
R O C K R O A D R E C Y C L E . C O MM A R C H  2 0 1 8

CONTINENTAL CEMENT 
PREVENTS FUGITIVE

DUST EMISSIONS

J.C. SMITH TAKES
CARE OF IT ALL

MILLER SCRAP METAL & 
IRON: RECYCLING ON A 

GLOBAL SCALE

ROCK
ROAD

RECYCLE



CO
N

TE
N

TS

Dust control strategy for Continental Cement prevents dust emissions by Mark Strebel

On the front lines with Fisher Phillips

Drones are here to stay by Michael Singer

Eden/Valders Stone: on the cutting edge by Bill and Mary Weaver

Prairie Dawg Practical by Tim Holmberg, DEMI Equipment

Reliable Contracting, Inc. uses drone technology by Jon M. Casey

Classifieds

J.C. Smith takes care of it all by Larry Bernstein

New utility scanning technology

CASE introduces the DL450 ~ compact dozer loader

Four ways to combat lukewarm leadership by Brian Braudis

Pre-owned equipment listing

Classifieds

Bobcat introduces new E85; largest of the compact excavators

Miller Scrap Metal & Iron: recycling on a global scale by Bill and Mary Weaver

Ask the Grinder Guy by Dave Whitelaw

Compost 2018 a review in pictures

Terex Finlay Open Days by Jon M. Casey

Pettibone introduces next gen T944X2 Telehandler

Classifieds

ROCK

ROAD

RECYCLE

3

5

6

14

17

25

26

4

10

14

18

31

32

34

3

7

8

16

20

24



Dust control strategy for 
Continental Cement

prevents fugitive dust 
emissions

ROCK
ROAD

RECYCLE
Volume 23      No. 7         March 2018



March 2018RockRoadRecycle.com  PG 2

Frederick W. Lee
Publisher, President

Bruce Button  VP, General Manager
bbutton@leepub.com

Kal Shariff  Corporate Sales Manager
kshariff@leepub.com

Jessica Mackay  Production Coordinator
ext. 137  jmackay@leepub.com

Colleen Suo  Editor
ext. 145  csuo@leepub.com

Alex Huebner  Social Media Coordinator
ext. 163  ahuebner@leepub.com

Ad Sales:  1-800-218-5586

Matt Stanley  Sales Manager
ext. 124   mstanley@leepub.com

Peggy Patrel  Classified Ad Manager
ext. 111  classified@leepub.com

Tina Krieger  
 ext. 108  tkreiger@leepub.com     

Steve Pelosi
ext. 166  spelosi@leepub.com

Scott Duffy  
802-484-7240  srduffy@together.net

Christopher Nyce  
267-261-4235  cnyce@leepub.com

Christine Attle
315-317-0905  christine.leepub@gmail.com

Patrick Burk
585-343-9721  burk.patrick1956@gmail.com

Free Subscriptions:
www.rockroadrecycle.com

rockroadrecycle.com/my-account/

Mention of product names in articles does not indicate an endorsement. 
We do not guarantee claims stated by advertisers. 

Permission is granted for reprinting of editorial content provided 
RockRoadRecycle.com is given full credit.

Lee Newspapers, Inc.
PO Box 121 / 6113 St. Hwy. 5
Palatine Bridge, NY  13248

PH 518•673•3237

© 2018 All Rights Reserved

PG 3

On the cover:

Martin’s preemptive dust mit-
igation strategy helped
Continental stay ahead of 
state and federal regulations
on dust emissions.

by Mark Strebel

Reliable Contracting, 
Inc. uses drone 
technology

by Jon M. Casey

25

• Conveyors

• Drones

Classi�eds

26

Drones are here 
to stay

by Michael Singer

6

ROCK
ROAD

RECYCLE

Associations and a�liations:

Eden/Valders Stone: 
on the cutting edge

by Bill and Mary 
Weaver

14

Dust control strategy for 
Continental Cement 
prevents dust emmissions

Prairie Dawg 
Practical

by Tim Holmberg, 
DEMI Equipment

17

On the front 
lines with 
Fisher Phillips

5

mailto:bbutton@leepub.com
mailto:kshariff@leepub.com
mailto:jmackay@leepub.com
mailto:csuo@leepub.com
mailto:ahuebner@leepub.com
mailto:mstanley@leepub.com
mailto:classified@leepub.com
mailto:tkreiger@leepub.com
mailto:spelosi@leepub.com
mailto:srduffy@together.net
mailto:cnyce@leepub.com
mailto:christine.leepub@gmail.com
mailto:burk.patrick1956@gmail.com
http://www.rockroadrecycle.com
http://www.rockroadrecycle.com/my-account/


March 2018 PG  3                RockRoadRecycle.com

Dust control strategy 
for Continental Cement 

prevents fugitive 
dust emissions

It’s no secret that limestone is the dustiest sub-
stance in the cement production process, largely be-
cause it’s the primary ingredient. Dust, also known 
as ‘particulate matter,’ is tightly regulated at the state 
and federal level, both in and out of the workplace.  
Managers at Continental Cement Company, LLC, in 
Hannibal, MO clearly understand the potential im-
pact of fugitive dust emissions on workers and the 
local community, and they take preemptive steps to 
create the safest operational environment possible.

“We opened the underground limestone mine in 
2013 and brought it to full commission in 2015,” 
said Leonard Rosenkrans, Environmental Manager 
at Continental Cement. “Dust generation is unique 
to each operation, and it’s only when the mine is fully 
operational that adjustments can be made, so once 
we identifi ed problem areas, we immediately sought 
solutions.”

An effi cient process
Only a short drive from author Mark Twain’s boy-

hood home in the small town of Hannibal on the 
banks of the Mississippi River, Continental Cement 
has been in operation since 1903. For more than a 

century, the company has continued to improve and 
increase operations to reach a current cement pro-
duction capacity of 1.2 million short tons of clinker 
annually.

Having utilized most of the suitable limestone from 
surface quarries over the many years of cement pro-
duction at the location, a 350 foot (106 m) under-
ground mine now provides the primary source of 
limestone, which makes up 75 percent of the raw 
material required to produce the meal in the compa-
ny’s Type I/II, and Type III Portland cement. Yielding 
1.6 million short tons of limestone annually, the ex-
tracted material is transported via truck and high-
speed conveyors in order to move it to the surface, 
where it is held in a 100,000 ton outdoor storage pile, 
then processed through a four-stage preheater / pre-
calciner dry process cement kiln.  

Although the cement plant is a 24-hour operation, 
the mine works on a 10-hour-per-day, 4-day work 
schedule. Fifty-ton trucks dump 600-650 t/h  of ex-
tracted limestone into an underground hopper that 
feeds an impact crusher, which reduces the rocks 
to 4-inch minus. The aggregate is then loaded onto 
Conveyor 0, a 60-inch wide belt traveling approxi-
mately 700 fpm for 400 feet. The rock is discharged 
through a transfer chute onto Conveyor 1, travelling 
up the 1,300 foot inclined belt to the surface and 
dropping 20 feet onto the outdoor storage pile.  

With plans to potentially add another kiln in the 
near future, demanding even more production from 
mine operations, the need for dust control is criti-
cal to the operation.  “The two main areas we iden-
tifi ed as having unacceptable dust emissions were 
at the underground crusher hopper and outdoors 
where the material was discharged onto the stock-
pile,” Rosenkrans explained.  “With the mine having 
a single exhaust point, we didn’t want the dust from 
trucks offl oading into the hopper to travel through 
the mine shaft, lowering visibility and reducing air 
quality.  Also, with a high drop at Conveyor 1 when 
the storage pile is low, we didn’t want dust to travel 
long distances on windy days.  Unfortunately, our 
previous dust control equipment wasn’t doing the 
job.”

Solutions that unveil further obstacles
Small particles are released from normal operations, 

such as loading / unloading, transferring or crushing 
material.  At 200 microns or less in diameter (200 mi-
crometers), a particle can remain airborne and ride 
ambient air currents for long distances.  At particle 
sizes less than 50 microns they become non-visible 
to the naked eye and can penetrate the body’s nat-
ural defenses (cilia, mucus, etc.), entering deep into 
the lungs and potentially causing long-term health 
issues.

Monitors, valves and boosters are set in accessible cabinets, so the system is easy to inspect and main-
tain.

Photos courtesy of Martin Engineering

by Mark Strebel, 
Dust Division Manager, Martin Engineering

The dust management system treats the material from the 
top and bottom during discharge.

This graphic illustrates that the most potentially harmful 
particles are the ones too small to see.
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The most common industry solution attempts to 
address particles released from normal operations, 
such as loading, unloading, wind and disruption of 
material, by using water for surface suppression.  
The goal is to wet the surface of cargo to promote 
cohesion of particles to prevent them from becoming 
fugitive airborne emissions.  

The original dust control equipment followed that 
traditional approach, with a goal of wetting the sur-
face of the cargo in order to promote cohesion of 
particles and prevent them from becoming fugitive 
airborne emissions.  However, Continental Cement 
discovered issues with this type of solution when ap-
plied to its material handling and stockpiling opera-
tions.  

Operators learned that water alone was not ade-
quately controlling the limestone dust.  In addition, 
the water supply was found to have excessive sodium 
content, causing the nozzles, valves and other com-
ponents to quickly deteriorate and fail, resulting in 
leaks and insufficient water pressure.  

A holistic view of dust control
Martin Engineering representatives visited the site 

with a trailer containing a fully functional Martin® 
Dust Control Unit (DCU), allowing a full demonstra-
tion of the unit’s capabilities.  Conducting an end-to-
end walkthrough of the cargo flow, technicians were 
able to determine the best course of action.

“After inspection, we devised a plan that optimized 
the dust control at both locations, while using as 
much common equipment as possible,” said Bri-
an Nance, product engineer at Martin Engineering.  
“Martin’s DCU is designed to independently control 
dust at several application points, thus allowing for 
the use of much of the same technology, while em-
ploying a different strategy for each of the two emis-
sion areas. 

“Using the same additive, we were able to offer treat-
ed water suppression close to the hopper’s point of 
emission and then also apply the chemical at the 
transfer point between Conveyor 0 and Conveyor 1 
to mitigate emissions all the way up to the stockpile 
discharge point.”

Constructed over two days and scheduled to coin-
cide with mine downtime, three technicians installed 
the DCU at a location with water and electrical pow-
er.  A 6-nozzle cradle-mount system was installed to 

provide serviceability at the Conveyor 1 dis-
charge, and a manifold system was placed to 
address the issues at the dump pocket.  Mate-
rial monitoring sensors were employed at both 
locations to ensure application only when 
needed.  

The pumps in the DCU are powered by vari-
able frequency drive (VFD), allowing inde-
pendent control over the flow of water and 
chemicals for each pump.  Water application 
is monitored, and the proprietary Martin MEL-
101 chemical binder additive is dosed at the 
proper ratio to suit the operating conditions.  
Fail-safe mechanisms are incorporated to 
shut the unit down and close valves to protect 
pumps and other equipment from line block-
ages or breaks.  The entire system is integrat-
ed, so that it can be monitored remotely from 

the plant’s central control room. 

Using additives, limestone dust particles are able 
to agglomerate with each other, increasing in size 
and weight and making them less likely to become 
airborne, thus preventing fugitive emissions.  With 
an approximate 300:1 water-to-additive ratio, the 
MEL-101 supports the water’s role in providing dust 
suppression using economically concentrated quan-
tities.  To control costs, the VFD driven pump regu-
lates chemical flow by only releasing chemical when 
material is detected.

Sprayer placement is key
“The theory behind how we placed the spray heads 

is important,” said Nance. “It’s common practice for 
companies to spray the top of the material after it’s 
been loaded on the belt as it’s exiting the settling 
zone.  But that approach wouldn’t work for this ap-
plication.”

He went on to explain, “The problem with only 
spraying the surface is that only surface particles are 
treated, and the fines tend to ride on the bottom layer 
near the belt, preventing them from being effectively 
coated.  The untreated particles easily become fugi-
tive once the cargo is disrupted or transferred.”

Due to the difficulty of treating 
particle emissions at the discharge 
of Conveyor 1, technicians set up 
the Martin DCU to spray the mate-
rial in the transfer chute between 
Conveyor 0 and 1.  “By attacking 
the material from the top and bot-
tom while it’s in free fall, we are 
able to effectively coat more of the 
dust particles,” said Nance.  “As 
cargo continues its transit and is 
discharged onto the stockpile, the 
particles are already treated and 
remain in the material flow.”

Nozzles were placed at the hopper 
mouth, so the DCU could spray 
treated moisture inward toward the 
impact zone.  As the cargo is loaded 
by haul trucks into the dump pock-
et, the discharge creates a tremen-
dous amount of airflow, lifting the 
small particles into the air.  Prior 
to the Martin system’s installation, 
fugitive dust would exit the far end 

of the hopper and settle in the immediate work area 
or travel with the prevailing air movement through 
the mine.  This raised concerns over workplace air 
quality.  By keeping the particles within the materi-
al flow, the new dust control system helps minimize 
health and safety issues, reduce wear and tear on 
equipment and create a better work environment.  

Results
After some fine-tuning to obtain the optimal chem-

ical-to-water ratio, as well as proper sprayer place-
ment for best coverage of the cargo flow, the system 
has eliminated most visual signs of dust emissions 
and has drastically improved air quality in and out 
of the mine.  

“It’s almost like a light switch,” Nance said.  “Turn 
the DCU on and the dust is no longer present at ei-
ther of the emission points.  Turn it off and within a 
few minutes, the dust returns.” 
Martin’s preemptive dust mitigation strategy helped 

Continental stay ahead of state and federal regula-
tions on dust emissions.  Along with improving the 
work conditions inside and outside of the mine, the 
cement manufacturer continues the positive rela-
tionship it has had with the community since its in-
ception. 

“The Martin team has gone above and beyond to 
make sure everything is operational and efficient,” 
Rosenkrans concluded.  “We are currently consider-
ing a service contract for the new dust system, and 
potentially including the company’s onsite blade re-
placement service as well.  From our first encounter, 
we’ve had a positive experience throughout the entire 
process and we’re very satisfied with the result.”

There are many ways to look at the direct benefit to 
the company, including reduced health and safety is-
sues as well as increased equipment life.  Sometimes 
it pays just to do the right thing.
For more information, visit www.martin-eng.com or 

call 866•764•0197.  Global representatives for Mar-
tin Engineering can be found at www.martin-eng.
com/rep-finder . 

Integrating the system with the plant’s PLC helps operators to monitor and adjust 
chemical outputs.

Spraying at the discharge allows the chemical additive to better pen-
etrate the cargo stream.

http://www.martin-eng.com
http://www.martin-eng.com/rep-finder
http://www.martin-eng.com/rep-finder
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Nearly 2.3 million people in the United States work 
in jobs that expose them to silica. The Occupational 
Safety & Health Administration (OSHA) claims that 
more than 100,000 of those workers are engaged in 
“high risk jobs such as abrasive blasting, foundry 
work, stonecutting, rock drilling, quarry work and 
tunneling.”  
In March of 2016, OSHA published the Occupa-

tional Exposure to Respirable Crystalline Silica Rule, 
placing limits on employees’ workplace exposure to 
silica. OSHA claimed that the previous permissible 
exposure limits (PELs) were outdated, inconsistent, 
and failed to adequately protect worker health.
The new Rule limits worker exposure to an average 

of 50 micrograms of respirable crystalline silica per 
cubic meter of air (µg/m3) in an eight-hour work-
day.  For general industry, this level represents a 50 
percent decrease in the PEL.  For the construction 
industry and shipyards, the Rule decreases the PEL 
by 80 percent.   

Recent court decision on the silica rule
After significant comment and speculation about 

the Rule’s legality, on December 22, 2017, a three-
judge panel of the United States Court of Appeals 
for the District of Columbia upheld OSHA’s Rule.  In 
North America’s Building Trades Unions v. Occu-
pational Safety & Health Administration, et al., the 
Court rejected various challenges to the Rule’s valid-
ity and reiterated the deferential standard afforded 
to OSHA in the rulemaking process. In short, OSHA 
does not have to support its decisions with the “best” 
or “newest” evidence. As long as OSHA supports is 
reasoning with “substantial evidence,” the Court will 
not “choose a particular side as the ‘right one’ in a 
scientific dispute.”
Generally, when issuing a health standard, OSHA 

must establish:
• The hazard presents a “significant risk” to employ-

ees; 
• The new standard will reduce the risk; and
• The new standard is technologically and econom-

ically feasible. 
In this case, both industry groups and unions chal-

lenged the Rule. 
Numerous industry groups claimed that OSHA 

made the Rule “too stringent.” Industry sought re-
view of five issues:  (1) whether limiting workers’ ex-
posure to silica to the level set in the Rule reduces 

a significant risk of material health impairment; (2) 
whether “substantial evidence” supported OSHA’s 
finding that the rule was technologically feasible for 
the foundry, hydraulic fracking, and construction in-
dustry; (3) whether “substantial evidence” supported 
OSHA’s finding that the rule was economically fea-
sible for the foundry, hydraulic fracking, and con-
struction industry (4) whether OSHA failed to follow 
the proper procedure in promulgating the Rule; (5) 
whether the provisions regarding wet cleaning and 
medical examination requirements were infeasible.
Several unions, on the other hand, complained the 

Rule was not “stringent enough.” The unions sought 
review of: (1) the requirement that medical surveil-
lance for construction workers be provided only for 
employees who wear respirators for 30 days for one 
employer within a one year period; and (2) the ab-
sence of medical removal protections.
The Court rejected all of Industry’s challenges, rea-

soning that each of OSHA’s conclusions was sup-
ported by either substantial evidence, a reasonable 
explanation, or a combination thereof.  The Court 
explained, “[t]o mount a successful attack on OSHA’s 
feasibility finding, then, challengers must do more 
than suggest that compliance will be infeasible for 
some firms or in a few isolated operations.”  It also 
recognized that the OSH Act is a “technology forcing” 
statute, so OSHA can force industry to develop new 
technology to meet its standard.
The Court also rejected the unions’ first challenge 

but found merit in the challenge to the absence of 

medical removal protections. Typically, medical re-
moval protection provisions require employers to (1) 
temporarily remove an employee from exposure when 
a written medical opinion recommends removal and 
(2) maintain the employee’s status quo, including 
earnings, rights, and benefits during the removal pe-
riod. The Court reasoned that “OSHA failed to ade-
quately explain its decision to omit medical removal 
protections from the Rule” and remanded it to OSHA 
for further explanation.

What does the decision mean for employers?  
Generally, unions hail the decision as a victory for 

worker health and safety.  OSHA anticipates that the 
Rule will provide net benefits of between $3.8 and 
$7.7 billion over the next 60 years.
On the other hand, industry views the decision as 

an example the difficulty in overturning or challeng-
ing federal regulations. The Rule potentially affects 
676,000 establishments, and its total annualized 
cost is over $1 billion.   
Given this recent decision, employers must take the 

steps necessary to ensure compliance with the Rule 
to avoid costly citations. We will keep you updated on 
any further challenges or developments concerning 
the rule. 
Collin Warren is a partner in the Houston office of 

Fisher Phillips, a national labor and employment law 
firm.  He can be reached at cwarren@fisherphillips.
com or 713•292•5621. Travis Vance is a partner in the 
firm’s Charlotte office.  He can be reached at tvance@
fisherphillips.com or 704•778•4164.

On the front lines with Fisher Phillips: 
by Collin Warren and Travis Vance

Is OSHA’s new silica rule Dust in the Wind? Likely not. 
Court rejects the several challenges to the new standard

Collin Warren Travis Vance

www.equip-sales.com

Generally, when issuing a health
standard,

OSHA must establish:

• The hazard presents a
“significant risk” to employees;
• The new standard will reduce the 
risk; and
• The new standard is technologically
and economically feasible.

http://www.equip-sales.com
mailto:cwarren@fisherphillips.com
mailto:tvance@fisherphillips.com
http://www.rdomfg.com
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by Michael Singer, CEO DroneView Technologies

By now most have used, seen or at least heard 
about how drones are going to transform 
their lives. Suffice to say, while drones have 

some transformative benefits, they are just another 
tool that when properly used can bring significant 
value. 
Over the past couple of years many companies have 

dabbled with drones, embarking on pilot projects to 
explore and evaluate their capabilities, their accu-

racies and many other factors critical to successful 
enterprise deployment. 
We have reached the tipping point whereby large 

mining, aggregate and other organizations have con-
cluded that the benefits are real and sustainable and 
that drones are here to stay.
How drones get deployed and used varies greatly. 

What follows is a brief summary of the most common 
uses, the workflows that support their deployment 
and the critical factors that will create sustainable 
success for an enterprise drone program.
Drones and, more accurately, the processed data 

that they facilitate the creation of, have relevance 
in all stages of mining and aggregate production in-
cluding exploration, regulatory permitting, site plan-
ning, operations and reclamation. While there are a 
multitude of different activities where mining and 
aggregate producers have found value from drones, 
the most frequent entry points are usually stockpile 
inventory measurement and topographic mapping. 
When drones are properly deployed, many mining 

and aggregate producers have seen value across four 
critical axis: (1) improved data accuracy (2) quicker 
receipt of actionable information (3) improved safety 
and (4) reduced costs. 

Getting started 
Just getting started? Start with a small project and 

simple requirements. For example, measure stock-
pile volumes at one site and if possible, compare 
the results to known quantities measured with your 
traditional measurement method. Gain confidence 
within the organization for the new processes and 
accuracy of the results. 
Many questions will quickly surface. Should you 

use a drone service provider or internal resources? 
If you are moving down the path of using internal 
resources, some of the many decisions to be made 
will include:
• Who is going to operate the drone?
• What are the requisite FAA licenses and insur-

ance requirements? At a minimum, all commercial
drone pilots must have FAA part 107 licenses and
the company should have aviation liability insurance
(which is not part of most standard commercial lia-
bility policies).
• Which drone should we purchase? There are many

choices with costs ranging from $1,500 to $30,000+.

For most, starting at the lower end (likely with a DJI 
Phantom 4 Pro, or similar) is a good entry point.
• What flight control software is best? Many options

exist including DJI Ground Station Pro, Maps Made
Easy, among others.
• Is the intended site safe to fly? Some sites are in

restricted airspace and require special FAA clearance
waivers to fly.
• Are the weather and ground conditions good?

Strong winds, rain, snow, excessive heat or cold all
present problems with drone flights.
• Who is going to process the drone image data? Do

you have the requisite internal resources and com-
puting hardware and software? While some chose to
do this with internal resources, many utilize a third
party service provider to do the photogrammetric
data processing, stockpile volume measurement and
topographic mapping.
• What photogrammetric software is best to process

the collected drone images? Several options exist:
Pix4D, Agisoft Photoscan, among others. Caution,
they all require robust computer workstations to

Drones are here to stay
Critical factors for a successful enterprise drone program

Start with a small project and simple requirements, for ex-
ample, measure stockpile volumes at one site and compare 
the results to known quantities measured with your traditional 
method. 

Be sure you understand who  all  the stakeholders are and 
how they would like to receive the data files. 

While there are a multitude of different activities where mining and aggregate producers have found value from drones, the most frequent entry points are usually stockpile inventory 
measurement and topographic mapping. 

Photos courtesy of DroneView Technologies

https://www.droneviewtech.com/
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process efficiently.
• What is the current workflow? Be sure to understand who the stakeholders 

are and what file formats they desire to receive the reported results in. Point 
clouds (.LAS files) are usually problematic and most prefer to receive engineer-
ing topographic files in formats of the software that they currently use, such as 
AutoCAD Civil 3D. 
• Is a drone the right tool? Before drinking the “drones can do it all Kool-Aid”, 

there will be times that using a drone may not be the best tool. Proximity to con-
trolled airspace, the size of the site and ground conditions are some factors that 
potentially make piloted aircraft with image sensors or LiDAR a more suitable 
option.

Scaling a drone program 
After a period of time, following initial success at one location, it is time to grow 

and expand a drone program, looking to solve additional problems such as topo-
graphic mapping and/or scaling to multiple locations throughout an organiza-
tion. Again, many decisions will have to be made.
• Can you operate with existing equipment and pilots? As a drone program 

grows more equipment as well as additional trained and licensed pilots will like-
ly be required. Be mindful that keeping uniformity to the drone fleet will yield 
much efficiency.
• Do you have the requisite survey resources? If you are adding topographic 

mapping, you will certainly need to place and measure ground control points. Be 
sure that you have the correct equipment and domain expertise. 
• Reporting the results. Again, be sure you understand who the stakeholders 

are and how they like to receive the data files. Some prefer .pdf files sent via 
email while others want to view reports on a cloud portal.
• Quality assurance / Quality control. Nothing can ruin a fledging drone pro-

gram as quickly as lack of user confidence in the accuracy of the reported data. 
Be sure to build the requisite quality control checks into all processes.

• Storing the data. Do you have the requisite IT systems in place to handle the 
growing files? As raw drone image files and the resulting processed files are 
quite large, both data storage as well as internet bandwidth will quickly become 
constrained.
While there are clearly many potential benefits to be derived from a successful 

enterprise drone program, it is critical to recognize, hopefully in advance, many 
of the challenges to doing it right, with accuracy, consistency, safety, scalability 
and repeatability. Proper planning and good execution will certainly yield in-
creased productivity and safety while concurrently reducing costs.

Proximity to controlled airspace, the size of the site and ground conditions are some factors that potentially make piloted aircraft with image sensors or LiDAR a more suitable option.

We have reached the tipping point whereby large mining, aggregate and other organizations have concluded that the benefits of drone usage are real and sustainable. 

Nothing can ruin a fledging drone program as quickly as lack of user confidence 
in the accuracy of the reported data. 
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The industry’s best tracking idlers are now improved 
for the heavy tonnage and high-speed applications.
ASGCO’s line of Tru-Trainer tracking idlers now in-

cludes the dual return model to accommodate high 
speed and tonnage associated with aggressive mining 
operations. The tapered ends sense any potential belt 
alignment issues and initiate the tracking corrections 
to take place instantly, without the need for edge con-
tact rollers.
A seize-proof external central pivot mechanism was 

designed, eliminating the need for a single, large 
drum, and enabling a concentric and balanced ro-

tation to be achieved. This proprietary design also 
makes Dual Return an excellent choice for reversing 
belt applications.  
This integrated design also extends bearing life and 

is proven to withstand the toughest mining applica-
tions worldwide.
“With the effectiveness of our Tru-Trainer flat re-

turn, it was natural to develop a variation that could 
handle the intense demands of high speed and high 
tonnage operations.  We designed the Dual Return 
for those exact specs and have seen tremendous re-
sults in virtually every application.”  said Vice Pres-

ident of New Business Jeff Jurasits. “The urethane 
version incorporates rollers that withstand even the 
most abrasive conditions while continuing to provide 
excellent grip.”
Available for 48” to 96” belt widths, the Dual Return 

can accommodate conveyor belt speeds that exceed 
800 fpm and/or greater than 1500 PIW.  Installation 
can be performed at the location of existing idler at-
tachment points and can be configured to either push 
down or pull up depending on the belt’s operation.
For more information, visit: https://www.asgco.

com/ .

ASGCO’s dual return idlers —
maximum tracking in the toughest conditions

A seize-proof ex-
ternal central pivot 
mechanism was 
designed, eliminat-
ing the need for a 
single, large drum, 
and enabling a 
concentric and bal-
anced rotation to be 
achieved. 

Photos courtesy of 
ASGCO

This proprietary design also makes Dual Return an excellent choice for reversing 
belt applications.  

https://www.ransomeattach.com
https://www.asgco.com/
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Unified Screening &
Crushing California facility

celebrates 33 years
VISALIA, CA — Unified Screening & Crushing, a premier manufacturer 

of screening and sizing media and supplier of crusher wear parts opened 
its California office 33 years ago.  
What began as a two-person office has grown into the largest of Uni-

fied’s network of manufacturing and finishing facilities. 
“People often say ‘I can remember it like it was yesterday,’” said Unified 

president and CEO Tom Lentsch, “but it really does feel like it was just 
yesterday that we bootstrapped the startup of our first satellite office.” 
Lentsch, then a manager for Unified, uprooted his young family of four 

to head west to establish California Wire, Unified’s first sales office, and 
then manufacturing facility, outside of the company’s corporate offices 
in Minnesota at the time. 
“Growth across California and the region in the last quarter of a century 

naturally increased the demand for aggregates and the companies that 
support our industry, like Unified,” said Lentsch. “We are proud to have 
been a part of building that infrastructure.” 
The industry continues to see strong growth, in everything from resi-

dential to road construction. As recently as 2016, the state of California 
was one of the top states for production-for-consumption of construction 
aggregates.

What began as a two-person office has grown into the largest of Unified’s network of manufacturing 
and finishing facilities. 

Photo courtesy of Unified Screening & Crushing

http://www.stephensmfg.com
http://www.facebook.com/pages/Stephens-Manufacturing/172925979476180
http://www.unifiedscreening.com/
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Workers clock out after a long shift with faces dis-
colored and streaked from dust and sweat, except 
where their half-face respirators form a clean trian-
gle from nose to chin.  Many of these people wear 
this equipment in atmospheres heavy with dust, only 
to take them off when the air seems clear, unaware 
of dangerous silica particles that are too small to 
see still permeating the air around them, otherwise 
known as respirable crystalline silica (RCS).  
Emissions of silica dust have been topic of focus at 

the U.S. Occupational Safety and Health Administra-
tion (OSHA) for years, leading to testing, data and de-
bate that has resulted in the standards issued in the 
2016 Final Rule on RCS. This regulation establishes 
strict guidelines for the permissible exposure limit 
(PEL) of workers to RCS with the goal of reducing 
the risk of silicosis, chronic respiratory issues, lung 
cancer and kidney disease, which have been tied to 
prolonged and concentrated airborne silica dust ex-
posure. 
OSHA Final Rule took effect on June 23, 2016, giv-

ing industries one to five years to comply, with the 
construction industry first on June 23, 2017, fol-
lowed by general industry, hydraulic fracturing and 
maritime on June 23, 2018. Engineering Controls 
(such as water or ventilation) are scheduled to follow 
in 2021. The rule was recently upheld by U.S. Court 
of Appeals for the District of Columbia after it was 
challenged by construction and mining industries.
To control emissions of these minuscule particles 

and achieve compliance, many companies are still 
engaging in traditional dust control methods involv-
ing surface suppression using hoses and sprinklers. 
However, field tests and experience have demonstrat-
ed that these methods do not adequately suppress 
most types of fugitive airborne dust, including RCS, 
exposing workers to potential health risks and re-
sulting in expensive and often disruptive violations. 
Applying as much as 500 gallons per minute (GPM) of 
water depending on the application and equipment, 
the volume of traditional dust suppression efforts 
can lead to compliance issues beyond RCS rules, 
such as wastewater runoff, standing water slip-and-
fall hazards and water usage violations.
Silicon dioxide is formed into a crystalline structure 

over millions of years.  Thirty percent of all minerals 
are silicates (minerals containing silica), and geolo-
gists estimate that they could comprise up to 90 per-
cent of the Earth’s crust.  “You can find crystalline 
silica all around us, in roads, buildings, soil; it’s ev-
erywhere,” explained Mike Lewis, Dust Suppression 
Specialist at Dust Control Technology (DCT).  “It’s 
a common component of cement, concrete, brick, 
block and mortar.  The amount of RCS in any specific 
dust emission is based upon the silica concentration 
in the material you’re working with and the applica-
tion.”  
The potential for crystalline silica dust exposure is 

also common to operations that handle, store, cut, 
drill or crush substances like limestone, coal, ore, 

stone, rock and other bulk materials. Applications 
that involve sand such as glass manufacturers, 
foundries, sand blasting and hydraulic fracturing, 
are likewise prone to emissions of silica dust.
Testing for airborne silica particles
One of the traits of RCS that makes it so dangerous 

is the size of the airborne particle and how long it 
can linger and travel on air currents, even indoors. 
According to the National Institute of Environmen-
tal Health Services, the size of dust emissions from 
substances containing silica, from sand to clay, var-
ies from .01 micrometers (µm) to 100µm in diameter.  
For perspective, the diameter of the average human 
hair is about 100µm.  Depending on their weight, 
dust particles must typically be 200µm or smaller to 
become airborne and linger, while 50µm and smaller 
particles are nonvisible to the naked eye.
When testing for RCS in the air, personal dust mon-

itors (PDMs) and gravimetric monitors record levels 
of PM10, the approximate size threshold for particles 
to be able to penetrate the body’s natural defenses 
(mucus membranes, cilia, etc.) and reach deep into 
the lungs, potentially causing serious health issues.  
Unfortunately, the reality is that respirators can be 

cumbersome and uncomfortable to wear over long 
periods, so when working in seemingly clear air, per-
sonnel who are unaware of the presence of nonvisible 
particles tend to remove the apparatus.  This makes 
suppression at the point of emission and proper con-
trol of airborne dust particles critical to creating a 
safe work environment.
Regulating silica dust emissions
The final rule sets a PEL of 50 micrograms (µg) of re-

spirable crystalline silica per cubic meter (m3) of air 
(50 µg/m3) as an 8-hour time-weighted average.  The 
previous rule of 250 µg/m3 was considered too high 
and a possible contributor to worker health issues.  
The Final Rule also gives requirements for exposure 
assessment, methods for controlling exposure, respi-
ratory protection, medical surveillance, hazard com-
munication and recordkeeping.
To control these levels, OSHA provides very general 

instructions regarding methods of compliance, advis-
ing companies to:
• Use engineering controls to limit worker exposure 

to the PEL. 
• Provide respirators when engineering controls 

cannot adequately limit exposure.
• Limit worker access to high exposure areas.
• Develop a written exposure control plan. 
• Offer medical exams to highly exposed workers. 
• Train workers on silica risks and how to limit ex-

posures.
“The Final Rule proposes some very general ideas 

for dust control that mostly involve surface sup-
pression, ventilation and the use of chemical surfac-
tants,” Lewis continued.  “Since regulators are test-
ing for concentrations in the air, the application of 
these methods must be highly effective at preventing 
fugitive silica dust at the point of emission or in some 

way control airborne particles.”
Compliance
Complying with regulations often involves a com-

bination of workflows, ventilation, respirators, sur-
factants, sprayers or atomized mist technology. The 
effectiveness of these technologies varies based upon 
the application and the scale on which they are ap-
plied.  
• Workflows – This is when a company identifies 

dust-causing processes and limits the activities to 
prescheduled time slots in a shift, allowing the uti-
lization of proper safety equipment and dust control 
measures for shorter periods to minimize exposure.  
This is not possible for some industries, particularly 
outdoor operations with material that is exposed to 
wind and unpredictable environmental conditions. 
• Ventilation – Ventilation includes HVAC, air clean-

ers and dust bags.  For HVAC ventilation to be ef-
fective, dust-causing operations must be contained 
in an enclosed room or area that is only occupied 
by workers wearing protective gear.  Air cleaners and 
dust bags are commonly attached to enclosed con-
veyor transfer chutes or vessels.  Routine monitor-
ing, changing and clearing of filters or dust bags is 
an important component within this solution, which 
may require regularly scheduled downtime.
• Respirators – Highly effective with a relatively low 

per-unit cost, respirators can be cumbersome for 
long-term use and may be removed by workers at 
ill-advised times. The unit must be NIOSH (Nation-
al Institute for Occupational Safety and Health) ap-
proved for the specific environment. Filters must be 
checked and changed regularly, and OSHA requires 
employees to be trained in the proper operation and 
maintenance of the equipment. An improper fit can 
render them less effective, so the agency also re-
quires periodic fit checks.

What is the future of 
silica dust control?

Edwin Peterson, CEO
BossTek

Silica dust ranges in size and is characterized by its 
jagged crystalline form.



March 2018 PG  11                RockRoadRecycle.com

• Surfactants – This type of chemical 
additive is distributed in water by in-
dustrial sprayer or atomized misting 
system, and is particularly helpful for 
the suppression of dust emitted by 
naturally hydrophobic materials such 
as coal. Materials are hydrophobic 
when the interaction between the wa-
ter molecule and the material is neg-
ative, causing the water molecules to 
bond to themselves rather than the 
material. This creates beaded droplets 
that roll off the surface rather than wet 
it, like a water resistant jacket. Surfac-
tants promote ionic bonds that spread 
the droplet across the material, allow-
ing hydrophobic particles to cling and 
cake.
• Sprayers – Commonly found in the 

form of misting hoses, water cannons, 
sprinkler systems and water trucks, 
this method distributes water on the 
surface of a material to seal in dust 
at mines, material transfer points, on 
storage piles and in open transport 
vehicles. In some cases, one or more 
workers are required to operate or re-
position the equipment. Due to droplet 
sizes of 200µm to 1000µm, sprayers 
have been found to be ineffective in 
controlling airborne fugitive dust emis-
sions.  
• Atomized Mist – A fine engineered 

mist is distributed using a powerful 
fan-driven cannon design or strate-
gically placed misting bar / ring. Nu-
cleating nozzles fracture pressurized 
water into millions of tiny droplets be-
tween 50µm and 200µm in size, pref-
erably applied at the point of emission. 
The tiny droplets raise the humidity of 
the target area, float on atmospheric 
air currents with dust, capture parti-
cles and drag them to the ground. Set-
tling droplets provide surface suppres-
sion evenly across material using less 
water, drastically reducing the volume 
of runoff and lowering the chance of 
pooling.
Misguided regulation and the slip-

stream effect
According to OSHA’s final rule, “For 

outdoor dust suppression, the PEA 
(preliminary economic analysis) deter-
mined that workers must often spray 
water over storage piles and raw ma-
terial receiving areas. The methods 
by which water is provided for these 

tasks can vary widely, from water 
trucks to hoses and sprinklers. It was 
judged that most facilities would make 
hoses available for spraying and that 
spraying requires a materials-handling 
worker to devote part of the workday to 
lightly spray the area for dust control.” 
This is incomplete and potentially ex-
pensive instruction that requires extra 
labor and does not take into account 
several operational factors such as wa-
ter evaporation, disruption of material, 
wind and the 24-hour work cycle. More 
important, sprayers of any kind (hos-

es, water trucks, etc.) are incapable of 
offering airborne dust suppression due 
to the large droplet sizes they produce. 
This is because of the “slipstream ef-
fect.”
When the size and velocity of a mov-

ing droplet causes air to rapidly flow 
around it — that is called a “slip-
stream” — acting much like air around 
a plane’s wing. Though small, the air-
flow around a falling droplet 200µm 
to 1000µm in size is strong enough to 
deflect airborne PM10, and in some 
instances, actually lifts the particle.  
In contrast, atomized mist droplets — 
ranging between 50 and 200 microns 
in size — linger in the air and create 
virtually no slipstream, facilitating col-
lisions with airborne particles and driv-
ing them to the ground. Atomized mist 
also settles lightly on material surfac-
es, offering ground-level suppression 
as well.  When used in tandem with a 
surfactant and dosing pump, the tech-
nology is effective on an extremely wide 
range of applications and materials.
Operators are discovering that at-

omized mist technology can create 
a safe and compliant workplace by 
providing both airborne and surface 
dust control. The mist from a sin-
gle machine can cover an area as 
large as 280,000 square feet (31,000 

square meters), while at the same time 
minimizing water consumption by us-
ing 39 GPM (147.6 lpm) or less.  Once 
the hoses and power are attached, au-
tomated operation reduces labor costs 
considerably. Programmable controls 
and remote operation can improve 
suppression efficiency even further, 
particularly in high-volume production 
operations.  Some manufacturers even 
supply roadworthy trailer-mounted de-
signs equipped with their own genera-
tor sets, water tanks and other options 
for remote locations without available 
water or electrical sources.  
“It’s one of those technologies you can 

just turn on and walk away from, min-
imizing water consumption and labor 
hours,” said Lewis.  
“This is a workplace safety issue that 

not only has a long-term consequence 
to workers’ health, but also directly af-
fects a company’s bottom line.  And it’s 
important for staff morale; moderniz-
ing current dust control procedures is 
smart business,” Lewis added.  “Atom-
ized mist technology for bulk handling 
has been around for more than a de-
cade, ample time to prove its effective-
ness and the return on investment in a 
wide range of bulk handling industries 
and applications.”Atomized mist creates a wide area of airborne and surface dust control at the 

point of emission. 
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Metso Chile Life Cycle Services case
wins Mining Magazine Service & Support award

Life Cycle Services are designed to 
maximize equipment uptime, en-
sure the highest end-product qual-
ity, and secure continuous produc-
tion for the customer.
In its annual awards, Mining Mag-

azine recognizes outstanding new 
technologies, initiatives and equip-
ment performance in the mining 
sector across a range of categories. 
Winners are nominated and voted on 
by Mining Magazine readers around 
the world. Metso was chosen as the 
winner in the “Service and support” 
category for its Life Cycle Services 
(LCS) concept implemented at An-
glo American’s Los Bronces copper 
mine in Chile. 
Thanks to the LCS contract, Los 

Bronces reduced the downtime of 
its primary crushing plant by 69% 
in 2016, with Metso servicing the 
entire primary crushing process us-
ing innovative technology.
“We are very proud of this recogni-

tion from professionals in the min-
ing industry, as well as our coop-
eration and results achieved with 
the customer at Los Bronces during 
these eight years of working togeth-
er,” said Eduardo Nilo, senior vice 
president at Metso Pacific Rim. “We 
are very committed to keep on devel-
oping our solutions and capabilities 
to support improvement, lean oper-
ations and help our customers get-
ting even more out of their assets.” 
“Today, we have roughly 300 LCS 

contracts globally, and over the last 
several years, our customers have 
been looking to these types of agree-
ments to help them meet their busi-
ness objectives,” explains Giuseppe 
Campanelli, vice president of Profes-
sional Services at Metso.
LCS solutions bundle Metso’s entire 

range of services into customizable 
packages, with payment schemes 
aligned with the customer’s cash 
flows and performance measured 
against key metrics. Metso uses in-
depth equipment knowledge from its 
OEM expertise, work practices opti-
mized over hundreds of cycles, and 
experience gained at similar mine 
sites to ensure the best results. In-
stead of looking at individual parts 
of a shutdown process, the Metso 
LCS teams use a holistic approach 
to drive a step change in equipment 
availability. This includes looking at 
improvement opportunities in pre-
planning, tooling, labor resources, 
maintenance, inventory manage-
ment, reliability engineering, shut-
down execution and analysis.
Metso has been recognized with 

this prestigious award from Mining 
Magazine twice before: in 2015 for 
the Metso HRCTM 3000 high-pres-
sure grinding roll, and in 2012 for 
the Metso MegalinerTM mill lining 
concept.
The full article on the Los Bronces 

operation is available Metso’s web-
site.

An LCS solution takes the entire range of services Metso provides and bundles them into cus-
tomizable packages. Today, Metso has around 300 LCS contracts globally.

Photo courtesy of Metso

http://www.iai-USA.com
https://www.metso.com/
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VV alders Quarry is blessed with an almost 
one-of-a-kind treasure among quarries in 
the US in the quality of its building stone — 

which fully meets the ASTM standards for high den-
sity Type lll dolomitic limestone. It is currently being 
quarried in large blocks. 

Purchased by Eden Stone Co. in 1992, the Valders, 
WI quarry’s stone had not been fully appreciated for 
its uniqueness. In fact, it had mostly been broken up 
into rip rap and carried by rail to the shore of Lake 
Michigan to help prevent erosion.

Eden Stone promptly set about making better use 
of the top quality stone. A part of the Niagara Es-
carpment, Valders’ stone “was deposited in a shallow 
tropical sea with long periods of undisturbed deposi-
tion,” according to Martin Biller, company geologist 
and Director of Plant Safety. “Because of this, unlike 
most sedimentary rock, it can be quarried in large, 
seamless blocks.” Stone blocks produced at Valders 
Quarry are part of a limited amount available on the 
market today.

Valders Quarry’s stone is strong, durable and re-
sistant to staining, acid rain and abrasion. Its colors 
are exceptionally beautiful, with variations in color 
from Gray to Dovewhite; Dovewhite Blush and River 
Bluff. Flame fi nishing can bring out a pinkish hue, 
due to the high magnesium content. This stone can 
produce beautiful, one-of-a-kind buildings that are 
easily maintained, as well as interior and exterior en-
hancements. 

Martin Biller showed us a graphic demonstration 
of the durability of Valders’ ASTM type III dolomit-
ic limestone compared to the much more common 
type II limestone. When Biller put a drop of weak (10 
percent) hydrochloric acid solution on a piece of type 
II limestone, the stone surface reacted chemically 
to the acid, fi zzing and bubbling. The Valders stone 
showed no chemical reaction at all to the same acid 
application; it simply looked wet.

What makes the difference? “Our Quarries have had 
about 35 percent of the calcium in the rock replaced 
by magnesium, over a very long time, in the warm, 
shallow seas that once covered this area,” Biller ex-
plained. “If you ask fi ve geologists, they’ll give you 
fi ve different explanations of exactly how this hap-

pened.” The high magnesium content of Valders’ do-
lomitic limestone gives the stone quarried there its 
strength, durability, and resistance to weathering 
and abrasion.

After purchasing Valders Quarry, Eden Stone Co. 
fi rst set about equipping stone cutting and fi nishing 
shops at Valders with the tools needed to make the 
best use of this very special stone. Some of the cut-
ting and fi nishing equipment used today at Valders is 
not employed anywhere else in the United States. In 
fact, the renamed Eden-Valders Stone is still invest-
ing in equipment for quarrying and for fabricating 
the Valders Quarry blocks into specialized building 
components.

Next, Eden-Valders Stone began fi ne-tuning the 
quarrying methods used to produce the massive 
stone blocks so prized in the custom building trade, 
looking for quarrying methods that minimized waste. 
For a while the stone blocks had been broken loose 
from the surrounding rock by nudge blasting, using 
small amounts of explosives after parallel holes on 

Eden-Valders Stone:Eden-Valders Stone:  

on the on the 
cutting edgecutting edge

Operations Manager, Chad Radtke holding one unit 
of the wedge cylinders from the Splitstone with Mar-
tin Biller, geologist and Director of Plant Safety. 

Cat 980G Operator Tom Schuh with a saw block, on Valders’ 
new Rice Lake Survivor® truck scale.
Photo courtesy of Martin Biller

by Bill and Mary Weaverby Bill and Mary Weaver

Tamrock drill operated by Richard Dufek is drilling a locator hole for the diamond cable saw. The water in tank at left both lubricates the drill and lessens dust. Below, Caleb Staudinger 
is conferring about the hole’s angle and alignment. To his left is part of the Atlas Copco diamond cable saw. Note the perfectly smooth sawed face of the rock. 



18-inch centers had been drilled the 
entire depth and width of the dimen-
sional stone layer.

Not satisfi ed, the staff at Eden-Valders 
Stone began studying the use of dia-
mond cable cutting in marble quarries 
abroad. Diamond cable cutting produc-
es a perfectly smooth face on precisely 
sized blocks, which are ready to be cut 
and fi nished for architectural use with 
very little waste.

The Eden-Valders Stone team fi nally 
chose the Atlas Copco diamond cable 
saw best suited to their quarry.

In 2013, Eden-Valders Stone hired a 
new operations manager to supervise 
the staff in the use of their recently ac-
quired equipment, a position current-
ly held by Chad Radtke. On Radtke’s 
watch, the company has continued to 
purchase the newest and best equip-
ment to minimize waste of this valuable 
stone.

“Blasting, once common at the quarry, 
is now rarely used,” explained Martin 
Biller “We blast now mostly to remove 
the overburden from the area to be 
quarried,” and occasionally to lower the 
working ledge to expose more of the 18 
-40’-deep cut stone layer to make best 
use of it.

The production of large saw blocks at 
Valders Quarry now begins with the 
painstaking drilling of two perpendicu-
lar locator holes outlining the block to 

be cut, using a Tam-
rock Drill with a dia-
mond bit. Long-time 
employee Richard 
Dufek performs this 
extremely exacting 
work. “I start to drill 
the vertical locator 
hole about fi ve feet 
behind the rock face,” 
he explained. “When 
that has reached the 
correct depth, I drill a 
horizontal hole in from 
the side of the block.” 

The two holes must 
align perfectly. “Some 
days we succeed in 
drilling two perfectly 
aligned holes the fi rst 
time. Sometimes the 
holes don’t align, and 
we have to re-drill.”

Once the drill holes 
align, the diamond ca-
ble is threaded in us-
ing a series of hooks 
and magnets to draw 
it through the perpen-
dicular holes. “As the 
cable comes down to 
the saw, it gets thread-
ed onto the fl ywheel 

and closes the loop,” added Biller

Valders Quarry is currently in its fi fth 
year of using the diamond cable. Eden-
Valders Stone management believes 
it is easier to quarry here using this 
technology, although the diamond ca-
ble does cut slowly. Now, very little new 
wasted rock is produced, although bro-
ken pieces from former blasting are still 
strewn around the quarry.

The diamond cable, moving at tremen-
dous speed, cuts a perfectly smooth, 
sheer face on each massive block. “To 
separate the block further 
from the surrounding rock, 
steel bags are slid into the 
kerf made by the saw and 
fi lled with pressurized 
water,” noted Operations 
Manager Radtke.

Once the crack has been 
opened wide enough, 
a loader mounted cus-
tom-manufactured tipping 
boom (ACS Industries) 
tips the stone block down 
from the ledge onto old 
heavy-equipment tires, 
which cushions the fall.

The block is then car-
ried to the Rice Lake Sur-
vivor® scale – which was 
custom fi t into an existing 
installation. After weigh-
ing the block — average 

20,000 pounds — the operator marks 
the weight and the month and year the 
block was cut. The color will be code-
marked on the stone. Then the loader 
operator moves the block to the stor-
age yard, awaiting use for just the right 
project.

Quarrying methods and equipment 
continue to evolve. Just a month before 
our visit in May 2017, Eden-Valders 
Stone acquired a new piece of equip-
ment for Valders Quarry. Manufactured 
in Finland, the Splitstone S-100 is used 
to split very large blocks into small-
er blocks when needed or to split the 
working ledge in the quarry to expose 
more high-quality stone. The Splitstone 
utilizes the hydraulics of the loader, in 
this case a Volvo. Once the hydraulics 
are hooked up, “We push the wedges 
down, hit the valve and the Splitstone 
cracks the stone blocks,” explained 
Richard Dufek. 

Valders main quarry covers 376 acres 
and currently has less than 70 open. 
This quarry can be extended to the 
east  (as is currently being done) or to 
the north, although that would require 
the removal of tremendous amounts of 
overburden. As the quarry is extended 
to the east the blocks are expected to 
become smaller and more irregular — 
suited for fabrication into veneer.

The Valders Quarry facility is ex-
ceptional in many ways. Their safety 
record, with about 55 employees, is 
outstanding. “On March 13, 2018, we 
reached 3005 days with no lost-time in-
juries,” explained Biller. 

In addition Eden-Valders Stone’s en-
vironmental actions have earned a 
2016 award as a Wisconsin Business 
Friend of the Environment. This award 
was presented for the company’s use 
of innovative methods for solving envi-
ronmental problems, and for “going be-

yond the effort required by regulatory 
compliance” to solve a serious fl ooding 
problem involving the Village of Valders 
and its elementary school. 

The project involved completely re-
routing a tributary of the Manitowoc 
River, creating a more natural path-
way for its bed, which prevented fl ood-
ing. Eden-Valders Stone also created a 
5-acre wetland on the property where 
sediment can settle out before any run-
off water reaches the tributary, which 
eventually empties into Lake Michigan. 
A similar wetland/water purifi cation 
area had already been created on the 
opposite side of the quarry.

Building stone from Valders Quarry is 
mainly used on a custom-project basis. 
The company works closely with ar-
chitects to choose just the right stone 
for the appearance envisioned. On two 
major building projects, architects 
have actually come to Valders Quarry 
to personally choose stone for its pat-
tern and color shading. For the Char-
lotte R. Bloomberg Children’s Building 
at Johns Hopkins Hospital and for a 
large residential project on Long Island, 
Eden-Valders Stone cooperated with 
other Marble Institute of America mem-
bers. Other recent major building proj-
ects using stone from Valders Quarry 
include Yale University’s Bass Library 
and a third building for the University 
of Massachusetts, Amherst; as well as 
buildings at the University of Michigan 
and the University of Illinois, Chicago.

Eden-Valders Stone’s close collabora-
tion with architects has brought many 
repeat customers, and the resulting 
buildings have won some of the highest 
awards in the industry, including the 
Tucker Design Award and the Pinnacle 
Award of Excellence, which is spon-
sored by the Marble Institute of Amer-
ica.

Computer-controlled Wilson blade saw, with 11’6” disc blade, 
one of six in this building, along with a Wilson 10’ blade and a 
Wilson diamond cable saw, all working simultaneously to cut 
saw blocks into thicknesses needed to meet orders.

The operator of a CAT 992C tips a saw block in the quarry. 
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Log in to rockroadrecycle.com for 
a FREE subscription.

1-800-218-5586
info@rockroadrecycle.com 

YOUR DYNAMIC NEWS RESOURCE FOR THE AGGREGATE, 
HEAVY CONSTRUCTION AND RECYCLING INDUSTRIES.

Loaders, Excavators, Haul Trucks, Wear Parts
Deadline 5/17/18

Maintenance Equipment
Power Transmission Components
Deadline 4/19/18

Sand & Gravel/Dredging/Screening Equipment
Deadline 3/15/18

 

R O C K R O A D R E C Y C L E . C O MO C T O B E R  2 0 1 7

ROCK
ROAD

RECYCLE

STAVOLA’S BOUND BROOK 
TAPS INTO PROFIT THROUGH 
NEW EMERALD WASH PLANT

FYE EXCAVATING: IT ALL 

STARTED WITH A BACKHOE

GOING GREEN WITH 
SENN BLACKTOP

JUNE - Editorial Focus

APRIL - Editorial Focus
ADVERTISE YOUR

EQUIPMENT & SERVICES

INSERT YOUR BROCHURE
IN OUR DIGITAL PUBLICATION

POST YOUR VIDEOS

PROMOTE YOUR AUCTION

MAY - Editorial Focus

ADVERTISE IN
RockRoadRecycle.com

mailto:info@rockroadrecycle.com
http://www.rockroadrecycle.com


March 2018 PG  17                RockRoadRecycle.com

2008
New Holland 

B110B
110HP, Cab, 

Heat/AC/Radio, 
Extend-A-Hoe, 

4-In-1 Front 
Bucket
$59,975

2015
New Holland 

E55BX Mini-Ex
37.4HP,

Rubber Tracks, 
Push Blade, 
Thumb, Cab, 

Approx. 1135 Hrs., 
w/Bucket
$55,775

2016 New Holland E35B Mini-Ex 23HP, 10’ Max 
Dig Depth, Rubber Tracks, Cab, Approx. 240 Hrs., 

Push Blade $39,900

New Holland TL100A 98HP, 12x12 Trans., 4WD,
2 Remotes, Approx. 4,400 Hrs, Cab, Heat/AC,

Alamo Arm Mower w/60 Boom Axe Brush Head $38,500

2008 Bobcat 435 Mini Excavator 49HP, 11’2” Max 
Dig Depth, Rubber Tracks, Thumb, Cab, Push Blade, 

Approx. 1,630 Hrs $32,975

New Bush Hog 1660 Arm Mower
3Pt Hitch Arm Mower, 48” Flail Mower,
16’5” Max Horiz. Arm Reach $17,995

Ford 7710 Series II 97HP, 8x2 Trans., 2WD,
4 Remotes, 74” Alamo Side Flail Mowr, Sunshade, 

Approx. 5,423 Hrs $16,975
2011 Ventrac 4200 Tractor 31HP, Turbo Diesel, 

AWD, Cab, Heat, Beacon Light $16,975

Kuhn FC313 Mower Conditioner 10’ Mowing Width, 
Finger Conditioner, Disc Mower, 3Pt Hitch Attach, 

Hydraulic Swing Arm $11,900
Ferris ProCut S Mower Kohler Motor, 61” Deck, 

Approx. 80 Hrs, 3 Wheeled Rider $6,975

315-853-6151 • joe@clintontractor.net • www.clintontractor.net
For More Information Click Here

For More Information Click Here

For More Information Click Here

For More Information Click Here

For More Information Click Here

I heard that Punxsutawney Phil saw his shadow — 
so another six weeks of winter it will be. 
All silliness and tradition aside, it’s getting closer 

to that time when we must initiate that momentous 
task of getting production equipment out of hiberna-
tion and get those few repairs started that were just 
a bit much to think about after the late-running fall 
season.
• Get the maintainer style battery chargers un-

plugged and the tires pressured back up to max-rec-
ommended pressures. It’s time to get the first pa-
tient out of the shed where it has been napping 
these past few months. Hopefully the brake valves 
are not stuck (keeping the brakes engaged) or the 
airbags within the suspension are not starving for 
that much needed air pressure to lift the chassis to 
ride height (keeping those low resting conveyors off 
of the ground). 
“Speed that truck up a bit!” you yell out as it slowly 

fills the air suspension and just starts to rise. With 
some moaning and creaking it slowly but surely ris-
es back to life.
• Now that the equipment is seeing some daylight, 

take the air compressor and air blow gun and blast 
away that thick dust that collected all winter. Make 
certain you don’t drive any filth into the liquids or 
filters — or accidentally make direct contact with 

anything air filter related causing punctures, holes 
or tears. A hole covered up or forgotten can become 
a death sentence within two-three hours on any 
engine or hydraulic enclosed system. Once all the 
loose debris is blown off, it’s time to get the pressure 
washer running and spray it down; removing any 
forgotten crud and grease residues from last season 
— or if already removed, rinse and finish. 
• Now is when we normally change the oils if still 

on last year’s running. When changing them at the 
startup of the season, “new” oil hasn’t been sitting 
all winter collecting any additional moisture residue 
from the atmospheric/weather changes; this how-
ever doesn’t really affect any of the grease-associ-
ated items. Also recheck antifreeze levels to make 
certain there wasn’t any leakage (externally or in-
ternally), which is another reason to let these flu-
ids sit through the off season — unless issues were 
known before the end of the previous season. Final-
ly, change all the filters — including diesel fuel as 
the water and contaminates have possibly gelled, 
causing completely plugged filtration; not letting fuel 
get passed and onto the injection system. This will 
cause hard starting and even injector issues, having 
been starved from the fuels’ lubricating properties.
Now is the time to take that fine tooth comb back 

over the plant and determine if you need or want 

to change out any questionable items — now that 
you’ve had the off season to slow down your anxi-
eties and get a more rational thought process back 
with less stress and raw emotion playing its part. 
Inspect the bearings again or maybe even a convey-

or belt or some flashing that may start leaking (or 
worse) in few weeks (or less) of running. It is easier to 
change them now when the plant isn’t buried in rock 
and dirt and before customers are waiting for prod-
uct to hit the ground. Wear parts are another pain 
to change while in full production and maybe those 
plates aren’t worth the downtime just to get that last 
3-4 weeks of running and possibly risk it wearing 
faster and into the backing base metal. 
Oh, how quickly things can get ugly and out of con-

trol! This is why having that second look can really 
pay dividends or maybe it’s that second look from a 
different set of eyes or perspective that is sometimes 
helpful.    
Maybe Punxsutawney Phils’ 6 more weeks of down-

time is the perfect amount of time to get the equip-
ment up and running for the coming season. Howev-
er, the way in which one’s procedure of coming “out 
of hibernation” is carried out will generally deter-
mine the success or struggle the next 6-8 months.  
Please, if you enjoy these random aggregate and 

quarrying equipment based subjects, tune back in 
for more topics to come. Send me a subject or topic 
you would like brought to light and any associated 
questions you would like to have discussed and I will 
gladly provide my best answer based upon my spe-
cific point of view and personal experience.  
Questions or Comments? Tim Holmberg prairie-

dawg@pdpractical.com 
Or simply write me a letter and we will send you a 

T-Shirt or Ball Cap:
Tim Holmberg, 2915 Idea Ave., Aberdeen, SD 57401  

Hey Prairie Dawg, time to come “out of hibernation”

Prairie Dawg Practical
by Tim Holmberg, DEMI Equipment

mailto:joe@clintontractor.net
http://www.clintontractor.net
mailto:prairiedawg@pdpractical.com
https://www.clintontractor.net/2008-new-holland-construction-b110-new-holland-backhoe-inventory.htm?id=1703748&in-stock=1
https://www.clintontractor.net/2015-new-holland-construction-e55bx-new-holland-mini-excavator-inventory.htm?id=2172265&in-stock=1
https://www.clintontractor.net/2008-bobcat-435-bobcat-mini-excavator-inventory.htm?id=222729&in-stock=1
https://www.clintontractor.net/-1-kuhn-fc313-kuhn-mower-conditioner-inventory.htm?id=2225020&in-stock=1
https://www.clintontractor.net/-1-ferris-procut-s-inventory.htm?id=2248992&in-stock=1


March 2018RockRoadRecycle.com  PG 18

On March 13th, 2018, Frontline Machinery, in partner-
ship with Keestrack, is hosting their annual Canadian 
Demo Day. This special event brings together customers 
and stakeholders from the aggregate and recycling in-
dustry for a live, hands-on demonstration of crushing, 

Frontline to host
2nd Annual Canadian Keestrack Demo Day

Due to having the largest and heaviest rotor in its class, the R6e 
is ideal for aggressive primary and secondary crushing including 
concrete and asphalt recycling and quarry applications.

The Keestrack H4 is the world’s first mobile cone crusher de-
signed with an independent 4’ x 6’ prescreen and a three-deck 5’x 
12’ finishing screen with an oversized material recycling conveyor.
Photos courtesy of Frontline Machinery Ltd.

2018 Demo Days will be held at Frontline’s western Canadian 
head office.

screening and stacking conveyor systems.
One of the features of the show will be the 

Keestrack track-mounted R6e electric im-
pact crusher with up to a 500 TPH capac-
ity. Offering up to 45 percent energy sav-
ings over diesel hydraulic models, the R6e 
is available with a 250-kW electric motor for 
the crusher and an electric 110 kW drive 
for the on-board hydraulic system. It also 
offers an optional all-electric plug-in oper-
ation from the mains and a plug out oper-
ation powering secondary machines such 
as a stacker or screener. Due to having the 
largest and heaviest rotor in its class, this 
machine is ideal for aggressive primary and 
secondary crushing applications including 
concrete and asphalt recycling and quarry 
applications.
Another showstopper will be the Keestrack 

hybrid track-mounted H4 cone crusher. 
The Keestrack H4 is the world’s first mobile 
cone crusher designed with an independent 
4’ x 6’ prescreen and a three-deck 5’x 12’ 
finishing screen with an oversized material 
recycling conveyor – producing three high 
grade end products in a single pass.  This 
machine features a hybrid diesel-electric 
drive concept (345 kW diesel / 330 kVA 
genset / 135 kW e-drive). The uniquely 
designed on-board generator can be re-
moved from the crusher and placed away 
from its dirty abrasive environment during 
operation. Combined with full electric op-
tions such as a direct plug into the mains 
or power from an external or the onboard 
diesel genset, the Keestrack H4 offers su-

perior fuel consumption (up to 70 percent savings) and 
improved ease of maintenance for long-term reliability.
This event provides customers an opportunity to watch 

equipment in action, network with other industry profes-
sionals, meet the people who make up the Frontline team 
and a take a tour of their shop. Lunch and refreshments 
will be provided, and a grand prize will be drawn at the 
show. 
Demo Days will be held at Frontline’s Western Canadian 

Head Office at;
43779 Progress Way, Chilliwack, BC V3R 0E6
Registration is required and complete details including 

the agenda can be found by visiting: http://promos.front-
line-machinery.com/demo-day-2018/
For more information call 855•625•2009. 

RockRoadRecycle.com

NEW YORK — Emerald Expositions has announced that gen-
eral registration is now open for InterDrone 2018, which will 
take place at the Rio Hotel in Las Vegas Sept. 5-7, 2018. In-
terDrone is the world’s largest conference and expo dedicated 
to commercial drone use and is expected to draw more than 
3,500 UAV professionals from around the world. This year’s 
Conference plus Expo will feature more than 125 sessions, 
panel discussions and keynotes conducted by renowned in-
dustry experts covering numerous applications in the fields of 
construction, inspection, precision agriculture, public safety, 
surveying and mapping, and other commercial markets and 
applications. InterDrone will showcase the latest hardware, 
software and drone accessories from more than 160 leading 
manufacturers and innovators. 
“InterDrone offers the most comprehensive lineup of confer-

ence programming, special events and networking opportu-
nities for commercial drone use in the world,” explains John 
McGeary, senior vice president at Emerald Expositions. “In 
addition to the more than 125 sessions, InterDrone recognizes 
and honors the individuals and groups through its annual In-
terDrone Film and Photo Festival sponsored by PDN magazine, 
first International Drone Awards and the Women in Drones 
Luncheon. Professionals in the fields of inspection, public 
safety, construction and other commercial disciplines under-
stand that InterDrone is the place to come and learn how to 
apply the latest technology to their own areas of expertise.”

Registration opens
for InterDrone 2018

InterDrone will showcase the latest hardware, software and drone accessories from more than 160 leading 
manufacturers and innovators. 

Photo courtesy of Emerald Expositions

http://promos.frontline-machinery.com/demo-day-2018/
http://www.rockroadrecycle.com
https://www.interdrone.com/
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Modern technology in a new look
As a highly mobile solution with a broad range of 

applications from short-term construction-site op-
erations to fl exible semi-stationary production in 
medium-sized recycling and production companies, 
the Keestrack R3 (formerly Destroyer 1011) has been 
leading among the 30 tonne impact crusher units 
for many years. The new generation is now being 
launched in a modern, attractive design, and these 
plants are also characterised by fast loading, short 
set-up times on site and a high level of mobility with a 
rugged undercarriage track frame. Beginning spring 
of 2018, the new crusher will be available in a diesel 
hydraulic R3 version and as a fully hybrid Keestrack 
R3e with a diesel electric drive and full electric plug-
in power supply.
At the heart of both versions is the high-perfor-

mance impact crusher 48 ICR 100-00 with a large 
770 x 960 mm inlet opening, and which has an excel-
lent crushing effi ciency up to 250 t/h thanks to the 
heavy-duty 920 mm rotor (diameter: 1100 mm, 3200 
kg) and high rotor speeds. Specially adapted crush-
ing tools, a wide adjustment range for both impact 
aprons (milling beam is optional) and a sophisticated 
overload system safeguard a broad range of applica-
tions from concrete recycling with intensive wear to 
the production of high-quality natural stone grains.

Hybrid solution with a 
high performance potential

Thanks to the 235 kW EU IV Volvo diesel engine 

(option: EU IIIA; 260 kW) and 300 kVA generator as 
the on-board energy source, the new Keestrack R3e 
also remains fully autonomous and highly fl exible 
when deployed interchangeably to construction sites. 
The crusher is powered either by 132 kW or 160 kW 
electric motors, the exchangeable belt pulleys (375 
mm/450 mm) can be used to adjust the crusher’s 
performance characteristics. A 45 kW electric motor 
with two connected load-sensing pumps provides 
power to all hydraulic components (drive, crusher 
control, hub hydraulics, feeder/post screening unit, 
cooling fans). Through the large use of electric drives 
in all conveyor systems and peripheral units, exten-
sive hydraulic piping, among other things, is a thing 
of the past. New cyclone extraction technology reduc-
es the required volume of hydraulic oil in the sys-
tem for identical change intervals to a mere 75 litres, 
thereby decreasing maintenance costs and operating 
costs decisively.
The R3e has an external 63 A plug-out connection 

for the economic operation of subsequently connect-
ed screening units or stockpile conveyors as well as a 
standard plug-in connector for full electric operation 
from the mains or an additional generator. All the 
system functions controlled via the PLC controller 
with the new intuitive user console and comprehen-
sive remote control unit remain active without the 
use of the on-board diesel engine.
The new optional single-deck afterscreening unit of-

fers almost 4.4 m², corresponding to around 30 per-
cent more screening area than the previous 
model, thereby considerably optimising 
machine performance in the production 
of high-grade fi nal grains. A recirculation 
conveyor and optional light-material air 
separator facilitates production in closed 
cycle, oversize grains can be optional-
ly removed as a secondary product via 
a removable discharge side-conveyor. All 
other conveyors, including the optional 
fi nes discharge in the pre-screening unit, 
can be hydraulically folded for transport 

purposes (transport dimensions (l/w/h): 12,900 x 
2540 x 3200 mm). Even when fully equipped (includ-
ing milling beam), the fully hybrid R3e only has a 
transport weight of around 32.0 t, which is therefore 
barely 1000 kg higher than the conventional diesel 
hydraulic version.

Systematic electrifi cation
Keestrack predicts immediate savings in energy 

costs of between 40 and 70 percent compared to con-
ventional diesel hydraulic drives for its diesel elec-
tric crushing machines or fully hybrid solutions with 
optional plug-in power supply. Other advantages in-
clude lower maintenance costs primarily for electri-
cal conveyor systems and screening modules and an 
overall higher service life for drive components that 
are more uniformly loaded. Over the past two years, 
the manufacturer presented in quick succession the 
impact crusher units Keestrack R5e and R6e, jaw 
crushers B3e and B4e and cone crushers H4e and 
H6e, each of which are fully developed crushing solu-
tions for partially electric or fully hybrid deployment 
in all relevant applications and power classes of mo-
bile recycling and mineral production.
With regard to on-board diesel operations such as 

fully autonomus stand-alone solutions for a range of 
high-grade end products or as all-electric multistage 
crushers with directly connected electrical screening 
machines or stockpile conveyors, Keestrack’s hybrid 
units offer considerable cost-effectiveness without 
compromising fl exibility or mobility.

A key innovation 
to be unveiled 

at Paris 
by Keestrack

World premiere of a new 
design at Intermat 2018

Thanks to its operating weight of max. 32 tonnes, the new fully hybrid 
Keestrack R3e guarantees complete fl exibility when deployed to fre-
quently changing work locations.

The new Keestrack design with wide-opening doors and fl aps 
makes operation and maintenance signifi cantly easier.

With a 30 percent larger screening area, the new optional single-deck afterscreening unit with oversize recirculation of the Keestrack R3e 
performs now even better in the production of high-grade fi nal grain material.

Photos courtesy of Keestrack
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More than 175 members of the drilling and blasting industry spent Jan-
uary 17 and 18 at the National Mine Health and Safety Academy near 
Beckley, WV at the 2018 Mine Blasting Safety and Application Sem-

inar. With more than one dozen industry experts offering seminars on a num-
ber of issues affecting drilling, blasting and mine safety, attendees were able to 
schedule attending nearly all of the sessions over the two day event. 
Focusing on ground control safety and drilling hazard awareness, two present-

ers highlighted areas of importance regarding these two general safety topics. 
First, Roger E. Montali, MSHA inspector and instructor, gave a brief overview of a 
recent publication, the Ground Control M/NM & Coal Mine Entry Level booklet, 
one of the teaching tools for the Course Instruction Series for MSHA. This 2017 
publication serves as not only a teaching tool, but also a handy resource for drill-
ers and blasters as they go about their daily routines. 
Later on the 18th, a presentation by Vernon Harris, a veteran mine inspector for 

the Virginia Department of Mines, Minerals and Energy, focused on drilling and 
blasting hazards and the importance of being mindful of all the various aspects 
of the job that could prove harmful or even deadly. Harris elaborated on several, 
routine, daily tasks, that when not approached with safety in mind, could result 
in major drilling or blasting accidents.
Montali began by handing out a copy of the training manual to each class par-

ticipant. He then gave an overview on Ground Control regulations for surface, 
metal/non-metal mines found in the 30 CFR Part 56 codes, especially those in 
Sub-Part B 56-3000. He also touched on the similar surface coal mining regula-
tions found in Sub-Part K 77-1000.    
Montali said drillers and blasters need to be especially mindful of wall, bank and 

slope stability as they go about their activities working near the face of the rock 
or atop material benches. Keeping benches clean and clear of loose material, both 
on the bench and near the working face, will help prevent rock fall accidents. 
This is especially true at or near the perimeter of the quarry where unconsoli-
dated material needs to be sloped to the angle of repose for that material. When 
appropriate, the overburden should be sloped at least 10 feet from the top of the 
pit or quarry wall. 
Montali gave examples of previous experiences where he was required to give 

citations while acting as an inspector. He emphasized that not only are quarry 
employees responsible for safe work habits, but contractors and sub-contractors 
are as well. In the event of safety violations, Montali said an MSHA inspector will 
write citations for each person involved in the unsafe behavior and the compa-
nies involved will also receive citations. He suggested carrying the text book he 
handed out, in the cab of the worker’s pickup truck as a quick, reliable reference. 
He noted that MSHA inspectors use these materials as guidelines for observing 
safety violations. 
Citing precaution examples from the Program Policy Manual, sections 56.3401 

and 56.3430, Montali noted that the mine operator must designate experienced 
supervisors or other miners, to examine and test for loose ground where appli-
cable. These instances include where work is to be performed, before and after 
blasting and in other instances where unstable ground might be an issue. High-
walls and travel ways should be examined at least weekly depending on the need. 
(PPM 56&57.3401). 
Workers shall not work or travel between equipment or machinery and the high 

wall, especially where the equipment would prevent the worker’s escape from a 
situation where material falls or slides from the highwall or bank. This applies to 
surface mines and surface areas of underground mines as well. If the machine 
or equipment should become disabled near a highwall or bank, the operator is 
permitted to enter or exit the equipment between the highwall and the device, 
when it becomes necessary to reposition or move the equipment for repairs. If it 
is not removed for repairs, it must be re-positioned to a place where the workers 

will not be endangered by rock falls (PPM 56.3430). 
Drilling and blasting hazards

Vernon Harris presented a more detailed look at how to mitigate hazards, both 
in the drilling aspect of the process as well as the blasting portion. He said that 
hazards can be readily identified through proper training and by using the expe-
rience of miners and supervisors who have demonstrated ongoing safety aware-
ness. He said this can be done with regular workplace examinations by miners 
and supervisors. He added that a thorough pre-op inspection of mobile and sta-
tionary equipment by their respective operators would also help detect those 
issues. Harris noted that a thorough examination of tools and associated work 
materials is also a part of the overall process.
Drilling hazards include ground control conditions, rotating machinery and fall 

hazards. They also include health hazard considerations like dust and noise. 
Other equipment hazards and general work safety situations are also areas 
where attention needs to be given in a conscientious manner. He gave an exam-
ple of a fatality where a service technician was fatally injured while refueling a 
track-mounted drill rig. Even simple, daily tasks can be deadly, if not performed 
with safety in mind.  
Harris said there are a number of blasting-related hazards that need to be con-

sidered. These include flyrock and inadequate blast area security. He used the 
example of how a company may have set up a protective area of security for the 
blast site, with proper distances surrounding the blast. As the drilling and blast-
ing work moves along the working face of the bench, the miners need to remem-
ber to move the perimeters accordingly so that the blast doesn’t move too closely 
to one side of the secured area or the other. Forgetting to move the perimeter can 
result in the blast creating flyrock that could damage property or injure or kill 
people who have become too close to the blast unintentionally. Other forms of 
blasting hazards include weather, fall, misfires, premature detonations and gen-
eral safety hazards similar to those on the drilling side of the operation. 
Harris said that improvements in drilling and blasting technology have helped 

considerably to reduce the number of fatalities and injuries in these areas. Bet-
ter-equipped drill rigs, electronic blasting equipment, are just two ways that 
workers can perform their duties more safely. “Misfires and premature detona-
tions have gone way down,” he said. “That’s a good thing.”

Ground control and drilling hazard awareness is critical to worker safety

Roger Montali suggests that drillers and blasters keep a copy of this training manual in their work vehicle as a quick, accurate reference on 30 CFR regulations.
Photos by Jon M. Casey

Vernon Harris, mine inspector with the Virginia Department of Mines, Miner-
als and Energy, highlighted a number of potential hazards that face blasters 
on a daily basis.

by Jon M. Casey
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477 E. Farmersville Road, 

New Holland, PA 17557

Office 717-355-2361 

Fax 717-355-9548
office@keystoneconcreteproducts.com

www.keystoneconcreteproducts.com

Bulk Storage Walls
Available In: 8’6” - 12’6” - 16’ High 

& Our New Heavy Duty 10’5” High Walls
Ask about additives to protect concrete and steel from salt

Quality at a Reasonable Price
Contact for free estimates 717-355-2361

or office@keystoneconcreteproducts.com

Keystone Concrete Products, Inc.

Booth #80

MORRIS, MN  — Superior Industries Inc., a U.S. based manufacturer and 
global supplier of bulk material processing and handling systems, has manu-
factured the first ever 210-foot (64m) road-portable telescoping radial stacking 
conveyor. This TeleStacker® Conveyor, designed and built for a frac sand oper-
ation in Texas, is the longest one of its kind ever built. 
The 210-foot (64m) conveyor has a stockpiling capacity of 400,000 U.S. tons 

(363,000 MT), 30 percent more than any other telescoping conveyor on the 
market. According to Superior, the company’s solution is less than half the cost 
of a fixed or stationary tripper conveyor with the same capacity. 
In addition to high capacity frac sand applications, operations that may ben-

efit from a longer unit include sites that need to build inventory with large 
tonnage stockpiles and shipload applications. A 210-foot (64m) telescopic con-
veyor will fill a vessel hold more completely than shorter models.  
For more information, visit: www.superior-ind.com .

Superior builds
longest road-portable
telescoping conveyor 

The 210-foot (64m) conveyor has a stockpiling capacity of 400,000 U.S. tons.
Photos courtesy of Superior Industries

Superior Industries Inc. has manufactured the first ever 210-foot (64m) road-portable tele-
scoping radial stacking conveyor. 

http://www.superior-ind.com
mailto:office@keystoneconcreteproducts.com
http://www.keystoneconcreteproducts.com
mailto:office@keystoneconcreteproducts.com
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MORRIS, MN — Superior Industries 
Inc. is proud to announce that Belt 
Tech Industrial has been named a full 
line dealer of its growing group of bulk 
processing and handling equipment. 
For two decades, the Indiana-based 
company has distributed Superior’s 
brand of conveyor components. Now, 
with this expanded partnership, Belt 
Tech will additionally sell and service 
Superior’s crushing, screening, wash-
ing and conveying equipment through-

out Indiana, Kentucky and Tennessee. 
“This expanded partnership with Su-

perior allows us to grow our business 
in a way that will ultimately benefit 
our customer base,” says Belt Tech 
CEO, Jordan Russell. “Material pro-
ducers can expect the same reliable, 
high-quality customer service that 
Belt Tech is known for, but we can now 
support their processing and handling 
equipment needs as well. It’s great to 
be able to provide that added value.”

Founded in 1991 by two brothers and 
since passed down to the next gener-
ation of family leadership, Belt Tech 
Industrial has built a strong name in 
the industry for honesty, respect, hard 
work and company pride. According to 
Superior, these shared values will ben-
efit material producers in the region 
looking for solid, dependable partner-
ship from their crushing, screening, 
washing and conveying equipment 
supplier.

“We have always tried to partner with 
manufacturers who provide the best 
possible support, care about their 
customers and most importantly pro-
duce great products,” says Russell. 
“So when the decision was made to 
expand our business into processing 
and handling equipment, Superior be-
came the obvious choice.”
In addition to their home in Washing-

ton, IN, Belt Tech operates from ser-
vice locations in Illinois and Kentucky.

WESTMINSTER, CO — Alberta, Canada based 
company, Tyalta Industries Inc., has been in the ag-
gregate equipment industry for 22+ years and want-
ed to complement their aggregate product line with 
a high-quality manufacture of organic processing 
equipment. They recently partnered with Komptech 

Americas to offer screens, shredders, windrow turn-
ers and separation technology in the Alberta, Sas-
katchewan, Manitoba and Northwest Territories.
Komptech’s extensive line of equipment helps posi-

tion Tyalta and its already well-established custom-
er base to profit from environmental recycling.

Offering sales, rental, lease purchases, parts and 
service, Tyalta’s number one goal is complete cus-
tomer satisfaction. Their highly trained team will 
help you meet your shredding, screening, compost-
ing and separation needs.

HOLLIDAYSBURG, PA — McLanahan Corporation is excited to announce that 
North Atlantic Machinery, Inc. has joined their dealer network focusing on the 
construction and industrial aggregates industry. 
Located in Maine, North Atlantic Machinery will sell and distribute the McLana-

han line of washing and classifying equipment in the New England Region, spe-
cifically Maine, Massachusetts, Rhode Island, Connecticut, Vermont and New 
Hampshire. This includes products such as Screw Washers, Cyclones, Separa-
tors™, Dewatering Screens, Hydrosizers™, Thickeners, Filter Presses and more.
North Atlantic Machinery has years of experience in recommending quality 

equipment that improves your bottom line. North Atlantic Machinery has become 
a name you can count on to deliver superior equipment, competitive prices and 

strong support. North Atlantic Machinery has been in the industry since 1997.
“We are excited to be partnered with North Atlantic Machinery, together we will 

be able to offer complete support throughout the sale and beyond,” said Rick 
Madara, director of sales — North America.
For more information on how North Atlantic Machinery, Inc. can provide a 

McLanahan solution to make your operations more profitable, increase site ef-
ficiency, or make an existing system more productive contact Gary Harmon at 
888•315•5552, or by email at gharmon@namachinery.com . 
McLanahan Corporation provides proven processing solutions backed by its 

renowned service and support. For more information, visit www.mclanahan.
com or contact sales@mclanahan.com .

RAPID CITY, SD — A team of students from the South Dakota School of Mines 
& Technology Department of Mining Engineering and Management took part 
in  The National Stone, Sand and Gravel Association (NSSGA) student design 
competition. The team headed to phase two of competition, competing at the 
Society for Mining, Metallurgy, & Exploration (SME) conference in Minneapolis 
in February.
The competition involves a technical design stage and an oral presentation 

stage. Students are tasked with designing a real-world quarry. Participants are 
not allowed to discuss the details of their projects in public during the competi-
tion. The SD Mines team was one of six out of 16 teams selected to move on to 
the final round.
“We are delighted by the team’s performance,” said Andrea Brickey Associate 

Professor of mining engineering at SD Mines and the team’s faculty advisor. 
“They have worked hard preparing for the competition and it is reflected in their 
placement,” she adds.  
The Department of Mining Engineering and Management at SD Mines is among 

the top programs in the United States. At SD Mines, students receive hands-on 
experience with industry-grade equipment, management training and the op-
portunity to survey and work underground with officials at the Sanford Under-
ground Research Facility. Mining engineering and management students also 
train with professional mine rescue teams, intern at major companies across 
the mining industry and interact with a wide variety of national and interna-
tional mining experts.
Teams at this year’s NSSGA mines design competition came from the United 

States, Canada, Peru, Netherlands and India. Team members in the attached 
picture are William Heasley, Peter Hunter, Ethan Marcoux, Dalton Walker, Dan-
iel Koelfgen and Jackson Roberts.

Superior expands relationship with Belt Tech
to include capital equipment offering

Komptech Americas secures new dealer in
Alberta, Saskatchewan, Manitoba and the Northwest Territories

North Atlantic Machinery, Inc., joins McLanahan dealer network

South Dakota School of Mines & Technology mine design team
qualified for international competition

The team headed to phase two of competition, competing at the Society for Mining, Metal-
lurgy, & Exploration (SME) conference in Minneapolis in February.

Photo courtesy of SD School of Mines

mailto:gharmon@namachinery.com
http://www.mclanahan.com
mailto:sales@mclanahan.com
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LATE MODEL RENTAL FLEET CONSTRUCTION
EQUIPMENT & TRUCK AUCTION

Construction Equipment, All Types of Truck Tractors, 
Straight Trucks, Pickups & Vans

SATURDAY, MARCH 10TH @ 9:30 AM  •  SYRACUSE, NEW YORK

HIGHLIGHTS INCLUDE: 10 EXCAVATORS: 2017 Kobelco SK210LC, 2013-2012 Kobelco SK295LC, Cat 
315BL, 2014 Cat 312E, (2)2017 Cat 308E2CR, Cat 305E, Komatsu PC220LC, 2017 Volvo EC88D, 3 RUBBER TIRED 
LOADERS: Cat 980C, 2013 JCB 406, JCB TM320, 2 BACKHOES: 2015 Cat 420F(4x4, 800hrs.), JD 410G(4x4), 9 
BOOM LIFTS: 2008 JLG 400S(4x4), (2)2008 Skyjack SJ61T, 2008 Skyjack SJ40T, (2)2008 Genie Z60/34, 2007 Genie 
S40, 2011-2010 Snorkel AB38N, 26 SCISSOR LIFTS: (11)Unused JLG 1932R, 2012 JLG 41AM-DC, (2)2012 JLG 
36AM-DC, (2)2007 Genie GS-2668RT, 2008-(3)2007 Genie GS-1930, Genie AWP-30, 2006 Skyjack SJ7127(4x4), 
2006 Skyjack SJPT25, 2010 Skyjack SJIII-3219, 2011 MEC 2659, 2007 MEC 1932ES, 2 RUBBER TRACKED SKID 
STEERS: 2014 Terex PT110(cab), 2014 Terex PT75(cab), 5 SKID STEERS: 2016-(2)2015 Cat 236D, 2016 232D, 2012 
JD 318D, 4 TELESCOPIC FORKLIFTS: Skytrack 10054(cab), (2)2017 Genie 2506, 2012 JCB 510-56, 5 FORKLIFTS: 
(2)Toyota FGU30, ROLLOFF TRUCK: 2009 Mack GU713(t/a), 2 VIBRATORY ROLLERS: (2)Volvo SD45D, 3 ASPHALT 
ROLLERS: 2008 Sakai SW900, 2008 Sakai SW800, 2010 Stone WBR650, 3 VAPOR BLAST AIR COMPRESSORS: 
(2)2013 Ecoquip Vapor Blast 375-600CPM EQ600S, 2013 Ecoquip Vapor Blast 375-425CPM EQ400, HEAT 
WAGON: 2011 HWA V900C, AIR COMPRESSOR: 2010 Sullair 375, 4 GENERATORS: 2012-2010 Multiquip DCA70, 
2012 Multiquip DCA45, 2013 Doosan G70, WELDER: 2012 Miller Big Blue 300, 11 TRUCK TRACTORS: (10)2013 IH 
8600(t/a), 2009 Mack(t/a), DUMP TRUCK: 2005 IH 4300, 10 LIGHT PLANTS: 2013-(9)2012 Magnum Pro MLT3060, 
6 SERVICE TRUCKS: 2012-2011 Dodge 5500, 2011 Ford F550, 2013-2012 Ford F350, 2013 Ford E350(cut away), 
PICKUP TRUCK: 2013 Ford F150, SNOW PLOW: Fisher 2800 Series, SNOW EQUIPMENT: 2010 Fisher Salt Spreader, 
TRENCHER: 2011 Vermeer RT200, 3 EXCAVATOR THUMBS: New Gentec MT2650, New Gentec HT1035, New 
Gentec MT830, TRACTOR LOADER BACKHOE BREAKER: Atlas Copco SB452, HYDRAULIC EXCAVATOR BREAKER: 
Atlas Copco MB750, 7 EXOTIC AUTOMOBILES: 1929 Plymouth, 1950 Buick, 1952 Dodge Coronet D42, 1998 Bently 
Brooklands, 2006 Mercedes Benz CL500, 2007 Chevy C6 Corvette, 2008 Chevy C5 Corvette, PORTABLE LOADING 
DOCK: Ledwell 25-ton, TAGALONG TRAILERS: 2010 Cronkhite 2616EWA. 

ADDRESS: 5880 Fisher Road, #1, East Syracuse, NY 13057
NOTE: This sale will consist of late model rentals from several National Construction Rental 

Companies and Truck Rental Fleets.

SALE SITE PHONE: (315) 633-2944

ALEX LYON & SON
SALES MANAGERS & AUCTIONEERS, INC.,

BRIDGEPORT, NY 13030 
Phone: (315) 633-2944  •  Fax: (315) 633-8010  •  www.lyonauction.com

NAPA installs 2018 national officers

Bridgestone expands tire pressure monitoring solutions, 
launches PressureStat™ System for OTR tire customers 

New technology helps maximize uptime
and lower total cost of ownership

SAN DIEGO, CA — Craig Parker was sworn in as 
2018 Chairman of the National Asphalt Pavement 
Association (NAPA) at a ceremony on Feb. 12 during 
the association’s 63rd Annual Meeting. As chair-
man, Parker is responsible for guiding NAPA’s ef-
forts to support the asphalt pavement industry.
Parker is executive vice president of Silver Star 

Construction, based in Moore, OK. The company op-
erates one asphalt plant and offers paving and relat-

ed construction services in the Oklahoma City area.
Other national officers serving with Parker for 2018 

on the NAPA Board of Directors are:
• First Vice Chairman John Harper, president of 

Wiregrass Construction Co. Inc. in Dothan, AL.
• Second Vice Chairman Dr. James Winford Jr., 

president of Prairie Contractors Inc. in Opelousas, 
LA.
• Third Vice Chairman James Mitchell, president of 

Superior Paving Corp. in Gainesville, VA.
• Secretary Brady Meldrem, president of Norris As-

phalt Paving in Ottumwa, Iowa.
• Treasurer Timothy Lee, CEO of Lakeside Indus-

tries Inc. in Issaquah, WA.
The NAPA Board of Directors is responsible for the 

governance and oversight of the operations of the 
National Asphalt Pavement Association.

NASHVILLE, TN — Bridgestone Americas, 
Inc. (Bridgestone) recently announced it is expand-
ing its portfolio of industry-leading technology solu-
tions with PressureStat™, a tire pressure monitor-
ing system (TPMS) launched for OTR tires in the 
construction, quarry, underground hard rock and 
port industries. The PressureStat system is easy to 
use and provides instant access to important tire 
pressure and temperature data, allowing customers 
to accurately manage tire pressure on a real-time 
basis.
“At Bridgestone, we take pride in producing best-in-

class products and delivering solutions-based tech-
nology to help our customers lower their total cost 
of ownership,” said Rob Seibert, director, marketing, 
commercial off-the-road tires, Bridgestone Americas 

Tire Operations. “We recognized an opportunity to 
expand our TPMS offering beyond giant radial tires 
to empower our OTR customers across our entire 
portfolio of products. With the PressureStat system, 
they not only can improve tire performance, but also 
increase jobsite safety and reduce unplanned down-
time.”
Tire pressure is critical in OTR applications to en-

sure a vehicle’s weight is evenly distributed, prevent-
ing uneven wear and increasing tire performance. 
The PressureStat system facilitates tire asset moni-
toring and optimization with:
• Easy-to-install valve stem sensors that save time 

and money;
• Onboard alerts to the driver that make them aware 

of potential issues before they impact operations;

• Bluetooth connectivity that seamlessly pro-
vides real-time pressure updates to mobile devices;
• Instant inspection reports for the entire fleet 

available on desktop or mobile device with Bridge-
stone TreadStat™ Tire and Rim Management soft-
ware; and
• Streamlined forecasting and analysis when com-

bined with TreadStat software, allowing users to 
report on the condition of tires and rims from any 
device, anywhere in the world.
PressureStat is a user-friendly, competitively 

priced tire pressure monitoring solution backed by 
Bridgestone, a global leader in off-the-road tire man-
ufacturing, service and support. The newest solu-
tions-driven technology for OTR customers is now 
available for purchase in the U.S. and Canada.

Craig Parker was sworn in as 2018 Chairman of the National Asphalt Pavement Association 
(NAPA) at a ceremony on Feb. 12, 2018.

Photo courtesy of NAPA

http://www.lyonauction.com
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The Stedman multi-row cage 
mills pulverize, grind, crush and/
or mix abrasive and non-abrasive 
materials — wet, sticky or dry. 
Fine uniform grind up to 240 tons 
per hour. Reversible for extended 
wear life. Single-, two-, four-, or 
six-row cage assemblies are avail-
able. 
Optional heaters and air can-

nons are available to reduce 

buildup of wet and sticky materi-
als. A quick-opening housing pro-
vides minimum downtime during 
maintenance. Cage inspection 
requires about five minutes, com-
plete change-out in as little as one 
hour. Backed by more than 180 
years of industry experience, our 
equipment provides efficiency, 
economy and durability through 
consistent improvements in ma-

terials and design. With Stedman 
you are assured the highest lev-
els of performance and the lowest 
possible maintenance.
Full-scale toll processing and 

testing available.
Stedman Machine Compa-

ny, 812•926•0038,  www.sted-
man-machine.com .

WASHINGTON, DC — The American Road & Trans-
portation Builders Association (ARTBA) recently hailed 
the unanimous U.S. Supreme Court decision clarify-
ing the proper jurisdiction for federal Clean Water Act 
(CWA) disputes. The Court had been asked to decide 
whether complaints arising under the CWA should be 
heard by federal district or appellate courts. 
The Court held that federal district courts were the 

proper venue for challenging CWA regulations such 
as the 2015 “Waters of the United States” (WOTUS) 
rule. As a result of the ruling, similar future regulatory 
challenges will now first be heard by the district courts.  
ARTBA and industry allies asserted that CWA regula-

tory challenges should be defended at the federal dis-
trict court level, which is closer to where the regulation 
impacts local projects and landowners. Proceedings 
that begin in district court also have more possibilities 
for appeal, and therefore, a better chance at reaching a 
correct decision.
The U.S. Environmental Protection Agency (EPA) claimed 

that requiring such disputes to start in district court is 
inefficient and wastes judicial resources. The agency said 
cases should begin in federal appellate courts. 
The Supreme Court agreed with ARTBA and its liti-

gation partners, stating that complaints regarding the 
WOTUS rule “must be filed in the district courts.” 
While the ruling clarifies an important jurisdictional 

question, it does not impact or reinstate the 2015 
Obama-era WOTUS rule, which is currently in the 
process of being repealed and replaced by the Trump 
administration. ARTBA will continue to work with the 
Trump administration to ensure the 2015 regulation 
is repealed and replaced with a new regulatory mecha-
nism which continues to protect, sustain and improve 
our nation’s infrastructure, while addressing the future 
CWA challenges. 
Established in 1902, ARTBA represents the U.S. 

transportation construction industry before Congress, 
the White House, federal agencies, courts, news media 
and the general public. 2018 represents the 25th year 
of ARTBA’s ongoing federal court advocacy on behalf of 
the transportation construction industry. The associa-
tion’s legal program has allowed more than $58 billion 
in approved, yet challenged, transportation projects to 
move forward.

LESS DOWNTIME
IS MORE UPTIME
with CleanScrape® Belt Cleaner

LESS IS MORE WITH 
CLEANSCRAPE® BELT CLEANER.

Less Blade Replacements / More Blade Life
– lasts up to 4x as long as traditional cleaners

Less Maintenance / More Performance
– only one tensioner adjustment ever

Less Concern / More Confidence
– safe for vulcanized and mechanical splices

® Registered trademark of Martin Engineering Company in the US and other select locations. © 2018 Martin Engineering Company. Additional information can be obtained at www.martin-eng.com/trademarks and www.martin-eng.com/patents.

visit martin-eng.com
800.544.2947 / 309.852.2384

cleanscrape@martin-eng.com

Pulverize, grind, crush or mix wet,
sticky or dry materials

U.S. Supreme Court
clarifies dispute over

CWA jurisdiction

The Stedman multi-row cage mills pulverize, grind, crush 
and/or mix abrasive and non-abrasive materials – wet, sticky 
or dry. 

Graphics courtesy of Stedman

http://www.stedman-machine.com
mailto:cleanscrape@martin-eng.com
http://www.martin-eng.com/trademarks
http://www.martin-eng.com/patents
http://martin-eng.com
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For Nathan Scrivener, Quality Control Director 
for Reliable Contracting Inc., of Odenton, MD, stock-
pile measurement has become a monthly operation 
rather than a quarterly one. That is because in Octo-
ber 2016, the company purchased a DJI Phantom 4 
Pro professional drone to perform that task. Coupled 
with “Map Pilot” software, Scrivener said the once-te-
dious task of determining stockpile quantities has 
become a simple, clear-weather-day project.

“We went from manually measuring stockpile inven-
tories on a quarterly basis to hiring a drone measure-
ment company to take those inventories for us,” he 
said. “After a time of seeing how well that technology 
works and by seeing how easy it was to fly the equip-
ment, we decided to purchase our own equipment. 
Our sister company, Environmental Quality Re-
sources (EQR), had been using drone technology for 
some time doing work with it on as-built construc-
tion projects. They do a lot of retention ponds and 
green space building projects. They use the drone 
technology especially to build ponds. They would fly 
a grid and get a 3-D map of what the pond would be.”

“They upgraded from a Phantom 2 to a DJI Inspire 
Pro. The Inspire Pro model has a better GPS system, 
with better stability and wind control. It also has a 

higher quality camera set up, which gives them more 
options for flying. Unless it is raining, they can use 
their drone in almost any weather.”

“So, based on their success, we went ahead with a 
DJI Phantom 4 Pro,” Scrivener said. While EQR was 
using software that helped them map out retention 
pond parameters at jobsites, the software that Scriv-
ener chose was designed for open space stockpile 
measurements. “All I have to do is program into the 
system where I want the drone to do its measure-
ments, and it does the rest. It flies over the site in a 
grid pattern and returns when the job is complete. 
We have been extremely happy with our results. It 
was an extremely cost-effective purchase. Even with 
having to purchase our own equipment, liability in-
surance, FAA permitting and other related costs, it 
costs us less than doing it the other ways.”
Phantom 4 Pro capabilities

According to DJI’s online product information, the 
Phantom 4 Pro drone is an entry-level, professional 
drone, equipped with an obstacle avoidance system 
that make flying the drone safer and more error-free. 
Scrivener said that his previous experience as a 
youngster, playing with remote-controlled helicop-
ters, made flying the Phantom 4, easy to do. With 
only two joysticks needed to manually fly the ma-
chine, it didn’t take Scrivener long to fly the drone 

successfully. “There was very little in the 
way of a learning curve,” he said.

This model drone weighs slightly more 
than three pounds with battery and pro-
pellers, and is able to fly for up to 30 
minutes on one battery charge. Having 
multiple charged batteries at the jobsite 
will increase the overall flying time when 
visiting a project. The 20-megapixel video 
camera is capable of 4K, video recording 
with 60p resolution. The sophistication of 
this model offers forward, backward and 
downward vision capabilities. Addition-
ally, it can sense objects front and rear 
and left or right using its infrared obstacle 
avoidance system. 

Not only can the Phantom 4 Pro store 
video and still photos in its onboard stor-
age, but it is also able to transmit those 
images back to the operator at a distance 
just over 4 miles, using the Lightbridge 
system. These images can be viewed in 

“real time” via Wi-Fi connection to either a smart 
phone or electronic tablet, equipped with the appro-
priate apps.

More possibilities
Scrivener said he sometimes takes photos of job-

site projects, depending on their location. If he is too 
close to a nearby airport, he is not able to fly the 
drone without permission from the FAA. He also uses 
it from time to time to take photos for promotional 
items or company video archives. 

He added that he is looking forward to seeing how 
this technology improves and develops over time. He 
said that he would be interested to see how combin-
ing their existing mapping technology with technol-
ogy from Trimble Company, a GPS company with 
whom they are already doing business. Scrivener be-
lieves that combining the two systems, could improve 
the usefulness of drones. He is looking forward to not 
only measuring specific sites or stockpiles, but also 
attaching that information to specific ground con-
trol points. He said that surveying for site layout and 
plant design capability would be a helpful tool as that 
software becomes available in the future. 

Reliable Contracting, Inc. uses drone technology 
for stockpile measurement and other functions

“Real-time” monitoring of the drone’s flight and video photography is done 
via Wi-Fi connection to Nathan’s cell phone. The controller could also ac-
commodate a small sized tablet if preferred.

Nathan Scrivener, Quality Control Director for Reliable 
Contracting, prepares to launch the company’s DJI Phan-
tom 4 Pro drone at Terex Finlay’s 2017 Open Days event 
in Odenton, MD.

Photos by Jon M. Casey

As Reliable Contracting’s drone takes to the air, today’s ctivities will include action videos of crushing and screening demonstrations being held at the com-
pany’s Waugh Chapel facility.

by Jon M. Casey
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Building
Materials/Supplies

Announcements

Construction
Equipment For Sale

Custom Services

Engines

Help Wanted

Construction
Equipment For Sale

Custom Services

Engines

Help Wanted

Need to Hire Someone?
Looking For Your Next Star 

Employee?
 Check out the 

ROCK ROAD 
RECYCLE

JOB BOARD
Go to

jobs.hardhat.com

D&J Supply LLC
26 & 29 Ga. Metal Roofing & Siding

Pre-Engineered Trusses
Pole Barn Packages - Any Size

~ Direct Shipments ~
Call Us for Your Building Needs

Located in Central New York

518-568-3562

ADVERTISING DEADLINE
Thursday, March 15th

For as little as $10.00 - place a classified ad in

Rock Road Recycle
Call Peg at1-800-836-2888

or 518-673-0111
or email classified@leepub.com

1990 Finn 
B250 Hay 
Mulcher

6 Cyl. JD Engine, 
900 Hrs.
$7,500

716-983-3450

Custom Fabrication - Equipment Repair
Mobile Welding - Steel Sales

KENDALL BRUBAKER
(585) 447-7385 • Fax (585) 786-8423

K.B. WELDING

OFFICE
2359 Fisher Rd.
Warsaw, NY 14569

SHOP
7665 Kendall Rd.
Perry, NY 14530

Announcements

CHECK YOUR AD - ADVER-
TISERS should check their
ads on the first week of inser-
tion. Lee Newspapers shall not
be liable for typographical, or
errors in publication except to
the extent of the cost of the
first weeks insertion of the ad,
and shall also not be liable for
damages due to failure to pub-
lish an ad. Adjustment for er-
rors is limited to the cost of that
portion of the ad wherein the
error occurred. Report any er-
rors to Peg Patrei at 518-673-
0111 or 800-836-2888.

IS YOUR WEBSITE MOBILE
FRIENDLY? Google reporting
listing changes for non mobile
friendly sites!! Don’t lose your
traffic. Update now!!! WWE
Market ing  518-527-6800
wjleepub@gmail.com 

Announcements

ADVERTISERS
Get the best responses from
your advertisements by
including the age, condition,
price and best calling hours.
Also, we always recommend
insertion for at least 2 issues
for maximum benefits. Call
Peg at 1-800-836-2888 

� � � � �

Custom Services

BUSINESS CARDS: 1,000
for only $60.00, full color
glossy. Give us your existing
card or we will design one for
you! FREE SHIPPING in-
cluded. Call Lee Newspapers
at 518-673-0101 or email
c o m m e r c i a l p r i n t
@leepub.com

Fencing

LOCUST POSTS, POLES,
Split Rails, 6x6’s, 4x4’s, other
hardwood boards and planks,
custom cut. Also lots, land
cleared, woodlots wanted.
518-883-8284.

Lumber &
Wood Products

CALL
800-836-2888
To Place Your Ad Today!

Country Folks ~ Your Weekly Connection to Agriculture

YOUR DYNAMIC NEWS

RESOURCE FOR THE 

Aggregate, Heavy 

Construction and 

Recycling Industries

mailto:classified@leepub.com
mailto:classified@leepub.com
mailto:wjleepub@gmail.com
mailto:commercialprint@leepub.com
mailto:michele@pioneermillworks.com
http://www.mcquillengines.com
https://www.jobs.hardhat.com
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Tools Tools

Trailers Trailers

New PJ Gooseneck 102”x30’
(25’ flat deck + 5’ dovetail) with 3 spring assist
flip over ramps, 25,000lb GVW, electric/hyd disc 

brakes, spare tire, locking toolbox, 2 jacks,
LED lights, winch plate 

$12,550
Midlakes 

Trailer Sales
“We’ll hook you up”

1595 Yale Farm Rd., Rom ulus, NY 14541
   Toll Free 888-585-3580 ~ 315-585-6411

SPECIAL OF THE WEEK

NEW PNEUMATIC PISTON FOR
THE ORIGINAL
GREASEBUSTER™

Patented

• Cleans grease
fi ttings & bearings

• Uses hydraulic 
pressure to force 

penetrating oil
• Hose extension available

Made in the USA
by a Farmer for a Farmer

PO Box 120 • Waynesville, OH 45068
513-897-5142 (phone & fax)
513-312-5779 (cell phone)

www.greasebustertools.net

Grease Buster Tools
“THE ORIGINAL”

20 YEARS OF SATISFIED 
CUSTOMERS

Regular $45

Shop Size $55

+ Shipping

THESE TOOLS HAVE 25 YEARS EXPERIENCE

Lumber &
Wood Products

Lumber &
Wood Products

Name:(Print)_________________________________________________
Street:______________________________County:__________________
City:__________________________________St.:_______Zip:_________
Phone:_____________________________Fax:_____________________
Cell:___________________________E-mail:_______________________

m I have enclosed a Check/Money Order
m Please charge my credit card:

m American Express    m Discover    m Visa    m MasterCard
Card#:_____________________________________Exp. Date:_________
* (REQ.) Card Security Code #________
Signature:_______________________________________Date:________

5 EASY WAYS TO PLACE A
ROCK ROAD RECYCLE CLASIFIED

MAIL IT IN -
Fill out the form, cal cu late the cost,
en close your check/money order or 
credit card in for ma tion and mail to:

ROCK ROAD RECYCLE
Classifieds,

PO Box 121,
Palatine Bridge, NY 13428

3.

FAX IT IN -
For MasterCard, Visa, American Express

or Discover cus tom ers...
Fill out the form completely 

and fax to Peggy at
(518) 673-2381

2.
1. PHONE IT IN -

Just give Peggy a
call at 1-800-836-2888

(for credit card payment only)

(MM/YY)

(MM/YY)

$10.00

$10.30

$11.20 $11.50

$10.60 $10.90

$12.10 $12.40

$11.50

$11.80

$13.30

$13.60

$12.70 $13.00

$14.50 $14.80 $15.10

$13.90 $14.20

4. E-MAIL IT IN -
E-mail your ad to

classified@leepub.com
e-mail or call with your credit card information.

FOR BEST RESULTS, RUN YOUR
AD FOR TWO IS SUES!

Cost per issue: $10.00 for the first 14

words, 30¢ each ad di tion al word.

(Phone # counts as one word)

Number of Issues to run__________

Miscellaneous

BUSINESS CARD MAGNETS
only $75.00 for 250. Free Ship-
ping. Call Lee Publications at
518-673-0101.  Please allow
7-10 business days for deliv-
ery.

Trailers

TEITSWORTH TRAILERS:
Over 400 trailers in stock! PJ
Goosenecks, Dumps, Tilt Tops,
Landscape, Car Haulers, Skid
Steer trailers, Frontier Live-
stock Trailers & much more!
Best prices, largest selection.
Financing available. Call 585-
243-1563.

A Picture is Worth 
a Thousand Words

It’s easy & economical to add a picture to your ad!

For Information Call

1-800-836-2888800-836-2888
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classified@leepub.com

To Place Your Classified Ad
Just Ask For Peggy 

or send her an e-mail at:

To Place A Classified Ad Phone 1 (800) 836-2888 • Fax (518) 673-2381 •  E-mail: classified@leepub.com
RRR Mailing Address Classifieds,

PO Box 121, Palatine Bridge, NY 13428

mailto:classified@leepub.com
http://www.greasebustertools.net
mailto:classified@leepub.com
mailto:classified@leepub.com
mailto:wiwpine@gmail.com
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Caterpillar extends full-machine warranty to 
24 months for compact equipment

Caterpillar has extended its machine standard 
warranty to 24 months or 2,000 hours for skid 
steer loaders, compact track loaders, multi-ter-
rain loaders and mini excavators sold in the 
U.S. and Canada by authorized Cat® dealers. 
Starting Jan. 1, 2018, the enhanced warranty 
terms apply to new machine purchases.
“Our mission is to help customers succeed,” 

said Korey Coon, Caterpillar BCP Product Gen-
eral Manager. “We design and build Cat com-
pact machines to be productive, reliable and 
durable, and Cat dealers offer unmatched 
service capabilities. The enhanced warranty 
builds our support of customers’ businesses 
even further.”
The enhanced standard warranty also gives 

customers peace of mind by helping protect 
their budgets from unforeseen expenses creat-
ed by repair costs and/or downtime. And when 
it’s time to trade-in a machine, warranted, 
dealer-serviced machines command greater 
value.
Beyond the standard 24-month, 2,000-hour 

warranty, Cat Financial Services offers a full 
range of equipment protection plans. For more 
information about Cat compact equipment, 
contact your Cat dealer or go to: www.cat.com .

BRING US YOUR OFFERS

(518) 283-6090
Fax (518) 283-3351

Poestenkill, NY USA

EXCAVATING & USED EQUIPMENT SALES • www.chipkronau.com
CONSTRUCTION&EQUIPMENT,INC.
Chip KRONAU

Wildkat SAB 96 8’ Snowpusher for Skidsteer, 
Adjustable Steel Cutting Edge, Universal Skid Steer 
Coupler, New  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $1,950

2013 Rockland Hydraulic Pin Grabber Quick Coupler, 65 
MM Pins, Comes with Lines and Cab Kit, New Never Used, 
Fits Cat 311, 312, 313, 314  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $4,000

2011 Cat 305D CR Enclosed Cab w/Heat & A/C, 
Manual Quick Coupler, 30” Bucket, Aux . Hydraulics, 
Blade, Brand New Rubber Tracks At 2,400 Hrs, 11,500 
lbs, 3,100 Hrs  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $35,500

MANY ATTACHMENTS AND BUCKETS FOR SALE,
VISIT OUR WEBSITE FOR DETAILS

2007  Komatsu PC200LC-8 5,340 Hrs ., Hyd . Cplr ., 
9’8” Stick, 48” Bucket, 27” Pads, Clean Machine .  .  .  
 .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  .  . $79,950

Caterpillar has extended its machine standard warranty to 24 months or 2,000 hours starting January 1, 2018, for new machine 
purchases.

Photo courtesy of CAT

ARTBA seeking nominations for annual 
Industry Leader Development Program 

— deadline April 2
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WASHINGTON, DC — The American Road & Transportation Builders Association 
Transportation Development Foundation (ARTBA-TDF) is accepting nominations 
for its 2018 Industry Leader Development Program (ILDP), to be held May 14-16 in 
the Nation’s Capital. 

The ILDP and its associated Industry Leader Development Council (ILDC), boasts 
of nearly 700 graduates from 200 companies, state contractor chapters and public 
agencies during the past 22 years. The immersive, two-and-a-half day ILDP provides 
an understanding of industry economics, how transportation work in the U.S. is 
funded and financed, how actions by the federal government impact the industry, 
and how to become politically engaged to help shape transportation policy. ILDP 
fellows also visit with their members of Congress to discuss pending transportation 
investment and policy issues. 

The ILDP is held in conjunction with ARTBA’s annual Federal Issues Program 
(FIP) and the Transportation Construction Coalition (TCC) Fly-In. 

Admission to the ILDP is a competitive process. 
Eligibility requirements  
Nominees should be ages 30-50 and have at least three years of experience in the 

transportation design and construction industry, have made a significant contribu-
tion to the work of his or her firm and shown evidence of strong leadership potential 
for the industry. 

To be considered for admission, candidates must be nominated by a sponsor 
and submit a completed application form. 

Nomination process 
A letter of nomination and recommendation written by a principal of the firm, a 

senior executive within the governmental agency, or a senior-level faculty member 
at the university that employs the applicant must accompany each application. 

Applications must be received at ARTBA’s offices in Washington, D.C., by Mon-
day, April 2. 

Access the nomination form, or contact ARTBA’s Nick Goldstein at 202•683•1005 
with any questions.

http://www.cat.com
http://www.chipkronau.com
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T he year 1976 is famous for the massive 
celebrations marking the 200th year of 
America’s founding. Just as America was 

celebrating its independence, John C. Smith Jr. of 
Syracuse was ready to start out on his own.
 
“He came home one day and said it was time to 

move on and open up his own business,” explained 
Joanne Reed, John’s daughter. Smith had been 
working for a family-owned general contracting 
firm for a number of years and was the compa-
ny’s president. Through this experience, John had 
made a number of contacts and knew the business 
thoroughly — but wanted more. So, along with his 
wife Josephine and other family members, Smith 
formed J.C. Smith Inc. Construction Supply. 
 
Today, J.C. Smith Inc. remains a family-run busi-

ness and is one of the largest construction supply 
operations in upstate New York. They cater to heavy 
highway construction, landscaping, municipal, 
concrete and building contractors. In addition to 
providing a broad selection of construction supplies 
and equipment, J.C. Smith provides expert advice, 

estimating, equipment rental, parts and repair as 
well as an in-house custom design and stock DOT 
sign shop.
 
Smith opened his first store in Syracuse and went 

on to open a second location in Ithaca before he 
retired in 1992. Upon Smith’s retirement, he gave 
Josephine 51 percent of the business and split the 
rest among his three children. With Josephine in 
charge of the business, three more locations were 
added: Albany, Rochester and Binghamton. Joanne 
took over after her mother passed in 2013, and J.C. 
Smith has since added a location in Utica, for a to-
tal of six. 
 
One reason Joanne says that J.C. Smith was able 

to grow under her mother’s leadership was that it 
became a M/WBE (Minority and Women-Owned 
Business Enterprise) in New York State. Getting M/
WBE certification gives J.C. Smith opportunities to 
sell their products and services to New York state 
agencies. The goal of the program is to promote 
fairness, equity and help those who are certified to 
compete. “It’s helped us tremendously and we’ve 

been able to secure contracts 
with the NYSDOT,” says Jo-
anne.
 
Financial controller and 

head of M/WBE sales for J.C. 
Smith, Cindy Hurley, concurs 
with Joanne. She explains 
that New York state as well as 
federal projects have required 
M/WBEs more over the years. 
“We’re one of the few equip-
ment supply and rental places 
in the area, and we’ve gotten 
a nice little niche as we can 
take care of many contractor’s 
equipment needs,” says Hur-
ley.  
 
While a business/contractor 

may begin using J.C. Smith 
because of its M/WBE status, 

they often continue after the contract has ended be-
cause of the attention paid to them. The needs of 
the customers are always top priority for J.C. Smith 
and its staff. In fact, Joanne notes that the reason 
the company opened more locations was to meet 
the needs of its customers. 
 
Their customers are also the reason J.C. Smith has 

such a wide selection of construction equipment 
available. In fact, the company carries 240,000 
items. Stew MacDowall is the longtime rental man-
ager at J.C. Smith, Inc. When asked about their 
typical customer, MacDowall said, “We don’t have 
a typical customer, they’re quite diverse. We sell to 
everyone.” He then rattled off a list of industries 
their customers come from; including paving, land-
scaping, homebuilding, concrete and paving.
 
Appealing to such a wide base can be challenging 

J.C. Smith 
takes care of it all

by Larry Bernstein

Most of the available staff took a few minutes out of their busy day to pose for a 
group photo. It is obvious to all they enjoy working at JC Smith.

Photos by Colleen Suo

Four of the five employees with 130 combined years of 
service: (L-R) Mike Granteed, Stew MacDowall, Rose-
mary Liss and Russell Humez.  Missing from the photo 
is Valentin Allman.

Just a few aisles showing some of the 240,000 items supplied by J.C. Smith.

http://www.jcsmithinc.com/
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in terms of logistics. However, there are also eco-
nomic benefits. Syracuse remains the home base 
of J.C. Smith. The store has five warehouse build-
ings — in addition to the actual store — where they 
house equipment. When equipment is ordered from 
the manufacturer, most of it comes to the Syracuse 
branch and is then delivered to the satellite stores 
as needed. The equipment comes from all over the 
world since J.C. Smith deals with many manufac-
turers. The amount of space and number of out-
lets allows J.C. Smith to purchase in volume, giving 
them buying power. 
 
The construction industry is cyclical, and in many 

ways it is tied to the general economy. This can be 
challenging for businesses that are dependent upon 
the construction industry. J.C. Smith has found a 
way around this issue. MacDowall said, “When the 
economy turns down in one phase, we stay strong 
because we take care of it all.”
 
One might think that big box stores pose a chal-

lenge to J.C. Smith. After all, despite the buying 
power they have gained from opening the six stores 
and the massive number of items sold, they sim-
ply cannot be what the big box stores are. So they 
compete in other ways — including quality. Joanne 

explained, “We sell better 
quality and more expen-
sive tools and equipment 
than big box stores. 
Customers come to us 
to repair purchases peo-
ple made from big box 
stores.” In addition, J.C. 
Smith is more in tune 
with their customer’s 
needs.
 
One way that J.C. 

Smith stays in tune 
with customer needs 
is through its employ-
ees. The company cur-
rently has 70 employ-
ees, including 30 in the 
Syracuse store. Five of 
those employees have a 
combined 130 years of 
experience. MacDowall 
— one of those — remarked, “I know 80 percent of 
my customers by name and who they work for. We 
have steady, loyal customers who continue coming 
to the stores because we satisfy all their equipment 
needs.” Not only does J.C. Smith have the equip-
ment needed, the staff is extremely knowledgeable 
about the inventory and is determined to help cus-

tomers with any questions they may have.
 
Getting out to meet its customers is also a staple 
at J.C. Smith. One way they do that is by attending 
the Hard Hat Expo, which they have done since 
the event began back in 1986. Joanne considers it 
one of the best shows they go to. The show, held 
annually at the New York State Fairgrounds in 
Syracuse, draws upwards of 8,000 people. Joanne 
proudly states the company was one of the first 
contributors to the expo and continues going out 
of need. “It has made us far more visible and al-
lows us to show contractors, ‘this is J.C. Smith, 
and this is what we do and what we sell.’”
 
Returning to the Hard Hat Expo continues to be a 

boon to J.C. Smith. “Going to the show and meet-
ing customers face to face helps us to expand our 
reach,” added Joanne.
 
From its founding, J.C. Smith has come a long 

way. They have customers in every state and out-
side the country. However, Joanne said there is 
always room for growth and change. Since taking 
over, a focus of Joanne’s has been modernizing the 
technology the company uses. This includes the in-
ventory system, point of sale and website. Anoth-
er goal is to “prepare the next generation, so they 
can continue to see it grow.” Currently, there are 
four people from the next generation involved in the 
store including Joanne’s daughter. 
 
The next generation is getting an education in 

what it means to be responsive to customers’ needs. 
J.C. Smith handles a multitude of needs from those 
in the construction industry. As Hurley stated, “We 
can help from the beginning to the end of construc-
tion.”

JC Smith features a full service sign shop where Anthony 
Fedele (front) and John C. Smith IV work as a well oiled 
machine. 75 percent of the signs produced here are tem-
porary traffic signs made to DOT specs.

Jay C. Smith, Jr. specializes in the power tool and fastener 
department.

Today, J.C. Smith Inc. remains a family-run business and is one of the largest construc-
tion supply operations in upstate New York. (L-R) Joanne C. Reed, Lance E. Reed, Jeff 
C. Smith and Jay C. Smith.

One of the next generation being educated to customer needs, 
Jim Tarolli is familiar with most areas of the organization.

A typical day for Vinny Bugge includes (among other 
things) unloading incoming stock inventory from various 
suppliers — no matter what the weather.

http://hardhatexpo.com
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888-280-1710
www.ransomeattach.com

STRICKLAND
ATTACHMENTS

BLACK
SPLITTER
HYDRAULIC
LOG/STUMP
SPLITTER

• Top Notch Quality. Top Notch Value
• Designed using the latest 3D CAD technology
• Fully greasable phosphor bronze bushings
• 400 brinell-hardness tips & teeth
• Quick coupler compatible

• Extremely efficient wood-splitting and handling     
   capabilities on mini excavator /  skid steers.   

• Powerful rotating chromium-steel cone
   with replaceable tip

• Maintenance-Free Device

• Full Manufacturer’s Warranty

UNITS
IN STOCK

New mobile dust suppression design
PEORIA, IL — A global leader in dust and odor con-

trol technology has introduced the newest model in 
its growing family of self-powered dust suppression 
equipment, as BossTek announces the debut of the 
DustBoss® DB-30 FusionTM.  
The new design is a versatile and transportable at-

omized mist unit, engineered with a workhorse elec-
tric motor and 30 KW generator. Permanently mount-
ed on a rugged road-worthy trailer, the company’s 
Fusion lineup is proving to be a popular and effective 
means of delivering powerful dust suppression tech-
nology to sites that lack a convenient power source.   
Unlike its larger siblings, water is supplied to the DB-

30 Fusion by a standard 5/8 (15.8 mm) garden hose, 
so it can be used at any location with a working hose 
bib. Equipped with an in-line 75 mesh, 200-micron 
filter, the unit can also be specified with special filtra-
tion to accommodate non-potable water sources.  
With an adjustable throw angle from 0-50 degrees of 

elevation and a range of approximately 100 feet (30 
meters) in calm conditions, the standard configura-
tion includes user-definable 359 degree oscillation, 
allowing the unit to cover as much as 31,000 square 
feet (2880 square meters) with a powerful dust-trap-
ping mist.  The new design can also be optimized with 
a Variable Frequency Drive (VFD) to precisely adjust 
fan speed. An optional dosing pump is available for 
precise metering of additives to even further enhance 
particle control.
The extremely water-efficient design consumes just 

2.5 gallons per minute. That’s compared to compet-
ing dust control methods such as manual spraying 
that can use hundreds of gallons per minute, result-
ing in over-saturation, run-off concerns and higher 
water costs.

The new design utilizes the same rugged construction as the larger models in the DustBoss lineup.

http://www.ransomeattach.com
http://bosstek.com/


A touch screen panel for controlling the DB-30 Fusion is encased in 
a NEMA 3R cabinet, allowing operators to control oscillation, fan and 
water. The cabinet is constructed for outdoor use, designed to provide 
protection against solid foreign objects (such as dirt), air (dust, emis-
sions), water (rain, sleet, snow) and ice formation. 
Maintenance requirements for the new design are minimal, even 

though the unit carries an industry-leading 3-year/3000-hour war-
ranty on the dust suppressor and a 2-year/2000-hour warranty on 
the gen set. If potable water is being used, nozzles typically need to be 
inspected just once per year. The turntable bearing on the oscillator 
should be greased annually or as needed for harsh service conditions 
and the fan motor should be lubricated every 10,000 hours. Like any 
diesel engine, the gen set should have regular inspections and chang-
ing of oil, coolant and filters.
“This design was developed in response to input from the market-

place, which indicated that some customers would benefit from a more 
compact design that’s well-suited to smaller projects or tight spaces,” 
said BossTek Sales Manager Mike Lewis. “The 7.5 HP electric mo-
tor generates 9200 CFM of air flow, and it uses the same industri-
al-strength construction as the larger models: a manifold with 30 spe-
cially-designed nozzles that atomize the water supply, creating droplets 
between 50 and 200 microns in size for maximum particle attraction.” 
The company also offers a full line of surfactants, tackifiers, and odor 

control additives that are fully compatible with the 
equipment.  
“We’re always developing new technologies, and 

we’re excited to introduce this new product design to 
serve our customers even better,” Lewis added. “It’s 
our customers, first and foremost, that drive our in-
novation and passion, and they will always remain 
our primary focus.”
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731 Route 28N | P.O. Box 129
Herkimer, NY 13350
altruxny@yahoo.com

731 Route 28N 731 Route 28N | P.O. Box 129 P.O. Box 129 P.O. Box 129
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1997 OSHKOSH 

H-2718-B Snowblower

Dual Detroits, 4 Wheel Steer, 
Blowers, 2000 Original Miles,

731 Route 28N | P.O. Box 129 Herkimer, NY 13350

“Quality Pre-Owned Trucks, Parts & Equipment”“Quality Pre-Owned Trucks, Parts & Equipment”

(315) 866-TRUX(315) 866-TRUX
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2010 MB MSV Tractor
(2) to Choose From

550 Hrs., 115HP Cummings 
Diesels, Blowers, Brooms, 

Plows, Sanders

 Li
ke
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1980 SMI 7500 Sicard

Detroits, Auto, Truck 
Chute, Low Miles

1989 OSHKOSH W700-15R

Fresh From the ARMY.
Nicest Low Miles on the 

Planet. AS NEW!

1997 OSHKOSH HB2718-B Snow Blower

Dual Detroits, 4 Wheel Steer, Side Bowers, 2,000 Original Miles, 
1 Owner, Clean Machine, Never In Salt, Comes w/MB Runway 

Broom. (12) More Blowers In Stock - Call With Your Needs

1989 Oshkosh W-700-15R
Fresh Release From The Army, Used Where It Doesn’t Snow 

Much, Like New, Cat Diesels, Stick, Truck Load Chute, Extremely 
Clean, Rare Find (3 More W-700’s In Stock)

1997 OSHKOSH 
H-2718-B Snowblower

Dual Detroits, 4 Wheel Steer, 
Blowers, 2000 Original Miles,

731 Route 28N | P.O. Box 129 Herkimer, NY 13350

“Quality Pre-Owned Trucks, Parts & Equipment”“Quality Pre-Owned Trucks, Parts & Equipment”

(315) 866-TRUX(315) 866-TRUX

CL
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N

2010 MB MSV Tractor
(2) to Choose From

550 Hrs., 115HP Cummings 
Diesels, Blowers, Brooms, 

Plows, Sanders

 Li
ke

 N
EW

1980 SMI 7500 Sicard

Detroits, Auto, Truck 
Chute, Low Miles

1989 OSHKOSH W700-15R

Fresh From the ARMY.
Nicest Low Miles on the 

Planet. AS NEW!

(2) 2010 M-B MSV Articulated 4x4 Tractors

Bobcat SBX 240 Big 2-Stage Snow Blower
7’ Wide, Lease Turn-In Unit, Big Blower, Requires High Flow 

Hydraulics.  BE READY FOR WINTER!
$4,650

SNOW PLOWS: ALL SIZES AVAILABLE

Little Trucks to Big Trucks. Old School and Newer Setups. Throw 
Away the Shovel. Be Ready. It’s Going To Be A Tough Winter

-CALL WITH YOUR NEEDS

‘05 Bobcat 430-G Mini Excavator
2400 hrs. Enclosed Cab, A/C, 2 Spd, 2 Buckets, Thumb, Nice 

Tracks, Runs Super, Work Ready
$26,500

‘05 Pete 357 Short Frame Tandem Daycab

C-13 Cat 415 HP, Super 10 Trans, 12 and 40’s On Air. 3:90 Ratio, 
Jake, Dual Tanks, Slider, Chrome Bumper and Exhaust, Upgrade 

Interior. Low Miles. Very Nice $39,000. ‘03 Pete 385 Also Available

New Replacement Cadet Steel Flat Rack Bodies In Stock

6 1/2’ to 11’. Loaded With Options. Get Rid Of That Old Rusty 
Pick Up Box or Bed You Have Now!!! Install Available

‘93 IH 4600 Low Pro Chassis
7.3 Diesel, 5 Spd, A/C. 18k GVW CDL Beater. All New Tires and 

Brakes. Southern Rust Free Truck. 125k Miles, Will Take 10-12’ 
Body. Let Us Build It For You!! $9,995

‘05 Kodiak 4500
6x6 Diesel With 16’ Lumber Dump Body. 300 HP Duramax, 

Allison Auto. Locking Hubs, 180k Miles, 1 Owner Local Lumber 
Co. Juice Brakes, 17,900 GVW. Runs Nice $19,200

500 Hours, Cummins 115 HP Diesels, Heat, A/C, Moon Roofs, Stereo, 
Hi-flo, Joystick Controls, Snowblower, Broom, Power-Angle V-Plow, 

Drop Sander, Extra Wheels & Tires, Books & Records, $167k New,
Save Thousands, Call Now.... SNOW IS COMING!!!

For More Information Click Here

For More Information Click Here

For More Information Click Here

For More Information Click Here

For More Information Click Here

For More Information Click Here

For More Information Click Here

For More Information Click Here

The DB-30 FusionTM is a versatile and mobile atomized mist solution from BossTek.
Photos courtesy of BossTek

The manifold and specially-designed nozzles atomize the 
water supply for maximum particle attraction.

Bergkamp Inc. welcomes 
new sales manager for government sales

SALINA, KS — Bergkamp Inc., based in Salina, KS, is 
pleased to announce Todd Bigler as its new sales manager 
for the Government Business Unit. Bigler, who reports to 
Bergkamp Executive Vice President/COO Bill Cooper, is 
responsible for managing territory sales and sales sup-
port staff and tracking sales performance for Bergkamp’s 
government sales division.
Bigler brings extensive outside sales experience to 

Bergkamp. Prior to joining the company, he provided 
sales service to a major pharmaceutical company. He is 

looking forward to increasing his knowledge about the 
pavement preservation industry, as he works with and 
continues to build Bergkamp’s strong sales team.
“Bergkamp is lucky to find such an outstanding sales 

manager from the Salina area,” says Bill Cooper. “Todd’s 
experience in sales and sales management, along with his 
enthusiasm and drive, make him an excellent fit for us.”
For more information, contact Bergkamp: 

785•825•1375; or visit www.bergkampinc.com .
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Bergkamp Inc. is pleased to announce Todd Bigler 
as its new sales manager for the Government Busi-
ness Unit. 

Photo courtesy of Bergkamp

mailto:altruxny@yahoo.com
http://www.truckntrailer.com
http://www.bergkampinc.com
http://www.truckntrailer.com/for-sale/?vid=524954&unit=2005-bobcat-430-g-mini-excavator
http://www.truckntrailer.com/for-sale/?vid=524957&unit=2005-peterbilt-357-tandem-axle-daycab
http://www.truckntrailer.com/for-sale/?vid=418150&unit=2010-m-b-msv-articulated-snow-plow
http://www.truckntrailer.com/for-sale/?vid=550663&unit=cadet-flat-rack-flatbed-body
http://www.truckntrailer.com/for-sale/?vid=532053&unit=bobcat-sbx-240-snowblower
http://www.truckntrailer.com/for-sale/?vid=518566&unit=1993-international-4600-cab-chassis-truck
http://www.truckntrailer.com/for-sale/?vid=538556&unit=all-sizes-snow-plows-snow-plow
http://www.truckntrailer.com/for-sale/?vid=518568&unit=2005-gmc-kodiak-flatbed-dump


PARAGOULD, AR  — Allen, a leader in professional 
quality site prep and concrete finishing equipment, 
announced the debut of their new MP245 Riding 
Trowel. The MP245 is Allen’s most compact hydrau-
lic power steering riding power trowel. 
Allen Engineering Corp. introduced this and other 

new equipment at 2018 World of Concrete in Janu-
ary. 
The MP245 packs all the ergonomics, features and 

durability found in Allen’s larger riders into a smaller 
package. The compact size of the machine allows it to 
fit on slabs where bigger riders will not, and replaces 
the need for multiple walk-behinds.

MP245 standard features include:
• Hydraulic joystick power steering reduces operator 

fatigue
• Powerful 22 hp Honda engine provides reliable 

power

• Two 36” diameter, 4-blade non-overlapping rotors
• Rotor Speeds from 45 to 165 RPM
• Electric powered spray system for retardant ap-

plication
• Cruise control for ease of operation

RockRoadRecycle.com  PG 8 March  2018

2018 Ram 5500 9’ Air Flo 3-4 Yard Dump, 
6.7 Cums. diesel, 6 spd. auto., chrome pkg., P/L, P/W, 

snow plow prep., tarp, pintle/ball combo hitch, 
19,500# GVWR, stk# G181-330.

Business Owners & Their Employees May Qualify For Additional Incentives

www.DVBizWheels.com

315-233-5342
5885 E. Circle Dr., • Cicero, NY 13039

Nissan Commercial

2017 Nissan NV2500’s, V8, AC, P/W, P/L, tilt, cruise, 
low & high top, Call For Faxed Or Emailed Quote.

2017 Nissan NV200 Cargo Vans, 2.0L 4 cyl., CVT auto. trans., 
front wheel drive, 40-60 split rear cargo doors, 6'10"x4'6" load 
floor, Call For Quotes.

NO CHARGE 
BIN PKG

NO CHARGE 
BIN PKG

2017/2018 Ram ProMaster 1500, 2500 & 3500,
 high & low roof models, FWD traction, low step in 
height, short turning radius, diesel available, Great 

Selection, Call For Faxed Or Emailed Quote!

We Take Care Of Business
Every Day

(2) 2016 GMC Savana 2500 Work Vans, 
RWD, 4.8L V8 , 6 spd. auto. w/elec. O/D, low miles,

 10,530 & 8,450 miles, stk# B169R8790, 

2016 Ram ProMaster City Tradesman,
 FWD, 2.4L 4 cyl., 9 spd. auto., remote keyless entry, trailer, 

sway control, 8,698 miles, stk# B16UR8710, 

SEE ALL OF OUR PRE-OWNED INVENTORY AT 
www.DVBizWheels.com

$17,490

2013 Ram Tradesman SLT 4x4, 
5.7L V8 eng., 6 spd. auto., 35,276 miles, stk# B13UR8184,

 $30,290

(2) (4) AVAILABLE

(3) (6) AVAILABLE

(25) (6) AVAILABLE

UP TO $6,750 REBATES**

$1,000 UP-FIT 
ALLOWANCE

Your Choice! $22,950

ONLY 
35k MILES

2015 GMC Sierra 2500 HD Denali, 
6.0L V8 W/SFI Flex Fuel, 6 spd. auto. w/elec. O/D, loaded, full Denali pkg.,

 1 owner, tow pkg., only 12,017 miles, stk# B15UR8558, 

$45,490

(2) TO 
CHOOSE!

Burdick  Ram Commercial • 315-233-5342 
  5885 E. Circle Dr. • Cicero, NY 13039 • www.DVBizWheels.com

Burdick Pre-Owned Commercial Specials Burdick

2017/2018 
Ram ProMaster 
City Cargo Vans, 
2.4L, 9 spd. auto. 

w/front wheel drive, 
gets 29 MPG, 

great light delivery 
vehicle, stk# G171-638. 

(Demo)

2017/2018 
Ram HD Pick Ups, 
great selection 2500 

& 3500s, gas & diesel,
 all cab styles, single 
& dual rear wheels, 

Call for Faxed 
or Emailed Quote!

(10) AVAILABLE

(4)
AVAILABLE

$500 UP-FIT 
ALLOWANCE

STARTING AT $18,975**

Named #1 Volume ProMaster Dealer for Upstate New York for 2017!

LOW 
MILES

5885 E. Circle Dr. • Cicero, NY 13039 • 

UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES**UP TO $6,750 REBATES** 2017/2018 STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**STARTING AT $18,975**

Visit Driver's Village Auto Show Feb. 14th-28th 
Online or In Person For Extra Savings!

** All Rebates and Conquest Bonus Applied.

WAS $64,763
NOW $59,763

SAVE $5,000!

The new MP245 mechanical pro riding trowel 
from Allen

The MP245 packs all the ergnomics, features and durability 
found in Allen’s larger riders into a smaller package.

The MP245 is Allen’s most compact hydraulic power steering riding power trowel. 
Photos courtesy of Allen
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Associated General Contractors of NYS — Harold 
Robert McElwain, age 81, passed away on Jan. 13, 
2018 upon succumbing to pneumonia complications 
during a short hospital stay in Bradenton, FL. He was 
born on Feb. 26, 1936 to the late Harold Robert McEl-
wain and Hilda Seeberger McElwain. 

Bob was married to Rosemary Boehlert, the absolute 
love of his life, for 58 wonderful years. After retiring as 
an RN caring for elderly patients in a skilled nursing 
facility for over 30 years, Rosemary devoted her life to 
nurturing her husband and through the Grace of God 
helped Bob live a delightful and active life as long as 
he did. He survived a bout with cancer in 2002, and 
based on his family history, he never thought he would 

live to see 81 years.
He knew he was blessed to have such a loving, caring 

and devoted wife. They have a home and many friends 
at Cedar Lake (NY) Golf Club, where he was a member 
and avid golfer for over 50 years. Bob and Rosemary 
escaped cold and snowy Upstate New York winters to 
their home in Bradenton, FL.

Bob had a tremendous sense of humor and was a 
very trusted, honorable, loyal and respected man. He 
was often heard reiterating how proud he was of his 
family, and he so loved to talk about the accomplish-
ments of each and every one of his children and grand-
children. 

After Bob was honorably discharged from the US 

Army, he continued to serve in the US Army Reserve, 
and began working as a union carpenter for his Uncle 
Rod, President of John J Harvey Construction, which 
ultimately became Murnane Building Contractors. He 
was very grateful to the Murnane family for their com-
mitted and continued support up to and beyond the 
day he retired as Vice President in 2001 and until his 
last day of life. He was also honored to have mentored 
Jim Hogel, Tim Link and Andy Kantor and was proud 
when Jim assumed management responsibility of the 
local Murnane office. He loved to share his accomplish-
ments and would point out the large-scale commer-
cial construction projects he managed for Murnane 
throughout Central New York. His legacy is perpetu-
ated for years to come in these beautiful and archi-
tecturally incredible landmarks including many on the 
Colgate University and Hamilton College campuses.

During five decades in the construction industry Bob 
and Rosemary were fortunate to enjoy many friend-
ships. He was active on the Board of Directors for 
various industry organizations, labor unions and the 
Mohawk Valley Builders Exchange.

A Celebration of Life memorial service was held on 
Jan. 27 in Chadwicks, NY.

PG 9                  RockRoadRecycle.comMarch  2018

In Memoriam: Bob McElwain, Murnane 
Building Contractors
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5885 E. Circle Dr. • Cicero, NY 13039 315-233-5342
SEE ALL OF OUR COMMERCIAL INVENTORY AT www.DVBizwheels.com

2016 GMC Sierra 2500 HD SLE Crew Cab, 
6.0L gas, 4x4, 20'' alum wheels, P/L, P/W, P/M, 
remote start, trailer pkg., chrome assist steps, 

9,500# GVWR, stk# B163-699.

We Take Care Of Business
Every Day

2016 Chevy Colorado's Crew Cab Work Trucks,  
V6 eng., auto., A/C, P/L, P/W, P/M, Bluetooth, 

Wi-Fi hot spot, trailer pkg., fleet left overs,
 stk# B161-1728.

WAS $32,410
NOW $28,910

SAVE $3,500!

2016 Chevy Silverado 1500LT,  
double cab, 5.3L eng., 6 spd. auto., 

O/D, remote keyless entry, 
stk# B16100837.

2017 GMC 3500 Reg. Cab, 
dual rear wheels, 6.0L gas, auto., P/W, 

P/L, remote keyless entry, P/M, 9' Reading 
service body, stk# B173-1073.

2017 Chevy 3500 
12' Reading Landscaper Dump Body, 

rear swing out gates, 4WD, 6.0L gas, auto., 
A/C, P/L, tilt, cruise, stk# B173-1333.

2018 Chevy 3500 Diesel Dump,
 P/W, P/L, tilt, cruise, remote keyless entry, 

plow prep, 13,200# GVWR, 9' Reading 
dump body, Stk# B181-544.

ONLY (3) (2) LEFT AT THIS PRICEWAS $53,320
NOW $46,820
SAVE $6,500!

WAS $46,775
NOW $38,500
SAVE $8,275!

1 LEFT

$400 N/C ACCY'S

SOLD

2017/2018 Chevy/GMC 2500/3500 Cargo & 
Passenger Vans Regular & Extended Lengths, 

6.0L & 4.8L V8 gas, A/C, AM/FM, P/L, 
locking diff., Call For Faxed Or Emailed Quote!

2017 Chevy/GMC Cube Vans, 
9,900#-12,300# GVWR, 12'-17' long,

 single & dual rear wheels, 
Call For Faxed Or Emailed Quote!

2017 City Express Vans, 
4 cyl., auto., A/C, cruise, Bluetooth, 

great light delivery vehicle, stk# B171-458,
 Call For Faxed Or Emailed Quote!

(15) (10) AVAILABLE

$1,200* UP-FIT 
ALLOWANCE

GMC REBATES 
UP TO $5,200*

$500* UP-FIT ALLOWANCE

STARTING AT 
$20,995

(4) (3) AVAILABLE (5) AVAILABLE

GMC REBATES 
UP TO $5,200*

Burdick  Chevy - Buick - GMC • 315-233-5342 
 5885 E. Circle Dr. • Cicero, NY 13039

*All rebates applied including GM Business Choice and GM Financial Down Payment Assistance. Must qualify. Must take delivery by 2/28/2018.

Business Owners & Their Employees May Qualify For Additional Incentives

$1,000 N/C ACCY'S

Visit Driver's Village Auto Show Feb. 14th-28th 
Online or In Person For Extra Savings!

WAS $52,298
NOW $46,998

SAVE $5,300!

WAS $48,113
NOW $43,913

SAVE $4,200!

WAS $59,890
NOW $53,890

SAVE $6,000! Walker promoted to 
VP of operations

BOSWELL, PA — Somerset Steel recently announced 
the promotion of Donald Walker to vice president of 
operations. In this capacity, Mr. Walker will be re-
sponsible for overseeing estimating, project man-
agement, engineering and scheduling. With Walker’s 
hands-on approach to construction management, he 
will maintain an active role in all facets of daily oper-
ations as well as financial responsibility in maintain-
ing and managing budgets.
The company, which recently celebrated its 60th 

year in business, is a full service industrial and com-
mercial contractor, specializing in general construc-
tion, concrete work, process piping and steel erection 
and fabrication.
Prior to his appointment to the vice president posi-

tion, Don served as Somerset Steel’s Senior Project 
Manager. “During his close to 40 year tenure with 
the company, he has gained the experience and lead-
ership skills that will suit him well in his new posi-
tion,” said Dan Riggs, president of Somerset Steel. I 
am confident that Don will provide strategic support 
to the operations of 
our company and 
will continue to be 
a valuable team 
leader in our orga-
nization.”
Visit the new web-

site at www.somer-
setsteel.com .

Somerset Steel re-
cently announced the 
promotion of Donald 
Walker to vice presi-
dent of operations. 

Photo courtesy of 
Somerset Steel

http://www.DVBizwheels.com
http://www.somersetsteel.com
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New utility scanning technology is now available 
that will add to the professional utility contractor’s 
toolbox. The new UtilityScan system from GSSI uses 
a novel approach called sensor fusion, in which coils 
that detect power radiated from electrical cables are 
fused with ground-penetrating radar (GPR) in a sin-
gle box. This new system produces an overlay over 
radar data that shows the presence of powered elec-
trical cables. This integrated capability is invaluable 
for the smaller electrical contractors, utility install-
ers, and gas and water utilities, as well as towns, 
municipalities, and states charged with locating 
and marking underground utilities. Weighing only 
34 pounds, the new UtilityScan is the smallest and 
lightest utility locating GPR system on the market. 
The availability of the affordable new unit is help-
ing companies serve existing customers better, and 
expands their service portfolio while also increasing 
their business. 

Product redesign focused on building an affordable 
utility scanning package 
Creating a more affordable GPR device for the util-

ity locating market required a complete product re-
design. The goal was to develop a simple to manu-
facture package that would maintain the excellent 
performance and ruggedness associated with higher 
end utility scanning equipment produced by GSSI. 
From the beginning, the product design strategy 

was to focus on reducing the number of compo-
nents built in-house, including expensive custom-
ized computers used for controllers. Using consum-
er-based electronics instantaneously reduces costs 
by a signifi cant amount. Users can select from two 
tablet options based on their application-specifi c 
need, and choose the confi guration that best suits 
their budget. One option is the consumer-based 
NVIDIA SHIELD tablet K1 and the second is the ful-
ly-rugged Panasonic ToughPad® FZ-B2. If the tab-

lets break, users can purchase a replacement. Or, 
they can purchase both tablets for an interchange-
able system.  
The affordability factor was a primary motivator for 

Peter Doyle, technical sales manager for Detection 
Solutions, a reseller and distributor of GSSI prod-
ucts based in Australia. “The importance of an af-
fordable unit was immense for the customers we deal 
with,” said Peter. He adds, “By making it more eco-
nomical, they can have more units. Since we exclu-
sively sell GSSI equipment, price and performance 
are always the biggest issues. Now, some customers 
will be able to get that second or third system to 
complete more jobs, and know that they’re going to 
their jobsite with quality equipment.” He adds that 
Detection Solutions has already introduced the new 
UtilityScan to new and existing customers – from 
surveyors to contract locators. “All have shown an 
interest and enthusiasm for this new product, with 
many placing orders.”
Mark Johnson, Market Manager for Ground Pen-

etrating Radar Systems, Inc. (GPRS), also cited 
the affordability factor as a big plus. GPRS is the 
nation’s largest company specializing in detection 
of underground utilities and scanning of concrete 
structures. “The more affordable the equipment, the 
sooner we can put a new guy in the fi eld and contin-
ue to grow the business,” said Johnson. 
In the past, use of consumer-based controller 

components had always been hampered by the 
need to charge them using a (somewhat fl imsy) ca-
ble plugged into the back of the device. Since GPR 
systems are frequently used in fi eld environments 
– typically dusty, wet places – the normal USB cable 
would not hold up.
The upshot was that the team decided to imple-

ment a wireless design, completely eliminating the 
connector issue. Of course, the wireless design came 
with its own complexity – the Wi-Fi had to be robust 
enough to handle the data rates encountered, and 
the antenna had be rugged enough to satisfy the 
needs of customers pushing these machine through 
dirt. The fi nal design also includes a backup wired 
connection if Wi-Fi is not allowed on a particular 
site or facility, for example, at a nuclear power plant 
or some government offi ces.  
Other goals included making the design bomb-

proof, as well as impervious enough to water and 
dust so it could receive an IP 65 rating. Portabil-
ity was also extremely important; the goal was to 
design the system so it could fold down into the 
back of a small car, or even be stowed in an air-
plane overhead compartment. The unit measures 

New utility scanning technology 
uses sensor fusion 

to integrate information

Creating a more affordable GPR device for the utility locating market required a complete product redesign. 
Photos courtesy of GSSI

by Ken Corcoran, 
GSSI Product Marketing Manager

Weighing only 34 pounds, the new Utility-
Scan is the smallest and lightest utility locat-
ing GPR system on the market. 
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only 22-inches by 19.25-inches by 12.5-inches. The more expensive ToughPad 
tablet option provides the full weatherproof capability and IP65 rating. Chassis 
design was critically important to the overall product design process. The team 
explored many different options, eventually selecting a new molding technolo-
gy that could make strong parts at a lower cost. The chassis is made from an 
insulated structural foam injection process, in which thermoplastic materials 
such as high-density polyethylene (HDPE), polypropylene, acrylonitrile butadi-
ene styrene (ABS), and styrene are used along with a blowing agent to produce 
a molded part with a cellular core and solid skin. 
Made in the USA by Minnesota-based General Pattern Company, the case 

parts are strong and very light. This manufacturing process is the same one 
used in the production of Pelican Products’ well-known high-performance pro-
tective cases. This chassis solution enabled GSSI to meet its design goal of 
obtaining high quality parts at an excellent price point. 
The chassis design also accommodates existing GPS systems used for survey-

ing applications. The system includes a -inch threaded rod that allows the user 
to mount a survey pole for an external GPS antenna. 
The UtilityScan is equipped with four small wheels designed for use on pre-

pared surfaces, including concrete, asphalt, or compacted dirt. For rough ter-
rain applications, the system was designed to be compatible with a larger cart 
that will make for easy operation in uneven surfaces and over large rocks. 
Innovative design features sensor data fusion 
The internals are where the new GPR system really shines. The antenna design 

is based on an existing state-of-the-art digital antenna. This 350 MHz antenna 
uses patented HyperStacking technology that allows users to see deeper targets 
and operate in conditions considered too “noisy” for conventional systems. Hy-
perStacking uses high speed interpolated sampling to reduce such commonly 
encountered issues as dynamic range limitations, regulatory compliance is-
sues, sampler core offset error, and timing errors. The HyperStacking design 
also uses less power, which allows batteries to run the system for more than 
eight hours. This is a useful feature for users who do not want to continually 
swap out batteries in the fi eld.
The system design also includes LineTrac™ technology, which helps locate 

specifi c power sources underground, including AC power and induced radio 
frequency (RF) energy in utilities. Coils that detect power radiated from electri-
cal cables are fused with standard GPR radar into a single box, using a method 
known as sensor fusion. This combination of sensors produces an overlay over 
standard radar data that alerts users of the presence of electrical cables. 
The system’s tablet provides a direct connection with a user’s GPS system, 

which can be used for providing location information in the radar data fi le. 
Software to communicate with the GPS system is provided using Bluetooth 
technology. 
UtilityScan is also equipped with a user interface that is signifi cantly more 

intuitive for a utility contractor. Rather than having to learn numerous buttons 
and settings to set up the unit, the software removes the complexity for tuning 
data. Instead, automatic processes and algorithms perform these functions. 
For example, the software balances the data brightness (data gain) no matter 

what happens with ground conditions. Real time algorithms constantly balance 
this data when users go from wet to dry ground, or from pavement to sodded 
lawn or dirt. This makes it easier and quicker for users to fi nd targets, like 

utilities or pipes. 
One new operating mode automatically determines the direction the system 

is traveling. With most GPR systems, one pushes the machine forward like 
mowing a lawn. With this system, users can collect data going backwards just 
as easily as going forwards. This might be desirable if users want to start up 
against a building and get closer. It is also a good option for going over rough 
surfaces and thick grass, where it may be easier to pull than push the machine.
In the fi eld with the new UtilityScan
According to Detection Solutions’ Peter Doyle, the new UtilityScan is a perfect 

size, and offers easy setup. He also notes that the wireless antenna is a great 
functional feature, as there are fewer plugs that can be damaged or broken. 
“The new interface is user friendly and easy to learn, making it quick for inex-
perienced users to navigate. In addition, the LineTrac capability has also been 
well received, as it can help on large jobs by identifying certain assets quickly 
for later verifi cation.”
Mark Johnson of GPRS cites the new UtilityScan’s small size as a major ad-

vantage. “Sometimes we get into areas where we have tight spaces. For exam-
ple, I am currently working at a power substation where there is no more than 
a foot and a half of space between the concrete foundations holding up all these 
electrical transformers. Larger units on a three-wheeled cart would be more 
cumbersome in that type of setting and could be a disadvantage there.”
The only limitation Johnson cited is that the small wheels might not be as 

practical for areas that are very rocky or not well smoothed over. “Sometimes 
we get in really rough areas where we are doing utility locating, or looking for 
underground storage tanks in an area that has not been touched or manicured 
for years,” said Johnson. “There may be boulders and rocks in the area and we 
need larger wheels to do those kinds of jobs.” For these harsher areas, Utility-
Scan can be used with the optional rugged cart. 
New radar technology adds to utility detection toolbox
There are multiple methods available for detecting utilities and the majority of 

utility contractors use many different methods. The tool currently used most is 
the traditional radio detection method, which involves waving a wand back and 
forth over an area. This method gives information to about 3 to 4 feet of where a 
target is located. By contrast, the new UtilityScan provides a much higher level 
of horizontal accuracy, showing information to within an inch of the location. It 
can also differentiate among the 4 to 5 utilities that may be located in a trench 
since GPR can provide depth estimates.
Both external and internal components of the new GPR unit went through 

many revisions during the industrial design project. The overall goal was to 
develop an extremely portable tool that fi ts in with the rugged products GSSI 
produces. The end result came in at a target price well below the median price 
of most GPR systems and ideal for price-sensitive customers. The new technol-
ogy is more affordable for the end user and provides an easier entry into the 
GPR market. At the same time, the system’s data fusion using multiple sensors, 
and easier user interface, provides an extremely high level of performance for 
today’s utility locators. 

This integrated capability is invaluable for the smaller electrical contractors, utility 
installers, and gas and water utilities, as well as towns, municipalities, and states 
charged with locating and marking underground utilities. 

The UtilityScan is equipped with four small wheels designed for use on prepared sur-
faces, including concrete, asphalt, or compacted dirt. 



CM Labs Simulations, developer of Vortex training 
simulators, has enhanced the education experience 
for the International Union of Operating Engineers 
Local 178’s apprentices and journeyman operators 
with its next generation Vortex simulators.
Last year, Local 178 replaced a 10-year-old training 

simulator at its Fort Worth, Texas-based union hall 
with an immersive Vortex Advantage five-screen sim-
ulator, where members and apprentices learn and 
practice backhoe, rough-terrain crane, tower crane 
and crawler crane operation. 
For marketing and recruitment purposes, Local 178 

also purchased a three-screen Vortex Advantage sim-
ulator. Housed in a trailer, the unit can be towed to 
colleges and career fairs to demonstrate the system’s 
rough-terrain and crawler crane training software.
“One of the biggest selling points for me was the 

immersiveness of the five screens,” said Mack Ben-
nett, business manager for Local 178, noting that the 
upgraded model has a realistic feel with interactive 
features and highly detailed graphics. 
Even more important is the controlled environment 

the Vortex Advantage provides operators in train-
ing. “Instead of putting first-year apprentices on live 
equipment and talking to them through a radio, we 
can stand beside them and explain the situations,” 
he said. With the Vortex Advantage, the progress 
of the apprentice is captured, and instructors can 
gauge whether they have improved or need more 
training on specific functions. 
Local 178 not only trains its apprentices with the 

Vortex Advantage simulators, but even some jour-

neyman operators will sharpen their skills with the 
simulator and use it for crossover training. “We may 
have a crawler crane operator run a tower crane to 
see if he likes it,” he said. 
Seat time in the simulator also has helped Local 178 

operators prepare for the NCCCO practical exams. 
Bennett said the Vortex Advantage makes the oper-
ators more proficient when they take the practical, 

reducing the amount of times they take the exam and 
providing a cost savings for the union. 
“Vortex Advantage simulators are well-equipped to 

teach realistic heavy equipment operation,” said Ar-
nold Free, CM Labs’ Chief Commercial Officer. “The 
IUOE Local 178 is ensuring its apprentices and jour-
neyman operators receive active seat time in a safe 
environment.”
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LIFETIME POWERTRAIN WARRANTY INCLUDED ON MOST VEHICLES • CHECK WEBSITE FOR SALE VEHICLES

268 Rt. 7 • 607-563-4311• Sidney, NY
SALES • SERVICE • RENTALS

 www.chambersohara.com

Hours: 
Mon., Tues., 

Thurs. 8am - 7pm, 
Wed., Fri. 8am - 6pm, 
Saturday 8am - 3pm

WWW.CHAMBERSOHARA.COM

*Plus Tax, Title & Registration • For Recall Information go to “safercar.gov”

Lifetime Powertrain Warranty Included On Most Vehicles

2017 Ram 2500 SLT
Reg Cab 4WD

6.4L V8, Auto Trans, Air Cond, Tow 
Pkg., P. Seat, Winds & Locks, Alloy, 

Gray, 19,519 Miles, Life Time Warranty 

$34,969

2012 Chevrolet Silverado 
Reg Cab LT Z71 4WD

8Ft. Box, 5.3L V8, Auto, Air Cond, 
Pwr Winds & Locks, Tow Pkg., Cruise, 
Alloy, “0” Recalls, Gray, 59,875 Miles,

Lifetime Warranty

$23,469

2010 Ram 2500 
Reg Cab 4WD SLT

5.7L V8, Auto, Air Cond., Tow Pkg, Pwr 
Winds & Lock, Alloy, Tan, 41,610 Miles, 

Life Time Warranty

$22,969

2014 Ford F350
Lariat Crew 4WD

6.7 Powerstroke, Auto, 8” Lift, 35” Tires, 
Plus Much More, Blue, 47,540 Miles

$59,969

2014 Ram 3500
Reg Cab Dually 4WD

 6.4L V8, Auto, Air, Cab & Chassis, Red, 
30,032 Miles

$26,969

2008 Ford F150
Super Cab XLT 4WD
5.4L V8, Auto Trans., Air Cond.,

P. Winds, P. Locks, Cruise, Tow Pkg.,
“0” Recalls, Black, 89,719 Miles,

Lifetime Warranty 

$13,969

2015 Chevrolet
Dbl Cab 4WD

 5.3L V8 Auto Trans., P. Seat, Alloy 
Tow Pkg., Black, 30,850 Miles, 

Life Time Warranty

$28,969

2011 Ford 350 Reg Cab
Dual Wheel 4WD

 6.7 Powerstroke, Auto, Air Cond., Flat 
Bed Dump, Red, 88,632 Miles

$29,969

2011 Ram 1500 Quad Cab
SLT 4WD

5.7L V8 Hemi, Auto Trans, Air Cond,
Tow Pkg, P. Seat, Winds & Locks, Alloy, 

“0” Recalls, Silver, 70,888 Miles,
Lifetime Warranty

$19,969

2008 Ford F250 
Supercrew 4WD XLT
5.4L V8, Auto Trans., Air Cond.,

Tow Pkg., Alloy, Matching Cap, P. Winds,
P. Locks, “0” Recalls, Red, 36,504 Miles, 

Lifetime Warranty 

$27,969

Simulators add realistic and safe training experience for 
apprentices and journeyman operators

IUOE Local 178 trades in older technology for CM Labs’ Vortex simulators

Last year, Local 178 replaced a 10-year-old training simula-
tor at its Fort Worth, Texas-based union hall with an immer-
sive Vortex Advantage five-screen simulator.

Photo courtesy of CM Lab

http://www.chambersohara.com
www.agcnys.org
http://www.chambersohara.com


MONROE, WA — Brokk, the world’s leading manufacturer of 
remote-controlled demolition machines, presents the Brokk 
110. The electric-powered machine features increased demoli-
tion power over its predecessor, the Brokk 100, and includes the 
all-new Brokk SmartPower™ electrical system. The machine’s 
improvements increase the reliability and versatility for Brokk 
customers working on harsh jobsites in industries such as con-
struction, metal processing, mining and nuclear.  
“For more than 40 years, we’ve focused on offering the best pos-

sible products,” said Martin Krupicka, Brokk Group CEO. “With 
the Brokk 100, we saw the opportunity to further enhance effi-
ciency and increase hitting power, which led to the development 
of the new Brokk 110.”
The new machine features a 10-foot (3-meter) reach and weighs 

2,183 pounds (990 kilograms). It delivers 15 percent more power 
than the older Brokk 100 and 50 percent more than its predeces-
sor, the popular Brokk 90 (discontinued in 2011) while retaining 
its compact design, making it ideal in restricted spaces and on 
weak floors. 
The Brokk 110 includes Brokk SmartPower, the company’s all-

new electrical system, which is also available on the new Brokk 
120 Diesel, Brokk 280 and Brokk 500. The intelligent system 
incorporates hardened components and fewer moving parts than 
its predecessor. Brokk SmartPower optimizes performance based 
on a number of factors, including power supply quality and am-
bient temperature. The system can sense when a power supply 
is poor or faulty, making it suitable for generators or unreliable 
power supplies. 
“The Brokk 110 represents the constant innovation at Brokk,” 

said Peter Bigwood, vice president of sales and marketing for 
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Promises Kept
A Full Line of  
Wheel Loaders

770.499.7000
KCMCORP.COM

•  16 Models
•  .52 – 9.15 cu. yd.
•  30 HP – 531 HP

Is Now
At KCM, we understand that we are building 
something far greater than a relationship, we’re 
building your reputation.

Is Now

S & S TRACTOR PARTS INC.
HEAVY EQUIPMENT PARTS & SERVICE

Competitive prices & good availability
Full Service Repair Center
Engines, Torque Converters, Transmission, Final Drives, 

Rebuilt, Undercarriages Installed, Rebuilt and Repair Welding
Equipment Sales & Rental

Used Heavy Equipment Parts
Call John or Mark at Station Lane, Marcellus, NY 13108

(315) 673-4966 or 673-1075 • Fax: (315) 673-4967

UNDERCARRIAGE
Chains, Shoes, Rollers,
Idlers, Sprockets, Bolts,
Nuts, Seals, Pins and

Bushings, 2 Track Presses

TRANSMISSION
Pinions, Gears, Cages,
Bevel Gears, Pumps,

Bearings, Seals, 
Gaskets, Etc.

FINAL DRIVES
Gears, Pinions, Hubs, 
Axle Shafts, Bearings,

Supports, Holders, Seals,
Gaskets, Pumps, Etc.

TRACK FRAMES
Recoil Springs, Idler Bearings, Trunnion

Balls, Caps and Bearings, Bucket Pins and
Bushings, Cutting Edges and End Bits,

Rubber Tracks for Skid Steers and Excavators

ENGINE
Piston and Sleeve Assemblies, Valves

and Valve Springs, Cylinder Heads,
Gaskets and Gasket Sets, Rod and Main
Bearings, Nozzles, Fuel and Oil Filters

We Sell 
Rubber 

Tracks for 
Skid Steers &
Excavators!

We Sell 
Rubber 

Tracks for 
Skid Steers &
Excavators!

CF/HH
Combo

Brokk heightens power & efficiency with Brokk 110 
remote-controlled demolition machine

The new Brokk 110 demolition machine delivers 15 
percent more power than its predecessor, the Brokk 
100, without sacrificing the compact size and versa-
tility for which the company’s machines are known. 

Photo courtesy of Brokk

Brokk in North America. “Its new SmartPower electrical system offers customers 
heightened reliability and durability to ensure increased productivity and safety 
on the jobsite.”
In addition to improvements to its overall power and electrical systems, the 

Brokk 110 also features upgraded durability. This includes hardened parts, LED 
headlight protection, reinforced corners and a new steel gray color coating in 
strategic areas to add additional resistance to dirt and scratches. 
The Brokk 110 is compatible with the same wide range of attachments available 

for the Brokk 100 that it replaces, including breakers, crushers, grapples, rock 
drills and shears. At 31-inches wide, the compact machine and its attachments fit 
easily through standard doors and inside passenger elevators. With its low floor 
load, the Brokk 110 is able to maneuver in otherwise inaccessible areas, such as 
stairwells or elevators. Its compact size is ideal for a variety of applications, from 
top-down demolition and interior strip-outs to selective concrete removal. 

https://www.wtractor.com
https://hillmartin.com
http://www.brokk.com/
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RACINE, WI — CASE Construction Equipment 
introduces the DL450 compact dozer loader — 
AKA “Project Minotaur” — a fi rst of its kind ful-
ly               integrated design that matches the best 
operating characteristics of a compact track load-
er (CTL) with a crawler dozer. A launch/production 
date for the machine has not been confi rmed, but 
CONEXPO-CON/AGG 2017 represented a new and 
advanced phase in product development with exten-
sive voice of customer work being conducted at the 
show and with top contractors. 

“In 1957, we changed the industry with the intro-
duction of the fi rst ever fully integrated backhoe 
loader,” says Scott Harris, vice president — North 
America, CASE Construction Equipment. “The 
DL450 compact dozer loader represents that same 
forward thinking and practical innovation, but in an 
exciting new platform that provides a real benefi t to 
contractors — from landscapers looking to step up 
their grading and earthmoving game, to residential 
and commercial contractors looking for versatility 
and dual function in a single footprint.” 

With more than 30 new patents pending, the DL450 
provides the power and performance of a small dozer 
in a platform that also serves as a loader and runs 
all of the attachments that a contractor currently 
owns for their skid steers and compact track load-
ers. The core feature of the DL450 is a C-Frame 
dozer interface that pins directly into the chassis of 
the machine. This provides the stability and smooth 
operating plane of a CTL, and ensures that all oper-
ating power and stresses are channeled through the 
machine’s chassis and not its loader arms.

The C-Frame can then be unpinned from the chas-
sis and disconnected like any other attachment, 
allowing the machine to perform like a standard 
CTL. 

“The problem with dozer attachments common with 
CTLs and skid steers — while effective in specifi c op-
erations — is that they channel all operating stress 
through the coupler and the loader arms, and are 
really only suitable for groundline work,” says John 
Dotto, brand marketing manager, CASE Construc-
tion Equipment. “This affects performance and adds 
wear/stress to those components. The operator gets 
true dozing performance with this machine — no 
arm fl oat, a consistent plane and true six way blade 
performance through the machine’s new controls.”

Building “Project Minotaur” 
Conceived between the CASE skid steer manufac-

turing plant in Wichita, KS and CNH Industrial’s re-
search and development center in Burr Ridge, IL, 
the new DL450 combines current and legacy tech-
nologies/designs to create a whole new product cat-
egory. 

“One of the inspirations for this machine was the 
old 450 Series CASE dozers — a very popular prod-
uct for its time that you still see contractors oper-
ating today,” says Dotto. “Our engineers focused 
on building performance and operating character-
istics similar to that platform into this machine. 
Early indications show that they’ve accomplished 
this, with an anticipated drawbar pull of around 
21,000-pounds.”       

Other notable features and design elements of the 
machine: 

• The main body was born from the base frame of a 
TV380 CTL — the largest and most powerful CTL in 
the CASE family — and further increased in size to 
handle the greater load. 

• While the frame is based off of a vertical lift        
machine, CASE engineers built the pushing power 
and frame strength of a radial lift machine into the 
design. The DL450 marries that TV380 frame with 
the radial lift loader arm design similar to a CASE 
legacy 465 skid steer. 

• The cab and controls inside of the machine will 
feel familiar both to operators of CTLs/skid steers 
and dozers. Similar to ISO controls, forward and    
reverse travel, and steering is controlled with the left 
hand. Boom and bucket controls are manipulated 
with the right. Those same controls in the right hand 
control the lift, angle and tilt of the six way blade. 

• Dozer control features such as blade shake and 
pitch adjustment will be incorporated. 

• Counterweight has been added to the machine, 
and the undercarriage features steel tracks and 
grousers, a fi fth roller for better traction (compared 
to the standard four on a CTL) and greater ground 
clearance to reduce the likelihood of drag. 

• The design includes a rear, integrated ripper. This 
is achieved without impeding full access to daily  
service points. 

• The DL450 at CONEXPO-CON/AGG 2017 
is outfi tted with a Leica Geosystems 3D grade                       
control system — CASE sees the integration of these 
technologies as a natural fi t due to the true dozing      
performance of the machine. 

“The DL450 provides a distinct 2-in-1 advantage 
to the contractor who has considered purchasing 
a small dozer,” says Dotto. “With the dozer loader, 
they can buy this machine with confi dence knowing 
it will have the full utilization of a CTL and can easily 
be transitioned over to a dozer. For contractors who 
rely on smaller dozers, they can add this and seam-
lessly pick up the functionality of a CTL. We see this 
as something that will help contractors achieve ideal 
utilization rates and simplify the footprint of equip-
ment they deploy to a site.” 

“Project Minotaur is the ideal way to kick off our 
175th year in business,” says Harris. “We’re proud 
of all the equipment we’re introducing at CONEX-
PO-CON/AGG 2017, but this is arguably the great-
est refl ection of our legacy of real and practical 
earthmoving solutions.” 

 The cab and controls inside of the machine will feel familiar 
both to operators of CTLs/skid steers and dozers.

CASE introduces the DL450: The industry’s 
fi rst ever fully integrated compact dozer loader

The new DL450 combines current and legacy technolo-
gies/designs to create a whole new product category.

CASE engineers built the pushing power and frame 
strength of a radial lift machine into the design.

The main body was born from the base frame of a TV380 
CTL — the largest and most powerful CTL in the CASE  
family.

With more than 30 new patents pending, the DL450 pro-
vides the power and performance of a small dozer.

The DL450 provides a distinct 2-in-1 advantage to the con-
tractor who has considered purchasing a small dozer,
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Hydraulic Hammers

www.iai-USA.com   •   1-877-219-1962

Kubota introduces the new 
U27-4 tight tail swing excavator

Kubota Tractor Corporation recently introduced the 
new U27-4 tight tail swing excavator. Kubota’s new 
U27-4 features adjustable auxiliary flow hydrau-
lics, an auxiliary diverter valve, two-speed automatic 
downshift travel, as well as best-in-class reach and 
dig depth. The new U27-4 also boasts one of the 
largest operator stations in its class with a tight tail 
swing design. An enclosed cab option with heat is 
also available for the new U27-4.
“The new U27-4 will replace the very popular U25S 

model for Kubota, and we expect our customers will 
be pleased with the upgraded features,” said Jeff 
Jacobsmeyer, Kubota product manager, excavators, 
wheel loaders, TLBs. “It’s a very capable machine on 
any jobsite and the best-in-class reach and dig depth 
really set it apart from the competition.”

Superior performance in tight spaces
The tight tail swing design on the U27-4 allows the 

compact excavator to maneuver and work in tight 
spaces where larger equipment can’t fit. The new 
excavator features powerful digging force combined 
with the ability to simultaneously operate the pilot 
controlled hydraulic functions, making the workday 
more efficient and productive. The U27-4 is pow-
ered by a Kubota Tier 4 Final diesel engine, which 
is designed to minimize noise and vibration. The au-
to-shift feature automatically shifts travel speed from 
high to low, depending on traction and terrain, allow-
ing for smoother operation when operating the doz-
er. In addition, a third-line hydraulic return system 

allows oil flow directly to the tank when working with 
one-way hydraulic attachments such as a breaker 
or brush cutter; this simple flow return system pro-
vides greater flow efficiency, reduced back pressure 
and less heat.

Powerful and well-balanced digging force
The U27-4 delivers an impressive digging depth of 

9 feet 5 inches and a bucket digging force of 7,014 
pounds. The powerful and well-balanced arm and 
bucket design allows the operator to dig faster, deep-
er and more efficiently even in the toughest con-
ditions. Engineered to prioritize productivity, the 
U27-4 boasts a working range (including reach and 
digging depth) that are best-in-class. Efficiency is 
further enhanced by the addition of two variable dis-
placement pumps, which distribute oil flow allowing 
for simultaneous operation of the boom, arm, buck-
et and swivel. The ability of simultaneous operation 
enables the U27-4 to perform multiple functions at 
once and greatly increases production.

Spacious cab, deluxe interior for comfort
and ease of use

Using dealer and consumer feedback, the optional 
cab on the U27-4 was redesigned with comfort top-
of-mind. Operators will enjoy a large, spacious cab 
with wider entrance, greater legroom, more floor 
space and a luxurious interior. A new user-friendly 
front meter panel puts convenience at your fingertips 
— positioned at the front right corner of the cab for 
better accessibility and visibility, and offering one-

touch button operation. Another feature that sets 
the excavator apart from others is an easy-open front 
side window; a gas-assist mechanism on the window 
makes this action almost effortless.
The new U27-4 will be available at Kubota dealer-

ships later this spring. For more information visit 
KubotaUSA.com . 

The tight tail swing design on the U27-4 allows the compact 
excavator to maneuver and work in tight spaces where larger 
equipment can’t fit. 

Photo courtesy of Kubota

http://www.iai-USA.com
https://www.kubotausa.com


Atlanta, GA — Equip-
mentWatch, the world 
leader in data, software 
and insights for the heavy 
equipment industry, has 
announced the winners 
of the 2018 Highest Re-
tained Value Awards the 
industry’s only award 
based on residual val-
ues of heavy equipment. 
Awards in each category 
were given to the model/
series projected to retain 
the highest percentage 
of its original value after 
a five-year period based 
on the comprehensive 
EquipmentWatch market 
activity database. 
Thirty awards were 

presented in total and 
announced in Las Ve-
gas alongside the first-
day kickoff of World of 
Concrete. The awards 
program, in its 3rd con-
secutive year, recognizes 
winners in construction, 
agricultural and lift/
access equipment cate-
gories. Two new catego-

ries were introduced in 
2018 — corn headers in 
the agricultural sector 
and tandem compac-
tors in the construction 
sector. Manufacturers 
taking home multiple 
awards in 2018 include 
John Deere (4 awards), 
Caterpillar (3 awards), 
Volvo (2 awards), Komat-
su (2 awards), CASE IH 
(2 awards), CASE Con-
struction Equipment (2 
awards), and Bomag (2 
awards).
“Retained value is one of 

the primary indicators of 
overall performance and 
reliability for any piece of 
heavy equipment,” says 
Garrett Schemmel, vice 
president of Equipment-
Watch. “We are proud 
to announce our 2018 
winners — each of which 
represents a world-
class product. Models 
that have received our 
Highest Retained Value 
Award should inspire 
buyer confidence in both 

new and resale equip-
ment markets.”
In order to determine 

the nominees for the 
2018 Highest Retained 
Value Awards, Equip-
mentWatch analysts 
considered more than 
12,000 models with up 
to 20 model years of val-
ues. To see a full list of 
this year’s winners, and 
to learn more about each 
model series and the 
program methodology, 
visit www.equipment-
watch.com/residual-val-
ue-awards .
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March 6-8, 2018   •  Houston, TX, USA  

Register in advance and save over 35% at  
 www.worldofasphalt.com

Co-located with

The Largest Asphalt Show and Educational Conference in North America

Reduce downtime & increase efficiencies with new products
from 350+ exhibitors and insights from 90+ education sessions.

PAVING THE FUTURE

26.WOA-2018-ad-general.indd   1 6/27/17   2:45 PM

http://www.worldofasphalt.com
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The CEO of a software fi rm was 
tasked with a major change initiative 
after a large and lengthy acquisition. 
The Board of Directors wanted to see a 
defi nitive integration plan that includ-
ed a timeline and an organizational 
management plan that would ensure 
the merging of cultures and continued 
growth for the long-term.
What followed was a classic case of 

“lukewarm leadership.” The CEO ap-
peared halfhearted, indifferent and his 
inconsistencies mounted. The Board 
would hear positive progress reports 
from the CEO and senior leadership 
team members would report the di-
rect opposite. From his weak stance 
on commitment to the fl urry of mixed 
messages, this CEO earned the moni-
ker “Tepid Tommy.”  He seemed to be 
waiting in the wings for the fl awless 
change initiative plan to fi nd him.

Leaders take note
Followers pay attention and watch 

more closely than given credit for. 
Indifference, lackluster communica-
tions and lethargic efforts are often 
more conspicuous than appreciated. 
When change is at hand and the fu-
ture seems unstable, a leader’s perfor-
mance can either diminish chaos or 
enfl ame it. In the backdrop of uncer-
tainty, a mere spark of ambiguity or 
apathy can ignite the pervading fuel of 
resistance among the masses.
Lukewarm leadership is not just a 

phenomenon of the C-Suite. From the 
top to the front lines, followers every-
where watch intently. They are tuned-
in and sensitive to the message that 
leadership sends. The leader creates 
the climate. If an apathetic message is 
conveyed, the employee will respond 
in kind. Team members follow in di-
rect correspondence with what they 
see and feel from leadership. 

Here are four ways to combat luke-
warm leadership:

• Set the tone
What you do as a leader has tre-

mendous infl uence throughout your 
team, your employees and even your 
stakeholders. People respond to what 
you initiate. Begin with the energy 
and gusto you want to see in others. 
Demonstrate how much you are will-
ing to give and show that you are du-
ty-bound early and often. Make your 
messages steadfast. When people see 
and feel your energy, enthusiasm and 
promise they will not only buy in, they 
will help spread your “all-in” message. 
When you show unbound energy, your 
team will give more energy. When you 
are engaged, unwavering and decisive, 
your team will follow with their en-
gagement, unwavering effort and de-
cisive action. 

• Communicate
Communication is more than a word. 

It is the standard by which leaders 
guide, direct, motivate and inspire ac-
tion. Leadership quite simply depends 
on communication. Clear, confi dent, 
resonant communication will engen-
der trust and followership. 
Get Specifi c: Simple and concise is 

more effective than complicated and 
confusing. Attention is a precious 
commodity and time even more so. Hit 
the high points in your speeches and 
save the granular details for in person 
communications.
Get Face to Face: Nothing can sub-

stitute for face-to-face dialog. Yes, dia-
log rather than monologue. This does 
not have to be the top leader. Employ-
ees and team members know the de-
mands on leaders and managers. They 
know the value of authentic live con-
tact and informal dialog where they 
can see and feel that their message is 

being received. Your team appreciates 
being heard. 
Demonstrate Beyond Words: What 

you do supersedes what you say. Re-
member Emerson and his famous dic-
tum, what you do speaks so loudly I 
can’t hear what you say. The proven 
formula for personal communication 
is 55 percent body language, 38 per-
cent tone and 7 percent communica-
tion is through words. Body language 
and tone will validate everything that 
you say. Sending protocol out in a 
memo is not nearly as effective as 
walking around and informally shar-
ing your thoughts and expressing 
yourself on the need for procedure. At 
bottom, lead at all times and if neces-
sary use words.
• Be the island of commitment in a 

sea of uncertainty
The new economy is well known to 

leaders. Increased global infl uence, 
more demanding customers and dis-
ruptive new players are challenges 
to be surmounted. But to your team 
members the new economy means 
uncertainty. Uncertainty leads to anx-
iety that makes people susceptible 
to stress, less productive and more 
vulnerable to confl ict. During times 
of upheaval we need leaders who are 
anchored in commitment. Team mem-
bers are quietly watching for the lead-
ers who are islands of commitment 
in a sea of uncertainty. They bring 
commitment, a calming presence and 
their higher perspective to the context 
of uncertainty. There will always be 
some degree of uncertainty. But when 
leaders show resolute certainty, their 
commitment anxiety drops and mo-
rale climbs, team members take note 
and follow suit.

Show consistent enthusiasm
Nothing great was ever accomplished 

without enthusiasm. Leaders who 
show enthusiasm as a way of oper-
ating remove any hint of lukewarm. 
People can visibly see and feel your 
heart-felt passion, energy and com-
mitment and they buy in. Your team 
wants to win and they want you to be 
successful. No one tries to be second.  
Show consistent enthusiasm and your 
team will reciprocate with buy in and 
enthusiasm of their own.
Leaders have a signifi cant role in cre-

ating a calm and productive culture. 
Most important, they have the power 
to conceive, articulate and inspire ac-
tions that lift people out of their fears 
and petty preoccupations. When sav-
vy followers see and feel your energy, 
commitment and enthusiasm shining 
through the daily challenges and frus-
trations, there’s nothing lukewarm 
about that.
About the author:
Brian Braudis is a highly sought-af-

ter human potential expert, certifi ed 
coach, speaker and author of High Im-
pact Leadership: 10 Action Strategies 
for Your Ascent. He has also authored 
several audio programs from executive 
leadership development to stress man-
agement. Brian believes “leadership” 
is a verb not a title. Brian’s passion-
ate and inspiring presentations are 
based on the foundation that regard-
less of your position or role everyone 
is a leader. For more information on 
Brian Braudis, please visit: www.The-
BraudisGroup.com   

Four ways to combat 
lukewarm leadership

by Brian Braudis

http://www.thebraudisgroup.com
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Volvo Construction Equipment’s (Vol-
vo CE) 100 percent electric compact 
excavator prototype — known as the 
EX2 — recently won the prestigious 
Equipment & Machinery Award in the 
Earthmoving & Demolition category of 
the Intermat Innovation Awards.
The concept machine, which delivers 

zero emissions, 10 times higher effi-
ciency, 10 times lower noise levels and 
reduced total cost of ownership com-
pared to its conventional counterparts, 
was recognized for its contribution to-
wards progress in the construction in-
dustry. It is believed to be the world’s 
first fully electric compact excavator 
prototype. At this stage, the EX2 is still 

part of a research project and it is not 
commercially available.
“I am extremely proud that the EX2 

has been awarded this globally recog-
nized innovation award,” says Ahcène 
Nedjimi, Electromobility Specialist and 
EX2 Project Leader at Volvo CE. “The 
EX2 is a revolutionary machine. The 
electrification of construction equip-
ment will produce cleaner, quieter 
and more efficient machines — this 
represents the future of our industry. 
I’m pleased that the judges have recog-
nized its significance.”
The technology behind the concept
To make the EX2 prototype fully elec-

tric, the combustion engine has been 

replaced with two lithium ion batteries, 
totaling 38KWh, which store enough 
electric energy to operate the machine 

for eight hours in an intense applica-
tion, such as digging compact ground. 
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LATE MODEL RENTAL FLEET CONSTRUCTION
EQUIPMENT & TRUCK AUCTION

Construction Equipment, All Types of Truck Tractors, 
Straight Trucks, Pickups & Vans

SATURDAY, MARCH 10TH @ 9:30 AM  •  SYRACUSE, NEW YORK

HIGHLIGHTS INCLUDE: 10 EXCAVATORS: 2017 Kobelco SK210LC, 2013-2012 Kobelco SK295LC, Cat 
315BL, 2014 Cat 312E, (2)2017 Cat 308E2CR, Cat 305E, Komatsu PC220LC, 2017 Volvo EC88D, 3 RUBBER TIRED 
LOADERS: Cat 980C, 2013 JCB 406, JCB TM320, 2 BACKHOES: 2015 Cat 420F(4x4, 800hrs.), JD 410G(4x4), 9 
BOOM LIFTS: 2008 JLG 400S(4x4), (2)2008 Skyjack SJ61T, 2008 Skyjack SJ40T, (2)2008 Genie Z60/34, 2007 Genie 
S40, 2011-2010 Snorkel AB38N, 26 SCISSOR LIFTS: (11)Unused JLG 1932R, 2012 JLG 41AM-DC, (2)2012 JLG 
36AM-DC, (2)2007 Genie GS-2668RT, 2008-(3)2007 Genie GS-1930, Genie AWP-30, 2006 Skyjack SJ7127(4x4), 
2006 Skyjack SJPT25, 2010 Skyjack SJIII-3219, 2011 MEC 2659, 2007 MEC 1932ES, 2 RUBBER TRACKED SKID 
STEERS: 2014 Terex PT110(cab), 2014 Terex PT75(cab), 5 SKID STEERS: 2016-(2)2015 Cat 236D, 2016 232D, 2012 
JD 318D, 4 TELESCOPIC FORKLIFTS: Skytrack 10054(cab), (2)2017 Genie 2506, 2012 JCB 510-56, 5 FORKLIFTS: 
(2)Toyota FGU30, ROLLOFF TRUCK: 2009 Mack GU713(t/a), 2 VIBRATORY ROLLERS: (2)Volvo SD45D, 3 ASPHALT 
ROLLERS: 2008 Sakai SW900, 2008 Sakai SW800, 2010 Stone WBR650, 3 VAPOR BLAST AIR COMPRESSORS: 
(2)2013 Ecoquip Vapor Blast 375-600CPM EQ600S, 2013 Ecoquip Vapor Blast 375-425CPM EQ400, HEAT 
WAGON: 2011 HWA V900C, AIR COMPRESSOR: 2010 Sullair 375, 4 GENERATORS: 2012-2010 Multiquip DCA70, 
2012 Multiquip DCA45, 2013 Doosan G70, WELDER: 2012 Miller Big Blue 300, 11 TRUCK TRACTORS: (10)2013 IH 
8600(t/a), 2009 Mack(t/a), DUMP TRUCK: 2005 IH 4300, 10 LIGHT PLANTS: 2013-(9)2012 Magnum Pro MLT3060, 
6 SERVICE TRUCKS: 2012-2011 Dodge 5500, 2011 Ford F550, 2013-2012 Ford F350, 2013 Ford E350(cut away), 
PICKUP TRUCK: 2013 Ford F150, SNOW PLOW: Fisher 2800 Series, SNOW EQUIPMENT: 2010 Fisher Salt Spreader, 
TRENCHER: 2011 Vermeer RT200, 3 EXCAVATOR THUMBS: New Gentec MT2650, New Gentec HT1035, New 
Gentec MT830, TRACTOR LOADER BACKHOE BREAKER: Atlas Copco SB452, HYDRAULIC EXCAVATOR BREAKER: 
Atlas Copco MB750, 7 EXOTIC AUTOMOBILES: 1929 Plymouth, 1950 Buick, 1952 Dodge Coronet D42, 1998 Bently 
Brooklands, 2006 Mercedes Benz CL500, 2007 Chevy C6 Corvette, 2008 Chevy C5 Corvette, PORTABLE LOADING 
DOCK: Ledwell 25-ton, TAGALONG TRAILERS: 2010 Cronkhite 2616EWA. 

ADDRESS: 5880 Fisher Road, #1, East Syracuse, NY 13057
NOTE: This sale will consist of late model rentals from several National Construction Rental 

Companies and Truck Rental Fleets.

SALE SITE PHONE: (315) 633-2944

ALEX LYON & SON
SALES MANAGERS & AUCTIONEERS, INC.,

BRIDGEPORT, NY 13030 
Phone: (315) 633-2944  •  Fax: (315) 633-8010  •  www.lyonauction.com

477 E. Farmersville Road, 

New Holland, PA 17557

Office 717-355-2361 

Fax 717-355-9548
office@keystoneconcreteproducts.com

www.keystoneconcreteproducts.com

Bulk Storage Walls
Available In: 8’6” - 12’6” - 16’ High 

& Our New Heavy Duty 10’5” High Walls
Ask about additives to protect concrete and steel from salt

Quality at a Reasonable Price
Contact for free estimates 717-355-2361

or office@keystoneconcreteproducts.com

Keystone Concrete Products, Inc.

Booth #80

Volvo CE’s fully electric compact excavator prototype 
wins Intermat Innovation Award

At this stage, the EX2 is still part of a research project and it is not commercially available.
Photos courtesy of Volvo CE

Volvo 21

http://www.lyonauction.com
mailto:office@keystoneconcreteproducts.com
http://www.keystoneconcreteproducts.com
mailto:office@keystoneconcreteproducts.com


The hydraulic architecture has also been replaced 
with electric architecture, which incorporates elec-
tromechanical linear actuators that help to optimize 
the transmission chain. Removing the hydraulic sys-
tem and the combustion engine, as well as reducing 
the cooling needs, has led to significantly lower noise 
levels.
“With its zero emissions and ten times lower noise 

levels, the EX2 could easily be used in densely pop-
ulated areas without disturbing people — even at 
night,” says Ahcène.
“Ten times higher machine efficiency, together with 

maintenance-free systems, means that operating 
costs and total cost of ownership would be signifi-
cantly reduced. And because the EX2 is fully electri-
fied and there are no mechanical joysticks, it can be 
controlled remotely from a mobile phone or tablet. 
This increases safety in hazardous working environ-
ments. Additionally, the EX2 delivers the same power 
and force as its conventional counterpart, as well as 
faster speeds in combined movements. As this type 
of movement is the most common kind for this ma-
chine, productivity is improved. All of this has been 
achieved without compromising on machine perfor-
mance, ensuring customer needs would be fulfilled.”

Innovating for progress
The Intermat 2018 Innovation Awards honor 

equipment, techniques, 
services, products and 
solutions that contribute 
towards progress in the 
construction and infra-
structure industry. The 
jury, under the chair-
manship of the president 
of the French Nation-
al Federation of Public 
Works (FNTP), announced 
its decision at an award 
ceremony on Jan. 18th in 
Paris. The judging panel 
consisted of 13 industry 
specialists who selected 
the top nine submissions 
to receive awards out of 
a field of 90 entries from 
leading manufacturers.
“The EX2 forms part 

of Volvo CE’s long-term 
ambition of achieving 
sustainable transport 
solutions,” says Patrik 
Lundblad, Senior Vice 
President of Volvo CE’s 
Technology function. 
“This award is a tribute to 
the hard work and vision 
of Volvo CE’s employees, 
who continue to push the 
boundaries of technology 
and innovation and en-
sure the company is at 
the forefront of technolog-
ical development. We are 
now looking forward to 
presenting the EX2 proto-
type at Intermat in April.”
For further information, 

please visit: www.volvoce.
com .

PG 21                  RockRoadRecycle.comMarch  2018

A-7

The concept machine, which 
delivers zero emissions, 10 
times higher efficiency, 10 times 
lower noise levels and reduced 
total cost of ownership.

Volvo from 20
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GIVEAWAYS, DOOR PRIZES
FREE PARKING, FREE ADMISSION

SYRACUSE, NY

www.hardhatexpo.com

Show Manager: Ken Maring • 1-800-218-5586 or 518-673-0103 • Fax 518-673-3245
Hard Hat Expo is Produced by the Trade Show Division of Lee Newspapers, Inc.

Sponsored by:  www.rockroadrecycle.com

Don’t Miss Liftech’s Demos of the
Amazing JCB GT Backhoe Dragster

• Daily Demos •

FOR  INFORMATION ON EXHIBITING OR
ATTENDING CALL 1-800-218-5586

SKID STEER RODEO
WEDNESDAY - 9AM TO 1PM

SPONSORS:
ADMAR SUPPLY 

www.rockroadrecycle.com

OUTDOORMarketplace

NEW THIS YEAR!

APRIL 4 & 5, 2018
NEW YORK STATE FAIRGROUNDS • SYRACUSE, NY 

WEDNESDAY 8-4  • THURSDAY 8-3

http://www.rockroadrecycle.com
http://www.rockroadrecycle.com
http://www.hardhatexpo.com
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No matter what CAT® parts you’re searching for, Off Road Equipment Parts will be able to
find them for you. With our extensive network of suppliers that we can tap into using our advanced
technology and our massive in-house inventory, we’ll get you every part you need at 40% off list.

It doesn’t get any easier. Which could be why we have a big network of customers, too.

New John Deere 344L compact wheel loader 
with Articulation Plus™ helps operators 

lift more and move faster
Combining speed, precision and ex-

ceptional lift capacity, the new John 
Deere 344L compact wheel loader pro-
vides peak productivity for ag material 
handling, landscaping, snow remov-
al and construction customers year-
round. Industry-exclusive features on 
the 344L help operators move faster 
and remain comfortable on the job site 
while increasing machine uptime. 
“We designed the new 344L to help op-

erators get more done in the field fast-
er than they have before,” said Drew 
Miller, product marketing manager, 
compact wheel loaders, John Deere 
Construction & Forestry. “The 344L is 
a quick, nimble machine that is opti-
mized for handling tight turns while 
maintaining heavy loads, helping cus-
tomers focus on the task at hand and 
not having to manage the machine.”
The 344L offers a faster travel speed 

with smooth auto shift technology up 
to 25 mph, ideal for customers who 
have larger job sites to traverse or for 
snow removal. The industry-exclusive 

Articulation Plus™ steering system on 
the 344L allows operators to lift more 
during turns than leading competitive 
machines. Its design features an ar-
ticulated frame plus rear-wheel steer, 
providing a tighter turning radius, im-
proved stability and additional lift ca-
pacity. 
In addition, the newly designed loader 

arms and coupler provide better paral-
lel lifting of attachments and increased 
visibility, especially for operators us-
ing forks. With a full-turn tip load of 
12,650 pounds, customers are able to 
lift heavier loads and can keep more 
material in the bucket without making 
adjustments. 
Knowing that a comfortable operator 

is a productive operator, the 344L fea-
tures a new cab design. A comfortable 
air-ride, high-back seat reduces opera-
tor fatigue while heating features keep 
workers in cold conditions focused on 
the job. More space in the cab and in-
creased visibility to the loader arm and Its design features an articulated frame plus rear-wheel steer, providing a tighter turning 

radius, improved stability and additional lift capacity. 
Photos courtesy of John DeereJohn Deere 24

https://www.offroadeq.com
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FROM THE WEST
Take the NY State Thruway (Rt. 90) east to Exit 39 to
Rt. 690 East. Follow signs to fairgrounds.

FROM THE EAST:
Take the NY State Thruway (Rt. 90) west to Exit 34A,
to Rt. 481 South to Rt. 690 West. Follow signs to fair-
grounds.

FROM THE NORTH or SOUTH:
Take Interstate 81 to Syracuse, to Rt. 690 West. Follow
signs to fairgrounds.

DIRECTIONS

Exit
39

Exit
38

Exit
3790 690

695

5

690
690

81

90
Exit
36

Exit
35

Exit
34-A 90

481

481

81

HARD
HAT EXPO

NYS Fairgrounds

NYS Thruway

North

South

EastWest

TO THE
DIRECTIONS TO THE 
HARD HAT SHOW

Hard Hat Show GPS Location: 581 State Fair Blvd., Syracuse, NY

bucket improve overall efficiency. The 
344L is also equipped with pivot and 
rear oscillation to provide a smoother 
ride. 
To increase uptime, a redesigned en-

gine layout and cooling package provide 
increased airflow for superior cooling, 
reduced debris penetration risk, as well 
as easy access to ground-level service 
points. Reversing fan capabilities keep 
customers in high-airborne-debris ar-
eas running longer. A new FT4 Deere 
engine offers outstanding serviceabili-
ty. Proprietary shift logic reduces oper-
ating costs by better retaining material 
with smooth shifts and decreases oper-
ator fatigue. Rim pull control extends 
tire life by allowing customers to adjust 
the torque of the machine to the condi-
tions of their job sites. 
Contractors looking to get the most 

out of their 344L wheel loader can rely 
on JDLink™ telematics. The machine 
monitoring solution provides real-time 
data and health prognostics to suggest 
maintenance solutions that decrease 
costly downtime. Remote diagnostics 
enable a dealer to read codes, record 
performance data and even update 
software without a trip to the job site.
 The 344L will be available at dealers 

this spring. For more information, visit 
John Deere at its worldwide website at 
www.JohnDeere.com .

Industry-exclusive features on the 344L help operators move faster and remain comfortable on the job site while increasing machine uptime.

John Deere from 23

TRAILER SALES

Sure-Trac 
Power Tilt 8.5x24 + 4, Dual Tandem, 22.5k GVWR

$12,800

Sure-Trac
8.5ʼx20ʼ+5, 20 Ton, 

Deckover Trailer, Air Brakes

Equipment Trailers, Tilts,
Beavertails, Deckovers

& Many More Styles In Stock
Come Check Out Our Stock

Sure-Trac Dumps 
 10Ft thru 16Ft Trailers Available In Stock,

Many To Choose From - Must See!

Must
Go!

Power Tilt 8.5x24 + 4, Dual Tandem, 22.5k GVWR
Sure-Trac Dumps 

 10Ft thru 16Ft Trailers Available In Stock,

Outside Area
B-8 & B-10

Stop in and See Us...
Ask about our 
Show Specials

http://www.JohnDeere.com
https://www.harborequipment.com
mailto:billw@harborequipment.com
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DON’T MISS YOUR CHANCE TO ATTEND
the Largest Construction Show East of The Mississippi

FILL OUT THE TICKET
BELOW FOR FREE ADMISSION

and Bring to the Show with you!

2018 HARD HAT EXPO

32nd ANNUAL

APRIL 4TH • 8 AM - 4 PM & APRIL 5TH • 8 AM - 3 PM

TITLE
� President / CEO
� Manager / Supervisor

� Other ______
____________

FULL-TIME EMPLOYEES
� 1 - 5
� 6 - 25
� 25+

NUMBER YOUR PRIMARY 
BUSINESS #1, SECONDARY #2 ETC.
Asphalt Paving ______
Concrete Paving ______
Oil & Stone Paving ______
Bridge Construction ______
Excavating ______
Utility / Underground ______
Construction Demolition ______
Landscaping ______
Land Clearing ______
Logging ______

HOW MANY OF THE FOLLOWING TYPES
OF EQUIPMENT DO YOU OWN OR LEASE?

� Excavators ______
� Dozers ______
� Track / Wheel Loaders ___
� Trucks ______
� Backhoes, TLB’s ______
� Other Heavy Equipment ______
___________________________

NAME: __________________________________________________________________________________________

CoMpANy NAME: ________________________________________________________________________________

AddrEss: ______________________________________________________________________________________

City: __________________________________________ stAtE: ______________ Zip: ______________________

EMAiL: __________________________________________________________________________________________

sign here for a FrEE digital subscription to www.rockroadrecycle.com (formerly Hard Hat News)

signature: ________________________________________date: ____________________________

32nd ANNUAL

Na
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__
__

__
__

__
__

__
__

__
_
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__
__

__
__

__
__

__
__

__
__
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._

__
__

__
__

__
__

__
__

__
__

20
18
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RD
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ADMISSION TICKET 

APRIL 4 - 5, 2018
WEDNESDAY 8 AM - 4 PM & THURSDAY 8 AM - 3 PM

www.hardhatexpo.com • 800-218-5586

NYS FAIRGROUNDS • 581 STATE FAIR BLVD; SYRACUSE, NEW YORK 13209

HARD HAT EXPO

http://www.rockroadrecycle.com
http://www.hardhatexpo.com
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FOR MORE INFORMATION CALL 1-800-218-5586
www.hardhatexpo.com

MAKE YOUR PLANS NOW TO ATTEND OR EXHIBIT AT THE NORTHEAST’S PREMIER CONSTRUCTION TRADE SHOW

DON’T MISS THESE EXHIBITORS....MORE COMING IN EVERY DAY!
A-Verdi Storage Containers • 2
AARauctions.com •  52
Admar Supply • A-1
Airline Hydraulics Corp. • 33
Allied Building Products •  35
Allied Spring & Suspension •  87
American Material Processing •  47
American Safety & Supply Inc • 26
Asphalt Zipper • 1
Aspinall’s Tree Nursery & Landscaping •  8
Auctions International •  39
Automation, Inc •  19
Bandit / Merlo / Universal / Multi-One • A-10
Beck Equipment •  29
Big R Bridge • 48
Blair Supply Corp • 57
Bobcat Company •  A-23
Carpenter Industries Inc • 16
Ceasars Screeners • A-23A
ClearSpan • 86
Clinton Tractor •  A-3, B-5, B-6
CNY Farm Supply •  A-17
Compass Wire Cloth • 34
Cortland Pump and Equipment Co • 9
Cranes 101 •  46
D&W Diesel, Inc • 4
Design Crete of America •  28B
DSI Recycling Systems, Inc •  12
Dyson •  25
Eagle Associates of Cazenovia, LLC • 18
Emerald Equipment Systems Inc • 54
Empire Hydraulics • 7
Enovative Technologies • 11
Five Star Equipment • 75
Harbor Equipment, LLC •  B-8, B-10

Hustler Turf Equipment •  A-12
Hydrograsscorp.com & Bobcat of 

Buffalo • A-5
Hybrid Building Solutions • 53
J.C. Smith Inc • 62, 63, A-20
J&J Equipment • A-9B
Kepner Equipment, Inc. • 20
Keystone Concrete Products Inc •  80
Kleis Equipment, LLC •  A-9
Krown Rust Control • 14
Kurtz Truck Equipment •  A-19
Lee’s Shops at Wagners Square • 90, 91, 92
Liftech Equipment Companies •  A-16
Liquitube Marketing International •  3
Magnet Paint Company Inc • 6
Maine Technical Source •  43, 44
McCarthy Tire Company •  36
McQuade & Bannigan, Inc •  23
Mid Country Machinery, Inc •  A-14
Montage Enterprises •  A-7
Northeast Stihl • A-18
NYLICA •  55
NYSDOL On-Site Consultation Program • 32
Offroad Equipment Parts, Inc • 78
Parker-Helac • 24
Penn Power Group •  79
Polsinello Lubricants • 56
Precision Profile, Inc / Nubble Site 

Solutions • 76, 77
Quality Craft Tools •  27, 28
Rototilt Inc •  A-23B
Roy Teitsworth, Inc • 13
RustKote LLC •  59
S&S Tractor Parts, Inc •  15
S.A. Dygert’s •  5

S&W Services, Inc • 84
Schaeffer Specializes Lubricants • 78A
Screen Machine • 85
Seedway, LLC •  81
SEFCU • 10
Service Tire Truck Centers •  A-13B
Smith’s Heavy Equipment, Inc •  15A
SnoDepot •  82
Specialty Tire Inc •  21, 22
Steel Sales Inc •  83
SteelFab Mfg Bull Dog Axles •  58
Stephenson Equipment Inc • 38
Sun Auto Group • A-4
Terramac, LLC •  A-21
The Ultimate Workbench • 60, 61
Top Stitch of NY •  74
Tora Crushing & Screening •  17
Tracey Road Eq •  A-25
Tri Tank Corp/ “The Trailer Shop” • A-6
Unique Paving Materials Corp. • 45
Upstate Sweepers & Rentals • A-18A
USDOL / OSHA •  51
Vantage Equipment • A-24
White’s Farm Supply, Inc •  A-11
Yacano Gradall Sales • B-7

SKID STEER RODEO SPONSORS
Admar Supply 
Trophy Sponsor

rockroadrecycle.com

Tracey Road Equipment 
Equipment Sponsor

APRIL 4 & 5, 2018
WEDNESDAY 8-4  • THURSDAY 8-3

NEW YORK STATE FAIRGROUNDS • 581 STATE FAIR BOULEVARD, SYRACUSE, NY 13209

http://www.hardhatexpo.com
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Absolute Auctions & Realty, Inc.   

We have buyers for 
everything . . . literally.

Need to sell . . . real estate . . . surplus . . .no problem.  

Nationally recognized auction leaders 
60,000+ qualified and vetted buyers
Piggyback & independent contracts 

available  
Fully licensed, bonded & insured

No cost. No hidden fees.               That’s what we do. 
Need to sell . . . real estate . . . surplus . . .no problem
No cost. No hidden fees.               No cost. No hidden fees.               Yes!Yes!Yes!No cost. No hidden fees.          Yes!No cost. No hidden fees.          Yes!No cost. No hidden fees.          Yes!No cost. No hidden fees.               Yes!     Yes!     Yes!     

845-635-3169 | AARauctions.com
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Brokk adds Taylor to enhance 
focus on training and service

MONROE, WA — Brokk, 
the world’s leading man-
ufacturer of remote-con-
trolled demolition ma-
chines, welcomes Richard 
Taylor as its training and 
application specialist. Tay-
lor brings 23 years of indus-
try experience to the Brokk 
team, where he will train 
and assist customers and 
support the sales team. 
“Customers come first, 

and for that reason we 
continue to develop a 
strong training and ser-
vice program,” said Lars 
Lindgren, president of 
Brokk Inc. North America. 
“As the construction work-
force ages, the demand in-
creases for machines that 
make work easier for ex-
perienced employees and 
more desirable for young-
er generations. To make 
work enjoyable for both 
age groups we want to not 
only provide the proper 
equipment but the appro-
priate training as well.”
As the training and ap-

plication specialist, Taylor 
shares the most up-to-
date Brokk operational 
and maintenance tech-
niques with the sales team 
and customers. His key 
responsibilities include 
conducting onsite train-
ing, organizing demonstra-
tions and troubleshooting 
machines, in addition to 
performing application 
audits in customers’ and 
prospects’ facilities.
“I have been in this in-

dustry for quite some 
time, and I’ve not seen a 
demolition robot as ca-
pable as a Brokk,” Tay-
lor said. “The machines’ 
abilities are what excites 
me about this role, and I 
can’t wait to share those 
benefits with new and 
existing customers in 
construction, demolition, 
tunneling, refractory and 
other industries.”
Prior to working at 

Brokk, Taylor was the di-
vision manager at Bisco 
Refractories. He lives in 
Social Circle, GA.

Brokk strengthens training 
and service by hiring Rich-
ard Taylor as a training and 
application specialist.

Photo courtesy of Brokk

https://www.aarauctions.com
https://aarauctions.com
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Joseph Whiteman, CSP, 
ASP, CHST, La Quin-
ta, CA, has been named 
manager of safety ser-
vices for the American 
Society of Concrete Con-
tractors (ASCC), St. Lou-
is, MO. This is a new posi-
tion for this organization. 
“Safety has always been 
one of the foundations 
of ASCC,” says Mike 
Schneider, council direc-
tor of ASCC’s Safety & 
Risk Management Coun-
cil (SRMC). “It makes 
sense that we would cre-
ate this position to lead 
the association’s safety 
messaging and commu-
nicate with members on 
this critical topic.” 
Most recently Whiteman 

was senior safety man-
ager, Morley Builders 

Inc., San Diego Region. 
He had held that posi-
tion for five years. Prior 
to working for Morley he 
was project safety man-
ager for Indian Wells 
Golf Resort for two years 
and a safety manager for 
Turner Construction in 
southern California from 
2003-2009. He served as 
a director on the SRMC 
board for the past three 
years. 
Whiteman received an 

Associate of Science de-
gree in Environmental 
Technology — Occupa-
tional Health and Safety 
from Cuyamaca College, 
El Cajon, CA. He has his 
Associate Safety Profes-
sional (ASP) designation, 
his Construction Health 
and Safety Technician 
(CHST) designation and 
his Certified Safety Pro-
fessional (CSP) certifica-
tion. Whiteman served 
as a scout team leader 

with Alpha Co., 4th Light 
Armored Reconnais-
sance Battalion, United 
States Marine Corps. He 
received a Presidential 
Unit Citation, a Nation-
al Defense Medal and a 
Purple Heart. 
ASCC’s manager of 

safety services is re-
sponsible for oversee-
ing all Safety and Risk 
Management activities of 
the organization. He will 
also be the safety voice 
for ASCC in verbal and 
written communication, 
provide safety support 
for members and the or-
ganization, and develop 
programming and mem-
ber resources to benefit 
concrete contractors and 
the industry. 
The SRMC is a special-

ty council dedicated to 
making ASCC contrac-
tors the safest in the in-
dustry.
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Call Essex Structural Steel for one that lasts!

Specializing in Pole Barn
& Pre-Engineered Steel Buildings

for 45 years

• Roofing & Siding Panels available in 17 colors to 
match existing barns and structures

• Complete steel packages with up to 200’ span to 
house any size & shape equipment or commodity

• Easy Assembly saves time & money!
• Designed in the Northeast with extreme weather in 

mind for long lasting durability - 45 years without 
a building failure!

• Made in Cortland, NY by American workers.

ASCC names 
Whiteman manager of

safety services

Joseph Whiteman has been named manager of safety ser-
vices for the ASCC.

Photo courtesy of ASCC
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Converting your surplus into real revenue online 
is what we're all about.

Our website is a virtual equipment showroom 
viewed by a global audience.

25% - 40% higher returns.

Pickup Trucks

Dump Trucks

Heavy Equipment

Implements

Real Estate

Much More...

www.AuctionsInternational.com

1.800.536.1401

Find out how we can be your 
online surplus solution

NYS’s Largest Volume
Online Auction Provider

For Gov’t & Municipal Agencies

www.AuctionsInternational.com
1.800.536.1401

Converting your surplus into real revenue online 
is what we're all about.

Our website is a virtual equipment showroom 
viewed by a global audience.

25% - 40% higher returns.

Pickup Trucks

Dump Trucks

Heavy Equipment

Implements

Real Estate

Much More...

www.AuctionsInternational.com

1.800.536.1401

Find out how we can be your 
online surplus solution

NYS’s Largest Volume
Online Auction Provider

For Gov’t & Municipal Agencies

www.AuctionsInternational.com
1.800.536.1401

Converting your surplus into real revenue online 
is what we're all about.

Our website is a virtual equipment showroom 
viewed by a global audience.

25% - 40% higher returns.
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Heavy Equipment

Implements

Real Estate

Much More...

www.AuctionsInternational.com

1.800.536.1401

Find out how we can be your 
online surplus solution

NYS’s Largest Volume
Online Auction Provider

For Gov’t & Municipal Agencies

www.AuctionsInternational.com
1.800.536.1401

Converting your surplus into real revenue online 
is what we're all about.

Our website is a virtual equipment showroom 
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Converting your surplus into real revenue online 
is what we're all about.

Our website is a virtual equipment showroom 
viewed by a global audience.

25% - 40% higher returns.

Pickup Trucks
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Heavy Equipment

Implements
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Find out how we can be your 
online surplus solution

NYS’s Largest Volume
Online Auction Provider

For Gov’t & Municipal Agencies
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1.800.536.1401

http://www.AuctionsInternational.com
http://www.AuctionsInternational.com
https://www.essexsteel.com
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SKID STEER RODEO
WEDNESDAY, APRIL 4TH

APRIL 4-5, 2018
Wed. 8AM-4PM • Thurs. 8AM-3PM

NYS Fairgrounds • Syracuse, NY

No Fee To Register • Must Be at least  18 years of age & bring proof of ID
RODEO RUNS FROM 9am to 1pm

Sign up at the Rodeo Site
Trophy/Prize Ceremony will be held at 2 pm in the Admar Supply Booth A-1

FOR MORE INFORMATION CALL 1-800-218-5586

SPONSORS
ADMAR SUPPLY • TROPHY SPONSOR

SEE THEM IN BOOTH A-1

RockRoadRecycle
SEE US IN BOOTH A-32

EQUIPMENT SPONSORS

TRACEY ROAD EQUIPMENT 
SEE THEM IN BOOTH A-25

COMPETE FOR 

GREAT PRIZES 

& TROPHIES
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(2) 2016 GMC 
Savana 2500 
Work Vans 

RWD, 4.8L V8, 6 spd. 
Auto. w/Elec. O/D, 
Low Miles, 10,530 & 

8,450 Miles. 
Stk# B169R8790

2018 Ram 5500 9’ Air Flo 3-4 Yard Dump, 
6.7 Cums. diesel, 6 spd. auto., chrome pkg., P/L, P/W, 

snow plow prep., tarp, pintle/ball combo hitch, 
19,500# GVWR, stk# G181-330.

Business Owners & Their Employees May Qualify For Additional Incentives

www.DVBizWheels.com

315-233-5342
5885 E. Circle Dr., • Cicero, NY 13039

Nissan Commercial

2017 Nissan NV2500’s, V8, AC, P/W, P/L, tilt, cruise, 
low & high top, Call For Faxed Or Emailed Quote.

2017 Nissan NV200 Cargo Vans, 2.0L 4 cyl., CVT auto. trans., 
front wheel drive, 40-60 split rear cargo doors, 6'10"x4'6" load 
floor, Call For Quotes.

NO CHARGE 
BIN PKG

NO CHARGE 
BIN PKG

2017/2018 Ram ProMaster 1500, 2500 & 3500,
 high & low roof models, FWD traction, low step in 
height, short turning radius, diesel available, Great 

Selection, Call For Faxed Or Emailed Quote!

We Take Care Of Business
Every Day

(2) 2016 GMC Savana 2500 Work Vans, 
RWD, 4.8L V8 , 6 spd. auto. w/elec. O/D, low miles,

 10,530 & 8,450 miles, stk# B169R8790, 

2016 Ram ProMaster City Tradesman,
 FWD, 2.4L 4 cyl., 9 spd. auto., remote keyless entry, trailer, 

sway control, 8,698 miles, stk# B16UR8710, 

SEE ALL OF OUR PRE-OWNED INVENTORY AT 
www.DVBizWheels.com

$17,490

2013 Ram Tradesman SLT 4x4, 
5.7L V8 eng., 6 spd. auto., 35,276 miles, stk# B13UR8184,

 $30,290

(2) (4) AVAILABLE

(3) (6) AVAILABLE

(25) (6) AVAILABLE

UP TO $6,750 REBATES**

$1,000 UP-FIT 
ALLOWANCE

Your Choice! $22,950

ONLY 
35k MILES

2015 GMC Sierra 2500 HD Denali, 
6.0L V8 W/SFI Flex Fuel, 6 spd. auto. w/elec. O/D, loaded, full Denali pkg.,

 1 owner, tow pkg., only 12,017 miles, stk# B15UR8558, 

$45,490

(2) TO 
CHOOSE!

Burdick  Ram Commercial • 315-233-5342 
  5885 E. Circle Dr. • Cicero, NY 13039 • www.DVBizWheels.com

Burdick Pre-Owned Commercial Specials Burdick

2017/2018 
Ram ProMaster 
City Cargo Vans, 
2.4L, 9 spd. auto. 

w/front wheel drive, 
gets 29 MPG, 

great light delivery 
vehicle, stk# G171-638. 

(Demo)

2017/2018 
Ram HD Pick Ups, 
great selection 2500 

& 3500s, gas & diesel,
 all cab styles, single 
& dual rear wheels, 

Call for Faxed 
or Emailed Quote!

(10) AVAILABLE

(4)
AVAILABLE

$500 UP-FIT 
ALLOWANCE

STARTING AT $18,975**

Named #1 Volume ProMaster Dealer for Upstate New York for 2017!

LOW 
MILES

Visit Driver's Village Auto Show Feb. 14th-28th 
Online or In Person For Extra Savings!

** All Rebates and Conquest Bonus Applied.

WAS $64,763
NOW $59,763

SAVE $5,000!

                             315-233-5342

Your Choice! $22,950

2016 Ram 

ProMaster City 

Tradesman 

FWD, 2.4L 4 cyl. 9 spd. Auto., 
Remote Keyless Entry, Trailer, 

Sway control, 8,698 Miles

Stk# B16UR8710

2018 Ram 5500 9’ Air Flo 3-4 Yard Dump, 
6.7 Cums. diesel, 6 spd. auto., chrome pkg., P/L, P/W, 

snow plow prep., tarp, pintle/ball combo hitch, 
19,500# GVWR, stk# G181-330.

Business Owners & Their Employees May Qualify For Additional Incentives

www.DVBizWheels.com

315-233-5342
5885 E. Circle Dr., • Cicero, NY 13039

Nissan Commercial

2017 Nissan NV2500’s, V8, AC, P/W, P/L, tilt, cruise, 
low & high top, Call For Faxed Or Emailed Quote.

2017 Nissan NV200 Cargo Vans, 2.0L 4 cyl., CVT auto. trans., 
front wheel drive, 40-60 split rear cargo doors, 6'10"x4'6" load 
floor, Call For Quotes.

NO CHARGE 
BIN PKG

NO CHARGE 
BIN PKG

2017/2018 Ram ProMaster 1500, 2500 & 3500,
 high & low roof models, FWD traction, low step in 
height, short turning radius, diesel available, Great 

Selection, Call For Faxed Or Emailed Quote!

We Take Care Of Business
Every Day

(2) 2016 GMC Savana 2500 Work Vans, 
RWD, 4.8L V8 , 6 spd. auto. w/elec. O/D, low miles,

 10,530 & 8,450 miles, stk# B169R8790, 

2016 Ram ProMaster City Tradesman,
 FWD, 2.4L 4 cyl., 9 spd. auto., remote keyless entry, trailer, 

sway control, 8,698 miles, stk# B16UR8710, 

SEE ALL OF OUR PRE-OWNED INVENTORY AT 
www.DVBizWheels.com

$17,490

2013 Ram Tradesman SLT 4x4, 
5.7L V8 eng., 6 spd. auto., 35,276 miles, stk# B13UR8184,

 $30,290

(2) (4) AVAILABLE

(3) (6) AVAILABLE

(25) (6) AVAILABLE

UP TO $6,750 REBATES**

$1,000 UP-FIT 
ALLOWANCE

Your Choice! $22,950

ONLY 
35k MILES

2015 GMC Sierra 2500 HD Denali, 
6.0L V8 W/SFI Flex Fuel, 6 spd. auto. w/elec. O/D, loaded, full Denali pkg.,

 1 owner, tow pkg., only 12,017 miles, stk# B15UR8558, 

$45,490

(2) TO 
CHOOSE!

Burdick  Ram Commercial • 315-233-5342 
  5885 E. Circle Dr. • Cicero, NY 13039 • www.DVBizWheels.com

Burdick Pre-Owned Commercial Specials Burdick

2017/2018 
Ram ProMaster 
City Cargo Vans, 
2.4L, 9 spd. auto. 

w/front wheel drive, 
gets 29 MPG, 

great light delivery 
vehicle, stk# G171-638. 

(Demo)

2017/2018 
Ram HD Pick Ups, 
great selection 2500 

& 3500s, gas & diesel,
 all cab styles, single 
& dual rear wheels, 

Call for Faxed 
or Emailed Quote!

(10) AVAILABLE

(4)
AVAILABLE

$500 UP-FIT 
ALLOWANCE

STARTING AT $18,975**

Named #1 Volume ProMaster Dealer for Upstate New York for 2017!

LOW 
MILES

Visit Driver's Village Auto Show Feb. 14th-28th 
Online or In Person For Extra Savings!

** All Rebates and Conquest Bonus Applied.

WAS $64,763
NOW $59,763

SAVE $5,000!

                             315-233-5342

$17,490

2008
New Holland 

B110B
110HP, Cab, 

Heat/AC/Radio, 
Extend-A-Hoe, 

4-In-1 Front 
Bucket
$59,975

2015
New Holland 

E55BX Mini-Ex
37.4HP,

Rubber Tracks, 
Push Blade, 
Thumb, Cab, 

Approx. 1135 Hrs., 
w/Bucket
$55,775

2016 New Holland E35B Mini-Ex 23HP, 10’ Max 
Dig Depth, Rubber Tracks, Cab, Approx. 240 Hrs., 

Push Blade $39,900

New Holland TL100A 98HP, 12x12 Trans., 4WD,
2 Remotes, Approx. 4,400 Hrs, Cab, Heat/AC,

Alamo Arm Mower w/60 Boom Axe Brush Head $38,500

2008 Bobcat 435 Mini Excavator 49HP, 11’2” Max 
Dig Depth, Rubber Tracks, Thumb, Cab, Push Blade, 

Approx. 1,630 Hrs $32,975

New Bush Hog 1660 Arm Mower
3Pt Hitch Arm Mower, 48” Flail Mower,
16’5” Max Horiz. Arm Reach $17,995

Ford 7710 Series II 97HP, 8x2 Trans., 2WD,
4 Remotes, 74” Alamo Side Flail Mowr, Sunshade, 

Approx. 5,423 Hrs $16,975
2011 Ventrac 4200 Tractor 31HP, Turbo Diesel, 

AWD, Cab, Heat, Beacon Light $16,975

Kuhn FC313 Mower Conditioner 10’ Mowing Width, 
Finger Conditioner, Disc Mower, 3Pt Hitch Attach, 

Hydraulic Swing Arm $11,900
Ferris ProCut S Mower Kohler Motor, 61” Deck, 

Approx. 80 Hrs, 3 Wheeled Rider $6,975

315-853-6151 • joe@clintontractor.net • www.clintontractor.net
For More Information Click Here

For More Information Click Here

For More Information Click Here

For More Information Click Here

For More Information Click Here

2015 GMC 
Sierra 2500 
HD Denali 

6.0L V8 W/SFI Flex Fuel, 
6 spd. Auto. w/Elec. O/D, 
Loaded, Full Denali pkg., 

1 Owner, Tow pkg 
12,017 Miles. 

Stk# B15UR8558

2018 Ram 5500 9’ Air Flo 3-4 Yard Dump, 
6.7 Cums. diesel, 6 spd. auto., chrome pkg., P/L, P/W, 

snow plow prep., tarp, pintle/ball combo hitch, 
19,500# GVWR, stk# G181-330.

Business Owners & Their Employees May Qualify For Additional Incentives

www.DVBizWheels.com

315-233-5342
5885 E. Circle Dr., • Cicero, NY 13039

Nissan Commercial

2017 Nissan NV2500’s, V8, AC, P/W, P/L, tilt, cruise, 
low & high top, Call For Faxed Or Emailed Quote.

2017 Nissan NV200 Cargo Vans, 2.0L 4 cyl., CVT auto. trans., 
front wheel drive, 40-60 split rear cargo doors, 6'10"x4'6" load 
floor, Call For Quotes.

NO CHARGE 
BIN PKG

NO CHARGE 
BIN PKG

2017/2018 Ram ProMaster 1500, 2500 & 3500,
 high & low roof models, FWD traction, low step in 
height, short turning radius, diesel available, Great 

Selection, Call For Faxed Or Emailed Quote!

We Take Care Of Business
Every Day

(2) 2016 GMC Savana 2500 Work Vans, 
RWD, 4.8L V8 , 6 spd. auto. w/elec. O/D, low miles,

 10,530 & 8,450 miles, stk# B169R8790, 

2016 Ram ProMaster City Tradesman,
 FWD, 2.4L 4 cyl., 9 spd. auto., remote keyless entry, trailer, 

sway control, 8,698 miles, stk# B16UR8710, 

SEE ALL OF OUR PRE-OWNED INVENTORY AT 
www.DVBizWheels.com

$17,490

2013 Ram Tradesman SLT 4x4, 
5.7L V8 eng., 6 spd. auto., 35,276 miles, stk# B13UR8184,

 $30,290

(2) (4) AVAILABLE

(3) (6) AVAILABLE

(25) (6) AVAILABLE

UP TO $6,750 REBATES**

$1,000 UP-FIT 
ALLOWANCE

Your Choice! $22,950

ONLY 
35k MILES

2015 GMC Sierra 2500 HD Denali, 
6.0L V8 W/SFI Flex Fuel, 6 spd. auto. w/elec. O/D, loaded, full Denali pkg.,

 1 owner, tow pkg., only 12,017 miles, stk# B15UR8558, 

$45,490

(2) TO 
CHOOSE!

Burdick  Ram Commercial • 315-233-5342 
  5885 E. Circle Dr. • Cicero, NY 13039 • www.DVBizWheels.com

Burdick Pre-Owned Commercial Specials Burdick

2017/2018 
Ram ProMaster 
City Cargo Vans, 
2.4L, 9 spd. auto. 

w/front wheel drive, 
gets 29 MPG, 

great light delivery 
vehicle, stk# G171-638. 

(Demo)

2017/2018 
Ram HD Pick Ups, 
great selection 2500 

& 3500s, gas & diesel,
 all cab styles, single 
& dual rear wheels, 

Call for Faxed 
or Emailed Quote!

(10) AVAILABLE

(4)
AVAILABLE

$500 UP-FIT 
ALLOWANCE

STARTING AT $18,975**

Named #1 Volume ProMaster Dealer for Upstate New York for 2017!

LOW 
MILES

Visit Driver's Village Auto Show Feb. 14th-28th 
Online or In Person For Extra Savings!

** All Rebates and Conquest Bonus Applied.

WAS $64,763
NOW $59,763

SAVE $5,000!

                             315-233-5342

$45,490

EarthForce introduces new Hex rubber tracks 
to its aftermarket parts product line

WEST FARGO, ND — EarthForce, a leader in the de-
sign and manufacturer of aftermarket parts, has ex-
panded its product line with new Hex rubber tracks 
for compact track loaders.
Designed with customers in mind, the new Hex rub-

ber tracks have the most traction and versatility on 

all surfaces and ground conditions. The multi-pur-
pose tracks allow for the smoothest ride in the in-
dustry, easily traveling across asphalt, concrete, dirt, 
sand and mud, as well as established surfaces such 
as grass and lawns. New Hex rubber tracks are the 
best performing multi-purpose track with the longest 
life over multiple terrains.
The tracks are available in 13 sizes and are ap-

proved for use with compact track loaders.
For more information on EarthForce products, visit 

www.EarthForce.com .

Designed with customers in mind, the new Hex rubber tracks 
have the most traction and versatility on all surfaces and 
ground conditions. 

Photo courtesy of EarthForce

2013 Ram 
Tradesman

SLT 4x4
5.7L V8 Eng, 6spd 

Auto, 35,276 Miles,
Stk# B13UR8184

SEE ALL OF OUR INVENTORY AT www.DVBizWheels.com

Burdick  Ram Commercial • 315-233-5342 
 5885 E. Circle Dr. • Cicero, NY 13039

2017 Ram ProMaster City Cargo Vans, 
2.4L, 9 spd. auto. w/front wheel drive, gets 29 MPG, 
great light delivery vehicle, stk# G171-208. (Demo)

** All Rebates and Conquest Bonus Applied

Business Owners & Their Employees May Qualify For Additional Incentives

www.DVBizWheels.com

Burdick

315-233-5342
5885 E. Circle Dr., • Cicero, NY 13039

Nissan Commercial

2017 Nissan NV2500’s, V8, AC, P/W, P/L, tilt, cruise, 
low & high top, Call For Faxed Or Emailed Quote.

2017 Nissan NV200 Cargo Vans, 2.0L 4 cyl., CVT auto. trans., 
front wheel drive, 40-60 split rear cargo doors, 6'10"x4'6" load 
floor, Call For Quotes.

NO CHARGE 
BIN PKG

NO CHARGE 
BIN PKG

2017 Ram ProMaster 1500, 2500 & 3500,
 high & low roof models, FWD traction, low step in 
height, short turning radius, diesel available, Great 

Selection, Call For Faxed Or Emailed Quote!

We Take Care Of Business
Every Day

Burdick Pre-Owned Commercial Specials

2017 Ram ProMaster 1500 Low Roof
P/W, P/L, tilt, cruise & only 17k miles, stk# G179R8474, 

2016 Ford E450 16' Cube Van, DRW, R/U rear door, A/C, 6.8L 
V10 gas, auto., only 22,400 miles, stk# B16U-R8499, 

SEE ALL OF OUR PRE-OWNED INVENTORY AT 
www.DVBizWheels.com

Bonus Cash Now Available To Competitive Make Owners

2017 Ram 5500 9’ Air Flo 3-4 Yard Dump,
11' Also Available!

 6.7 Cums. diesel, 6 spd. auto., chrome pkg., P/L, P/W, snow 
plow prep., tarp, pintle/ball combo hitch, 19,500# GVWR, 

Call for Faxed or Emailed Quote!

$29,990

2013 Ram Tradesman SLT 4x4, 
5.7L V8 eng., 6 spd. auto., 35,276 miles, stk# B13UR8184,

 $33,990

STARTING AT $17,948**

(2) (4) AVAILABLE

(3) (6) AVAILABLE

$500 UP-FIT 
ALLOWANCE

(3) (6) 
AVAILABLE

(25) (16) AVAILABLE

UP TO $6,750 REBATES**

$1,000 UP-FIT 
ALLOWANCE

ONLY 
22k MILES

JUST 
ARRIVED

SOLD

$20,990

ONLY 
35k MILES

2012 GMC 16’ DRW Cube, pull out walk up ramp,  trailer hitch, 
6L V8 gas, A/C, AM/FM, 95,000 miles, stk# B139R7554,

$17,590

ONLY 1
LEFT

                             315-233-5342

$30,290

EQUIPMENT
DO YOU HAVE

P R E - O W N E D  E Q U I P M E N T  R E S O U R C E

TO SELL?
Email a photo, description and phone number 
to mstanley@leepub.com  we will call for credit card

YOU CAN ALSO PLACE YOUR 
AD ON OUR WEBSITE AT

rockroadrecycle.com/pre-
owned-equipment-resource

mailto:mstanley@leepub.com
http://www.DVBizWheels.com
mailto:joe@clintontractor.net
http://www.clintontractor.net
http://www.clintontractor.net/2008-new-holland-construction-b110-new-holland-backhoe-inventory.htm?id=1703748&in-stock=1
http://www.EarthForce.com
https://www.rockroadrecycle.com/pre-owned-equipment-resource
https://www.clintontractor.net/2015-new-holland-construction-e55bx-new-holland-mini-excavator-inventory.htm?id=2172265&in-stock=1
https://www.clintontractor.net/2008-bobcat-435-bobcat-mini-excavator-inventory.htm?id=2222729&in-stock=1
https://www.clintontractor.net/-1-kuhn-fc313-kuhn-mower-conditioner-inventory.htm?id=2225020&in-stock=1
https://www.clintontractor.net/-1-ferris-procut-s-inventory.htm?id=2248992&in-stock=1
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Number / Classification
  20   Air Compressors
  25   Air Tools
  35   Announcements
  45   Antiques
  55   Appraisal Services
  60   Asphalt Equipment
  70   At tach ments
  80   Auctions
  85   Backhoe/Loaders
135   Bits
150   Buckets
155   Building Materials/Sup plies
157   Building Repair
160   Buildings For Sale
165   Business Opportunities
190   Chain Saws
200   Chippers
220   Compaction Equipment
225   Composting Equipment
230   Compressors
240   Concrete Mobile Mixers
245   Concrete Products
255   Construction Demolition
265   Construction Eq. For Rent
270   Construction Eq. For Sale
275   Construction Machinery

Want ed
277   Construction Services
278   Construction Subcontracting
280   Construction Supplies
300   Conveyors
310   Cranes
320   Crushing Equipment
375   Dozers
400   Drills
415   Employment Wanted
425   Engines
430   Excavators
470   Financial Services
494   For Lease
495   For Rent
505   Forklifts
535   Generators
550   Gradalls
555   Graders
610   Help Wanted
635   Hoists
705   Legal Notices
745   Loaders
760   Lumber & Wood Prod ucts
780   Maintenance & Repair
800   Mine Equipment
805   Miscellaneous
880   Parts
885   Parts & Repair
890   Pavers
925   Pressure Washers
950   Real Estate For Sale
955   Real Estate Wanted
975   Rentals
997   Safety Equipment

1017   Scrapers
1020   Screening Equipment
1040   Services Offered
1085   Snowplows
1097   Sprayers
1105   Sweepers
1120   Tools
1130   Tractors
1140   Trailers
1145   Training
1170   Truck Parts & Equip ment
1175   Trucking
1180   Trucks
1205   Wanted

1-800-836-2888

To Place A Classified Ad Phone 1 (800) 836-2888 • Fax (518) 673-2381 •  E-mail: classified@leepub.com
RRR Mailing Address Classifieds,

PO Box 121, Palatine Bridge, NY 13428

Building
Materials/Supplies

Announcements

Building
Materials/Supplies

Announcements

Construction
Equipment For Sale

Custom Services

Engines

Help Wanted

Construction
Equipment For Sale

Custom Services

Engines

Help Wanted

Need to Hire Someone?
Looking For Your Next Star 

Employee?
 Check out the 

ROCK ROAD 
RECYCLE

JOB BOARD
Go to

jobs.hardhat.com

D&J Supply LLC
26 & 29 Ga. Metal Roofing & Siding

Pre-Engineered Trusses
Pole Barn Packages - Any Size

~ Direct Shipments ~
Call Us for Your Building Needs

Located in Central New York

518-568-3562

ADVERTISING DEADLINE
Thursday, March 15th

For as little as $10.00 - place a classified ad in

Rock Road Recycle
Call Peg at1-800-836-2888

or 518-673-0111
or email classified@leepub.com

1990 Finn 
B250 Hay 
Mulcher

6 Cyl. JD Engine, 
900 Hrs.
$7,500

716-983-3450

Custom Fabrication - Equipment Repair
Mobile Welding - Steel Sales

KENDALL BRUBAKER
(585) 447-7385 • Fax (585) 786-8423

K.B. WELDING

OFFICE
2359 Fisher Rd.
Warsaw, NY 14569

SHOP
7665 Kendall Rd.
Perry, NY 14530

Announcements

CHECK YOUR AD - ADVER-
TISERS should check their
ads on the first week of inser-
tion. Lee Newspapers shall not
be liable for typographical, or
errors in publication except to
the extent of the cost of the
first weeks insertion of the ad,
and shall also not be liable for
damages due to failure to pub-
lish an ad. Adjustment for er-
rors is limited to the cost of that
portion of the ad wherein the
error occurred. Report any er-
rors to Peg Patrei at 518-673-
0111 or 800-836-2888.

IS YOUR WEBSITE MOBILE
FRIENDLY? Google reporting
listing changes for non mobile
friendly sites!! Don’t lose your
traffic. Update now!!! WWE
Market ing  518-527-6800
wjleepub@gmail.com 

Announcements

ADVERTISERS
Get the best responses from
your advertisements by
including the age, condition,
price and best calling hours.
Also, we always recommend
insertion for at least 2 issues
for maximum benefits. Call
Peg at 1-800-836-2888 

★ ★ ★ ★ ★

Custom Services

BUSINESS CARDS: 1,000
for only $60.00, full color
glossy. Give us your existing
card or we will design one for
you! FREE SHIPPING in-
cluded. Call Lee Newspapers
at 518-673-0101 or email
c o m m e r c i a l p r i n t
@leepub.com

Fencing

LOCUST POSTS, POLES,
Split Rails, 6x6’s, 4x4’s, other
hardwood boards and planks,
custom cut. Also lots, land
cleared, woodlots wanted.
518-883-8284.

Lumber &
Wood Products

CALL
800-836-2888
To Place Your Ad Today!

Country Folks ~ Your Weekly Connection to Agriculture

YOUR DYNAMIC NEWS

RESOURCE FOR THE 

Aggregate, Heavy 

Construction and 

Recycling Industries

mailto:classified@leepub.com
mailto:classified@leepub.com
mailto:wjleepub@gmail.com
mailto:michele@pioneermillworks.com
mailto:commercialprint@leepub.com
https://www.mcquillenengines.com
https://www.jobs.hardhat.com
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Tools Tools

Trailers Trailers

New PJ Gooseneck 102”x30’
(25’ flat deck + 5’ dovetail) with 3 spring assist
flip over ramps, 25,000lb GVW, electric/hyd disc 

brakes, spare tire, locking toolbox, 2 jacks,
LED lights, winch plate 

$12,550
Midlakes 

Trailer Sales
“We’ll hook you up”

1595 Yale Farm Rd., Rom ulus, NY 14541
   Toll Free 888-585-3580 ~ 315-585-6411

SPECIAL OF THE WEEK

NEW PNEUMATIC PISTON FOR
THE ORIGINAL
GREASEBUSTER™

Patented

• Cleans grease
fi ttings & bearings

• Uses hydraulic 
pressure to force 

penetrating oil
• Hose extension available

Made in the USA
by a Farmer for a Farmer

PO Box 120 • Waynesville, OH 45068
513-897-5142 (phone & fax)
513-312-5779 (cell phone)

www.greasebustertools.net

Grease Buster Tools
“THE ORIGINAL”

20 YEARS OF SATISFIED 
CUSTOMERS

Regular $45

Shop Size $55

+ Shipping

THESE TOOLS HAVE 25 YEARS EXPERIENCE

Lumber &
Wood Products

Lumber &
Wood Products

Name:(Print)_________________________________________________
Street:______________________________County:__________________
City:__________________________________St.:_______Zip:_________
Phone:_____________________________Fax:_____________________
Cell:___________________________E-mail:_______________________

m I have enclosed a Check/Money Order
m Please charge my credit card:

m American Express    m Discover    m Visa    m MasterCard
Card#:_____________________________________Exp. Date:_________
* (REQ.) Card Security Code #________
Signature:_______________________________________Date:________

5 EASY WAYS TO PLACE A
ROCK ROAD RECYCLE CLASIFIED

MAIL IT IN -
Fill out the form, cal cu late the cost,
en close your check/money order or 
credit card in for ma tion and mail to:

ROCK ROAD RECYCLE
Classifieds,

PO Box 121,
Palatine Bridge, NY 13428

3.

FAX IT IN -
For MasterCard, Visa, American Express

or Discover cus tom ers...
Fill out the form completely 

and fax to Peggy at
(518) 673-2381

2.
1. PHONE IT IN -

Just give Peggy a
call at 1-800-836-2888

(for credit card payment only)

(MM/YY)

(MM/YY)

$10.00

$10.30

$11.20 $11.50

$10.60 $10.90

$12.10 $12.40

$11.50

$11.80

$13.30

$13.60

$12.70 $13.00

$14.50 $14.80 $15.10

$13.90 $14.20

4. E-MAIL IT IN -
E-mail your ad to

classified@leepub.com
e-mail or call with your credit card information.

FOR BEST RESULTS, RUN YOUR
AD FOR TWO IS SUES!

Cost per issue: $10.00 for the first 14

words, 30¢ each ad di tion al word.

(Phone # counts as one word)

Number of Issues to run__________

Miscellaneous

BUSINESS CARD MAGNETS
only $75.00 for 250. Free Ship-
ping. Call Lee Publications at
518-673-0101.  Please allow
7-10 business days for deliv-
ery.

Trailers

TEITSWORTH TRAILERS:
Over 400 trailers in stock! PJ
Goosenecks, Dumps, Tilt Tops,
Landscape, Car Haulers, Skid
Steer trailers, Frontier Live-
stock Trailers & much more!
Best prices, largest selection.
Financing available. Call 585-
243-1563.

A Picture is Worth 
a Thousand Words

It’s easy & economical to add a picture to your ad!

For Information Call

1-800-836-2888800-836-2888

8
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8
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8

8
0

0
-
8
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-
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classified@leepub.com

To Place Your Classified Ad
Just Ask For Peggy 

or send her an e-mail at:

To Place A Classified Ad Phone 1 (800) 836-2888 • Fax (518) 673-2381 •  E-mail: classified@leepub.com
RRR Mailing Address Classifieds,

PO Box 121, Palatine Bridge, NY 13428

mailto:classified@leepub.com
http://www.greasebustertools.net
mailto:classified@leepub.com
mailto:classified@leepub.com
mailto:wiwpine@gmail.com
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Bobcat introduces new E85, 
the largest R-Series excavator in its lineup

WEST FARGO, ND — Bobcat Compa-
ny has expanded its R-Series excavator 
lineup with the new E85, the largest 
machine in the company’s compact 
excavator family. The 8.5-ton E85 is 
part of the fastest-growing-size class of 
compact excavators in North America.
The E85 has been redesigned with 

performance, uptime protection and 
operator comfort in mind, and features 
the same bold, distinct design and oth-
er cab upgrades as the E32 and E35 
R-Series compact excavators that were 
introduced in 2017. 
As part of the new R-Series model, 

the 66-horsepower E85 will now be de-
signed and manufactured in Bismarck, 
ND. It shares the same Bobcat®; tur-
bo-charged diesel engine technology — 
that does not require a diesel partic-
ulate filter (DPF) or selective catalytic 
reduction (SCR) — and similar cab up-
grades found on the current R-Series 
excavators. A new standard lift eye is 
included, to help operators properly lift 
and place objects.
The 13 inches of tail overhang allows 

the E85 to work in compact environ-
ments, including construction, land-
scaping, utilities, rental and agricul-

ture. The excavator’s boom swing frame 
stays within the width of the machine’s 
tracks as it swings, making it easier to 
perform in confined jobsite conditions 
and next to buildings or other obstruc-
tions where larger equipment, such as 
a tractor loader backhoe, can’t fit.

Redesigned cab layout
Along with having one of the largest 

cab openings in the industry, Bobcat 
redesigned the E85 cab for an unbeat-
able operator experience. Like other 
R-Series excavators, there is more floor 
space in the E85 for the operator’s 

The 8.5-ton E85 is part of the fastest-growing-size class of compact excavators in North America.
Photos courtesy of Bobcat

The E85 can be equipped with a depth check system, allowing operators to accurately mea-
sure depth and grade without exiting the excavator.

Approved attachments
The following Bobcat attachments are 
approved for use with the new E85 
excavator:
• Trenching buckets: 18, 24 and 36 

inches
• Grading buckets: 48 and 60 inches
• Tilt-grading bucket: 48 inches
• Hydraulic clamp
• Hydraulic breaker
• Flail mower
• Auger
• Plate compactor



PG 35                  RockRoadRecycle.comMarch  2018

feet and legs. Redesigned travel pedals convenient-
ly fold away, maximizing floor space even more. The 
E85 seat and cab are also wider, providing plenty of 
elbow room. Operators will appreciate the optional 
automatic heating and air-conditioning systems for 
complete control over the cab climate. When it’s cold 
outside, an optional heated seat takes operator com-
fort to another level. 
Bobcat E85 excavator cabs are rated as a Level 1 

FOPS. The improved top window and narrower side 
pillars contribute to visibility that’s never been bet-
ter. Operators can get a better view of the excavator’s 
work group and surrounding areas with class-lead-
ing visibility from the cab. Left and right mirrors en-
hance the operator’s visibility from inside the cab. A 
new sun visor over the top window shields operators’ 
eyes from the sun on bright days.
The new machine features a standard, easy-to-

reach control pattern selector. This feature is conve-
niently located within the operator’s reach, allowing 
the operator to quickly switch from ISO controls to 
standard controls. With the repositioned second aux-
iliary hydraulic selector switch, operators can toggle 
between the optional second auxiliary and the boom 
offset without removing their hands from the left joy-
stick.
The design maintains wide-open access to the en-

gine area for daily maintenance checks. Operators 
have panoramic access to the engine and routine 
maintenance components for superior service and to 
help minimize machine downtime.
This R-Series excavator also has a variety of option-

al comfort and performance enhancements:
• Hydraulic pin-grabber quick coupler accessory to 

quickly change attachments from the cab
• Secondary auxiliary hydraulics to operate attach-

ments with multiple capabilities
• Deluxe instrumentation panel for fast access to 

critical machine information
• Factory-installed steel tracks and segmented 

tracks
• Travel alarm to meet localized jobsite requirements
• Rear work light kit to brighten worksites at night
• Counterweight to add lifting capabilities
• Guard kits for the front and top windows to elevate 

the cab to a Level 2 FOPS rating
• Keyless start to increase machine security
• Radio kit
A new tubular-frame reinforced cab door comes 

standard, making the E85 even stronger and able 
to withstand rough jobsite conditions. The tubular 
frame holds a tighter seal, helping keep out dirt and 
dust for an enhanced operating experience.

Depth check ready
Bobcat excavator operators can dig faster using 

less effort and have greater precision with the depth 
check system — an optional accessory available for 
select Bobcat excavators. The E85 can be equipped 
with a depth check system, allowing operators to ac-
curately measure depth and grade without exiting 
the excavator. The depth check system has an accu-
racy of ± 0.5 inches, minimizing excavator operators 
from stopping the machine to measure depth and 
potentially entering and exiting a trench with a mea-
suring device. It also helps to minimize over-digging 
and under-digging, and the costs and time associat-
ed with backfilling, compacting fill material and do-
ing manual labor to finalize depth or grade. Another 
benefit of the system: No additional display screens 
are required, allowing for more operator space in the 
excavator’s cab because the Bobcat depth check sys-
tem utilizes the machine’s deluxe panel to provide 
operator guidance and to facilitate operator inputs to 
the guidance system.

High-quality finish
Operators can see and feel a difference with a new 

high-quality finish. The new R-Series E85 features 
strengthened hinges and latches, and rigid, aligned 
excavator panels to reduce vibration in the cab, es-

pecially when working on rough surfaces. These en-
hancements increase operator comfort for a more en-
joyable workday.

Simplified maintenance
A lower engine compartment and relocated hydrau-

lic valves makes it easy to access and service the ma-
chine. In addition, greasing intervals have been ex-
tended to 50 hours for the swing and slew and to 250 
hours on upper work group pivot points for improved 
uptime. Similar to other R-Series machines, the E85 
uses Bobcat genuine oils and filters to simplify stock-
ing parts for fleet owners.

Easy access to tie-downs
Equipped with eight machine tie-down locations, 

operators will find it is easier than ever to secure 
their E85 excavator to a trailer and ensure proper 
transportation procedures are followed. The tie-down 
locations are easily visible and accessible for simple 
trailer connections. In addition, lower cab height also 
makes it easier to transport the machine from jobsite 
to jobsite.
Along with having one of the largest cab openings in the in-
dustry, Bobcat redesigned the E85 cab for an unbeatable 
operator experience. Along with having one of the largest 
cab openings in the industry, Bobcat redesigned the E85 cab 
for an unbeatable operator experience.

The improved top window and narrower side pillars contribute to visibility that’s never been better.

Along with having one of the largest cab openings in the industry, Bobcat redesigned the E85 cab for an unbeatable operator 
experience.
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Log in to rockroadrecycle.com for 
a FREE subscription.

1-800-218-5586
info@rockroadrecycle.com 

YOUR DYNAMIC NEWS RESOURCE FOR THE AGGREGATE, 
HEAVY CONSTRUCTION AND RECYCLING INDUSTRIES.

Paving/Compaction Equipment
Deadline 5/17/18

Highway & Bridge Construction
Deadline 4/19/18

Land Clearing/Site Prep
Deadline 3/15/18
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STAVOLA’S BOUND BROOK 
TAPS INTO PROFIT THROUGH 
NEW EMERALD WASH PLANT

FYE EXCAVATING: IT ALL 

STARTED WITH A BACKHOE

GOING GREEN WITH 
SENN BLACKTOP

JUNE - Editorial Focus

APRIL - Editorial Focus
ADVERTISE YOUR

EQUIPMENT & SERVICES

INSERT YOUR BROCHURE
IN OUR DIGITAL PUBLICATION

POST YOUR VIDEOS

PROMOTE YOUR AUCTION

MAY - Editorial Focus

ADVERTISE IN
RockRoadRecycle.com
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TOUGH JOBS LIKE THIS
REQUIRE THE  
ULTIMATE FARMHAND.

BOBCAT EQUIPMENT IS TOUGH ENOUGH TO TAKE IT ON.
You’ve got a tough job. And Bobcat® equipment is tough enough to take it on. The performance 
and comfort features of the new M2-Series loaders from Bobcat along with the most productive 
attachments in the industry help you manage the work that has to get done, day in and day out.

CALL US FOR A DEMO AND TRY 
A BOBCAT MACHINE ON YOUR OPERATION.

Bobcat®, the Bobcat logo and the colors of the Bobcat machine are registered trademarks of Bobcat Company in the United States and various other countries.

CONNECTICUT
Bobcat of 

Connecticut, Inc.
East Hartford
860-282-2648

www.bobcatct.com

Bobcat of Stratford
Stratford

203-380-2300
www.bobcatct.com 

MASSACHUSETTS
Bobcat of Greater 

Springfi eld
West Springfi eld

413-746-4647
www.bobcatct.com

Bobcat of Worcester
Auburn

508-752-8844
www.bobcatct.com

NEW JERSEY
Bobcat of New Jersey

Totowa
973-774-9500
877-9-BOBCAT

www.njbobcat.com

NEW YORK 
Bobcat of Mid-Hudson

Newburgh
845-764-8466

www.summitbobcat.com

Summit Handling 
Systems Inc.

Walden
845-569-8195

www.summitbobcat.com

Warner Sales & Service
Rome

315-336-0311
www.warnerss.com

RHODE ISLAND
Bobcat of Rhode Island

Warwick
401-921-4300

www.bobcatct.com

Authorized
Bobcat Dealers
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Engcon US customer 
delivers quality, 

thanks to tiltrotator
Attachment makes child’s play out of peculiar angles 

and tight fits

Located in southwest Washington, 
just over the Columbia River from 
Portland, OR, is the City of Vancouver, 
which boasts the offices of Lindberg 
Pipe & Grade, a residential excavation 
and grading company.
Lindberg Pipe & Grade’s new and pro-

duction housing construction efforts 
are at the heart of its business. The 
company works for some of the biggest 
builders in the southwest Washington 
and Portland Metro areas.
Lindberg has also made a specialty 

of constructing rock walls for home-
owners. Rock walls are an important 
landscape feature in the area, so near 
the foothills of the Cascade mountain 
range. To level steep slopes and to 
maximize useable yard space, walls 
made of local boulders are highly cost 
effective. Placing these boulders into a 
wall can be a challenge.
Land Lindberg, owner and president, 

met Sam Larsson, engcon’s US sales 
representative, in 2010. Land had seen 
another tiltrotator in action and was 
impressed, but that company didn’t 
have a presence in the Pacific North-
west, whereas Sam’s southwest Wash-
ington office was close by. So, when it 
was time to consider a purchase, eng-
con’s tiltrotator was the natural choice.

“Sam helped us every step of the way,” 
says Lindberg. “I admit I had concerns 
about production and delivery, all the 
way from Sweden, but Sam smoothed 
the process. It’s great that he stocks a 
few parts, too. He takes great care of 
us.
“The tiltrotator is impressive,” con-

tinues Lindberg. “People do say ‘Wow!’ 
when they see it in action. But more 
than the performance it can put on, it 
delivers a quality product. Thanks to 
the use of our tiltrotators, Lindberg has 
become known for technical, precise 
grading angles. This means providing 
superior drainage. And we can deliver 
this higher quality in a shorter amount 
of time. The tiltrotator attachment has 
made the equipment we own so much 
more versatile.” 
Says Lindberg, “Our work requires 

that we do a lot of peculiar angles 
and tight fits. The tiltrotator has re-
ally proven itself for this tricky work. 
In fact, my operators feel like they are 
missing their arm if one is out of com-
mission. They have come to rely on the 
engcon tiltrotator. It has sure impacted 
our business.”
For more information, visit www.lp-

grade.com  or www.engcon.com/us .
Land Lindberg, owner and president of Lindberg Pipe & Grade.

Photos courtesy of engcon

Rock walls are an important landscape feature in the area, so near the foothills of the Cascade mountain range.

https://www.lpgrade.com
http://www.engcon.com/us
https://www.lpgrade.com
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ASV adds New York dealer to network
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GRAND RAPIDS, MN — ASV Holdings 
Inc. has added Jim Reed’s Truck Sales 
to its dealer network.  
The Cortlandt Manor, NY-based deal-

er will offer all ASV Posi-Track compact 
track loaders, featuring best-in-class 
rated operating capacity, cooling sys-
tems and hydraulic efficiency, from the 
RT-30, the industry’s smallest sit-on 
CTL, to the new VT-70, ASV’s first mid-
frame, vertical lift model, and all the 
way up to the RT-120 Forestry unit, 
the industry’s most powerful CTL. The 
company will also carry ASV’s full line 
of skid-steer loaders.
“Over 60 years, we’ve become a pret-

ty large, family-owned dealership, so 
we have our boots on the ground and 
we know our business,” said Bill Reed, 
vice president of Jim Reed’s Truck 
Sales. “The quality of ASV products im-
pressed us. They are American made 

with readily available parts. The com-
pany is also very organized, proficient 
and professional.”
Jim Reed’s Truck Sales has been 

proudly serving customers since Jim 
Reed, Bill Reed’s father, started the 
business in the 1950s as a NASCAR 
race driver. He then built the company 
into a community truck dealership in 
the 1960s. Today, the company contin-
ues to expand, but seeks to continue 
a long-standing tradition of the “family 
store” model first begun by Jim Reed.
“Jim Reed’s Truck Sales is a business 

that is very strong on customer service 
in every aspect,” said Bill Klein, ASV 
district sales manager. “Jim Reed was 
driven in that area, and it has allowed 
them to gather a huge following.”
To learn more about Jim Reed’s Truck 

Sales, visit their website at www.jim-
reedtrucks.com .

ASV adds Jim Reed’s Truck 
Sales (Cortlandt Manor, NY) 
to its dealer network.

Photo courtesy of ASV

New offerings from ACI
The American Concrete Institute (ACI) launched an all-access subscription to 

ACI University webinars and on-demand courses.
Unveiled during World of Concrete in Las Vegas, NV, the new 12-month sub-

scription option includes all ACI monthly webinars and ACI’s 175+ on-demand 
courses. Topics include: Admixtures; Codes; Cracking; Design; Durability; and 
much more. 
ACI University is a global, online learning resource, providing on-demand ac-

cess to a wide range of topics on concrete materials, design, and construction, 
appealing to everyone from testing technicians to practicing engineers.
The all-access subscription is conveniently accessible through desktop and mo-

bile devices. Multi-user options are available.
To learn more about the new all-access subscription to ACI University, visit 

ACIUniversity.com .
ACI also recently released the 2018 ACI Collection of Concrete Codes, Specifica-

tions and Practices.
Formerly known as the Manual of Concrete Practice, the ACI Collection is the 

most comprehensive and largest single source of information on concrete design, 
construction, and materials, with nearly 50 codes and specifications and more 
than 200 practices — including all guides and reports.
The ACI Collection features ACI 318 “Building Code Requirements for Structural 

Concrete,” ACI 301 “Specifications for Structural Concrete,” and ACI 562 “Code 
Requirements for Assessment, Repair and Rehabilitation of Existing Concrete 
Structures and Commentary.” Additional categories in the ACI Collection include 
concrete materials, properties, design, construction, reinforcement, specialized 
application, repair, structural analysis, and innovation, plus popular topics such 
as slabs, formwork and masonry.
The ACI Collection is available as a convenient online subscription, a USB drive, 

and an eight-volume set of books. Specifically developed for individual users, 
the online subscription of the ACI Collection includes access to every new ACI 
document as soon as it is published, plus metric and historical versions of ACI’s 
codes and specifications.
Recent feedback indicated that current and prospective users overwhelmingly 

indicated the name “ACI Collection of Concrete Codes, Specifications, and Prac-
tices” better represented the contents than the previous name “ACI Manual of 
Concrete Practice.” 
Individual volumes of the ACI Collection are also available, plus special online 

access for multiple users, entire offices and large multi-national companies.
To subscribe or order, call 248•848•3800 or visit www.concrete.org .

The ACI Collection is 
available as a conve-
nient online subscrip-
tion, a USB drive, and an 
eight-volume set of books. 
Graphics courtesy of ACI

http://www.jimreedtrucks.com
http://www.concrete.org
https://www.aciuniversity.com
http://asvi.com/
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New private network platform is set to revolutionize 
global capital equipment trading

Krank is a new online compa-
ny-to-company network platform that 
is designed to rewrite the rules of trad-
ing large items of capital equipment, 
both regionally and internationally. 
As the first trading system of its kind, 

Krank enables companies to create pri-
vate networks between each other and 
easily trade large industrial items such 
as cranes, wheel loaders, trucks, ex-
cavators or any other piece of capital 
equipment. The site acts as a private 
sale room with users able to custom-
ize their online dashboard to suit their 
needs, facilitating the buying and sell-
ing of machinery with none of the high 
fees that are traditionally associated 
with trading capital equipment.
“Krank is an exciting new venture and 

we believe that it will revolutionize the 
way that companies deal with each 
other in buying or selling new or used 
equipment,” said David McCarthy, 
co-founder of Krank. “Having spent 
many years in the industrial equip-
ment arena, we recognize that there is 
a need to do things differently. Krank 
is going to make it easier, quicker and 
cheaper for companies to trade their 
equipment.”

Network more, trade more
Krank is unique in that it uses be-

spoke online technology and the latest 
analytic tools, to create both a secure 

company-to-company networking tool 
and an online trading platform for 
equipment. Users can register on the 
site as an individual or through a com-
pany profile that allows an unlimited 
number of colleagues to join. They can 
then create their own private network 
of contacts and invite co-workers to 
join, or request to connect with any-
one from other companies — whether 
that person is within a company they 
already networked with or not. 
Those who use sites such as LinkedIn, 

Facebook and Twitter will be familiar 
with some of the networking functions, 
such as viewing and posting on news 
timelines, sending one-to-one messag-
es and creating group chats. And those 
who use sites such as Amazon will 
recognise the sales procedures. Us-
ers can communicate simply, wheth-
er that’s just for networking purposes 
and to explore the possibilities of doing 
business together; or they can upload 
information and images of machinery 
they want to sell. In order to trade, the 
seller can offer the item on a private 
basis to specifically selected custom-
ers via the ‘Network Marketplace’ tab, 
or the unit can be offered on an open 
basis via the ‘Public Marketplace’ tab. 
The buyer and seller are responsible 
for carrying out their own checks, due 
diligence and financial transactions.

“In a world where social media is an 
integral part of most people’s lives, it 
makes sense that we harness this to be 
used for the practical purposes of doing 
business,” added McCarthy. “Krank is 
an intuitive company-to-company plat-
form that puts users in charge of their 
own marketing and trading options. 
There is no limit to the amount of 
transactions that each company makes 
and so it’s a cost-effective way to carry 
out industrial commerce. Of course, as 
with everything, you get out what you 
put in, and so we believe that if you 
network more, you will trade more.”

Early adopter
Krank is based in the UK and is run 

by an international team with a wealth 
of experience in equipment brokerage, 
web development and venture capital 
investment. One of the first companies 
to sign up to Krank is PRIMA Equip-
ment, which sells machinery and parts 
for heavy industry all over the world 
and services equipment at its base in 
the Netherlands. Jethran Roeten is the 
company’s used sales equipment man-
ager and oversees its website and so-
cial media presence. 
“Krank is an interesting concept, with 

enhanced technology, so we’ve been 
happy to adopt it,” says Roeten. “To 
be able to create private networks with 
trusted customers allows us to sell 

equipment easily. We have many trade-
ins and we can offer these units to a 
limited group for a quick sale, or put 
them out to the general marketplace if 
we want. It’s a great networking solu-
tion to deal with trusted people and so 
we are sending out invitations for our 
customers to join Krank.”

A service to suit all needs
Customers new to Krank can select 

from one of two different account types:
• An individual account: this is limited 

to one email user, but can be used with 
any personal address such as Gmail or 
Outlook, and comes with 10 free prod-
uct listings per month.
• A business account: customers 

must register with their business 
email addresses. Registering with the 
business account allows companies to 
have an unlimited number of email us-
ers and the account also comes with 
10 free product listings per month. To 
purchase more listings, customers are 
able to purchase add-on packs.
“Each company’s network of contacts 

and client database is secure, and 
the equipment listings they post can 
always be private, if that’s what they 
choose, so there is no danger of sen-
sitive commercial information being 
leaked,” confirmed David McCarthy. 
“Krank is designed to offer a service to 
suit all needs.”

As the first trading system of its kind, Krank enables companies to create private networks between each other and easily trade large industrial items such as cranes, wheel loaders, trucks, 
excavators or any other piece of capital equipment.

Graphics courtesy of Krank
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6 months save 10% • 12 months save 20%
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SITE/OFFICE QUICK REFERENCE GUIDE

866-455-6333
SERVICE/USED PARTS/FABRICATING DEP TS.

sales@beckequipment.com
www.beckequipment.com

SALES • RENTALS • RENT TO OWN

DAN GRIPPO
Sales Representative
Email: dgrippo@wtractor.com
www.wtractor.com

845-278-7766 Office
845-278-4431 Fax

SALES  •  SERVICE  •  RENTALS

WESTCHESTER TRACTOR, INC.
60 INTERNATIONAL BLVD., BREWSTER, NY 10509

Tires For All Applications
 973-684-1433 Fax 973-279-8741

Email: dave-stern@optonline.net • www.davesterntire.com
390 McLean Blvd., Paterson, NJ  07513

Skid Steer 
Tracks Sprockets • Rollers

Front & Rear Idlers

1 Year/1,000 Hours
Guarantee for Excavators

Guaranteed Fit
Top Quality

Cat • Bobcat • Case
Kubota • Komatsu

and more...

Dave Stern Tire  
Since 1917

1085 McGraw - Marathon Road, Marathon, NY 13803
www.kurtztruckequipment.com

Chuck Winters
Truck Equipment Manager

800-848-3468
607-849-3468
607-849-6181 Fax
607-423-4287 Cell
chuck@kurtztruckequipment.com

BUSINESS CATEGORIES

Aggregate Eq
Earthmoving/Landscaping/Land Clearing Eq
Environmental Compliance
Forestry/Logging
Highway Construction Eq
Highway Maintenance Eq
Lifting/Material Handling Eq
Parts & Repair
Power Generation/Lighting
Shop/Warehouse Eq
Storage/Containers
Trucks/Trailers
Used Eq • Utility
Wood Processing Eq
Equipment Attachments/Accessories
Tools • Other

Construction & Building
Fuels/Lubrication Supplies
Landscaping
Office/Warehouse
Other

Accounting/Tax Consultation/Preparation
Employee Search
Environmental Consultation
Heating
Insurance • Legal
Personnel Management
Safety Consultation
Trucking/Shipping Services
Other

Business Management (office/inventory)
Bid Preparation/Estimating
GPS
Fleet Management
Other

ROAD
Equipment Suppliers & Services

Materials & Supplies

Professional Services

Software/Computing/Info. Management

Construction Equipment

5885 E. Circle Drive, Cicero, NY 13039
Call Us For Your Next Company Vehicle Quote!

(315) 233-5342
www.DVBIZwheels.com

Equipment Attachments/Accessories

Equipment/Supplies/Services

Trucks/Trailers/Accessories

Trucks/Trailers/Accessories

Parts & Repair

THE TRAILER SHOP

Parts, Sales & Service
Check out our current 

inventory at tritank.com

315-451-8663
115 Farrell Road

Syracuse, NY 13209

Deutz/Perkins/Twin Disc

Foley
Engines

800.233.6539
Since 1916!

P.J Schmid
President

228 East Hiawatha Boulevard, Syracuse, NY 13208
(315) 422-8879 • Fax (315) 474-4073 • pjs@rudyschmid.com

www.RudySchmid.com

To advertise, contact Tina Krieger at
518-673-0108 • tkrieger@leepub.com
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Although Wm. Miller Scrap Iron & Metal Co.’s 
local customers—individuals and business-
es within 100 miles of Winona, MN—may 

think of Miller Scrap as the local company that leaves 
no stone unturned in finding ways to assist them 
with their recycling and disposal needs, some of 
them would be quite surprised if they understood the 
extent of the company’s national and global reach.

‘Miller Scrap,’ as the company is generally called, is 
run by 3rd generation Jerry Miller, the former affable 
mayor of Winona for 16 years, who was legendary for 
his ability to work with others to serve the commu-
nity’s needs; and two of his sons, Willie, COO and 
Jeremy, CFO. Jeremy is also currently serving his 
8th year in the Minnesota State Senate. Although 
much of the responsibility for running the company 
now rests on Jerry’s sons, “Jerry is still an important 
part of every major decision that is made,” explained 
Jeremy.

The company, originally founded by a Russian im-
migrant who settled in Winona, MN on the bank of the 
Mississippi in the early 1900’s, has carefully built, 
over four generations, its reputation for honesty and 
fair dealing. Unlike many successful family recycling 
businesses, which are being gobbled up by large cor-
porations, Miller Scrap remains family owned and 
operated, with the help of its 19 loyal employees. 

Each successive generation has found new business 
opportunities to add to the mix, so that today, Miller 
Scrap is a highly diversified company. It continues 
to handle obsolete items, as well as new industrial 
scrap opportunities and to develop new ones. Willie 
Miller stated, “What is unique about us is that we do 
so many different things here: paper, roll-offs, C&D 
waste, electronics, along with regular scrap iron and 
metal recycling. We try to be a ‘one-call shop.’ Make 
one call to us, and we will do our best to find solu-
tions for all your recycling and disposal needs.” This 
attitude has built many long-term relationships for 
the company over its four generations.

Miller Scrap’s newest division is exporting scrap. 
This portion of the business was started in 2010 
by Jeremy, who among his many responsibilities is 
in charge of buying and selling non-ferrous metals, 
eScrap, and plastic domestically and globally. Each 
year since 2010, this division has grown larger and 
now makes up a significant portion of the overall 
sales for the company.

“We started accumulating full container-loads [av-
eraging 20 tons] of certain types of material that had 
strong export markets,” Jeremy explained. “I did a lot 
of research and communication with multiple com-

panies in Asia. Over the years, we have built long-
term relationships with buyers in Asia and other 
countries that we came to trust, and in some cases, 
we now have international partnerships with some of 
these companies.

Insulated copper wire and other copper bearing-ma-
terials were such metals for which Jeremy success-
fully found a niche beginning in 2010. They typically 
focus on lower grade insulated copper wire, harness 
wire from automobiles, sealed units, electric motors, 
and lead. Miller Scrap also buys a significant amount 
of aluminum material that is shipped to both domes-

Miller Scrap 
Metal and Iron: 

recycling on a global scale  

Operated by Justin Borzyskowski, this Komatsu PC 300LC-
6 uses an Ohio DAWX 55” magnet (one of two owned by 
the operation) to pick up and transfer scrap iron, ready for 
loading.

L-R: Jeremy, 4th generation and CFO, Dad Jerry, 3rd generation and President & CEO, and Willie, 4th generation and COO of Wm. Miller Scrap Iron & Metal Co., in front of their busy 
scrap recycling yard in Winona, MN.

Photos by Bill Weaver

Willie (left) and Jeremy Miller with a stack of skids stored 
under roof. The operation sorts and sells the skids, then 
sends broken ones to be ground for animal bedding. 
Handling the skids is a service to their customers—one of 
many ways the company works to be a “one-stop shop” 
for the convenience of their customers.
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tic and international consumers.

“In addition to the metals, we also developed relationships with plastics proces-
sors.” As Chinese import restrictions became more strict, culminating in China’s 
latest outright ban on the importing of many recyclable materials, Jeremy suc-
cessfully found other markets domestically and internationally for certain types 
of plastic. 

“Our services are unique in some ways. We have found a niche in the export 
market and we really try to focus on what we are good at. In some cases we act 
as a broker and in other cases we are shipping direct to our partners. As a result, 
we can provide the best prices and services for our customers and suppliers. 

“When exporting material, there’s a lot of trust involved and this has been 7 
plus years in the making. We’re confident in the folks we’re dealing with now. 
This trust was built through personal visits to Asia and a significant amount of 
communication by email, telephone, text message, WhatsApp, and WeChat. It 
can take a lot of time to develop these relationships, and to find the right markets 
for our customers and suppliers.” 

Although Jeremy has been fast on his feet in locating new markets in other 
countries as information leaked out about possible import restrictions by China, 
he commented, “I do anticipate that with the changes in China, our export busi-
ness will take a hit.”

In his estimation, “The import ban by China could potentially be devastating to 
the entire recycling industry. China has really cut back on the import of fibers, 
plastics, and metals, including insulated copper wire.”

In taking care of their customers near home, Miller Scrap has a well-deserved 
reputation for working hard to find the best solutions for all their customers’ 
recycling needs in the day-to-day operations of their full-service recycling facility 
and beyond. Their customers’ convenience has led them far from just focusing on 
scrap iron and metal as their name implies. For example, for the convenience of 
their customers, they buy skids, sort, store, and sell them, and send broken ones 
to a local company for recycling into animal bedding. As Willie, who runs day-to-
day operations in Winona, said, “We try to make recycling as convenient as pos-
sible, whatever the customer’s size, from individuals on up to large corporations.” 
While their main business continues to be ferrous and non-ferrous scrap, they 
offer a variety of recycling solutions to meet the needs of their customers.

Another example is the transfer station. Although Miller Scrap’s mixed solid 
waste (MSW) transfer station was established for customer convenience years 
ago, simply to save customers the additional 6-mile drive to the Winona landfill, 
today this service is much more essential. The local municipal dump is long-
closed because of its high cost to taxpayers. Today, MSW from Winona must be 
trucked from Miller Scrap to Lake Mills, Iowa! As a result, “Companies like Waste 
Management and J&J Rubbish stop in to dump off waste from their routes 5, 6, 
even 7 times a day,” commented Willie. Their construction and demolition (C&D) 
transfer station saves area contractors and homeowners a drive to the demolition 
landfill in Austin, MN, the nearest drop-off for that material. Miller Scrap also 
operates roll-off dumpsters throughout the area for residential, commercial, and 
industrial use.

Miller Scrap pulls a variety of recyclable items from the transfer station. “We 
sometimes spot a canoe, a bike, or a trailer, for example, that is still usable. We’ve 
had some success in advertising these items on Craigslist.”

Miller Scrap also provided Cardboard, office paper, and other fiber recycling ser-
vices for customers. This material is sorted and baled on site. Some of the office 
paper comes from businesses through ‘cage exchanges.’ “When a company calls, 
we exchange several empty wire containers while picking up several full ones. We 
truck the OCC and baled paper to mills in the Twin Cities and Wisconsin who 
recycle them into new consumer products.” Fortunately, China’s recent ban on 
OCC and paper has not affected their sales of these items. “We also pull clean 
wood and all metals from the transfer station waste stream for recycling,” added 
Willie.

Other metals, including scrap from local industrial manufacturers, obsolete 
scrap, and new industrial scrap that is a by-product of manufacturing opera-
tions such as stamping, are separated and trucked to foundries locally, and mills 
throughout the Midwest. Obsolete cars are crushed on site, after fluids and other 
hazards have been removed. 

“We also accumulate broken-up concrete for recycling purposes. The material is 
piled up until we have enough to bring in a crusher to crush it into usable road 
base. The goal is to minimize the amount of material that is sent to the landfill,” 
noted Willie.

“The strength of our company lies in our team members,” stated Jeremy. To 
keep their valuable employees – 19 at present – Miller Scrap offers competitive 
wages and exceptional benefits, including fully company-paid health and dental 
insurance and a matching 401k program. Because the health and safety of their 
employees and customers is a priority, Jeremy, as head of quality, environmental 
health & safety went through the audit process to make Miller Scrap one of the 
areas only Recycling Industry Operating Standard (RIOS) certified companies. 
“RIOS is the industry standard when it comes to a quality, environmental, health 
& safety management system, explained Jeremy. Becoming certified requires a 
lengthy audit process, but in the end, it was well worth it because it made us 
safer and more efficient.”

The company was already in compliance with many of the RIOS practices. “How-
ever, they were known and followed mentally,” explained Jeremy, “A big change 
was in making sure our procedures were written and everything was document-
ed.”

Their Responsible Recycler (R2) certification assures customers and suppliers 
that electronics equipment dropped off for recycling will be handled in a safe and 
environmentally responsible manner. Miller Scrap is registered with the state of 
Minnesota as a collector and ships whole units to registered recyclers.
When we visited, Miller Scrap was planning to break ground on a new office 

building and truck scale, to open in April of 2018 --still looking to their future as 
a family business. The truck scale, a 70-foot long in-ground Fairbanks pit scale, 
has already been installed and the building is under roof. 

Torching large pieces of steel plate, accomplished here by Tim Stark, is one of the 
processes used by Miller Scrap to prepare material to meet foundry specifications.

Jeremy checks a pile of scrap chain from a local industrial manufacturing.
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EvoQuip will showcase the newest ad-
dition to their impact crushing range, 
the Cobra 230, at World of Asphalt in 
Texas from March 6-8, 2018. The Co-
bra 230 is the newest addition to their 
impact crushing range. No matter what 
line of work you’re in, whether it is con-
struction & demolition, asphalt recy-
cling, quarrying or contract crushing, 
the Cobra 230 will enhance your prof-
itability.
Matt Dickson, EvoQuip, product line 

director said, “The Cobra 230 Impact 
Crusher is a machine that provides 
class leading productivity, unmatched 
versatility and excellent fuel efficiency. 
The quick set-up times, simple intui-
tive operation and ease of transport 
makes this machine an ideal solution 
for all applications. We are on the look-
out for new distributors for the Evo-
Quip brand and I would invite anyone 
interested in this to come to our booth 

Grapples

North American Attachments
800-380-8808

www.excavator-attachments.com

Evoquip ready to make an impact 
at World of Asphalt

EvoQuip will showcase the newest addition to their impact crushing range, the Cobra 230 at 
World of Asphalt in Texas from March 6-8, 2018.

The Cobra 230 has been on test with J & V Construction in Ireland.
Photos courtesy of EvoQuip Terex

Evoquip 6

http://www.excavator-attachments.com
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so we can discuss this excellent opportunity.”
The Cobra 230 has been on test with J & V Con-

struction in Ireland. Gerd McCann, J & V Construc-
tion director said, “The EvoQuip Cobra 230 has man-
aged to surpass our expectations, handling a mix of 
difficult rock and heavy duty recycled concrete with 
ease, and turning it into products we have been able 
to reuse on our construction sites.” 

Ease of use
The rapid set up time and intuitive control system 

on the Cobra 230 enables the operator to be crushing 
minutes after unloading the machine. The operator 
can also adjust the crusher setting easily without the 
need for any tools using the user-friendly hydraulic 
assist that is standard on the machine.

Optimal material flow
There are a number of key design features in the Co-

bra 230 that ensure an optimal material flow through 
the crushing process. As material moves from the 
feeder through the impactor onto the product belt 
each section becomes wider, ensuring an unrestrict-
ed flow. The excellent under crusher clearance, the 
short distance from the crusher discharge to the 
magnet and the ability to lower the product conveyor 
while running make the Cobra 230 the ideal machine 
in all applications.

Performance
The Cobra 230 uses an extremely fuel efficient and 

high performing direct drive system to power the 
impact crusher. This along with the two indepen-
dent hydraulic controlled aprons allows the operator 

to optimize the material throughput and reduction 
while ensuring the best fuel efficiency.

Serviceability
Serviceability has been integral throughout the de-

sign and development of the Cobra 230. With ground 
level access to the engine, hydraulics, service and re-
fueling points, it ensures maintenance is easy for the 
operator. This is further enhanced with features such 
as the hinged radiator pack and hinged diesel tank.

Compact Size
The compact footprint makes the Cobra 230 easy 

to transport and also makes it an ideal machine for 
working in urban areas.
EvoQuip machines can come directly to your site 

to crush and screen the waste from your demolition 
projects. 

Evoquip from 5
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CASE Celebrates 60 years of 
wheel loader manufacturing 

in 2018
CASE Construction Equipment introduced the 4-wheel drive W9 in 1958 — today the company 

offers a full range of compact and full-sized wheel loaders for everything from road construction 
to supply yards and quarries.

RACINE, WI — CASE Construction Equipment will celebrate its 60th anni-
versary of wheel loader production with a variety of promotions and activities 
throughout the year. The activities started at World of Concrete 2018. 
The current offering of CASE wheel loaders evolved from the W9, the first CASE 

integrated four-wheel drive wheel loader introduced in 1958. The W10 and W12 
four-wheel drive models and the front-drive W5 loader soon followed. The W 
series grew through the 1960’s and 1970s, including the mammoth 15-ton W26 
articulated loader, introduced in 1968. It was the largest wheel loader offered at 
the time, boasting a 3-yard standard bucket. The 4-yard W36 arrived in 1977. 
The W series loaders all featured cabs mounted on the front half of the machine.
With the introduction of Model 621 in 

1987, the entire CASE loader line gradu-
ated into the 21 Series, a more rugged de-
sign that featured modern rear-mounted 
cabs. The 21 Series models were developed 
under a new streamlined, cross-function-
al, concurrent process that became the 
guide for the rest of the company as it 
moved into the 21st century. Major in-
novations in productivity, serviceability 
and operator comfort continued into the 
new century, and this product line repre-
sented the first heavy earthmoving equip-
ment to deploy selective catalytic reduc-
tion (SCR) emissions technology with the 
F Series. Several new models were added 
to the 21 Series, including a new line of 
compact wheel loaders. 
“The wheel loader is an iconic piece of 

the CASE lineup dating back to 1958, 
bridging the construction and agricultur-
al industries that CASE has most proud-
ly served for generations,” says Scott 
Harris, vice president — North America, 
CASE Construction Equipment. “These 
machines have come a long way since 
the original rigid-frame models built in 
our Racine tractor plant, and more than 
ever reflect the practical innovation CASE 
builds into its equipment to maximize 
performance and dependability.”  
The latest wheel loader offering from 

CASE — The G Series — span 141 to 347 
horsepower, with bucket capacities rang-

ing from 2.1 to 6.25 cubic yards. In the short time since their introduction, 
the G-Series have won several awards, including the prestigious Good Design™ 
Award in the Industrial Category from the Chicago Athenaeum: Museum of Ar-
chitecture and Design and The European Centre for Architecture Art Design and 
Urban Studies, and top new product recognitions from industry publications. 
The full-sized G Series line is complemented by the compact F Series line, 

which features models ranging from 58 to 74 horsepower and 0.92 up to 1.3 
cubic yards. 
For more information on the entire offering of CASE wheel loaders, please visit 

CaseCE.com .

The current offering of CASE wheel loaders evolved from the W9, the first CASE integrated four-wheel drive wheel loader introduced in 
1958. 

Photo courtesy of CASE CE

https://www.casece.com/
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Genesis Attachments introduces the Impact Tools 
Group, four families of technologically advanced, 
minimal maintenance products designed for the 
demolition, construction, utility, excavation and 
concrete grinding industries.

Comprised of the GHB Hydraulic Breaker, GCG Cy-
clone Grinder, GBS Bucket Screener and GBC Buck-
et Crusher, this group of highly productive, readily 
available attachments enables customers to now ob-
tain an even broader variety of tools from Genesis.

Available in a complete range of models from 250 to 
12,000 foot-pound impact energy classes, the GHB’s 
performance-leading features include an optimized 
power-to-weight ratio, speed and power that can be 
adjusted to match the material being broken, dry-
fire protection and a unique hammer-mounted au-
to-lube system.
The GCG features design advancements over tra-

ditional grinders with a two-hose hydraulic sys-
tem that eliminates the need for a case drain line 
and simplifies installation, and a soft start system 
and protective valving that protect the motor from 
over-pressure, over-heating and misuse.
The GBS provides a mobile and cost-effective solu-

tion for sizing natural rock and recycling material 
on site — quickly and efficiently. The extra-large 
drum results in higher production, with individu-
al replacement screens for pre-screening and final 
classification.
Unlike conventional crushers, the GBC has a 

unique, aggressive figure-eight crushing motion 
that produces high quality cubical product, enabling 
the aggregate to be reused on site. Extra-large jaw 
plates provide optimal performance and longer life.

If you are purchasing a grinder, you better know the 
90 percent rule.
When you purchase a grinder, it should be able to 

grind 90 percent or more of the materials you grind 
on a daily basis. What does that mean?
If 90 percent or more of your materials are some 

type of brush, you should purchase a grinder that 
is capable of grinding that size of yard waste. If less 
than 10 percent of your material is for example, logs 
36 inches in diameter, you do not need to purchase a 
grinder capable of grinding 36 inch logs.
The purchase price difference between grind-

ing brush and grinding a 36-inch log is probably 
$250,000 or more, depending on your production 
needs. For $250,000, you are able to not only pur-
chase a wood shear to split the wood, but you can 
purchase an excavator to pin it on.
Now those numbers are obviously estimates, but 

you get the picture. Why purchase a 1000HP grinder 
when a 765HP will not only do 90 percent or more of 
the job — but with a little prep work, you can cover 

100 percent of the materi-
al? The cost per hour sav-
ings will be significant. The initial purchase cost will 
be significant as well. So what do you do?
Survey the incoming materials:
• What does the majority consist of?
• What is the largest or most difficult to process?
• How can you prep the oversize material?
• Decide which size grinder can process the major-

ity?
• What can be done with the other materials?
• Check with loggers for other disposal options.
• What is the cost of additional prep equipment?
Do your homework. Not only will you save on the

purchase price, but you will continue to save daily.
I have been asked several times in the past few

months about available jobs in the industry, as well
as inquiries from companies looking for good help
also.
Here is a few of the want ads:
• Operations Manager position available at a Com-

pany in the Orlando area. Grinding operations, 
mulch, fuel wood, etc.
• Site Managerin the Orlando area. Company look-

ing for working foreman to handle material orders,
production, etc.
• Operations manager [type] looking for work in

the Atlanta, GA area. This person has experience in
grinding of mulch and fuel wood along with FEMA
work experience. Also has sales and operations man-
agement experience. Looking for a good company;
has traveled in the past.
• Grinder-operator available in the Augusta, GA

area. This person has experience with horizontal
grinding, maintenance and storm cleanup work. Has
traveled in the past and will relocate for right posi-
tion.
Interested, call Dave Whitelaw, The GrinderGuy,

813•421•2757. Email any questions: grinderguy@
askthegrinderguy.com .

www.equip-sales.com

Ask the Grinder Guy:
by Dave Whitelaw

Hey Grinderguy, what is the 
90 percent Rule?

Introducing the Impact Tools Group

Genesis Attachments introduces the Impact Tools Group.
Photo courtesy of Genesis

http://www.equip-sales.com
https://www.genesisattachments.com/
mailto:grinderguy@askthegrinderguy.com
https://www.genesisattachments.com/about/news/introducing-impact-tools-group
http://www.rdomfg.com
https://www.genesisattachments.com/about/news/introducing-impact-tools-group
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According to USCC Executive Director Frank 
Franciosi, the record attendance for this year’s 
event indicates the “composting industry is 
growing and interest in expanding it has never 
been greater.”  
The three-day event included vendor exhibits 

and the popular demo day. This year’s demo 
was held at the DeKalb County Landfill — 
drawing a record 550 industry professionals 
and press representatives. 

According to USCC’s website, attendees came 
from 43 states plus Puerto Rico Washington, 
DC; as well as five provinces of Canada, Scot-
land, Ireland, Peru, India, Syria, Germany, 
China, Chile, UK, Austria, New Zealand, Mexi-
co and Australia. “Every continent except Ant-
arctica was represented,” said Associate Direc-
tor Cary Oshins.
Next year’s event is scheduled for Phoenix, 

AZ.

COMPOST 
2018
Atlanta, GA 

January 22-25

Displaying the MobyDick dust control cannon Model 70 are (L-R): Mike Whitney (dust/odor control product special-
ist), Bob Lodi (North American sales director) and Urs Frutiger (president, emission control systems). The Model 
70 cannon has a 250 ft. throw distance capacity. Inset: The MobyDick Model 70 in action is flanked by Model 20 
telescoping cannon (85 foot distance capacity) and Rain for Rent products featuring a spill guard containment 
system and portable water supply.

The Komptech Americas team was ready for action at all times duing the 
show. Komptech Americas were headline sponsors of this year’s event.

Photos by Matt Stanley

Diamond Z demoed the DZH 6000TKT Series track mounted horizontal grinder. Standard features include: 
fluid coupling mill drive, reversing fan, radio remote control, tool box, engine cover, and super-screw belt lacing.

Charles Clinton of Earthsaver Equipment explained how 
Earthsaver Equipment Inc. is your source for wood and 
green-waste recycling equipment and information.
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COMPOST 
2018

CBI had the popular 6800BT horizontal wood grinder on hand; built to deliver uncompromised production, efficiency, 
durability, quality, and ease of maintenance. More than 1,200 guests attended the trade show with hundreds of industry 
professionals stopping by the demo site.

Above: Brian Dargitz (regional parts manager) and 
Chris Edmonds (regional sales manager) pose during 
a break in the action at the Morbark booth.

Left: Action Equipment Company Inc., represented 
by Brian Bonham, manufactures heavy duty vibratory 
screening and processing equipment for the efficient 
handling of bulk materials.

Vermeer’s Jay Van Roekel exhibited the dymanics of their 
Damage Defence System. The system idles the engine down, 
reverses the infeed or tub and disengages the clutch helping 
reduce the likelihood of major machine damage.

Komptech (Crambo), and Terex Ecotec (TDS 820) were among the other manufacturers represented 
during the demo portion of COMPOST 2018.
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Log in to rockroadrecycle.com for 
a FREE subscription.

1-800-218-5586
info@rockroadrecycle.com 

YOUR DYNAMIC NEWS RESOURCE FOR THE AGGREGATE, 
HEAVY CONSTRUCTION AND RECYCLING INDUSTRIES.

Crushing & Shredding Equipment
Shingle Processing/Crusher Wear Parts
Deadline 5/17/18

Composting/Screening Equipment/Dust Control Equipment
Deadline 4/19/18

Wood Waste Recycling/Biomass Energy Production/Pallet Recycling 
Show - Waste Expo 4/23-26, Las Vegas Convention Center
Deadline 3/15/18
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STAVOLA’S BOUND BROOK 
TAPS INTO PROFIT THROUGH 
NEW EMERALD WASH PLANT

FYE EXCAVATING: IT ALL 

STARTED WITH A BACKHOE

GOING GREEN WITH 
SENN BLACKTOP

JUNE - Editorial Focus

APRIL - Editorial Focus
ADVERTISE YOUR

EQUIPMENT & SERVICES

INSERT YOUR BROCHURE
IN OUR DIGITAL PUBLICATION

POST YOUR VIDEOS

PROMOTE YOUR AUCTION

MAY - Editorial Focus

ADVERTISE IN
RockRoadRecycle.com

mailto:info@rockroadrecycle.com
http://www.rockroadrecycle.com
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Excavator Dredger

Pile Cutter Saw

Scrap Shear
Sheet

pile driver

Side grip
multi piler

Hydraulic Hammers

www.iai-USA.com   •   1-877-219-1962

Brokk’s TC120 Tank Cutter attachment enhances versatility
MONROE, WA — Brokk’s TC120 Tank Cutter attachment, manufactured by 

their sister company, Darda, delivers maximum cutting control and ultimate 
versatility. Its continuous steel cutting abilities are unparalleled in the industry.
The 47-by-17-inch TC120 Tank Cutter is used with the Brokk 160, 280 and 

400 models to deliver extraordinary precision. The TC120 brings flexibility to 
the jobsite with its hydraulic rotation capabilities and five-inch-
wide jaws. It exerts 75 tons of cutting force at 7,250 psi to easily 
cut through half-inch thick steel plate. 
Although this attachment can be used in a variety of applica-

tions, such as in salvage yards and balers, it’s commonly em-
ployed for cutting steel tanks, pipes and vessels.  
The most common method of cutting steel, an open-flame 

torch, poses a fire hazard when cutting into flammable tanks 
and vessels, and it can raise the risk of exposure to harmful 
emissions. By using the electric Brokk machine with the TC120 
instead, operators reduce the risk of exposure to toxic emis-
sions as well as prevent fires.
“This revolutionary product defines versatility. It combines 

power, efficiency and, above all, safety,” said Mike Martin, 
Brokk Inc.’s vice president of operations. “Safety is vital. When 
cutting tanks, you never know what you’ll run into. You don’t 
have to worry about that with the Brokk machine and TC120 
combination. Since it’s electric, you reduce the risk that comes 
with cutting into potentially flammable tanks.”
In addition to heightened safety, the TC120 improves produc-

tivity by continuously cutting steel.
“For the first time in the industry, there’s a safe, easy, high-pro-

ductivity option for cutting steel,” Martin said. “Combining the 
Brokk machine with the TC120 attachment is like powering a 
giant scissors — it slices through steel like a scissor to paper.” 
The TC120 attachment also benefits contractors with its ex-

tended reach. Brokk machines’ remote capabilities, coupled 
with arms that extend as far as 27 feet, easily reach places 
others can’t, improving efficiency while minimizing labor costs. 
Because it’s attached to a Brokk machine, it reduces the risk of 

injury to laborers by eliminating the need to climb scaffolds and ladders with 
torches to get to hard-to-reach spaces. 
The TC120 is one of many Brokk attachments that can be quickly interchanged 

for greater versatility on a jobsite.
For more information: info@brokkinc.com ;  www.brokk.com .

Although this attachment can be used in a variety of applications, such as in salvage yards and balers, it’s com-
monly employed for cutting steel tanks, pipes and vessels.  

Photo courtesy of Brokk

mailto:info@brokkinc.com
http://www.brokk.com
http://www.iai-USA.com
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ALLU Group will be proudly exhib-
iting equipment from the Transform-
er and Processor ranges at Intermat 
2018. As well as established equip-
ment, ALLU will unveil the latest fea-
tures of the equipment and launching 
a new, exciting development. These 
will enable customers to get even 
more from their investment.
The next Intermat will be held April 

23 – 28 in Paris. As one of the world’s 
leading construction equipment exhi-
bitions, ALLU will be using the show to 
exhibit leading members of its Trans-
former and Processor ranges, outline 
the new features on the equipment 
and launch its latest development 
aimed at further enhancing customer 
business operations.
ALLU’s purpose-designed stand will 

enable ALLU to show visitors how the 
ALLU equipment is able to transform 
business operations, delivering im-
proved productivity, efficiency and 
profitability. 
Featured at the show will be the 

ALLU Processor. This state of the art 
piece of equipment has proved itself 
throughout the world on road con-
struction, building developments and 
various contaminated soil processing 
applications. The Processor enables 
companies to treat and quickly access 

low bearing capacity ground for infra-
structure development by the use of 
fully mobile equipment. The method 
can also be used to remediate con-
taminated land, with the technology 
transforming hazardous constituents 
into a solid state thereby preventing 
pollution from dissolving in to the en-
vironment. 
As well as the above equipment, ALLU 

will be introducing a two-way solu-
tion aimed at maximizing customers’ 
investment. This will be shown and 
demonstrated at Intermat, enabling 
visitors to see at first-hand how ALLU 
is about much more than the supply 
of world-leading equipment.
The ALLU Transformer Series com-

prises of an excavator/loader/trac-
tor mounted processing bucket that 
screens, pulverizes, aerates, blends, 
mixes, separates, even crushes, feeds 
and loads materials. This results 
in the feed material being effective-
ly transformed into highly valuable 
products, making your business more 
efficient and more profitable. 
Catering for applications of all sizes 

and capable of processing any mate-
rial that can be screened and sorted, 
the ALLU Transformer Series com-
prises of the compact DL & D Series 
as well as the truly massive M Series. 

LATE MODEL RENTAL FLEET CONSTRUCTION
EQUIPMENT & TRUCK AUCTION

Construction Equipment, All Types of Truck Tractors, 
Straight Trucks, Pickups & Vans

SATURDAY, MARCH 10TH @ 9:30 AM  •  SYRACUSE, NEW YORK

HIGHLIGHTS INCLUDE: 10 EXCAVATORS: 2017 Kobelco SK210LC, 2013-2012 Kobelco SK295LC, Cat 
315BL, 2014 Cat 312E, (2)2017 Cat 308E2CR, Cat 305E, Komatsu PC220LC, 2017 Volvo EC88D, 3 RUBBER TIRED 
LOADERS: Cat 980C, 2013 JCB 406, JCB TM320, 2 BACKHOES: 2015 Cat 420F(4x4, 800hrs.), JD 410G(4x4), 9 
BOOM LIFTS: 2008 JLG 400S(4x4), (2)2008 Skyjack SJ61T, 2008 Skyjack SJ40T, (2)2008 Genie Z60/34, 2007 Genie 
S40, 2011-2010 Snorkel AB38N, 26 SCISSOR LIFTS: (11)Unused JLG 1932R, 2012 JLG 41AM-DC, (2)2012 JLG 
36AM-DC, (2)2007 Genie GS-2668RT, 2008-(3)2007 Genie GS-1930, Genie AWP-30, 2006 Skyjack SJ7127(4x4), 
2006 Skyjack SJPT25, 2010 Skyjack SJIII-3219, 2011 MEC 2659, 2007 MEC 1932ES, 2 RUBBER TRACKED SKID 
STEERS: 2014 Terex PT110(cab), 2014 Terex PT75(cab), 5 SKID STEERS: 2016-(2)2015 Cat 236D, 2016 232D, 2012 
JD 318D, 4 TELESCOPIC FORKLIFTS: Skytrack 10054(cab), (2)2017 Genie 2506, 2012 JCB 510-56, 5 FORKLIFTS: 
(2)Toyota FGU30, ROLLOFF TRUCK: 2009 Mack GU713(t/a), 2 VIBRATORY ROLLERS: (2)Volvo SD45D, 3 ASPHALT 
ROLLERS: 2008 Sakai SW900, 2008 Sakai SW800, 2010 Stone WBR650, 3 VAPOR BLAST AIR COMPRESSORS: 
(2)2013 Ecoquip Vapor Blast 375-600CPM EQ600S, 2013 Ecoquip Vapor Blast 375-425CPM EQ400, HEAT 
WAGON: 2011 HWA V900C, AIR COMPRESSOR: 2010 Sullair 375, 4 GENERATORS: 2012-2010 Multiquip DCA70, 
2012 Multiquip DCA45, 2013 Doosan G70, WELDER: 2012 Miller Big Blue 300, 11 TRUCK TRACTORS: (10)2013 IH 
8600(t/a), 2009 Mack(t/a), DUMP TRUCK: 2005 IH 4300, 10 LIGHT PLANTS: 2013-(9)2012 Magnum Pro MLT3060, 
6 SERVICE TRUCKS: 2012-2011 Dodge 5500, 2011 Ford F550, 2013-2012 Ford F350, 2013 Ford E350(cut away), 
PICKUP TRUCK: 2013 Ford F150, SNOW PLOW: Fisher 2800 Series, SNOW EQUIPMENT: 2010 Fisher Salt Spreader, 
TRENCHER: 2011 Vermeer RT200, 3 EXCAVATOR THUMBS: New Gentec MT2650, New Gentec HT1035, New 
Gentec MT830, TRACTOR LOADER BACKHOE BREAKER: Atlas Copco SB452, HYDRAULIC EXCAVATOR BREAKER: 
Atlas Copco MB750, 7 EXOTIC AUTOMOBILES: 1929 Plymouth, 1950 Buick, 1952 Dodge Coronet D42, 1998 Bently 
Brooklands, 2006 Mercedes Benz CL500, 2007 Chevy C6 Corvette, 2008 Chevy C5 Corvette, PORTABLE LOADING 
DOCK: Ledwell 25-ton, TAGALONG TRAILERS: 2010 Cronkhite 2616EWA. 

ADDRESS: 5880 Fisher Road, #1, East Syracuse, NY 13057
NOTE: This sale will consist of late model rentals from several National Construction Rental 

Companies and Truck Rental Fleets.

SALE SITE PHONE: (315) 633-2944

ALEX LYON & SON
SALES MANAGERS & AUCTIONEERS, INC.,

BRIDGEPORT, NY 13030 
Phone: (315) 633-2944  •  Fax: (315) 633-8010  •  www.lyonauction.com

New transforming products from ALLU at Intermat 2018

From composting to aerating, topsoil screening to waste and debris processing, all can be 
carried out on site.          

Through using ALLU Transformer attachment excavated soil and rubble will not need to be 
transported away and replaced with fresh soil.

http://www.lyonauction.com
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2008
New Holland 

B110B
110HP, Cab, 

Heat/AC/Radio, 
Extend-A-Hoe, 

4-In-1 Front 
Bucket
$59,975

2015
New Holland 

E55BX Mini-Ex
37.4HP,

Rubber Tracks, 
Push Blade, 
Thumb, Cab, 

Approx. 1135 Hrs., 
w/Bucket
$55,775

2016 New Holland E35B Mini-Ex 23HP, 10’ Max 
Dig Depth, Rubber Tracks, Cab, Approx. 240 Hrs., 

Push Blade $39,900

New Holland TL100A 98HP, 12x12 Trans., 4WD,
2 Remotes, Approx. 4,400 Hrs, Cab, Heat/AC,

Alamo Arm Mower w/60 Boom Axe Brush Head $38,500

2008 Bobcat 435 Mini Excavator 49HP, 11’2” Max 
Dig Depth, Rubber Tracks, Thumb, Cab, Push Blade, 

Approx. 1,630 Hrs $32,975

New Bush Hog 1660 Arm Mower
3Pt Hitch Arm Mower, 48” Flail Mower,
16’5” Max Horiz. Arm Reach $17,995

Ford 7710 Series II 97HP, 8x2 Trans., 2WD,
4 Remotes, 74” Alamo Side Flail Mowr, Sunshade, 

Approx. 5,423 Hrs $16,975
2011 Ventrac 4200 Tractor 31HP, Turbo Diesel, 

AWD, Cab, Heat, Beacon Light $16,975

Kuhn FC313 Mower Conditioner 10’ Mowing Width, 
Finger Conditioner, Disc Mower, 3Pt Hitch Attach, 

Hydraulic Swing Arm $11,900
Ferris ProCut S Mower Kohler Motor, 61” Deck, 

Approx. 80 Hrs, 3 Wheeled Rider $6,975

315-853-6151 • joe@clintontractor.net • www.clintontractor.net
For More Information Click Here

For More Information Click Here

For More Information Click Here

For More Information Click Here

For More Information Click Here

All are designed to transform the way in which 
construction businesses are able to improve their 
efficiency and profitability.
Some applications and benefits of the ALLU 

Transformer Series include:
• Landscaping and Agriculture: The ALLU DL 

Transformer Series makes the perfect attachment 
for landscaping and agricultural applications. 
From composting to aerating, topsoil screening to 
waste and debris processing, all can be carried 
out on site. This truly mobile solution provides 
the versatility and flexibility to let you work more 
efficiently in the most challenging environments.
• Earth Moving and Demolition: Through using 

ALLU Transformer attachment excavated soil and 
rubble will not need to be transported away and 
replaced with fresh soil. Not only does this result 
in substantial savings in material and transport 
costs, but no time is lost when waiting for re-
placement material. Additionally, binders can be 
mixed if the material handling includes additive 
requirements or stabilization.
• Mining processes, Quarrying and Aggregates: 

Crushing and loading of raw material (e.g. soft 
lime stone) can be completed in one cycle. The 
process change reduces the need for buffer stor-
age and extra material transportation, with cap-
ital expenditure being lower than for large sta-
tionary processing stations. This speeds up the 
transportation from one site to another and in 
some cases even eliminating the need for electric-
ity thus delivering further cost savings and flex-
ibility.
With the widest range of attachments on the 

market, the ALLU Transformer range enables 
businesses to choose the right piece of equipment 
to meet their very particular requirements.

Crushing and loading of raw material (e.g. soft lime stone) can be completed in one cycle. 
Photos courtesy of ALLU

mailto:joe@clintontractor.net
http://www.clintontractor.net
https://www.clintontractor.net/2008-new-holland-construction-b110-new-holland-backhoe-inventory.htm?id=1703748&in-stock=1
https://www.clintontractor.net/2015-new-holland-construction-e55bx-new-holland-mini-excavator-inventory.htm?id=2172265&in-stock=1
https://www.clintontractor.net/2008-bobcat-435-bobcat-mini-excavator-inventory.htm?id=2222729&in-stock=1
https://www.clintontractor.net/-1-kuhn-fc313-kuhn-mower-conditioner-inventory.htm?id=2225020&in-stock=1
https://www.clintontractor.net/-1-ferris-procut-s-inventory.htm?id=2248992&in-stock=1
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TOUGH JOBS LIKE THIS
REQUIRE THE  
ULTIMATE FARMHAND.

BOBCAT EQUIPMENT IS TOUGH ENOUGH TO TAKE IT ON.
You’ve got a tough job. And Bobcat® equipment is tough enough to take it on. The performance 
and comfort features of the new M2-Series loaders from Bobcat along with the most productive 
attachments in the industry help you manage the work that has to get done, day in and day out.

CALL US FOR A DEMO AND TRY 
A BOBCAT MACHINE ON YOUR OPERATION.

Bobcat®, the Bobcat logo and the colors of the Bobcat machine are registered trademarks of Bobcat Company in the United States and various other countries.

CONNECTICUT
Bobcat of 

Connecticut, Inc.
East Hartford
860-282-2648

www.bobcatct.com

Bobcat of Stratford
Stratford

203-380-2300
www.bobcatct.com 

MASSACHUSETTS
Bobcat of Greater 

Springfi eld
West Springfi eld

413-746-4647
www.bobcatct.com

Bobcat of Worcester
Auburn

508-752-8844
www.bobcatct.com

NEW JERSEY
Bobcat of New Jersey

Totowa
973-774-9500
877-9-BOBCAT

www.njbobcat.com

NEW YORK 
Bobcat of Mid-Hudson

Newburgh
845-764-8466

www.summitbobcat.com

Summit Handling 
Systems Inc.

Walden
845-569-8195

www.summitbobcat.com

Warner Sales & Service
Rome

315-336-0311
www.warnerss.com

RHODE ISLAND
Bobcat of Rhode Island

Warwick
401-921-4300

www.bobcatct.com

Authorized
Bobcat Dealers

TOUGH JOBS LIKE THIS
REQUIRE THE  
ULTIMATE FARMHAND.

BOBCAT EQUIPMENT IS TOUGH ENOUGH TO TAKE IT ON.
You’ve got a tough job. And Bobcat® equipment is tough enough to take it on. The performance 
and comfort features of the new M2-Series loaders from Bobcat along with the most productive 
attachments in the industry help you manage the work that has to get done, day in and day out.

CALL US FOR A DEMO AND TRY 
A BOBCAT MACHINE ON YOUR OPERATION.

Bobcat®, the Bobcat logo and the colors of the Bobcat machine are registered trademarks of Bobcat Company in the United States and various other countries.

TOUGH JOBS LIKE THIS
REQUIRE THE  
ULTIMATE FARMHAND.

BOBCAT EQUIPMENT IS TOUGH ENOUGH TO TAKE IT ON.
You’ve got a tough job. And Bobcat® equipment is tough enough to take it on. The performance 
and comfort features of the new M2-Series loaders from Bobcat along with the most productive 
attachments in the industry help you manage the work that has to get done, day in and day out.

CALL US FOR A DEMO AND TRY 
A BOBCAT MACHINE ON YOUR OPERATION.

Bobcat®, the Bobcat logo and the colors of the Bobcat machine are registered trademarks of Bobcat Company in the United States and various other countries.

http://www.bobcatct.com
http://www.bobcatct.com
http://www.bobcatct.com
http://www.bobcatct.com
http://www.njbobcat.com
http://www.summitbobcat.com
http://www.summitbobcat.com
http://www.warnerss.com
http://www.bobcatct.com
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© 2017 Terex Corporation. Fuchs and Works For You are 
trademarks owned by Terex Corporation or its subsidiaries.

Compact, manoeuvrable, powerful. 
• Engine optimized towards performance and fuel ef ciency

• Super sensitive load limit control

• Solid steel structure and special kinematics

• Joystick steering and reversing fan as standard

www.terex-fuchs.com

THE ALLROUND  
MATERIAL HANDLER FOR 
INDUSTRIAL RECYCLING

PENN JERSEY MACHINERY LLC
120 Gordon Drive, LIONVILLE, PA 19341

610-363-9200 • Fax: 610-594-0829

847 State Route 12, FRENCHTOWN, NJ 08825
908-824-4200 • Fax: 908-237-1504

1330 Hurffville Rd., DEPTFORD, NJ 08096
856-227-6400 • Fax: 856-227-0046

4805 Scooby Lane, Carrol, OH 43112
1-866-262-4181 • 740-654-5304 • Fax 740-687-9130

525 Golden Oak Pkwy, Cleveland, OH 44146
1-866-262-4181 • 440-439-4567 • Fax 440-439-1789

3120 S Verity Pkwy, Middletown, OH 45044
1-866-262-4181 • 513-649-8105

6325 Central Avenue Pike, Knoxville, TN 37912
865-766-2571 • 865-766-2815

125 Wilsons Mills Rd. Ext., Smithfield, NC 27577
1-855-Kobelco

2636 S. Black Horse Pike, Williamstown, NJ 08094
1-866-262-4181 • 856-404-9675 • Fax 856-404-9682

3729 N. Frontage Road, Lakeland, FL 33810
863-937-6829 • Fax 863-937-6859

141 Brickyard Road, Lexington, SC 29072
803-520-0032 • Fax 803-520-7469

160 Warren Avenue, WESTBROOK, ME 04092
207-854-8411
BANGOR, ME
207-942-4838

  CARIBOU, ME
  207-498-2547

  CONCORD, NH
  603-224-4063

  CHELMSFORD, MA
  978-256-9571

4 Executive Plaza, YONKERS, NY 10701
914-738-5100 • Fax 914-738-6847

601 Coates Avenue, HOLBROOK, NY 11741
631-563-7600 • Fax 631-218-1069

40 Kenosia Avenue, DANBURY, CT 06801
203-743-0088 • Fax 203-743-0266

EDWARD EHRBAR, INC.
www.ehrbar.com

5985 Court St Rd, Syracuse, NY 13206
315-437-2611

17 Northway Lane, Latham, NY 12110
518-220-9500

4554 W. Saile Dr., Batavia, NY 14020
585-344-1931

www.vanquip.com

www.rockroadrecycle.com

http://www.terex-fuchs.com
http://www.ehrbar.com
http://www.vanquip.com
http://www.rockroadrecycle.com
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Four new, innovative products were part of the 
13-piece equipment lineup on display at the 2017 
Terex Finlay Open Days held at the Reliable Con-
tracting Company, Inc. Waugh Chapel Plant in Bal-
timore, MD on Oct. 6 and 7. With approximately 
200 dealers and customers on hand for the two-day 
event, Rob Scrivener, Reliable Contracting Vice Pres-
ident, along with the Terex Finlay sales and engi-
neering team, offered attendees a close up look at 
nine operational machines and four static displays 
on site.

In addition to four static screen plant displays (an 863 

heavy duty, an 873 heavy duty, an 883+ heavy duty 
and a 674 inclined screen plant), the event featured 
fi ve active equipment demonstrations. These includ-
ed a new direct drive, J-1170 jaw crusher, operating 
in tandem with a C-1550 cone crusher with pre-
screen module and a 684 triple-deck screen plant. 
Together, these three machines crushed shot rock to 
produce several aggregate sizes. 

An I-140 impact crusher feeding into an 893 
heavy-duty screen plant demonstrated recycled 
concrete crushing and screening while Finlay’s new 
J-1160 jaw crusher also crushed recycled concrete 
material that was fed onto a new TC-80 tracked con-

veyor (one of a new line of products for Terex Finlay). 

On the recycled asphalt segment of the demonstra-
tions, an I-120RS Impact Crusher, confi gured with 
onboard screen box and return conveyor produced 
a high quality RAP material in a single pass. Recy-
clers who are looking for a way to make use of RAP 
right off the muck pile, might want to consider a 
pre-screening tool like the 883+ Spaleck® confi gura-
tion to make that process simple.

Once each demonstration had ended, attendees 
had the opportunity to examine the equipment up 
close, while Terex Finlay technical staff discussed 
each piece of equipment. These demonstrations were 
offered on both Thursday afternoon and again on 
Friday morning for those who were interested in ob-
serving the machines on a more personal level.

Earlier on Thursday morning, in a group meeting, 
the Terex Finlay team gave a number of presenta-
tions before departing to the demonstration site. 
These discussions included the features and bene-
fi ts of individual equipment pieces along with how 
dealer and customers could benefi t from the compa-
ny’s T-LINK Fleet Management System. Terex team 
members also outlined Terex Financial System’s 
fl exible, industry-specifi c fi nancial tools to help deal-
ers and customers meet their fi nancial goals when 
using Terex Finlay equipment.

New Equipment
The fi rst of four new equipment pieces, the direct 

drive, J-1170 tracked jaw crusher, is a single toggle 
jaw crusher that can be used in a number of quarry 
and recycling applications. When a recycler is look-
ing to crush concrete while effectively removing re-
bar, a heavy-duty jaw crusher like the J-1170 could 
be the ideal choice. The compact design featuring 
new, smooth-line exterior cowling, offers quick set 
up times and ease of transport, which is especial-
ly helpful when moving from one jobsite to another. 
The direct drive J-1170 offers high capacities and 
large reduction ratios. According to Terex Finlay, the 
jaw chamber confi guration can be set up specifi cally 
for quarrying applications or processing construc-
tion demolition debris using the hydraulic release 
option. Weighing in at just over 52 tons (105,822 

by Jon M. Casey

Terex Finlay Open Days 
features offer recyclers new, innovative products

A closer look at the optional 10.4 cubic yard infeed hopper and recirculating conveyor of the I-120RS displays 
the additional loading capacity of this confi guration in addition to how oversized material returns to the hopper 
for additional crushing.

The I-120RS crushes recycled asphalt material with ease. Outfi tted with an onboard, 12-foot by 5-foot double deck screen box and a 20-inch recirculating conveyor, this crusher is ideal for 
recycling concrete or asphalt material to a selected size in one operation.

Photos by Jon M. Casey

www.reliablecontracting.com/
https://www.terex.com/mobile-processing-equipment/en/index.htm
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lbs.), the J-1170 requires lower trans-
port costs than other larger crushers.

Another tracked jaw crusher that can 
make quick work of re-bar laden con-
crete is the smaller J-1160 tracked jaw 
crusher, the second new jaw crusher 
in the Terex Finlay line. Weighing in 
at only 77,930 pounds, this compact 
unit is ideal for quick set up times and 
ease of transport while offering signif-
icant crushing capabilities for a unit 
this size. With its optional 10.4 cubic 
yard hydraulic folding, infeed hopper 
and by-pass conveyor, this unit’s vi-
brating grizzly feeder (VGF) provides a 
pre-screened material that enters the 
single toggle jaw crushing chamber 
(40-inch by 24-inch), producing large 
reduction ratios. According to the spec 
sheet, the unit’s automatic variable 
speed VGF ensures continuous choke 
feeding of the crushing chamber for 
optimal productivity. Powered by a 
CAT C7.1 Tier 4F engine, the J-1160 
has plenty of power to do the job.

The third crusher new to the North 
and South American market this year 
is the I-120RS tracked impact crush-
er. This crusher is perfect for reducing 
recycled asphalt to a workable size in 
one pass. This new generation crush-
er features the Terex® CR038 impact 
chamber with direct drive and ad-
vanced electronic control system. This 
provides operators with high material 
reduction rations producing a consis-
tent product shape.

Outfi tted with the quick disconnect 
on-board detachable two-deck, 12-foot 
by 5-foot screen and recirculating con-
veyor, reducing material in one pass 
to a consistent, predetermined size 
is simple. When the need arises, the 
recirculating conveyor can be rotated 
from a closed loop confi guration to a 
side discharge for stockpiling oversized 
material as desired. 

The fourth new product in Finlay’s 

lineup is the TC-80, one of two new 
self-powered, tracked conveyors. The 
other current offering in the conveyor 
line is their TC-65. One of the unique 
features of these units is that they can 
be lowered into the transport position, 
which then fi ts into a single, 40-foot 
shipping container. 

On the job, the 80-foot long, TC-80 
has a hydraulic angle adjustment 
from 0-degrees to 28-degrees eleva-
tion, and can produce stockpiles at 
the rate of up to 400 tons per hour. 
With its hydraulic drive powered by a 
Deutz 49 hp engine, the TC-80 offers 
additional options as well. These in-
clude remote control and full under 
belt and head drum guarding. 

Terex Finlay’s demonstration team 
saved “the best for last” as they put 
an 883+ tracked screen plant, outfi t-
ted with the Spaleck® double deck, 
fl ip-fl ow screen box option, through 
its paces. Using the screener in a 
pre-screening application, un-crushed 
recycled asphalt pavement was load-
ed directly into the infeed hopper and 
onto the heavy-duty 3-D punch plate 
top screen. As the large chunks of as-
phalt moved across the screen with 
ease, fl ipping and tumbling across the 
plate without sticking in the openings, 
it conveyed off to a stockpile to be 
crushed at a future time. Meanwhile 
a medium coarse material and a fi n-
er sand-

like product came from the lower, 
second deck: Spaleck’s innovative, 
fl exible, fl ip-fl ow screen material. Us-
ing the 883+ in this novel new way, 
demonstrated the versatility of this in-
novative product and offered recyclers 
a quick and easy way to produce us-
able product immediately from a RAP 
stockpile.

Brian Pauley, Terex Finlay Marketing Manager 
and Rob Scrivener, VP for Reliable Contracting 
Co., Inc. were on hand to welcome visitors to 
the 2017 Terex Finlay Open Days held at Reli-
able’s Waugh Chapel Plant.

Recycled asphalt material is loaded into the infeed hopper of the 883+ tracked screen plant 
outfi tted with the double deck, Spaleck® screen box. As readers can see, larger material 
cleanly moves across the top deck and off the discharge conveyor, closest to the camera, 
while medium and fi ner material is discharged from side conveyors (out of sight below). The 883+ with Spaleck® double deck screen box provides three sizes 

of screened material.

ROCK
ROAD

RECYCLE

New Terex Finlay dealer announced:

Terex Finlay, a global leader in tracked 
mobile crushing, screening and conveying 
equipment, is pleased to announce Finlay 
Eastern as their new authorized distributor 
covering Alabama, Florida and Georgia. 
“Keith McCann has over 20 years’ experi-

ence in selling Terex Finlay equipment across 
North America and has earned an outstand-
ing personal reputation for reliability and 
professionalism. The success of the Terex 
Finlay brand in North America is largely due 
to Keith’s’ drive and passion for the brand. 
Along with his newly appointed team he has 
put in place state-of-the-art facilities and af-
tersales product support structures that are 
second to none to support operators. 
With a customer fi rst philosophy Keith does 

business the right way, and will be about for 
a long time to come. As much as we will miss 

Keith’s contribution to our business directly, 
we are excited that he will remain a member 
of the ‘Finlay family’ with this new partner-
ship, and the resulting expansion of Terex 
Finlay products in the territory,” said Alan 
Blyth, Global Business Development and 
Sales Director
“I am very pleased to have entered this new 

partnership with Terex Finlay and to have 
the opportunity to expand the market cov-
erage into Alabama, Georgia and Florida. 
Innovation is at the heart of Terex Finlay 
mission and vision. The company strives to 
always go further, and to create new gener-
ations of equipment that fi t the needs and 
realities of each of its customers.” said Keith 
McCann. “Our customers will benefi t from 
our focus on superior customer service and 
I look forward to working with Terex Finlay 
and growing the brand in this region.”

Paul Mullan to 
replace Keith McCann:

Terex Finlay has appointed Paul Mul-
lan to replace Keith. Paul is going full 
circle (almost), as he used to be a deal-
er for Terex Finlay in New England and 
after 20 years in the industry is now 
working for them. 
“A win-win situation for everyone all 

round,” remarked Brian Pauley.
Terex Finlay has appoint-
ed Paul Mullan to replace 
Keith McCann.

Photo courtesy of 
Terex Finlay

https://www.terex.com/mobile-processing-equipment/en/index.htm
www.reliablecontracting.com/
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T-LINK RETROFIT KITS 
Now available as a retrofit kit, the innovative T-Link telematics 
system can help you plan, run and manage your fleet. The 
system can be fitted to older model Terex|Finlay machines and 
other mixed fleet equipment. 

From the fleet management fundamentals of knowing the 
hours and location of your machine to sending machine 
specific alerts and tracking machine production, T-link can 
help you remotely monitor and manage your Terex|Finlay fleet 
and grow your business.

To find out more about T-link Telematics contact your local 
Terex|Finlay Dealer or visit: 

www.terexfinlay.com

NO
W AV

AI LABLE  NOW AVAILABLE

N O W  A V A I L A B L E  
 

RETROFIT KITS*

 ·

TM

 ·

TM

NO
W AV

AI LABLE  NOW AVAILABLE

N O W  A V A I L A B L E  
 

RETROFIT KITS

Compatible with your Terex Finlay or Mixed Fleet

Adverts_Terex_T_link.indd   1 15/11/2017   12:09:13

http://www.terexfinlay.com
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888-280-1710
www.ransomeattach.com

STRICKLAND
ATTACHMENTS

BLACK
SPLITTER
HYDRAULIC
LOG/STUMP
SPLITTER

• Top Notch Quality. Top Notch Value
• Designed using the latest 3D CAD technology
• Fully greasable phosphor bronze bushings
• 400 brinell-hardness tips & teeth
• Quick coupler compatible

• Extremely efficient wood-splitting and handling     
   capabilities on mini excavator /  skid steers.   

• Powerful rotating chromium-steel cone
   with replaceable tip

• Maintenance-Free Device

• Full Manufacturer’s Warranty

UNITS
IN STOCK

KINSHOFER acquires
Doherty Group

SANBORN, NY — KINSHOFER, one of the world’s leading sources of high-quality excavator and 
loader crane attachments, announces the acquisition of Doherty Group, a New Zealand-based 
excavator attachment manufacturer. Under the terms of the agreement, KINSHOFER acquired 
100 percent of the Doherty Group. The entire Doherty management team will stay with the 
company and Doherty Group co-owner and managing director Jeremy Doherty will remain as 
its managing director. 
“KINSHOFER continues its strategy of providing the industry with a ‘one-stop-shop’ solution 

of outstandingly engineered products to increase efficiency and, more importantly, the prof-
itability of its customers,” said Thomas Friedrich, KINSHOFER Group president and CEO. 
“Acquiring Doherty Group was the next step in our approach to be a local manufacturer in 
New Zealand and Australia.”  
Doherty, a family business established in 2001, focuses on developing and marketing attach-

ments and equipment that enhance the effectiveness and versatility of carriers. This is par-
ticularly important for small- and mid-sized contractors seeking high equipment utilization. 
The acquisition adds additional product segments to KINSHOFER’s range, including quick 
couplers, buckets and other excavator products. It also improves KINSHOFER’s distribution 
channels in New Zealand and Australia and enhances local manufacturing through Doherty’s 
Tauranga, New Zealand, and Brisbane, Australia-based facilities. As a result, customers will 
benefit from localized service and an expanded product range.  
Doherty will continue to develop and sell its products globally. Anticipating increased oppor-

tunity and demand; Doherty and KINSHOFER will expand their sales and production staff to 
ensure swift integration of the products throughout both organizations. 
“The concentration of knowledge and competence between our companies provides a plat-

form and expertise that will enable rapid and responsive product development to meet new 
customer challenges,” said Jeremy Doherty, Doherty Group co-owner and managing director. 
“In addition, our customers will benefit from continuing to be able to buy from the team they 
know and trust.”  
KINSHOFER and Doherty employees are working on rapid integration to provide customers 

worldwide with their comprehensive range of products and services.

The entire Doherty management team will stay with the company and Doherty Group co-owner and managing director Jeremy Doherty will remain as its managing director. 
Photo courtesy of KINSHOFER

http://www.ransomeattach.com
https://www.kinshofer.com/
https://www.dohertydirect.net/
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BARAGA, MI — The new Pettibone 
Traverse T944X is the industry’s only 
new telehandler with an extendable, 
traversing boom that moves loads by 
traveling horizontally. Up to 70 inches 
of horizontal boom transfer allows us-
ers to precisely and safely place loads 
at full lift height through tight open-
ings without having to coordinate mul-
tiple boom functions.

With the Traverse, the specified lift 
height of 44 feet, 6 inches is nearly 
identical to the 44-foot landing height. 
This stands in contrast to a traditional 
fixed boom pivot, where the true land-
ing height is generally several feet less 
than the advertised lift height, as op-
erators must account for withdrawing 
the forks out of the load with enough 
rearward travel for the fork tips to clear 
the landing zone. The traversing boom 
allows for maximum forward reach of 
35 feet, 10 inches.

The T944X builds upon Pettibone’s 
traditional rock-solid design, delivering 
the same ruggedness and dependabil-
ity while providing several new design 
enhancements.

The telehandler is powered by a 
74-horsepower Cummins QSF 3.8 Tier 
4 Final diesel engine that features a 

DOC muffler and requires no diesel 
exhaust fluid (DEF). The side pod en-
gine offers easy service access while 
allowing excellent curbside visibility 
and ground clearance of 18 inches. A 
117-horsepower option is also avail-
able.

Drivetrain and axles have been op-
timized to provide greater tractive ef-
fort with minimal tradeoff on top end 
speed. A pintle hitch mount adds ver-
satility for towing trailers. Built for use 
on rough terrain, the unit offers full-

time 4-wheel-drive with limit-
ed-slip front axle differential. 
Tight steer angle capability pro-
vides an efficient turning radi-
us of 14 feet, 1 inch. The Dana 
VDT12000 Powershift trans-
mission offers three speeds, for-
ward and reverse. 

Pettibone’s leading hydraulics 
continue to deliver exceptional 
controllability and overall op-
erating feel, while enhancing 
efficiency and cycle speeds. 
Cylinder cushioning has been 
introduced to dampen the end 
of strokes – both extending and 
retracting – to avoid the wear-
and-tear of hard, jarring stops, 
while also helping prevent the 
potential spilling of a load. The 
telehandler also uses a single 
lift cylinder that improves op-
erator sight lines, and has twin 
hydraulic lines for tilt and aux-
iliary plumbing.

The T944X offers maximum lift 

capacity of 9,000 pounds with its new-
ly designed boom. Featuring formed 
boom plates and less welding, the 
structure offers greater strength while 
reducing weight. The design also min-
imizes boom deflection for better con-
trol and accuracy when placing loads.

Boom overlap has been nearly dou-
bled from previous models to provide 
smoother operation and reduce con-
tact forces on wear pads, thereby ex-
tending service life. A bottom-mounted 
external extend cylinder further re-
duces the load on wear pads by up to 
50-percent. This cylinder location also 
provides greatly improved service ac-
cess to internal boom components. A 
single extension chain eliminates the 
needs to balance dual chains. Another 
new introduction is fastener-less wear 
pads for simplified service.

The operator cab maintains Petti-
bone’s ergonomic seat, pedal, joystick 
and steering wheel positions. A new 
analog/LCD gauge cluster comes stan-
dard. An optional 7-inch digital display 
with integrated back-up camera is also 
available. The cab also offers enhanced 
climate control, flat bolt-in glass, split 
door design, openable rear window, 
USB accessory plug, lockable storage 
under the seat, and water-resistant 
components for easy interior wash-
down.

All-steel fuel and hydraulic tanks are 
built to resist damage. The 30-gal-
lon fuel tank offers ample volume for 
a full day’s work at 100-percent load, 
and the lockable fuel-fill is in a clean, 
accessible location. Other features 
include non-tensioned boom hoses, 
split-system electrical circuit panels, 
a 12-volt accessory plug in the engine 
bay, and heavy-duty bright LED light-
ing. Additional options include a sling 
hook for additional load security and a 
wide variety of attachments.

Pettibone/Traverse Lift, LLC is part of 
the Pettibone, LLC Heavy Equipment 
Group. Founded in 1881, Pettibone 
has been recognized as the industry 
leader in material handling equipment 
since the company revolutionized the 
industry with the first forward-reach-
ing, rough-terrain machines in the 
1940s. For more information, call 906-
353-4800 or 800-467-3884, or visit 
www.gopettibone.com .

Pettibone introduces 
next gen T944X Telehandler 

with industry-exclusive traversing boom

With the Traverse, the specified lift height of 44 feet, 6 inches is nearly identical to the 44-foot 
landing height. 

Photo courtesy of Pettibone

Up to 70 inches of horizontal boom transfer allows users to precisely and safely place loads at full 
lift height through tight openings without having to coordinate multiple boom functions.

http://www.gopettibone.com
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The new range of Cat® wheel ma-
terial handlers (MH3022, MH3024, 
MH3026) maintains the Caterpillar 
purpose-built philosophy for these 
machines, while reflecting engineer-
ing refinements that tailor them more 
precisely to specific industrial applica-
tions. Further improvements for these 
2018 models include features that 
support rapid return-on-investment 
and enhance overall performance, ver-
satility, and safety.
The design of the new material han-

dlers is focused on application efficien-
cy and reduced owning costs. For ex-
ample, users need not buy a machine 
with a wide undercarriage if materials 
being handled are low density, and 

shorter front linkages are available if 
the machine frequently works in con-
fined spaces.
The MH3022, for instance, is an agile 

solution for handling jobs with space 
constraints, providing the necessary 
reach for tasks such as indoor sorting 
and waste-handling, yet providing ap-
plication flexibility with a choice of two 
MH booms, three straight sticks with 
linkage, and two drop–nose sticks. The 
compact undercarriage is wide enough 
for excellent stability, while the cen-
tered position of the swing bearing al-
lows equal capabilities when working 
over the front and rear.
If space-constraints are not an issue, 

the MH3024 is ideal for such tasks 

as waste handling, recycling, and 
bulk-material handling. The MH3024 
features optimum reach with its long 
MH front linkage, and a choice of un-
dercarriage configurations to meet all 
customer application needs. If the ap-
plication is not stability-sensitive, then 
the new 9-ft. (2.75-m) undercarriage 
might be a perfect fit for the MH3024 
working in typical conditions, as well 
as good fit for the MH3026 handling 
low-density materials. In either in-
stance, the machine’s footprint is ad-
equate to ensure stability in normal 

operation, and, again, lifting capacities 
over the rear are increased by the sym-
metric position of the swing bearing.
If work requires greater lifting capac-

ities and a larger working envelope, 
then the MH3026 is the optimum ma-
chine, equipped with a long MH boom 
and providing a choice of three drop-
nose sticks — ranging in length from 
16.1 to 19.3 ft. (4.9 to 5.9 m), three 
straight sticks — and a choice of three 
undercarriage sizes.

477 E. Farmersville Road, 

New Holland, PA 17557

Office 717-355-2361 

Fax 717-355-9548
office@keystoneconcreteproducts.com

www.keystoneconcreteproducts.com

Bulk Storage Walls
Available In: 8’6” - 12’6” - 16’ High 

& Our New Heavy Duty 10’5” High Walls
Ask about additives to protect concrete and steel from salt

Quality at a Reasonable Price
Contact for free estimates 717-355-2361

or office@keystoneconcreteproducts.com

Keystone Concrete Products, Inc.

Booth #80

Application-specific design for new 
CAT® wheel material handlers

THE MH3022 provides application flexibility with a choice of two MH booms, three straight sticks with 
linkage, and two drop–nose sticks.

The MH3024 features optimum reach with its long MH front linkage, and a choice of under-
carriage configurations to meet all customer application needs.

Photos courtesy of Caterpillar

CAT® 22

mailto:office@keystoneconcreteproducts.com
http://www.keystoneconcreteproducts.com
mailto:office@keystoneconcreteproducts.com
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The flexible design of the new mate-
rial handlers also contributes to ease 
of transporting these machines — a 
sure way to better control costs. Two 
drop-nose sticks for the MH3022 and 
MH3026 are now available, having 
lengths of 14.75 ft. (4.5 m) and 18.1 
ft. (5.5 m). The new sticks can be an 
efficient solution when moving a ma-
chine between jobsites is a frequent 
occurrence, allowing transport without 
removing the stick. Sticks are designed 
to keep transport heights below the 
critical13.1-ft. (4-m) dimension for sig-
nificant time/cost savings.

Another noticeable addition for the 
new models is the front push blade, 
now available for all undercarriage 
types. These blades provide an easy 
way to clear the working area and 
push materials commonly encountered 
in waste and mill-yard applications. 
Working on surfaces free of debris can 
further extend tire life, resulting in 
greater operational efficiency.
Operational efficiency gets a further 

boost with redesigned, optimized, Cat 
orange-peel grapples. Designed to be 
an exact match between tool and ma-
chine, the new grapples can contribute 

to decreased fuel consumption—by as 
much as 15 percent in some applica-
tions. The grapples feature reduced 
weight for shorter cycle times and in-
creased productivity. Additional cost 
savings are available through the in-
creased durability of the grapples, 
which have castings in place of welded 
structures in high stress areas.
Operator health and safety are pri-

mary design goals for the new materi-
al handlers. To that end, an Advanced 
Cab Filtration system, available as an 
integrated option from the factory, is 
recommended when machines work 

in dusty, contaminated environments, 
especially indoors. The system almost 
completely eliminates dust and con-
taminants (insecticides, spores, fungi, 
bacteria, or vapors—for example) from 
entering the cab. In addition, the sys-
tem eliminates the need to add cum-
bersome after-market filtration sys-
tems to the machine. Also, an Easy 
Cab Access option, which installs steps 
on the front and rear of the undercar-
riage, facilitates cab ingress/egress 
when the upper frame is not aligned 
with the chassis. 

CAT® from 21

Zanker Recycling: first west-coast artificial intelligence powered 
robotic waste sorting system

Increasing diversion at lower costs extends the useful life of landfill

SAN JOSE, CA — San Jose-based Zanker Recycling, a national leader in C&D 
materials processing systems and recycling, announced recently that it’s awarding 
a contract to Plexus Recycling Technologies, the North American distributor of Zen-
Robotics. The ZenRobotics ZRR2 AI Robot will be the second to operate in the U.S. 
and operational by fall 2018.
Zanker Recycling currently handles 2,600 tons of C&D material daily processed 

through three recycling systems. This high volume taxes the limits of these sys-
tems resulting in excessive overtime. By providing a fourth processing line featuring 
the ZenRobotics system, Zanker Recycling will dramatically increase diversion from 
landfills and decrease overtime and operating costs.
“The advantage of deploying AI robotics to recycling differentiates Zanker from our 

competitors,” said Michael Gross, director of sustainability for Zanker Recycling. “In 
this case it means identifying the sweet spot where a hybrid mix of our employees 
and robot delivers the biggest payback, both to the bottom line and also to our em-
ployees while increasing the diversion of recyclables.”
The ZenRobotics ZRR2 AI will operate 20 hours per day with total system produc-

tion at 150,000 tons per year increasing diversion of recyclables by 20 percent. 
The operation will only allow a very small amount of human interaction to the 
sorting process, possibly as quality control, thanks to the two ZenRobotic Recyclers 
installed on the 3D material sort line handling the majority of difficult to handle 
materials.
In a new twist for recycling systems, material feeding will be highly automated from 

the beginning of the process. The front end will only have to operate 50 percent of 
the time to process the inbound material. In the middle of the system are two large 
dosing bunkers that can store up to 100 tons of material. The ZenRobotics Brain 
will control these along with all equipment downstream to allow a very smooth-run-
ning operation focused on recovery and efficiency.   

“This will be the most advanced waste material processing facility in the world,” said Dane 
Campbell, the project’s System Engineer from T3CHCOMP. “We have combined the very 
best equipment available, into one fantastic recycling system for Zanker”. Plexus Recy-
cling Technologies will provide key European systems such as the ZenRobotic Recyclers, 
Komptech Terminator, Komptech Ballistor and Komptech Fines Drumscreen. To bring all 
of these systems together, along with key equipment from Action, Steinert and Keith; Plex-
us selected long time C&D system leader, Krause Manufacturing of the CP Group. 
“This will be a substantial milestone for all of us.” said Ashely Davis director of Sales 

and Marketing for CP group. “Bringing the Krause name back to lead the C&D material 
processing industry again with such a great team to support Zanker’s automated system 
will be amazing. We are able to showcase the new Air Drum Separators and superior 
Glass Breaker fines screen next to technology partner Plexus’s equipment offering.” The 
entire system’s PLC Electrical Control will be provided by Hertlein Industries, one the 
most experienced and knowledgeable teams ever used for controlling and integrating 
waste material processing systems. 
“Zanker’s investment into the newest and best technology available is a testament to 

the ownership and management of Zanker,” Marcel Vallen, CEO of Plexus and Komptech 
Americas says. “We could not have partnered with a better organization than Zanker to 
unveil the power of ZenRobotics ZRR2 AI Robot in California. I am very excited.”
Currently, Zanker operates four nationally recognized recycling facilities: The Zanker 

facilities are national leaders in construction of demolition debris diversion and compost-
ing. Through its aggressive and innovative recycling efforts, Zanker diverts more than 80 
percent of waste they receive from landfilling.      
For more information on Zanker Recycling, visit: zankerrecycling.com . For more infor-

mation on ZenRobotics, visit: zenrobotics.com .

The ZenRobotics ZRR2 AI Robot will be the second to operate in the U.S. and operational 
by fall 2018.

Photos courtesy of ZenRobotics

In a new twist for recycling systems, material feeding will be highly automated from 
the beginning of the process.

http://www.zenrobotics.com
http://www.zankerrecycling.com
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SANBORN, NY — KINSHOFER, 
one of the world’s leading sources 
of high-quality excavator and load-
er crane attachments, introduces the 
DXS Series of hydraulic mobile exca-
vator shears. The line features indus-
try-leading in its size class power-to-
weight ratios, jaw opening sizes, cycle 
times and hydraulic efficiency. The 
attachment series, which debuts with 
the DXS-50 model, is ideal for scrap 
processing, tire recycling and demoli-
tion.
“We designed the DXS Series to en-

hance contractors’ productivity and 
ROI,” said Francois Martin, KIN-
SHOFER North America general 
manager. “Traditionally, more power 
means a larger cylinder, which results 
in a bigger, heavier shear and, often, a 
larger machine. The DXS-50 has the 
same-sized cylinder as shears in the 
same weight class, but with 20 percent 
more power, allowing our customers to 
achieve higher performance without 
investing in larger carriers. This saves 
them money up front while improving 
their ROI with the attachment’s pro-
duction-boosting qualities.” 
KINSHOFER’s DemaPower™ cylinder 

technology gives the DXS-50 the same 
power as shears two sizes larger. The 

cylinder uses four chambers instead 
of the two found in other shears, re-
sulting in 20 percent more surface 

area within the cylinder. That allows 
the DXS Series to exert up to 25 per-
cent more power from a smaller at-
tachment, resulting in the best pow-
er-to-weight ratio in its size class. The 
9,920-pound (4,500-kilogram) DXS-
50 features a closing force of 1,203 
tons (10,700 kilonewtons), compared 
to 922 tons (8,210 kilonewtons) from 
its 9,020-pound (4,100-kilogram) pre-
decessor, the DRS-45. 
Like the DRS-45, the DXS-

50 is suited for 25- to 35-ton 
carriers when boom mount-
ed, and 32- to 50-ton car-
riers when stick mounted. 
This means contractors can 
achieve a closing force equiv-
alent to shears two sizes up, 
requiring a minimum 32-
ton carrier, on an excavator 
weighing 7 tons less. In ad-
dition, the cylinder technol-
ogy allowed KINSHOFER to 
design the DXS-50 with a jaw 
opening 29.2 inches (74 centi-
meters) wide and 30.7 inches 
(78 centimeters) deep — larg-
er than any other shear in its 
weight class, as well as some 
larger models.
The DXS-50 reduces carrier 

fuel consumption by up to 20 
percent compared to competi-
tive shear models. The attach-
ment’s efficient design allows 
it to function normally when 
the carrier is set in economy 
mode, achieving the same 
performance as a competitive 
shear on an excavator run-
ning at full throttle. 
The DXS-50’s high power-

to-weight ratio makes the 

attachment ideal for top-down dem-
olition, both because contractors can 
use smaller carriers and because the 
attachment’s lightweight and superior 
cylinder technology improve fuel effi-
ciency while the excavator arm is ful-
ly extended. In addition, KINSHOFER 
designed the attachment with a nar-
row frame to allow operators to better 
see their work. 
KINSHOFER’s double-acting speed 

valves and innovative cylinder tech-
nology also give the DXS-50 superior 
jaw closing and opening speeds. The 
cycle time is as fast as 5.5 seconds, 50 
percent faster than any model in the 
attachment’s weight class. Competi-
tive models use a single-acting speed 
valve that allows only for a fast open-
ing speed or closing speed, not both. 
The DXS-50’s fast cycle times, coupled 
with its high power and low fuel con-
sumption, allow contractors to com-
plete jobs faster at a lower cost, im-
proving ROI. 
Rotation-equipped models feature 

360-degree continuous rotation on 
an oversized slewing ring to bear 
high forces, shock loads and bend-
ing. The rotation model also includes 
heavy-duty motors for maximum rota-
tion torque. 
KINSHOFER designs the attachment 

to minimize downtime, with no pro-
truding components that could be-
come damaged. Convenient service 
openings give contractors fast access 
to shear hoses and hydraulics. The 
DXS-50 also features a piercing tip 
that can be welded again and replaced.

Grapples

North American Attachments
800-380-8808

www.excavator-attachments.com

New KINSHOFER series of hydraulic mobile shears features 
industry-leading power-to-weight ratio and cycle times

KINSHOFER introduces the DXS Series of hydraulic mobile excavator shears. The line 
features industry-leading in its size class power-to-weight ratios, jaw opening sizes, cycle 
times and hydraulic efficiency. 

Photo Courtesy of KINSHOFER                             

KINSHOFER’s DemaPower™ cylinder technology 
gives the DXS-50 the same power as shears two sizes 
larger, resulting in the best power-to-weight ratio in its 
size class. The cylinder uses four chambers instead of 
the two found in other shears, resulting in 20 percent 
more surface area within the cylinder.

http://www.excavator-attachments.com
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To Place A Classified Ad Phone 1 (800) 836-2888 • Fax (518) 673-2381 •  E-mail: classified@leepub.com
RRR Mailing Address Classifieds,

PO Box 121, Palatine Bridge, NY 13428

Building
Materials/Supplies

Announcements

Building
Materials/Supplies

Announcements

Construction
Equipment For Sale

Custom Services

Engines

Help Wanted

Construction
Equipment For Sale

Custom Services

Engines

Help Wanted

Need to Hire Someone?
Looking For Your Next Star 

Employee?
 Check out the 

ROCK ROAD 
RECYCLE

JOB BOARD
Go to

jobs.hardhat.com

D&J Supply LLC
26 & 29 Ga. Metal Roofing & Siding

Pre-Engineered Trusses
Pole Barn Packages - Any Size

~ Direct Shipments ~
Call Us for Your Building Needs

Located in Central New York

518-568-3562

ADVERTISING DEADLINE
Thursday, March 15th

For as little as $10.00 - place a classified ad in

Rock Road Recycle
Call Peg at1-800-836-2888

or 518-673-0111
or email classified@leepub.com

1990 Finn 
B250 Hay 
Mulcher

6 Cyl. JD Engine, 
900 Hrs.
$7,500

716-983-3450

Custom Fabrication - Equipment Repair
Mobile Welding - Steel Sales

KENDALL BRUBAKER
(585) 447-7385 • Fax (585) 786-8423

K.B. WELDING

OFFICE
2359 Fisher Rd.
Warsaw, NY 14569

SHOP
7665 Kendall Rd.
Perry, NY 14530

Announcements

CHECK YOUR AD - ADVER-
TISERS should check their
ads on the first week of inser-
tion. Lee Newspapers shall not
be liable for typographical, or
errors in publication except to
the extent of the cost of the
first weeks insertion of the ad,
and shall also not be liable for
damages due to failure to pub-
lish an ad. Adjustment for er-
rors is limited to the cost of that
portion of the ad wherein the
error occurred. Report any er-
rors to Peg Patrei at 518-673-
0111 or 800-836-2888.

IS YOUR WEBSITE MOBILE
FRIENDLY? Google reporting
listing changes for non mobile
friendly sites!! Don’t lose your
traffic. Update now!!! WWE
Market ing  518-527-6800
wjleepub@gmail.com 

Announcements

ADVERTISERS
Get the best responses from
your advertisements by
including the age, condition,
price and best calling hours.
Also, we always recommend
insertion for at least 2 issues
for maximum benefits. Call
Peg at 1-800-836-2888 

� � � � �

Custom Services

BUSINESS CARDS: 1,000
for only $60.00, full color
glossy. Give us your existing
card or we will design one for
you! FREE SHIPPING in-
cluded. Call Lee Newspapers
at 518-673-0101 or email
c o m m e r c i a l p r i n t
@leepub.com

Fencing

LOCUST POSTS, POLES,
Split Rails, 6x6’s, 4x4’s, other
hardwood boards and planks,
custom cut. Also lots, land
cleared, woodlots wanted.
518-883-8284.

Lumber &
Wood Products

CALL
800-836-2888
To Place Your Ad Today!

Country Folks ~ Your Weekly Connection to Agriculture

YOUR DYNAMIC NEWS

RESOURCE FOR THE 

Aggregate, Heavy 

Construction and 

Recycling Industries

mailto:classified@leepub.com
mailto:classified@leepub.com
mailto:wjleepub@gmail.com
mailto:commercialprint@leepub.com
http://www.mcquillengines.com
mailto:michele@pioneermillworks.com
https://www.jobs.hardhat.com
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Tools Tools

Trailers Trailers

New PJ Gooseneck 102”x30’
(25’ flat deck + 5’ dovetail) with 3 spring assist
flip over ramps, 25,000lb GVW, electric/hyd disc 

brakes, spare tire, locking toolbox, 2 jacks,
LED lights, winch plate 

$12,550
Midlakes 

Trailer Sales
“We’ll hook you up”

1595 Yale Farm Rd., Rom ulus, NY 14541
   Toll Free 888-585-3580 ~ 315-585-6411

SPECIAL OF THE WEEK

NEW PNEUMATIC PISTON FOR
THE ORIGINAL
GREASEBUSTER™

Patented

• Cleans grease
fi ttings & bearings

• Uses hydraulic 
pressure to force 

penetrating oil
• Hose extension available

Made in the USA
by a Farmer for a Farmer

PO Box 120 • Waynesville, OH 45068
513-897-5142 (phone & fax)
513-312-5779 (cell phone)

www.greasebustertools.net

Grease Buster Tools
“THE ORIGINAL”

20 YEARS OF SATISFIED 
CUSTOMERS

Regular $45

Shop Size $55

+ Shipping

THESE TOOLS HAVE 25 YEARS EXPERIENCE

Lumber &
Wood Products

Lumber &
Wood Products

Name:(Print)_________________________________________________
Street:______________________________County:__________________
City:__________________________________St.:_______Zip:_________
Phone:_____________________________Fax:_____________________
Cell:___________________________E-mail:_______________________

m I have enclosed a Check/Money Order
m Please charge my credit card:

m American Express    m Discover    m Visa    m MasterCard
Card#:_____________________________________Exp. Date:_________
* (REQ.) Card Security Code #________
Signature:_______________________________________Date:________

5 EASY WAYS TO PLACE A
ROCK ROAD RECYCLE CLASIFIED

MAIL IT IN -
Fill out the form, cal cu late the cost,
en close your check/money order or 
credit card in for ma tion and mail to:

ROCK ROAD RECYCLE
Classifieds,

PO Box 121,
Palatine Bridge, NY 13428

3.

FAX IT IN -
For MasterCard, Visa, American Express

or Discover cus tom ers...
Fill out the form completely 

and fax to Peggy at
(518) 673-2381

2.
1. PHONE IT IN -

Just give Peggy a
call at 1-800-836-2888

(for credit card payment only)

(MM/YY)

(MM/YY)

$10.00

$10.30

$11.20 $11.50

$10.60 $10.90

$12.10 $12.40

$11.50

$11.80

$13.30

$13.60

$12.70 $13.00

$14.50 $14.80 $15.10

$13.90 $14.20

4. E-MAIL IT IN -
E-mail your ad to

classified@leepub.com
e-mail or call with your credit card information.

FOR BEST RESULTS, RUN YOUR
AD FOR TWO IS SUES!

Cost per issue: $10.00 for the first 14

words, 30¢ each ad di tion al word.

(Phone # counts as one word)

Number of Issues to run__________

Miscellaneous

BUSINESS CARD MAGNETS
only $75.00 for 250. Free Ship-
ping. Call Lee Publications at
518-673-0101.  Please allow
7-10 business days for deliv-
ery.

Trailers

TEITSWORTH TRAILERS:
Over 400 trailers in stock! PJ
Goosenecks, Dumps, Tilt Tops,
Landscape, Car Haulers, Skid
Steer trailers, Frontier Live-
stock Trailers & much more!
Best prices, largest selection.
Financing available. Call 585-
243-1563.

A Picture is Worth 
a Thousand Words

It’s easy & economical to add a picture to your ad!

For Information Call

1-800-836-2888800-836-2888
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To Place Your Classified Ad
Just Ask For Peggy 

or send her an e-mail at:

To Place A Classified Ad Phone 1 (800) 836-2888 • Fax (518) 673-2381 •  E-mail: classified@leepub.com
RRR Mailing Address Classifieds,

PO Box 121, Palatine Bridge, NY 13428
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SALINA, KS — Bergkamp Inc., based in Salina, KS, is pleased to announce 
Todd Bigler as its new sales manager for the Government Business Unit. 
Bigler, who reports to Bergkamp Executive Vice President/COO Bill Cooper, is 
responsible for managing territory sales and sales support staff and tracking 
sales performance for Bergkamp’s government sales division.
Bigler brings extensive outside sales experience to Bergkamp. Prior to joining the company, he provided sales service to a major 

pharmaceutical company. He is looking forward to increasing his knowledge about the pavement preservation industry, as he works 
with and continues to build Bergkamp’s strong sales team.
“Bergkamp is lucky to find such an outstanding sales manager from the Salina area,” says Bill Cooper. “Todd’s experience in sales 

and sales management, along with his enthusiasm and drive, make him an excellent fit for us.”
For more information, contact Bergkamp: 785•825•1375; or visit www.bergkampinc.com .

Pettibone introduces Cary-Lift 254i 
to material handling lineup

BARAGA, MI — Pettibone has introduced the Cary-Lift 254i to its line 
of pipe, pole and log handlers. Purpose-built to deliver numerous safety 
and performance benefits over other material handling alternatives, the 
Cary-Lift is particularly adept at moving and placing heavy pipe in stock 
yards and construction sites.
The Cary-Lift 254i features a unique overhead lift arm design, giving the 

operator full front visibility when lifting or transporting loads – a sharp 
contrast to the lift arms on wheel loaders, which are located directly in 
front of the vehicle. Additionally, Cary-Lift forks are capable of tilting 
down 90 degrees for specialized lifting tasks, such as unloading pipe 
from railroad gondola cars. 
The 254i is powered by a 225-horsepower Cummins QSB6.7 Tier 4 die-

sel engine with DOC and SCR aftertreatment. The unit includes an en-
gine-driven fan, cooling package and engine block heater as standard 
equipment. The machine provides a maximum load capacity of 25,000 
pounds and max lift height of 14 feet. Offering 4-wheel drive with 2-wheel, 
4-wheel and crab hydraulic power steering modes – and with the wheel-
base limited to just 12 feet – the 254i can achieve a turning radius of 23 
feet, 6 inches.
Unlike forward-reaching articulated loaders, the Cary-Lift’s heavy-duty, 

solid steel frame design allows it to take full loads into sharp turns with-
out sacrificing load capacity or stability. Hydraulic frame sway control 
and side shift capabilities further stabilize loads by leveling the lifting 
frame when driving on uneven ground. The sway cylinder moves 7 de-
grees both right and left of center.
A sliding door offers quick access to the comfortable operator cab, which 

includes a tilt/telescopic steering column and a swiveling, adjustable 
suspension seat with seat belt, padded armrests and lumbar support. Dual joysticks provide intuitive controls to efficiently shift gears and control the hydraulics. 
Large tinted safety glass windows and a rear-view camera with 7-inch display are standard.
A quick attach system increases the machine’s versatility, with fork frames, pipe and pole baler, log baler, scrap baler and tire handler all available as attachments.
For more information, call 906•353•4800 or 800•467•3884, or visit www.gopettibone.com .

The Cary-Lift is particularly adept at moving and placing heavy pipe in stock yards and construction 
sites.

Photo courtesy of Pettibone

New Genesis Bucket Screener and Bucket 
Crusher produce highest value aggregate
Genesis Attachments introduces the GBS Bucket Screener and GBC Bucket Crusher, designed 

with industry-leading features that reduce material delivery and removal costs, and the need to 
purchase new aggregate.
The Bucket Screener, GBS, provides a mobile and cost-effective solution for sizing natural rock 

and recycling material on site — quickly and efficiently while occupying minimal space. The ex-
tra-large drum results in higher production, with individual replacement screens available in a 
range of standard mesh sizes, as well as custom sizes, for pre-screening and final classification. 
The maintenance-free, oversized, heavy-duty gearbox provides reliable and durable job site oper-
ation. Available in five models, the GBS fits 6,600 pound skid steers to 77,000 pound excavators.
Unlike conventional crushers, the GBC has a unique, aggressive figure-eight crushing motion 

that produces high quality cubical product, enabling the aggregate to be reused on site. Ex-
tra-large jaw plates provide optimal performance and longer life, and the GBC is built for durabili-
ty with a large and robust casted jaw stock and Hardox frame. Available in four sizes to fit 22,000 
to 77,000 pound excavators, the GBC’s replaceable cheek plates and toggle seat and centralized 
lubrication system minimize maintenance.

Genesis Attachments introduces the GBS Bucket Screener and GBC 
Bucket Crusher, designed with industry-leading features.

Photo courtesy of Genesis

Bergkamp Inc. welcomes new sales 
manager for government sales
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Bergkamp Inc. is pleased to an-
nounce Todd Bigler as its new 
sales manager for the Govern-
ment Business Unit. 

Photo courtesy of Bergkamp

http://www.gopettibone.com
http://www.bergkampinc.com
https://www.genesisattachments.com/products/gbs-genesis-bucket-screener
https://www.genesisattachments.com/products/gbs-genesis-bucket-screener
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EquipmentWatch announces winners 
of 3rd Annual 

Highest Retained Value Awards

Atlanta, GA — EquipmentWatch, the world leader in data, software and insights for the heavy equipment 
industry, has announced the winners of the 2018 Highest Retained Value Awards, the industry’s only 
award based on residual values of heavy equipment. Awards in each category were given to the model/
series projected to retain the highest percentage of its original value after a five-year period based on the 
comprehensive EquipmentWatch market activity database. 
Thirty awards were presented in total and announced in Las Vegas alongside the first-day kickoff of World 

of Concrete. The awards program, in its 3rd consecutive year, recognizes winners in construction, agricul-
tural and lift/access equipment categories. Two new categories were introduced in 2018 — corn headers 
in the agricultural sector and tandem compactors in the construction sector. Manufacturers taking home 
multiple awards in 2018 include John Deere (4 awards), Caterpillar (3 awards), Volvo (2 awards), Komatsu 
(2 awards), CASE IH (2 awards), CASE Construction Equipment (2 awards), and Bomag (2 awards).
“Retained value is one of the primary indicators of overall performance and reliability for any piece of 

heavy equipment,” says Garrett Schemmel, vice president of EquipmentWatch. “We are proud to announce 
our 2018 winners — each of which represents a world-class product. Models that have received our High-
est Retained Value Award should inspire buyer confidence in both new and resale equipment markets.”
In order to determine the nominees for the 2018 Highest Retained Value Awards, EquipmentWatch an-

alysts considered more than 12,000 models with up to 20 model years of values. To see a full list of this 
year’s winners, and to learn more about each model series and the program methodology, visit www.equip-
mentwatch.com/residual-value-awards .
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Morbark® names Gold Tier dealers
WINN, MI — Morbark, LLC, is proud 

to recognize eight of its top equipment 
dealers — four in Tree Care and four in 
Industrial Products — with Gold Tier 
status for 2018, based on their perfor-
mance during the previous year.

Industrial Products:
• Columbus Equipment — Ohio, West-

ern West Virginia, Kentucky and Indiana
• James River Equipment — Virginia, 

Eastern West Virginia and North Caro-
lina

• L.C. Whitford Equipment — Western 
New York

• Tidewater Equipment — South Car-
olina, Georgia and Florida

Tree Care Products:
• Alexander Equipment — Northern 

Illinois

• Bobcat of Buffalo — Western New 
York

• Schmidt Equipment — Massachu-
setts and Rhode Island

• Stevens Products LTD — New Zea-
land

“Our customers’ success is Morbark’s 
success, and our dealers are integral to 
helping our customers succeed,” said 
John Foote, Morbark vice president, 
Strategy and After-Market Services. “Our 
Gold Tier dealers provide more than just 
our high-performance equipment; they 
give our customers local knowledge and 
support to help them grow and main-
tain their businesses. They are the best 
of the best.”

Morbark dealers are reviewed and 
scored annually on their customer ser-

vice, business plan, equipment and 
parts sales, service and warranty pro-
cess, marketing efforts and much more. 
The companies earning Gold Tier status 
are truly exceptional in all scoring as-
pects, and all but one of these dealers 
have been awarded the honor previ-
ously.

For Industrial: Both James River 
Equipment and Tidewater Equipment 
were honored with Gold Tier status for 
the fifth straight year, while L.C. Whit-
ford earned its second straight Gold 
dealer award and Columbus Equipment 
was honored for the first time.

For Tree Care: Alexander Equipment 
earned Gold Tier status for the sixth 
consecutive year, Schmidt Equipment 
earned the honor five of the previous six 

years, and Bobcat of Buffalo was hon-
ored for the third straight year, while 
Stevens Products enjoyed its second 
straight Gold Tier award in the Tree 
Care division. 

“Our dealers go through a rigorous 
review process,” said Foote. “We have a 
series of annual and quarterly reviews 
that measure performance on various 
aspects of our businesses. Morbark 
constantly works with our dealers to 
improve this process. We’re honored to 
recognize these dealers who are as de-
voted to continuous improvement as 
Morbark is.”

For more information, please 
visit www.morbark.com .

Taylor Machine Works joins 
Pettibone as Cary-Lift dealer

BARAGA, MI — Pettibone/Traverse Lift, LLC an-
nounces the addition of Taylor Machine Works to its 
dealer network. Taylor will carry Pettibone Cary-Lift 
pipe and pole handlers for multiple states across the 
southern U.S., including Virginia, North Carolina, Ten-
nessee, Alabama, Mississippi, New Mexico and several 
counties in Texas.

“Taylor Machine Works is a wonderful addition to 
our dealer team,” said Kyle Rubin, director of sales and 
marketing for Pettibone. “With their wealth of experi-

ence serving the material handling industry, combined 
with their network of strategic locations for sales, 
maintenance and parts, Taylor is ideally positioned for 
great success selling our products.”

Founded in 1927, Taylor Machine Works is a fam-
ily-owned company under third generation manage-
ment with roughly 1,000 employees across the country. 
Taylor boasts 14 factory stores to provide sales, service 
and support for its own line of equipment as well as its 
manufacturer partners.

“We’ve always found the Pettibone Cary-Lift to be a 
superior product for pipe handling applications,” said 
Hal Nowell, general sales manager for Taylor. “With oil 
and gas business back on the rise, we are extremely 
excited to capitalize on Pettibone’s fantastic reputation 
in the industry and look forward to serving new and 
existing Cary-Lift users alike.”

For more information, call 906•353•4800 or 
800•467•3884, or visit www.gopettibone.com .

http://www.equipmentwatch.com/residual-value-awards
http://www.morbark.com
http://www.gopettibone.com
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SEREGNO, ITALY— Winter is here. BKT, one of today’s leading off-highway tire manufacturers, has carefully developed specific patterns to face the entire cold 
season. Solutions that are not only conceived for tackling muddy or snowy surfaces, but also for providing top performance in normal conditions on dry terrain - 
satisfying the differing technical requirements according to surface and condition. Both tread and compound have been designed for keeping tire features unchanged 
even at low temperatures, and for providing traction and grip on wet, snowy, or slippery terrain.   

BKT has taken into account all these aspects when developing its winter ranges. All these solutions distinguish by maximum grip, optimum braking response in 
any condition, safety, handling, riding comfort, resistance and durability. Hence, these tires are perfect for operating in a cold and harsh climate. 
Winter tires for OTR applications
 • Earthmax SR 22 (G-2/L-2) is an all steel radial tire specifically designed for graders and loaders operating in extreme winter conditions on ice or snow. This tire 

features excellent traction and extraordinary stability thanks to its large, non-directional tread design, which also ensures utmost safety and increased grip on wet 
surfaces or snow. Presently available on the markets are three sizes: 14.00 R 24, 17.5 R 25 and 20.5 R 25.
• SNOW TRAC as well has nothing to hide. It is perfect for skid steers operating in road applications at the hardest winter conditions. The great plus is excellent 

traction. It is an ideal tire for operations on snow or ice thanks to the special tread design that eliminates the risk of slippage providing at the same time optimum 
driving comfort to the operator. This tire is extremely durable and resistant against cuts and chips. It is available on the market in six sizes: 16.9 - 24, 18.4 – 24, 
15.5 – 25, 17.5 – 25, 20.5 – 25 and 23.5 – 25.
• The circle of winter OTR tires closes with Earthmax SR 42, which has been specifically developed for haul trains in mining or heavy logging applications. Its tread 

compound has been specially engineered to provide particular resistance against cuts and wear, and to ensure safety at extremely low temperatures. Besides, the 
tread design ensures a high level of traction, excellent braking response and cornering even on terrain covered by ice and snow. 
The tire is available on the market in size 14.00 R 25
Winter tires for industrial applications
• Designed for universal vehicles, Earthmax SR 33 has a characteristic block pattern providing superior traction on any surface, including ice and snow. In addi-

tion, it boasts excellent self-cleaning features and stability ensuring a longer service life and increased resistance against chips and punctures. The tire is available 
on the market in size 395/85 R 20. 
• Thanks to its unique design, Ridemax IT 696, provides the necessary grip on the road even in the harshest climate. Excellent self-cleaning properties and low 

rolling resistance complete the product profile - ideal features for transport and municipality/maintenance applications.
This tire is available in many sizes: 340/80 R 18, 300/80 R 24, 340/80 R 24, 400/80 R 24, 400/80 R 2, 440/80 R 28, 440/80 R 30, 480/80 R 30, 440/80 R 34, 

480/80 R 34 and 480/80 R 38. 
Visit the website www.bkt-tires.com for further information.

Winter special - 
BKT tire lineup with several ranges 

 Earthmax SR 42: has been 
specifically developed for 
haul trains in mining or 
heavy logging applications.          

Photos courtesy of BKT

Ridemax IT 696: provides the 
necessary grip on the road even 
in the harshest climate. 

Snow Trac: perfect for skid steers 
operating in road applications at the 
hardest winter conditions. 

Earthmax SR 33: boasts ex-
cellent self-cleaning features 
and stability. 

Earthmax SR 22: an all steel radial 
tire specifically designed for graders 
and loaders operating in extreme win-
ter conditions on ice or snow. 

Winter special - BKT tire lineup with several ranges 

Komatsu’s plan to acquire Quadco & Southstar operations
Komatsu Ltd. recently signed an agreement to ac-

quire (from Prenbec Equipment Inc.) the Quadco and 
Southstar forestry attachment operations, excluding 
the forestry equipment businesses of Tanguay and 
Forespro delimbers. The acquisition will be made 
through a wholly owned subsidiary of Komatsu in the 
United States and was expected to close in February 
2018, subject to completion of the closing conditions.
By adding the Quadco felling heads and Southstar 

large harvester heads to the existing lines of Log Max 
and Komatsu small and medium-sized harvester 
heads, Komatsu will become an industry leader in 
forestry attachments. This will allow Komatsu to of-
fer its customers a full range of forestry attachments.  
Quadco and Southstar will continue to operate as 

independent companies within the Komatsu group 
following the completion of the acquisition and will 
maintain their existing sales networks. In order to 
offer improved value to customers, a forestry at-

tachment division within Komatsu Forest AB will be 
formed, which will manage the Quadco, Southstar 
and Log Max brands.
Komatsu anticipates that this acquisition will have 

no material impact on its consolidated business re-
sults and performance for the current fiscal year 
ending March 31, 2018.
Forestry attachments are classified into two catego-

ries: the Cut to Length (CTL) method, which involves 
the use of a harvester and forwarder and is popu-
lar in Europe, and the Full Tree Length (FTL) logging 
method, which involves the use of a felling head at-
tached to a base-machine and a skidder, which is 
popular in North America.  
The global market for forestry machines, including 

forestry attachments, is continuing to grow at a rap-
id rate. It is anticipated that there will be particular 
growth in the North American market, where FTL is 
the dominant method. 

SEREGNO, ITALY — Winter is here. 
BKT, one of today’s leading off-highway 
tire manufacturers, has carefully de-
veloped specific patterns to face the en-
tire cold season. Solutions that are not 
only conceived for tackling muddy or 
snowy surfaces, but also for providing 
top performance in normal conditions 
on dry terrain — satisfying the differ-
ing technical requirements according 
to surface and condition. Both tread 
and compound have been designed for 
keeping tire features unchanged even 
at low temperatures, and for providing 
traction and grip on wet, snowy or slip-
pery terrain.   
BKT has taken into account all these 

aspects when developing its winter 
ranges. All these solutions distinguish 
by maximum grip, optimum braking 
response in any condition, safety, han-
dling, riding comfort, resistance and du-
rability. Hence, these tires are perfect for 

operating in a cold and harsh climate. 
Winter tires for OTR applications

 • Earthmax SR 22 (G-2/L-2) is an all 
steel radial tire specifically designed 
for graders and loaders operating in 
extreme winter conditions on ice or 
snow. This tire features excellent trac-
tion and extraordinary stability thanks 
to its large, non-directional tread de-
sign, which also ensures utmost safety 
and increased grip on wet surfaces or 
snow. Presently available on the mar-
kets are three sizes: 14.00 R 24, 17.5 R 
25 and 20.5 R 25.
• SNOW TRAC as well has nothing to 

hide. It is perfect for skid steers oper-
ating in road applications at the hard-
est winter conditions. The great plus is 
excellent traction. It is an ideal tire for 
operations on snow or ice thanks to the 
special tread design that eliminates the 
risk of slippage providing at the same 
time optimum driving comfort to the 

operator. This tire is extremely durable 
and resistant against cuts and chips. It 
is available on the market in six sizes: 
16.9 - 24, 18.4 – 24, 15.5 – 25, 17.5 – 
25, 20.5 – 25 and 23.5 – 25.
• The circle of winter OTR tires closes 

with Earthmax SR 42, which has been 
specifically developed for haul trains in 
mining or heavy logging applications. 
Its tread compound has been special-
ly engineered to provide particular re-
sistance against cuts and wear, and to 
ensure safety at extremely low tempera-
tures. Besides, the tread design ensures 
a high level of traction, excellent brak-
ing response and cornering even on ter-
rain covered by ice and snow. 
The tire is available on the market in 

size 14.00 R 25
Winter tires for 

industrial applications
• Designed for universal vehicles, 

Earthmax SR 33 has a characteristic 

block pattern providing superior trac-
tion on any surface, including ice and 
snow. In addition, it boasts excellent 
self-cleaning features and stability 
ensuring a longer service life and in-
creased resistance against chips and 
punctures. The tire is available on the 
market in size 395/85 R 20. 
• Thanks to its unique design, Ride-

max IT 696, provides the necessary 
grip on the road even in the harshest 
climate. Excellent self-cleaning proper-
ties and low rolling resistance complete 
the product profile — ideal features for 
transport and municipality/mainte-
nance applications.
This tire is available in many sizes: 

340/80 R 18, 300/80 R 24, 340/80 R 
24, 400/80 R 24, 400/80 R 2, 440/80 R 
28, 440/80 R 30, 480/80 R 30, 440/80 
R 34, 480/80 R 34 and 480/80 R 38. 
Visit the website www.bkt-tires.com 

for further information.

Quadco and Southstar will continue to operate as indepen-
dent companies within the Komatsu group following the com-
pletion of the acquisition and will maintain their existing sales 
networks.

Photo courtesy of Komatsu

http://www.bkt-tires.com
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The Construction & Demolition Recycling Associa-
tion has announced two inductees to its prestigious 
C&D Hall of Fame, as well as C&D Recycler of the 
Year, and CDRA Member of the Year for 2018. The 
awards were presented at C&D World 2018 Feb. 10-
13 in Nashville, TN.

C&D Hall of Fame
This institution is to honor those prominent lead-

ers and pioneers in the Construction and Demoli-
tion Recycling industry who have made an extraor-
dinary contribution to the industry and who have 
earned the respect of the industry. Additionally, to 
honor those who have made an extraordinary con-
tribution to their community, both personally and 
professionally. 
To recognize the achievements of those who have 

shown, by their example, the importance of pro-
moting and defending the environmentally sound 
recycling of Construction and Demolition material 
through innovative processes along with encourag-
ing and supporting others to build a career in the 
Construction and Demolition Recycling Industry. 
To recognize leadership in advocating for the en-

vironmentally sound practices with the regulating 
agencies and legislative bodies governing waste reg-
ulations.
CDRA inducted two people into the C&D Hall of 

Fame.
Leonard Cherry — Mr. Cherry is President of Hous-

ton-based Cherry Companies, a wide ranging recy-
cling and demolition firm that has 13 concrete re-
cycling and stabilized materials sites. The company 
also processes asphalt shingles and tires. Mr. Cher-
ry served on the board of the CDRA, and is active in 

the local community.
Ken Hoving — Mr. Hoving was President of K Hoving 

Companies in West Chicago, IL until its purchase by 
Lakeshore Recycling Systems, where he stayed on 
as an executive until his recent retirement. A long-
time member of the Chicago waste industry, Mr. 
Hoving built up the C&D recycling operation until 
it was the most modern one in the Chicago area. He 
served on the CDRA Board, including as Member At 
Large on the Executive Committee. He is well known 
for his far-flung charity work.
“Both of these gentlemen exemplify the best in the 

C&D recycling industry,” said Troy Lautenbach, 
CDRA President. “Their service and innovation in 
the industry, as well as their work for the associa-
tion and their communities, make them deserving of 
this honor.”

C&D Recycler of the Year
The Operator of the Year is meant to honor those 

Recycling Operations in the Construction and Dem-
olition Recycling industry who have made an ex-
traordinary contribution to the industry through the 
one or more of the following criteria: 
• Advancing business operations that result in in-

creased recycling percentages 
• Developing novel methods of marketing and con-

ducting business 
• Innovative practices in employer-employee relations 
• Ensuring safer operations 
• Protecting the environment 
• Developing industry standards 
A full service, multi-discipline recycling company 

in Austin, TX is the winner of this award. At its one 
site, the Recon Services facility provides concrete, 

mixed C&D, metals and shingle recycling, as well as 
roll-off service. Austin is a progressive city expecting 
the best in all types of recycling, and Recon is the 
only true full-service recycler in town. Owner Wal-
ter Biel is also progressive and open to innovation. 
He installed the first ever robotic sorting equipment 
on a C&D operation in North America. In addition, 
Recon is certified by the Recycling Certification In-
stitute, providing its LEED customers an extra point 
no other company in Texas can.

CDRA Member of the Year
The Member of the Year will be selected based on 

extraordinary service to the mission of the organi-
zation and the C&D Recycling industry during the 
previous 12-month period.
John Schumacher, Assurance Agency is being rec-

ognized for the excellent work he did in creating from 
scratch a Safety Awards program for the CDRA.
The first Safety Awards were handed out at C&D 

World 2018, Feb. 10-13 in Nashville. All the other 
honors will be bestowed at that time, as well.
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CDRA announces 2018 award winners

John Deere completes G-Series skid steers and
compact track loaders lineup with addition of 

mid-frame models
Designed for construction, agricultural, rental, land-

scape and governmental customers seeking superior 
performance and versatility from their machines, 
the new John Deere G-Series mid-frame skid steers 
and compact track loader (CTL) offer a powerful tool 
for jobs of any scale. Developed from customer feed-
back, the 320G and 324G skid steers, and the 325G 
compact track loader offer low daily operating costs, 
peak productivity and maximum uptime. The new 
mid-frame models join their large and small-frame 
counterparts to round out the full line of skid steers/
CTLs available from John Deere.  
“The mid-frame G-series models are packed with 

the productivity and technologies of our large-frame 
models, but in a more compact package and at a low-
er price point,” said Gregg Zupancic, product market-
ing manager, skid steers and compact track loaders, 
John Deere Construction & Forestry. “Inspired by 
extensive feedback from a diverse range of customers 
in our Customer Advocacy Group, these machines 
are affordable, easy to operate, easily transported 
and offer unparalleled versatility with a multitude of 
attachment options.”
The new mid-frame models boast a 69–74 (52–55 

kW) horsepower range to deliver increased perfor-
mance and higher pushing power. All three models 
are capable of loading a 10-foot (3 m) sidewall dump 
truck or hopper, and to help operators reach new 
heights in a medium-sized package, the 324G skid 
steer and 325G CTL boast a height to hinge pin of These new mid-frames now offer the same popular features as their smaller and larger G-series counterparts, including 

proven Yanmar FT4 engine systems.
Photos courtesy of John DeereJohn Deere 30
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he new models have the same pressurized cabs of their large-frame counterparts, designed to keep out excess dust and noise.

10 feet, 6 inches (3.20 m). Industry-leading break-
out forces and auxiliary flow provide superior attach-
ment performance, while optional ride control and 
bucket self-level combination reduce material spill-
age and make for a smoother ride over rough and 
uneven terrain. 
The new models have the same pressurized cabs of 

their large-frame counterparts, designed to keep out 
excess dust and noise, but are built with a small-
er width and weight for contained job site areas. 
Knowing that a comfortable operator is a productive 
operator, cab enhancements include heated seats, 
Bluetooth® radio, a rearview camera and an indus-
try-leading deluxe LED lighting package that pro-
vides increased durability and 50 percent more visi-

bility over standard equipped halogen lights.   
For simpler serviceability, a footwell clean-out 

makes debris management easier than ever, mini-
mizing costly downtime. Cab-side windows remove 
easily for cleaning. An in-cab boom lock-out system 
makes maintenance safer and more secure when the 
boom is raised. 
These new mid-frames now offer the same popular 

features as their smaller and larger G-series counter-
parts, including proven Yanmar FT4 engine systems. 
Flexible control choices allow contractors to choose 
between standard manual foot and hand controls, 
(EH) ISO joystick controls switchable between ISO- 
and H-patterns, and performance package options 
for adjusting drive system response, boom and buck-

et speeds, or for setting creep mode on demand.
Additionally, 4G JDLink Ultimate machine monitor-

ing provides real-time data and health prognostics to 
suggest maintenance solutions that decrease costly 
downtime and protect against machine theft. Remote 
diagnostics enable a dealer to read codes, record per-
formance data and even update software without a 
trip to the job site.
For additional information and model-specific spec-

ifications on the new mid-frame G-Series machines, 
visit the John Deere booth at World of Concrete 
(#C5351). The mid-frame models are expected to be 
available at dealers this spring.
For more information, visit John Deere at its world-

wide website at www.JohnDeere.com.

John Deere from 30

http://www.JohnDeere.com
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ROCKWOOD, TN — Luke Wyatt likes to learn by 
doing.
Now a co-owner of Roane Metals Group LLC (RMG), 

Luke learned the recycling trade on the job, working 
alongside his father-in-law, Albert Baisley, at Rock-
wood’s Southern Alloys and Metals. When RMG be-
gan, they used the hands-on approach to learn their 
way around scrap handling machines.
“We tried all the usual suspects: different types of 

loaders and different dealers,” Wyatt reports. “One 
machine might be a little quicker. Another might 
have a stronger boom. But at the end of the day, it 
just made sense to put all our eggs in one basket, 
we chose the best machine with the best dealers. We 
fi gured that’s how to make sure we have the dealer’s 
attention when we need support.” 
Lessons learned: for RMG, the right combination 

was SENNEBOGEN purpose-built material handlers, 

backed by the nearby Power Equipment dealership. 
RMG now runs a number of SENNEBOGEN ma-

chines, with most of them on their main site in Rock-
wood and another at their branch location in Cross-
ville. “We got our fi rst SENNEBOGEN, an 825 M, 
from Power Equipment in 2007. It’s still doing all our 
loading work in Crossville, with over 26,000 hours on 
it. It’s had a couple normal wear parts through it, but 
it still runs on all its original pumps. It’s done pretty 
dog-gone well for us!”
On balance, Wyatt feels that most machines in the 

category will perform their day-to-day work. Howev-
er, RMG chose to stick with SENNEBOGEN for the 
long-term reliability of the machines and parts sup-
port available from Power Equipment. Gary Hirsch, 
Vice President and General Manager says it is no 
surprise. “Purpose-built material handlers are the 
way to go. And SENNEBOGEN has invested heavi-

ly in its US-based parts inventory 
and factory support services. Pro-
viding fi rst rate customer service 
is the driving value behind Power 
Equipment and we were thrilled to 
have represented SENNEBOGEN 
for the last 10+ years.”
RMG is also investing in its facil-

ities. Recently, Wyatt says, they 
poured close to a half million dol-
lars worth of concrete to expand 
the paved area in its main yard. 
The RMG truck fl eet now totals 18 
tractors & trailers and roll-offs to 
serve customers within a 150-mile 
radius of Rockwood — not includ-
ing the 85 units operated by their 
sister company, Roane Transport.  
RMG recently took delivery of 

their newest SENNEBOGEN ma-
chine, an 835 M E Series model. 
All of their SENNEBOGEN equip-
ment runs on rubber tires, but the 
new machine is dedicated to feed-

ing the site’s 750-ton Sierra shear/logger/baler. The 
operation sorts, grades, shears, compacts and ships 
up to 70,000 tons of ferrous and non-ferrous metals 
per year. The other SENNEBOGEN units offl oad ma-
terial trucked in by customers, and prepare loads for 
shipping by truck or rail.
“We put the new 835 M E in the hands of our lon-

gest-serving operator, Darrell. He keeps the material 
moving 8-10 hours a day, every day. The elevating 
cab puts Darrell over 18 feet in the air, so he has a 
good look into the shear. We have very little down-
time problems with the SENNEBOGEN, because 
we’ve never had any major issues with any of these 
machines.”  
The learning process will continue at RMG. Wyatt 

has plans to send his technicians to the SENNEBO-
GEN Training Center in Stanley, NC soon. “We ap-
preciate the support we get from Power Equipment,” 
he says. “But if we don’t have to call the dealer every 
time we need to service the equipment, that works 
for me too!”

“Hands-on” 
experience leads 
RMG to 
SENNEBOGEN 
scrap handlers

The 825 is still doing all the loading work in Crossville, with over 26,000 hours on it.

For RMG, the right combination was SENNEBO-
GEN purpose-built material handlers, backed by 
the nearby Power Equipment dealership. 

Photos courtesy of RMG

When RMG began, they used the hands-on approach to 
learn their way around scrap handling machines.
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Stream is sent to horse owners who 
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