GROWER
The one publication for all aspects of commercial horticulture

MIDWESTSeptember 2017   Volume 16 Number 9

In this issue —
Can small businesses offer career tracksto their Millennial employees?
Experts examine value of organic 
research projects

              

The one publication f

September 2017
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HEAVY LIFTING IN 
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DAKOTA WOOD GRINDING

POWERING ST. PAUL

&
SERVING WINERIES, BREWERIES, DISTILLERIES, CIDERIES  AND OTHER CRAFT BEVERAGE PRODUCERS

SEPTEMBER 2017 Volume 6 Number  10

Hands-on science
to create art

In this issue
Petoskey area wineries garner
“Best of Class” at 40th Annual
Michigan Wine Competition
Wordsmithing your cider

Eastern    Edition
Your Weekly Connection to Agriculture

Volume 46
Number 39

$1.99

11 September 2017
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*Digital 
publications 
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email address

One year: $24
Two years: $40
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Free online subscription
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Compact crushing and screening equipment provid-
er EvoQuip has expanded their global sales team by 
appointing new Sales Managers for North America 
and Western Europe. 
EvoQuip has appointed Conor Grogan as territory 

sales manager for Western Europe. Conor will be re-
sponsible for leading all sales activities in this area, 
including sales support and applications. Conor has 
previously worked in the bulk material handling and 
crushing and screening industry for the last eight 

years.
Joining the team alongside Conor will be Sean 

Donaghy. Sean will be responsible for leading all 
sales activities in North America. Originally from 
County Tyrone, Sean started his career working for 
Powerscreen in North America 1991. Since then, 
Sean has moved to Ohio and has continued to gain 
experience in the crushing and screening industry in 
North America.  
Commenting on the recent additions to the Evo-

Quip team, Matt Dickson, EvoQuip Global product 
line director said, “EvoQuip are delighted to have 
gained two extremely experienced and determined 
salesmen. Conor and Sean’s reputations and wealth 
of knowledge in the Crushing and Screening indus-
try will be a driving force when it comes to EvoQuip 
plans for the future” 
EvoQuip offers a comprehensive portfolio of prod-

ucts to address the needs of the compact crushing 
and screening markets in five key industries: build-
ing and construction; quarries; plant hire; farming 
and agriculture; landscaping and gardening; and 
asphalt and concrete crushing. Terex identified an 
opportunity to bring value to customers in these in-
dustries by providing intuitive equipment that is sim-
ple to operate and maintain, fuel efficient and easy to 
transport. 
EvoQuip will display static and working machines 

at the Hillhead Exhibition in the UK June 26-28. 
For more information on the EvoQuip® range of 

compact crushers, screens and conveyors please vis-
it www.terex.com/EvoQuip .
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EvoQuip expands
global sales team

EvoQuip has appointed Conor Grogan as territory sales 
manager for Western Europe. 

Photos courtesy of EvoQuip

Sean Donghy will be responsible for leading all sales activi-
ties in North America.

http://www.terex.com/EvoQuip
http://www.yoderandfrey.com
http://search.yoderandfrey.com/index.php?AuctionID=400&_ga=2.50045926.1163546138.1526282250-1989770738.1499096101
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Number / Classification
  20   Air Compressors
  25   Air Tools
  35   Announcements
  45   Antiques
  55   Appraisal Services
  60   Asphalt Equipment
  70   At tach ments
  80   Auctions
  85   Backhoe/Loaders
135   Bits
150   Buckets
155   Building Materials/Sup plies
157   Building Repair
160   Buildings For Sale
165   Business Opportunities
190   Chain Saws
200   Chippers
220   Compaction Equipment
225   Composting Equipment
230   Compressors
240   Concrete Mobile Mixers
245   Concrete Products
255   Construction Demolition
265   Construction Eq. For Rent
270   Construction Eq. For Sale
275   Construction Machinery

Want ed
277   Construction Services
278   Construction Subcontracting
280   Construction Supplies
300   Conveyors
310   Cranes
320   Crushing Equipment
375   Dozers
400   Drills
415   Employment Wanted
425   Engines
430   Excavators
470   Financial Services
494   For Lease
495   For Rent
505   Forklifts
535   Generators
550   Gradalls
555   Graders
610   Help Wanted
635   Hoists
705   Legal Notices
745   Loaders
760   Lumber & Wood Prod ucts
780   Maintenance & Repair
800   Mine Equipment
805   Miscellaneous
880   Parts
885   Parts & Repair
890   Pavers
925   Pressure Washers
950   Real Estate For Sale
955   Real Estate Wanted
975   Rentals
997   Safety Equipment

1017   Scrapers
1020   Screening Equipment
1040   Services Offered
1085   Snowplows
1097   Sprayers
1105   Sweepers
1120   Tools
1130   Tractors
1140   Trailers
1145   Training
1170   Truck Parts & Equip ment
1175   Trucking
1180   Trucks
1205   Wanted

1-800-836-2888

To Place A Classified Ad Phone 1 (800) 836-2888 • Fax (518) 673-2381 •  E-mail: classified@leepub.com
RRR Mailing Address Classifieds,

PO Box 121, Palatine Bridge, NY 13428

Building
Materials/Supplies

Announcements

Building
Materials/Supplies

Announcements

Help Wanted

Engines

Help Wanted

Engines

Need to Hire Someone?
Looking For Your Next Star 

Employee?
 Check out the 

ROCK ROAD 
RECYCLE

JOB BOARD
Go to

jobs.hardhat.com

D&J Supply LLC
26 & 29 Ga. Metal Roofing & Siding

Pre-Engineered Trusses
Pole Barn Packages - Any Size

~ Direct Shipments ~
Call Us for Your Building Needs

Located in Central New York

518-568-3562

ADVERTISING DEADLINE
Thursday, June 14, 2018
For as little as $10.00 - place a classified ad in

Rock Road Recycle
Call Peg at1-800-836-2888

or 518-673-0111
or email classified@leepub.com

Lumber &
Wood Products

Lumber &
Wood Products

Announcements

CHECK YOUR AD - ADVER-
TISERS should check their
ads on the first week of inser-
tion. Lee Newspapers shall not
be liable for typographical, or
errors in publication except to
the extent of the cost of the
first weeks insertion of the ad,
and shall also not be liable for
damages due to failure to pub-
lish an ad. Adjustment for er-
rors is limited to the cost of that
portion of the ad wherein the
error occurred. Report any er-
rors to Peg Patrei at 518-673-
0111 or 800-836-2888.

ADVERTISERS
Get the best responses from
your advertisements by
including the age, condition,
price and best calling hours.
Also, we always recommend
insertion for at least 2 issues
for maximum benefits. Call
Peg at 1-800-836-2888 

� � � � �

IS YOUR WEBSITE MOBILE
FRIENDLY? Google reporting
listing changes for non mobile
friendly sites!! Don’t lose your
traffic. Update now!!! WWE
Market ing  518-527-6800
wjleepub@gmail.com 

Building
Materials/Supplies

PREVENT POSTS FROM
ROTTING. Quick-Easy-Effec-
tive-Low-Cost. For Information
call 1-888-519-5746 or email
GetSmartpostInfo@gmail.com

Buildings For Sale

POLE BARN PACKAGES,
metal roofing & siding. Great
prices! Homeowners & con-
tractors welcome. All pole barn
packages include detailed
plans and drawings. Mountain-
top Enterprises, 2726 State
Hwy. 7, Bainbridge, NY 607-
967-4877 www.metalroofingand-
metalsiding.com

Construction
Equipment

ALLIS CHALMERS TRAC-
TORS: 170 diesel & Allied
quick detach loader, D17 Se-
ries 4 & loader, D17 Series 3.
585-424-0795

MASSEY FERGUSON 2244
dozer 6-way, $3,000. Rollback
car trailer, $2,500. 315-427-
7662 or 315-697-9470.

Construction
Equipment For Sale

JD 555 crawler loader, clean,
$11,000; Bobcat skid steer
tracks, $11,500. Several back-
hoes, tractors, dozers. Several
parts machines. 518-634-2310

Custom Services

BUSINESS CARDS: 1,000
for only $60.00, full color
glossy. Give us your existing
card or we will design one for
you! FREE SHIPPING in-
cluded. Call Lee Newspapers
at 518-673-0101 or email
c o m m e r c i a l p r i n t
@leepub.com

Fencing

LOCUST POSTS, POLES,
Split Rails, 6x6’s, 4x4’s, other
hardwood boards and planks,
custom cut. Also lots, land
cleared, woodlots wanted.
518-883-8284.

Loaders

JOHN DEERE 265 self level-
ing loader with brackets and
joystick, $4,500. 315-725-1896

NEW HOLLAND 270TL
Loader with quick attach
bucket, fits Workmaster 55/45,
Farmall 45A/55A, new, $2,700.
570-724-3747

Lumber &
Wood Products

Miscellaneous

BUSINESS CARD MAGNETS
only $75.00 for 250. Free Ship-
ping. Call Lee Publications at
518-673-0101.  Please allow
7-10 business days for deliv-
ery.

Screening Equipment

SCREENING plant, $18,000.
518-634-2310

Services Offered

SELF INKING STAMPS,
$23.00 + Shipping. All sizes.
Call Lee Newspapers 518-
673-0101 or email commer-
cialprint@leepub.com

Skid Steer
Loaders

1840 CASE SKID LOADER,
$7,500. 607-206-1428

mailto:classified@leepub.com
mailto:classified@leepub.com
mailto:wjleepub@gmail.com
mailto:GetSmartpostInfo@gmail.com
http://www.metalroofingandmetalsiding.com
mailto:commercialprint@leepub.com
http://www.jobs.hardhat.com
mailto:wiwpine@gmail.com
mailto:michele@pioneermillworks.com
http://www.mcquillengines.com
mailto:commercialprint@leepub.com
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Trailers

Trucks

Trailers

Trucks

NEW PJ Gooseneck 102”x25’
 20’ flat deck + dovetail with 3 spring assist fold over/

stand up ramps, 15,680lb GVW, double jacks,
LED lights, locking toolbox, spare tire & wheel

  $7,050
Midlakes 

Trailer Sales
“We’ll hook you up”

1595 Yale Farm Rd., Rom ulus, NY 14541
   Toll Free 888-585-3580 ~ 315-585-6411

SPECIAL OF THE WEEK

Martin’s Farm Trucks, LLC
Trucks for All Your Needs - Specializing in Agri-Business Vehicles

717-597-0310

2011 Hudson HTD18C
12 Ton Pintle Trailer, Air Brakes,

20’ Flat Deck, 5’ Beavertail,
5’ Spring Assist Ramps $7,900

2000 Mack CH612, E7-310HP, 10 Spd, 
34k GVW, Air Susp, 11’ Steel Dump, 

Pintle with Air & Electric 
$14,900

Trailers

TEITSWORTH TRAILERS:
Over 400 trailers in stock! PJ
Goosenecks, Dumps, Tilt Tops,
Landscape, Car Haulers, Skid
Steer trailers, Frontier Live-
stock Trailers & much more!
Best prices, largest selection.
Financing available. Call 585-
243-1563.

Trucks

LARGE ROLLBACK TRUCK,
30’ tandem, $45,000. 518-634-
2310

Name: (Print)_______________________________________________________________
Ad dress:___________________________________________________________________
City:________________________________________St.:_________Zip:_______________
Phone:___________________________________Fax:______________________________
Cell:____________________________________E-mail:_____________________________

Payment Method:    o American Express o Discover  o Visa  o MasterCard

Card #___________________________________________Exp. Date__________________
* (REQ.) Card Security Code #____________
Signature________________________________________Date______________________

4 EASY WAYS TO PLACE A
ROCK ROAD RECYCLE AD CLASSIFIED 

FOR BEST RESULTS, RUN YOUR 
AD FOR TWO IS SUES!

Cost per issue: $10.00 for the first 14 words, 
50¢ each ad di tion al word.

MM/YY

MM/YY

Required w/Credit Card Payment Only

$10.00

$10.50

$11.50

$12.50

$10.50

$11.50

$12.50

$10.50

$11.50

$12.50

$13.50$13.50$13.50

$14.50$14.50$13.50

$15.50$15.50$14.50

MAIL IT IN -
Fill out the form, cal cu late the cost, en close
your check/money order or credit card
in for ma tion and mail to:

ROCK ROAD RECYCLE
Classifieds,

PO Box 121,
Palatine Bridge, NY 13428

3.

1. PHONE IT IN -
Just give Peggy a call at
1-800-836-2888

4. E-MAIL IT IN -
E-mail your ad to

classified@leepub.com

FAX IT IN -
For MasterCard, Visa, American Express
or Discover cus tom ers, fill out this form

completely and fax to Peggy at
(518) 673-2381

2.

(800) 836-2888
To Place Your Ad Here

To Place A Classified Ad Phone 1 (800) 836-2888 • Fax (518) 673-2381 •  E-mail: classified@leepub.com
RRR Mailing Address Classifieds,

PO Box 121, Palatine Bridge, NY 13428

mailto:classified@leepub.com
mailto:classified@leepub.com
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Log in to rockroadrecycle.com for 
a FREE subscription.

1-800-218-5586
info@rockroadrecycle.com 

YOUR DYNAMIC NEWS RESOURCE FOR THE AGGREGATE, 
HEAVY CONSTRUCTION AND RECYCLING INDUSTRIES.

Wood Waste Recycling/Coloring Equip.
Grinder Wear Parts
Deadline 8/16/18
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STAVOLA’S BOUND BROOK 
TAPS INTO PROFIT THROUGH 
NEW EMERALD WASH PLANT

FYE EXCAVATING: IT ALL 

STARTED WITH A BACKHOE

GOING GREEN WITH 
SENN BLACKTOP

SEPTEMBER - Editorial Focus

Scrap Processing Equipment 
Material Handlers/Magnets
Deadline 6/14/18

JULY - Editorial Focus
ADVERTISE YOUR

EQUIPMENT & SERVICES

INSERT YOUR BROCHURE
IN OUR DIGITAL PUBLICATION

POST YOUR VIDEOS

PROMOTE YOUR AUCTION

C&D Recycling/Attachments/Wear Parts
Deadline 7/19/18

AUGUST - Editorial Focus

ADVERTISE IN
RockRoadRecycle.com

mailto:info@rockroadrecycle.com
http://www.rockroadrecycle.com
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APRIL 3 & 4, 2019
NEW YORK STATE FAIRGROUNDS • SYRACUSE, NY 
WEDNESDAY 8-4  • THURSDAY 8-3

GIVEAWAYS, DOOR PRIZES, TRUCK CORRAL, 
OUTDOOR MARKETPLACE & DON’T MISS THE 

SKID STEER RODEO ON WEDNESDAY!!

Show Manager: Ken Maring • 1-800-218-5586 or 518-673-0103 • Fax 518-673-3245
Hard Hat Expo is Produced by the Trade Show Division of Lee Newspapers, Inc. 

Producers of rockroadrecycle.com • P.O. Box 121, 6113 St Hwy. 5, Palatine Bridge, NY 13428 

Visit Our Website: www.hardhatexpo.com

FOR MORE INFORMATION CALL 1-800-218-5586

THIS YEAR, LOCATED IN
THE NEW EXPO CENTER

SAVE THE DATE!!

Brought to you by 
rockroadrecycle.com

http://www.hardhatexpo.com
http://www.rockroadrecycle.com
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*Financing offer valid from January 1, 2018 to June 30, 2018 on the following new machines manufactured by Caterpillar Inc.: Cat Compact Track, Multi Terrain, Skid Steer, Backhoe, Compact Wheel and Small Wheel Loaders; Mini Excavators; Small Dozers; and Telehandlers. Financing and 
published rate terms are subject to credit approval through Cat Financial for customers who qualify. Not all buyers may qualify. Higher rates apply for buyers with lower credit rating. Offer available only at participating Cat dealers. Flexible payment terms available to those who qualify. 
Offer is available to customers in the USA and Canada only and cannot be combined with any other offers. Offer subject to machine availability. Offer may change without prior notice and additional terms and conditions may apply.  Contact your Cat dealer for details. **The 2-year standard 
warranty applies only to new Cat Compact Track Loaders, Multi Terrain Loaders, Skid Steer Loaders and Mini Excavators purchased in the USA and Canada.

© 2018 Caterpillar. All Rights Reserved. CAT, CATERPILLAR, BUILT FOR IT, their respective logos, “Caterpillar Yellow,” the “Power Edge” trade dress, as well as corporate and product identity used herein, are trademarks of Caterpillar and may not be used without permission.

Alban CAT
www.albancat.com
Baltimore, MD
800-492-6994

SINCE 1927
Foley, Incorporated 
www.foleyinc.com
Piscataway, NJ
732-885-5555

SINCE 1957SINCE 1948
Cleveland Brothers 
www.clevelandbrothers.com
Murrysville, PA
844-800-0802

Milton CAT
www.miltoncat.com
Milford, MA
866-385-8538

SINCE 1960
H.O. Penn Machinery
www.hopenn.com
Poughkeepsie, NY
844-CAT-1923

SINCE 1923

GET 0% FOR 60 MONTHS
ON NEW CAT® COMPACT WHEEL LOADER.* GET 0% FOR 60 MONTHS

ON NEW CAT® COMPACT EQUIPMENT.*
NOW WITH A NEW, 2-YEAR STANDARD WARRANTY.**

YEAR STANDARD
WARRANTY

M
IN

I E
XCAVATORS • COMPACT TRACK LOADERS

M
U

LTI TERRAIN LOADERS • SKID STEER LO
ADE

RS

No matter what your size, the success of your business isn’t about just one thing. It’s a million 
little things. Deciding whether to own or rent. Getting that part today, not tomorrow. Making the 
most of every load, and every hour. Plus financing that works for you. With the right support, it 
all adds up. Your work is personal to you. Your Northeast Cat® dealer feels the same.

For more information, visit necatdealers.com

LOOKING TO GROW YOUR BUSINESS? 
WE’RE HERE TO HELP.

http://www.clevelandbrothers.com
http://www.albancat.com
http://www.foleyinc.com
http://www.miltoncat.com
http://www.hopenn.com
http://www.necatdealers.com

	Table of Contents
	ROCK
	Rochester Clutch and Brake: friction specialists
	Volvo launches own range of rigid haulers
	CASE’s D Series excavators
	Top tech trends for OTR tires
	New electric drive Cat© 988K XE wheel loader

	ROAD
	Smooth finish for huge multi-contract road project
	Wirtgen Group paves way at New Istanbul Airport
	New from Dynapac NA: CO4200 & MF2500CS
	Caterpillar adds new production-class tandem vibratory rollers to the paving machine family
	Getting to the bottom line with Dannible & McKee, LLP
	Classifieds

	RECYCLE
	Supplying RAS to Virginia and beyond
	Just how loud is too loud for employees
	Kicking the yellow bucket - the importance of OEM filters and lubricants
	EvoQuip expands global sales team
	Classifieds




